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More than Nine out of Every 
Ten Adding and Listing 
Machines Sold Are Burrough 





1891 to 1895 


Only 1,000 Burrou 
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October, November and December, 1908 


2.064 Burroughs Machines 


Sold in December, [908 
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OFFICE APPLIANCES 


ALWAYS AT THE FRONT 


@ Not only with our advertisements (which you will observe occupy the front 
page on each of the trade journals) but with the best and most complete line of 
rebuilt typewriters in the country; also the lowest prices that can possibly be 
given by any reliable concern that offers anything like the quality of work 
we do. 


@ Our sales for January, 1909, were the biggest since we began rebuilding 
typewriters—would have been bigger had our capacity for turning out machines 
RAMER REBUILT been greater. By suspending our rigid inspection rules 
we could have made twenty-five per cent more sales than we did in January, but 
that’s not the policy that put the Wholesale Typewriter Co. where it is to-day. 

















WE ALL 
SELL MACHINES, 
TO REBUILT, 
THE READY 
TRADE TO USE, IN 
ONLY THE ROUGH. 





WE GUARANTEE EVERY RAMER REBUILT MACHINE WE SELL’ 
AND IT REQUIRES A MIGHTY CRITICAL EXAMINATION TO 
DISTINGUISH IT FROM A NEW MACHINE DIRECT 
FROM THE FACTORY OF THE MAKER. 

@ Now we have increased our capacity—put in more japanning ovens and added 
to our staff of expert rebuilders. We are preparedto take good care of a healthy 
increase in sales. If every typewriter dealer knew just what care we use in see- 
ing that every machine leaving our place is perfectly rebuilt and knew the many 
helps we give our dealers (we never sell to users) we would soon again be 

obliged to increase our capacity. 


REMEMBER: We never sell the users. We handle every existing make of 
typewriters. We do everything we possibly can to help the dealer. 














Write for our latest price list of February Ist. 


Wholesale Typewriter Co. 


iid, TO THE TRADE ONLY 108-110 Duane St., N. Y. 


London Address, The Sanctuary, Cor. Little George Street, Parliament Square, Westminster. 
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THE PRINTOGRAPH IS DIFFERENT 


It produces REAL imitation typewritten letters, differing in this respect from all other 
office printing machines, which produce imitation typewritten letters only. Other machines 
print through a typewriter ribbon, but there the similarity ends, for they print from the top to 
the bottom of the page, which no typewriter does. The Printograph prints one character at 
the time by means of metal type and typewriter platen through a typewriter ribbon, the im- 
pression element passing from left to right on the page, making the process identical with that 


of the typewriter. 





Office printing machines which print a line at a time instead of a letter at a time 
and which print from top to bottom of the page instead of from left to right, cannot produce 
typewritten letters, and every line is evidence that the work was done upon a printing device 
instead of a typewriter. Printograph letters are not imitations. They are the “real thing.”’ 
1,000 Printographed letters will bring exactly the same returns that 1,000 typewritten letters 
would. Besides printing typewritten letters, office _forms, circulars, etc., may be printed with 


printers’ type, electrotypes, wood cuts or zinc etchings 





Typesetting and 
Line Unit Cases 


By means of Line Unit-Cases and 
Printograph type it is possible to set up 
and distribute a letter in less time than by 
any other method now in use in connection 
with office printing machines. Line Unit- 


Cases may be described as brass type- 


holders. Each case holds one line. sy 
’ ‘ 7 ] Lengo Aawirc ¢ h lie F te, 

means of a locking device each lin e ol type 
is locked with a uniform pressure, so that 
there is no tendency for the spaces or jus 
tifiers to work up. Each line being a unit, 


it 1S possible to remove any part of the 
form to make corrections without disturb- 
ing the balance. The use of line unit-cases 
and Printograph type obviates all possi 
bility of spilling the type. 

Samples of Printograph letters can 


be had by writing the following dealers: 


Hawkinson, Quinn & Co., 41 State St., Chicago 





W. M. Edmont Co., , Duluth, Minn 
W.O. Cullen, 1109 Market St., Chattanooga, Tenn 
Texas Office Appliance Co., San Antonio, Texas 
Elmer S. Lieber, 70 Barth Block, Denver 
Cramer-Krasselt Co., Milwaukee 


Price of Complete Outfit, $216.00 R THE 


i P rintograph Company 


30°Lbs. Printograph type - - - 24.00 
30 Line Unit-Cases - - - - - 9.00 Corn Exchange Bldg. - Minneapolis, Minn. 
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Sinith 
Model | 


On the one hand 


retaining those basic 
principles of construc 
tion which secured 
the instant approval 
of the business world fand., 


on the other hand 


offering in addition, 
every new feature 
that modern business 


methods demand. 






















Interchangeable Platens 
and Carriages 


Visible Writing. Column Finder, 


Back Spacer and many other 
features. 


The Smith Premier Typewriter Co..Inc., Syracuse.N-YUS.A. 
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L, mt 
~The Dealer Only 
Can Supply This Demand 


. 
«f 
. yJ Every Day This Big Advertising Campaign 
is Convincing a Part of the 300,000 Big 
Business Men Who See It. 


@ This liberal, persistent advertising has aroused real buying desire among the most 
prominent, influential men in the world of business. Hundreds of thousands of dollars in 
possible sales have been placed within the easy reach of Webster dealers 

@ All of this tremendous business will be handled solely through Webster dealet We do 
not supply the consumer direct 

@ Can you—who are seeking to build up a bigger busine by every means within your 
your power—afford to overlook this splendid opportunity to increase your sales and prestige 
and add to your profits ? 


Daily. Part of This Multitude Walks Past Your Own Doors. 
Get Our Goods in Your Windows and on Your Counters. 
Capture Your Share of This Splendid Business. 


@ The F. S. Webster campaign for 1909 is now in full swing. The first message has been 
delivered to the 300,000 business men---the important men in big concerns—the men who buy 
@ Live interest has been aroused, real desire has been kindled, future sales half made. Good 
profitable business—and plenty of it has been placed within your easy reach 

@ But we more than created the demand. We help you to appreciate the benefits. We 
furnish placards, signs, hangers for store displays and counter and window dressing 

@ We furnish vou circulars and printed matter for distribution in any way vou See fit. We 
help you clinch the sales our advertising has half made. And best of all we give liberal 
terms and every accommodation 

@ Then let us hear from you quickly —send in vour order. Get our goods in your window 
Let our glorious business getting advertising campaign coin these goods into money 


Act Now! __ F. S. WEBSTER COMPANY, 332342 Congres: st. 
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For Adding Tabulations 


The Secor Standard Visible Writing and Billing Machi possesses one of the 
I valuable feature I put on i billing mar 
It permits the oj] bacl lin 
Since column ight to left—from units upward—it becomes 
iry either to mind and write it after completing the ad- 
wr to writ ordingly write them 
irds 
constru Si ssible to write back- 
ithout } I 
| t] O} ird 
The work is dor qui ind It is done 200%, 
lav’s work. 


than the o 


See Demonstration at Business Show 


Most perfect pay n nt t int ting machine and 
ling 

() ril ribbon. 

()y 

Only decin tor that nti ections, possesses 

ot brake nad | rl mint 1 my ! it the will of the 

at 

() 

Or; 70 on the writing 

Sit niachine, complete 


Booth 42. 


writer Co. 
Derby, Conn., U. S.A. 


Secor Type- 


77 Housatonic Ave. 
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The Multi-Copy Typewriter 


A NEW DUPLICATING MACHINE 


Now Ready for Delivery 


FLAT BED—Uses standard types, electros, ribbons, etc. 
SPEED—1000 per hour by beginners—2000 by experts 

PERFECT WORK—None better. Any size up to legal cap 

EASY TO WORK—Easy to learn, simple, strong and durable 

PRICE $75—Without equipment. Cabinet type, etc. add $25 or more 
IRON CLAD GUARANTEE—Ten days trial, money back if not suited 
SPECIAL OFFER—To first buyer in each city. 

CIRCULAR— With full information promptly mailed 


The Multi-Copy Typewriter Co. 


1349 PENN AVE., 
WASHINGTON, D.C. 


$75~$75~$75~$75~-$75 
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The ideal of both user and 


manufacturer is realized 
in the 


_ UNDERWOOD 






ao STANDARD 
: \ oe ena sre vy ” 
? nprRwe Ped 
BNA 222ccoc VISIBLE 
. \ see ana) f 
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its story is the history of all 
progress made in the in- 
dustry in the last decade 





WITH ITS SPECIAL ATTACHMENTS THE 
UNDERWOOD FILLS A MULTIPLICITY OF 
USES THAT MAKES IT AN ECONOMY IN 
ANY BUSINESS. 














6he UNDERWOOD TYPEWRITER CO. rervwhere 
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LETTER COPYING 


WITHOUT 


WATER oe CARBON 
That is the FXON E° Way 












Hundreds of 
Testimonials on 
hand. Every trade 


Used by Banks, 
Trust Cos. 
Insurance Cos. 




















Brokers, Coal represented. 
and Lumber Copies furnished 
Merchants, etc., etc. : on application. 





RONEO COPIER 
Admittedly the Greatest Improvement in Letter Copying Since the 
Invention of the Typewriter 


SEE IT AT THE BUSINESS SHOW 
CHICAGO, FEB. 27th TO MARCH 6th 


THE FYONES company 


332 Broadway, NEW YORK 30 Summer Street, BOSTON 



































RONEO, LTD., 26 Holborn Viaduct, LONDON, ENG. 
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The 
New Models 10 and 11] 


Remington 


do more than supply every demand; they 
anticipate every demand of every user of the 
writing machine. 


SOME OF THE NEW FEATURES 











New 
New 
New 
New 
New 
New 
New 
New 








Single Dog Escapement 

Column Selector (Model 10 

Built-in Decimal Tabulator (Model 11) 
Two-Color Dial 

Back Space Key 

Variable Line Spacing Lock 

Shift Lock 

Paper Feed 


Remington Typewriter Company 


(Incorporated) 
New York and Everywhere 
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@ Why should a bookkeeper—any bookkeeper—your bookkeeper post all 
month long to a ledger and wait until the whole month’s posting is done to 
find out whether he has done it right or not and if he hasn’t to delay to-day’s 
work to hunt for yesterday’s and last week’s mistakes and when he has located 
his errorsand got ‘‘the trial balance” then to copy his month’s posting all over 
again—duplicate the work making out the monthly statements? 


G Why should any bookkeeper do all this work and put in a lot of over-time 
for from two to ten days the first of each month, when the Elliott-Fisher Stand- 
ard Writing-Adding Machine will do the work faster, easier and much more 
legibly—post to the ledger and make out the monthly statement at one opera- 
tion and prove mechanically its own work as it goes along so that when the last 
item is posted at the end of the month the statements can be sent out at once? 


@ Why should bookkeeping be done in the old fashioned way when the 
Elliott-Fisher will cut the work in two—make toil easier and save 25 to 50 per 
cent in book space, and a corresponding saving in the cost of account books 
and the storage or vault space required? 


: , 
There isn’t any more guesswork 
about the Elliott-Fisher doing these things than there is that a modern auto- 
matic screw machine will turn out two or three times as much work as the 
ordinary hand operated screw machine. 


@ Useless operations, whether in the office or factory, are a waste of time 
and money. 
@ Why won’t you write and say what line of business you are in and let us 


tell you what the Elliott-Fisher can do for you in your office, on your work, 
just as it is doing for others in your line—the information is free. 








SUPPOSGE YOU WRITE TO-DAY? 


Elliott-Fisher Company 


22 Cedar Street Harrisburg, Pa. 
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Characterograph 








Mr. Dealer If vou s wit! r now ‘ it for “repairers Customers 
$1000.00 capital. wl ( and | you are ready to meet them, and the 
I ite 1a old you can replace it, or 
Ti; g up capital lent ig capital vou ! Lit unti eral are sold and replace them 
is use of capital p If i start dealing Em y neé 1 cheap adjuster later or you 
in second- hand machine l] i fair di put boy who can learn to do 
tril n of a $1000.00 inve t be ( 1 have ( You are ready to sell the 
hine ‘‘ready to sel fi e profits, and you have enough 
vant ol $ 50.00 ish reserved t you two or three months while 
Stock achit In } 500.00 setting next’’ to the trade. If one machine does 
Apagairenty sergud pap thd ke + not please the customer, you have others ready to 
mnenpeherwed oe ocean lage dg 18.00 how him in stock and catch him somewhere, or you 
Total balance on hand i: 182.00 can assure him you can get what he desires without 
The balance in bank necessary to meet slow’ delay, as you know the wholesale rebuilder has it 


+he 


trade and living expenses at 
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Characteristic 
lalks 
on 
Rebuilt Typewriters 


By W. H. BEARDSLEY ——72 
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outset, and is very all the time H 








mall 1 re »> machine re r te lane erally 
sma You have not one machine ready toselland carrying the coos 
you are at the mercy of your repairman Your ed illers 
of parts is very small and will not cover a etc., and sk workmer 
demands, and you will find your repairman wi! econ gph - ye. 
mit you to one (or less) saleable machines a day . ain idle | 
(possibly also being able to get out one rental He Don't be ‘‘penny w 
| . } 2 i ' ¢ In R gt ‘ 
wi ften get a machine three-quarters done and faces 
et it aside and wait days for parts, and you ve notte $15.00 
will draw on your reserve Cash to get them the sale and the advert 
Then when your time has become worth $15.00  4n¢ th , nie 
to $40.00 a day in selling. you will have to stop and rent i Pe eget ; 
more machines ‘‘In Rough” and pile up e an inferior re 
n idle capital, grief, anxiety, and worry for your Find a legitimate 
. ing ac a 
self, through your Repair Dey ment aE wit 
Had you martes on rebuilts r capital would — directly he ir silent | 
workin from t he fit j ihbout " a ag vans 
a I Re 
where tre 
nt wtnee Sekt wont $ 50.00 , re 
ines ‘ready to sell 500.00 
ar ure 100.00 *) talk 
art 000.00 at 
epairme 0000.00 \ 
$650.00 t 
I ank (a Sate 350.00 


TRYZOUR REBUILT THIRDS” 
Make Us Your Silent Partner, 


We Respect Your Confidence and Appreciate Your Favors. 


GENERAL TYPEWRITER EXCHANGE 


21 


Murray Street se s2 


— Jas 


We Know Your Needs, 








No. 6— Rebuilts Conserve Capital} 


investment, 


lw ays multiplied in the Repair Depart- 


epresentati 


, See 































































necessary to rebuild them, and gen- 
w sale and waiting your call. He 
and has odd styles, special 
jiage machines, book machines, 

each, instead of the ‘‘butcher” of all 
1 telegram to bring to hand what you 
your capital in such ‘specials in 

ths, waiting the raredemand. 4 
by leaving your store and hunting 
to save $1.00, thereby losing a sale 
iring your absence), which should 
re profit, as,in addition to losing 

t of a new and satisfied customer 

1 have only purchased loss, worry 





pairing it vourself, you will pro- 
to a rebuilt machine | 
sale dealer and rebuilder, and without 
elling point of your store floor, 
into your confidence —in- 
and if he endeavors to take ad- 
over it, and the discovery will 
ber he is located at a great com- 
wheels of the typewriter industry are 
ure estab lished, where the volume of 
ed, and your “heart to heart"’ confi- 
lways be respected and he will keep 
rents and opportunities. 
ve in its display of machines 
ve operations. All absences from 











axe him 





We Have the Supply, 


NEW YORK 
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The Signotype Press 


A new machine which will enable every merchant 
to print his own signs easily, quickly and cheaply. 

With a SIGNOTYPE PRESS one can print quickly and 
cheaply the most artistic Signs and Price Cards for WINDOW 
and STORE Advertising. 

With a SIGNOTYPE PRESS the most elaborate illustra 
tions and color schemes can easily be worked out, thus giving op 
portunity for the highest grade of ARTISTIC SIGN work. 

With a SIGNOTYPE PRESS one can print from electro 
types, half-tones, zinc etchings, etc. Can also print letterheads, 


business cards and other office forms. 


The Signotype Press 











is so simple and so easy to operate that any one can print 






PATENTED ee ' Cas 
tic Signs on it with a few moment’s instruction. 


° 

The Signotype Prints from metal type in one or more colors of 
' simultaneously. 
is operated with the ease of a type 
writer, by pressing one key at a 
time, and does the work of a printing 
press 

It is so easy to manipulate that 
anyone can operate it alter a few 
moment's practice 











The Signotype is Adapted for the Rapid 
Printing of Bulletins, Notices, Signs, Etc. 








It Will Prove a Boon 


To Newspapers, for the rapid print 
ing of bulletins—announcing news 





items 
To Universities, Public Schools and 
Educational Institutions, for bul “ a= _— . - 
NO RETAIL STORE—large or small, city or country 


letins, notices and charts. 
To Y. M. C. A’s, Clubs, Factories, | afford to be without a SIGNOTYPE PRESS. Therefore eve 


Steamship Hanes, keal Estate | user of SIGNS and PRICE CARDS for STORE and WINDOW 


Dealers, etc., for bulletins, notices ee ; 
and signs advertising is a logical buyer of the SIGNOTYPE PRESS. 











There are over 500,000 retail merchants, besides many other lines of business in the 
United States, who should have one of our Sign Printing machines. 

Exclusive territory now being allotted. We want a responsible and live representa- 
tive in every city. Your territory may still be open. Write us today. 





7 
Will exhibit in the BUSI- : - | 
NESS SHOW in Chicago, American Signotype Company 
February 27th to March 6th || 118-32 W. Jackson Boulevard :: CHICAGO 
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er If all 
7’ Typewriter Factories were 
Massed in One Place 


and the product displayed in a single show-room, you would have no greater 
variety to select from than vou havein the ‘“‘American”’ line of ‘‘Rebuilts,’’ “Ready 
Use nd ‘In the Rough.’ The machine for which you have the call is. there. 


Moreover, it requires the keenest of observation to distinguish the first grade rebuilts 
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1ew machines. Every one of them bears the evidence of skilled typewriter artisans. 


They pass through the process of construction that differs in no way from that of their first 
d 


j 


iscarded and a new one put in its place. They are 
re-constructed and re-finished, from the frame up. DEALERS who handle the American line 

, P ‘ _— ‘ ; 
re getting the business [hey are in position to put out machines under a guarantee that 


ulding Every weak or worn part 








é assures absolute satisfactio1 The line does awav with the ne essity of a repair department % 
= because we trade in the used machine Get our catalog before you place your order. : 
@ You will find just what you want at prices that insure a profit commensurate with the Bs 
te effort required And you will find the most comprehensive line ever gathered together, & 


make, rebuilt and refinished to a standard that will make you 
your nami mnected with then N econd hand machines which 


ay = 
ap 


~ 


a “junk man” class but made over typewriters which the owners will 
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We Sell Wholesalef%and Retail 


And Remember, 
We Save You From 


25% to 75% JZ 





~A 


American Writing Machine Co. ° 
: 345 Broadway, New York, U. S. A. 
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OFFICE APPLIANCE DEALERS 


@ The annual Chicago Office Appliance Show will open the doors of 
the Coliseum, Chicago, February 27th, on the best business show ever 
held in Chicago. It will last until Saturday, March 6th, inclusive. 


@ This Chicago Show is the great annual market for office appliances 
devices and supplies. Here the dealer can see demonstrations of the 
machines—displays of goods—and get an elbow touch with new ideas 
through which he can increase his profits. 

fp Many of the representative dealers of the great Central West make the 


Show week the time of their visit to Chicago—devoting afternoons and 
evenings to the exhibition and the morning to business in the city. 


@ There are profitable agencies to be secured and a personal acquaintance 
made with men with whom the business is done. The Business Show means 
business progress. It affords advantages not to be attained otherwise. 


@ The number of dealers who have signified their intention of attending 
the coming show is larger than usual. Join them. You will be in good 


company. 


The National Trade Show Co. 


bone Distance tie" 112 Hartford Bidg,, Chicago, Ill. ‘gz Distanes ron 
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Does Advertising Pay? 


I SAY IT DOES. Printers’ Ink and form letters are 
good. I use both. Anybody can who has the price. 
But the best results I obtain are from a different 
brand called 


Human Advertising 
That kind literally TALKS. 








Read this letter received a few days ago: The class of goods I furnish makes the people 

‘“‘T am a dealer in typewriters, also an agent for the TALK. To get people talking about your goods 

Co. and rent machines, sell ribbons, etc. is the best kind of advertising. That’s the adver- 

1 have noticed in the ‘‘Appliances”’ at different times tising that built my business. I deliver the goods. 

your ad. relative to rebuilt machines, but assumed that it I started on quality and quality has been my 
was much like other ads. of that branch of business, and motto ever since. 

owing to the fact tl at Chicago is such a distance from this My prices may be a little higher (they ought 

a ae sic pe Figs il wlan > py to be a lot higher than some) but investigate and 

York scadk elias cae aw aed you'll know why. You'll be convinced there is a 

Kut, a few days ago a friend of mine, Mr. reason for it. 
 —_——- sa _mentioned rebuilt typ writers, that-were-= And yet | am not satisfied. I want the whole 
rebuilt-from-the-frame-up, and spoke highly of the work typewriter world to keep on talking about Grady-= 


Rebuilts. I can keep them talking. The Grady- 
Rebuilt quality takes care of that. Their talk 
strengthens the backbone and puts ginger into a 
fellow. It makes it a pleasure for him to live up to 
his reputation. 

Let me show you a Grady-Rebuilt typewriter 
and as high as 75000 with metal covers, also re-enameled at my expense. 


(The original of thts letter ts in our file.) GET IN LINE—ASK ME. I WILL DO THE REST 


done by your firm. 

Now what I want to know is: can you furnish rebuilt 
Remington machines, rebuilt in such a way that frames 
and all, they can hardly be told from new machines, even 
by the trade? If so quote me cash price for two No. 6 
Remington machines, even as low serial numbers as 25000 











Our two-color attachments for the Oliver and Remington are simply wonders. Perfect results ob- 
tainable. The additional Stencil Cutting feature of the Oliver makes it.indispensable. The Remington 
attachment does not kill the oscillating movement, but improves it, as the ribbon oscillates on both colors. 
Many, many talking points. Order samples at once. Very simple, easily attached, and you convert any 
Oliver or Remington into a Bichrome machine, increasing its selling value several dollars. Sold separately 
or will be attached to machines as ordered. 

To introduce these attachments we will furnish them free of charge on machines ordered during the 
months of ‘February, March and April. In ordering always specify whether or not the attachment is 


desired 


PRBUIL T Assoc ss ever’ 
TVPEWRITER. 


COMPANY” 


37 Dearborn St. - CHICAGO 








President 
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ITS THE PERSONAL LETTER 
THAT BRINGS THE BUSINESS 














The typewriten letter or a perfect copy is the only kind that gains 
a reading now a days—to say nothing of getting orders. With 


work done on the 


UNDERWOOD 
REVOLVING DUPLICATOR 


The first letter and the thousandth are so exact a reproduction of the typewritten original 
that the reader is not conscious of the difference. The impression made is that of a personal appeal, 


and he dictates a personal reply. ‘‘Near-typewriting’’—palpable but imperfect imitations—would 


be thrown into the waste basket 

The Underwood Revolving Duplicator does finer work than any $150.00 machine vet cost 
less than one-fourth. 

The Underwood Revolving Duplicator is SOLD WITHOUT RESTRICTION OF ANY SORT 
allowing the purchaser to buy supplies to his best advantage. A $3 a week office boy can run it 
and will turn out hundreds of perfect copies an hour, in spite of himself. 

For simplicity, efficiency and economy this is the finest duplicator ever put « 


you send out many business letters, you cannot afford to be without it. Let us show you how t 


mn the market 


Underwood Duplicator will give you better, cleaner work for less money. Writ 
The machine that gives best satisfaction to users will give the best satisfaction and g 
profit to the dealer 


WRITE FOR OUR INTERESTING DEALERS’ PROPOSITION 


UNDERWOOD TYPEWRITER CO. 


STANDARD VISIGLE TYPEWaiten Duplicator Dept., 3 PARK PLACE, N. Y. 


STANDARD VISIBLE TYPEWRITER 
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Manufacturers 
Who Fail 


to secure space at the Chicago Business 
Show will miss the best opportunity ever 
presented by the Annual Chicago Ex 
] 


1ibition 


Dealers from all over the Central West 
have signified their intention to be pre 
sent. These men come to this great 
market to see the new things, to select 


lines and to buy goods 


They come to meet the manufacturers or 
their representatives Frequently a 
single agency established pas S the entire 


expense of the exhibition 


Besides the dealers, however, there are 
the thousands of local buyers, represent- 
atives of the largest and most progress 
ive houses in every branch of trade. : 
These business men and women attend 
the Show to see demonstrations of ma- 
chines, systems} and methods They 
come to purchase or to recommend to 


their employers 


Not only does the Show mean direct 


busine but it also means the most 
valuable kind of publicity. Its results 
ire cumulative It is bound to pay 
handsomely in one way or the other on 


the small investment 


— a4 a4 11 ‘ 1 : 1 
[he Chicago Show will be bigger and 
better than ever. A larger number of 


manufacturers than usual have already 
secured space. It will be the banner 
Chicago Show. Don't 


Write—wire or phon 
10 ln more 


National Trade 
Show Co. 


1112 Hartford Building : Chicago 


*- = 








Long Distance ,;Phone Randolph 1498 
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FOR SALE 





REMINGTON-SHOLES VISIBLE 














together with the tools for manufacture of the Remington-Sholes Blind Writer 
and the Arithmograph Typewriter Adding Attachment. Also large stock of 
raw material, finished parts, and work in_ process of assembling. 


All of above to be sold as a unitt. 





DEVELOPED BEYOND THE 
EXPERIMENTAL STAGE 


Machine perfected at large cost. The weak points developed in actual use 
and now corrected. This process is one of the most expensive in connection 
with the bringing out of a new model. 30,000 Blind Writers in use—2,000 


Visibles. 


TRADE ESTABLISHED UP TO 
FACTORY CAPACITY 


This trade is about equally divided between the States and foreign countries. 


The machines are favorably known in all parts of the world. 


FACTORY, MACHINERY AND TOOLS 
OF LATEST DESIGN 


No obsolete tools or machinery. Large number of machines and all tools for 
Visible are new. The factory equipment first class in every particular. 


IDEAL PROPOSITION FOR 
MANUFACTURING TOWN 

Lease on present building expires April 30th, 1909. Can be renewed or plant 

moved elsewhere. Large part of factory organization could be retained. 


Employs 300 hands. 








PROPOSALS SOLICITED. Detailed information can be had by address- 
ing CHAS. B. PRICE, Receiver, 127 Rees Street, Chicago. 
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There are two ways of making yourself 
stand out from the crowd. One is by having 
a job so big you can go home before the bell 
rings if you want to; the other is by finding 
so much to do that you must stay after the 
others have gone. The one who enjoys the 


former once took advantage of the latter. 


— ford. 





























A. P. LITTLE 


Manufacturer of Typewriter Ribbons 
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EVIEWING the Field of Typewriters, 
Adding Machines, Time and Cash Re- 
corders, Loose Leaf Devices, Office 
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A MONTHLY 
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Founded by George H- Patterson 
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Promoting the “Company Spirit” 


TUDENTS of history cannot fatl 
to have been impressed with the 
tremend importance of what 


re 1S ince 

the French call “esprit du corps’ 
m ry erations e spirit of the 
I \ h Sa ‘ times and among 
ill na s been one of the principal 
factors in the winning of battles. The 
enius can thoroughly organiz 
forces of men almost without excep 
tion possesses the power to instil loy 
iltv at npany spirit’ into them 
[his is true in peace as well as in wat 

The « ins and lieutenants of in 
lustry are organ s. This is the day 
rf big ngs | ibbler who used 
to make han h the help of an 
ippre i doz rs of shoes 1n a 
veek is now the millionaire shoe manu 
facture it investment of a 
million or so, up-to-date machinery 
ind a payroll of thousands of dollars a 
wer His factory supports a town; 
he has f ed libraries; he is the pat 


among thi 


kmen he sees to their materia 


ron ot ubs and societies 


_" 9 ; S res no effort to 

foster among them the feeling of per 

sonal responsibilit r the success of 

Fe iol h they are 

sid le realizes upon the loyalty 

enthusiasm of s skilled workers 

re S ~ if his uusiness depends 

< i! studied the mak 

ing of a shoe to perfect his own skill 

1 its production, he now studies men 

» fin yw to draw himself closer 

ory thee o be a part of their 
es 


Business Now National, Not Local. 


Half entury or less ago when 
each community was a unit unto itself 
ind when population was small and 
means « ommunication were unre 
liable, bus ss was lividualized and 
manufacturing industries depended 
largel Y mands for thei 
support he necessitv for studving 


so great then 
mmunity lived 


How Manufacturers Increase _ the 
Value of Their Employes by Pro- 


moting Loyalty and Com- 
munity Interest. 
ns have come altered prob 
< N nutacturing « prise 
portance is now iff 
S 1 workmen go tron end 
country to the other irch 
ible employment lo | | thes 
s together, to ensure their loyal 
e tnem Sa shied \ ‘ 
s of their work and to ¢ the be 
e and the greatest | ctio1 
ese are the problems wl yntror 
manufacturer to-day 
Selling as Great a Problem as Pro- 
duction. 
lay business problems et 
y the Pp | 
C s, b heir marketing as we 
Ss Nat y any ne 
il { TO ~ ( 1 | { 
en r 
sest fig o ret 
e peopie 1 s 
] oht ! el) 
~ ( lt I . ] ‘ 
mpany spi ( 
workme n t i ! b 
S gy | *¢ iS I ( 
st mea e of s ‘ Ss 
1 es of organizat mong 
s in every depa ( of bus 
: so f tha ; ' 
or r¢ OOK eC ( Dt 1 
ok this matter into ( ' 
reated organizations which wer 
i irge extent opposed to the intet 
sts he employer, on the theory 
lat 1@ Was an opposing irt tron 
they had to extort better wage: 
better hours by meat er 
sures r] nore Si nin 
ed organi 5 2 ( c 
yf this plove r rlsé 
© I ind 
< ( 
} 


Organizations a Power for Good. 


1 


make ev ery endeavor to direct them 
into channels friendly to the company. 
Indeed, it is expected, now-a-days, that 
employes will form clubs and societies, 
teams for friendly athletic contests 
and for intellectual advancement, and 
all such movements the wise employer 
encourages, for they promote a better 
spirit among the men, giving them 
some variety and spice to their lives 
and by the mutual interchange of 
ideas, promoting the advancement of 
their work. 

\mong skilled workmen such clubs 
and organizations give the men an in- 
outside their work and _ their 
inion and permit the exchange of 
iews, of methods, etc., which not in- 
frequently may be worth thousands of 
lollars in the improvement of processes 
r the saving of time, and if such or- 
vanizations are encouraged by the em- 
if he shall fraternize with his 
men upon a basis of equality, he will 
seldom have cause for complaint. If 
the employe regards the employer as 
lis friend, looking upon him as a man 
n whom he may confide as in one of 
his fellows, realizing that the man who 
signs his pay check will be as quick to 
help in trouble as the man at the next 
bench, there is created a_ spirit of 
friendliness and loyalty which may be 
the making of the business, a sense of 
regard which, in times of stress and 
lifficulty, may prevent it from going 
pon the rocks. 


terest 


ploy oy 


lhe selling forces of large organiza- 
tions are equally susceptible to such 
attentions on the part of employers. 
'riendly selling contests, where a suit- 
able prize is given to the salesman who 
makes the best selling record during 
the year are very often useful in pro- 
moting better sales and in fostering 
among salesmen a spirit of friendly riv- 
alry. The best men will make sugges- 
tions and give advice to the younger 
nen and thus the entire tone of the 
elling organization will be advanced. 
mployers should approve such move- 
ents and foster clubs and societies 
nong their salesmen, nor should they 
reluctant to meet their men at in- 
mal dinners and to give and take in 
ensuing discussions in the proper 
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ARDLY any item in the field of 
office supplies is less appreciat- 
ed and understood by average 


business men than carbon paper. To 
most men a sheet of carbon paper ts 
something whose use is necessary, to 
be sure, but too trivial to be given at 
tention as a serious problem. Its buy 
ing is left to a clerk or a stenographer 
who is delegated to purchase such sup 
plies, with the frequent result that the 
“boss” gets “stung” and wonders why 
he can't geta good copy of his letters. 
He blames it to his machine, to his 
stenographer and usually last of all to 
the quality of the carbon paper he is 
permitting others to buy for him. 

In the days of the stage coach and 
the quill pen, when the total volume 
of business was small and the number 
of transactions inconsiderable as com 
pared to the present day, it was cus 
tomary to recopy all letters and docu- 
ments necessary to be preserved in 
duplicate. One recalls Dicken’s pen 
picture of Old Scrooge’s clerk hover- 
ing as near as he dared to the expiring 
spark in the grate, copying entries 
with benumbed fingers into a ponder- 
ous ledger. In this day and genera- 
tion the financier would have facilitat- 
ed his transactions by the use of a 
loose-leaf system, and all the recopying 
necessary would have been accom- 
plished with one stroke of the type- 
writer keys. His ledgers, perhaps, 
would have been posted up with 
a book typewriter traveling over 
the page with many times the speed 
and twice the compactness and leg- 
bility of a pen, making one man do the 
work of two with half the effort and 
heart-breaking grind. 

The typewriter manufacturer and 
the carbon paper manufacturer go 
hand in hand in broadening the possi- 
bilities of human effort. They have 
multiplied the opportunities open to 
men and women and have made it pos 
sible to carry on with economy a vol 
ume of business impossible under the 
old regime. They have united with 
the inventors and makers of other la- 
bor saving devices to bring comforts 
and utilities. to the many, while at the 
same time broadening the opportunity 
for skilled labor of different kinds. 

Early Efforts. 

Without going into the invention of 
the first carbon paper, it is sufficient to 
say that the initial efforts in this line 
were very crude, necessarily, because 
little was known of the requirements 
such a paper would be called upon to 


Carbon Paper 


fulfill, and less of the ingredients and 
their proper combination. 

sefore the typewriter came into use 
the employment of carbon papers was 
not general in business offices. It was 
used to some extent by merchants in 
making duplicate sales records, per 
haps, and was employed in newspaper 
offices and elsewhere in connection 
with thin copying paper to make many 
duplicate copies of news reports at one 
impression, the copy man writing on a 
top sheet with a round pointed stylus 
similar to that used by the Romans in 
making their memoranda upon tablets 
of wax. These earlier carbons had but 
a limited sale and on account of re 
stricted demand the inducements were 
not enough to compel the expenditure 
of much time and labor in devising im 
provements. Many of the carbons 
turned out were made by hand, the pa 
per being coated with a camel’s hair 
brush. Comparatively little study had 
been given to the composition of suit 
able inks for coating the sheets, it be- 
ing regarded as sufficient if the car 
bons produced would do the work, 
without much regard to the neatness 
of the copy produced or to its lasting 
power. It was sufficient if the ink 
were hard enough to keep from smut 
ting too badly and sticking the sheets 
together. The lasting quality or dura- 
bility of the carbon sheet was not tak- 
en into consideration to a great extent, 
but it was generally fair, as the sheets, 
as a rule, were rather heavily coated. 

With the growth of business and the 
invention of modern business systems, 
the multiplication of typewriters and 
duplicating devices, the carbon paper 
business has been forced into a growth 
which marks it as one of the important 
industries. As soon as it became evi- 
dent that the manufacture of such pa- 
pers on a large scale was profitable, 
notwithstanding the very insignificant 
cost of the goods by the single sheet or 
by the dozen, competition started. Em 
ployes of older factories began starting 
out for themselves. Prices which had 
been relatively high cut and to keep 


pace with the competition some of 
the factories began cutting down 
the quality of the product, study 


ing how they could use _ cheaper 
inks and chemicals and still produce 
results which would make a good ap- 
pearance and muster with inat 
tentive and poorly informed buyers, 
without regard to real quality which 
would make for the retention of a bus- 
iness Once secured. 


pass 








Higher Standards. 


But fortunately for the carbon pa- 


per business, there were a number of 
manufacturers who were wiser than 
the cutters. They consistently main 
tained their prices as well as they 
could in the face of competiti n and 


studied their produce with a view to 
improving it. They asked themselves, 
“What should be the standards to 


which an ideal carbon paper should at- 


tain?’ The answer involved a great 
many details and they set themselves 
about meeting each problem and over 
coming it 

[hey got out into the field and de 


manded to know what the trade need- 
ed in such they asked what 
should be the specifications of the best 
carbons that could be made. They did 
not find out these things all at once, 
but finally they came to understand 
that an ideal carbon paper: must in- 
clude at least four leading attributes, 
ViZ.: 


goods; 


It should make a clear, distinct im- 
pression; it should wearing 
qualitvy—that is, power to make the 
maximum number of clear impressions 
before wearing out; it should be non- 
smutting, having a firm consistency to 
prevent rubbing off in ordinary use 
and handling; and finally the ink 
should be chemically durable, so that a 
copy once made would retain its legi- 
bility for many years. 


pt SSess 


The value and necessity for the first 
three of these cardinal qualities is suf- 
ficiently obvious to need no comment, 
nor should the last one, that of the 
durability of carbon copies, be open to 
argument. In the preparation of legal 
documents in duplicate it is evident 
that all copies to be of use must be 
permanent, for their contents may re- 
quire to be proved years after they 
were drawn. The integrity of proper 
ty rights, deeds, wills, official court 
records, contracts, etc., sometimes de- 
pend upon the legibility of carbon 
copies which sometimes have to be 
proved when originals have been lost 
And in daily business 
correspt mdence it is frequently of 
great importance to possess a legible 
copy of an old letter, to determine the 
details of some transaction which may 
have passed out of the memory of the 
writer. Out of a thousand letters, nine 
hundred and ninety-nine may be unim- 
portant, but it may be worth hundreds 
or even thousands of dollars to know 
what the contents of the tl 


or destroyed. 


were 





sandth letter. And it is always the 
letter one cannot find or cannot de- 
cipher which at some time or other one 
wants very badly indeed. Imagine, 
then, the feelings of a man called upon 
to prove a transaction which occurred 
five or ten years ago, all the details 
and correspondence regarding which 
are safely preserved in his files, when 
he discovers that the quality of his car 
bons was so poor that the copies he 
then carefully made and _ preserved 
have faded into a mass of yellow pa- 
per, with only here and there the faint 
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impression of a word, the whole im 
possible of restoration by any known 
chemical process. He would then re 
gard almost any expense at all within 
reason as money well employed could 
he have preserved the right copy of the 
orrespondence required. 

The production of the best carbon 
papers on the market today requires 
the services of skilled chemists and 
workmen who must be paid in propor- 
tion to the value of their services. To 
invent an ink of the proper consisten 
cy and quality, non-fading and non- 
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smutting, of the different shades and 
colors required, is no small task. Men 
have spent the best years of their lives 
at this work alone and the business 
world should not begrudge them their 
reward. The difference per dozen 
sheets between the best carbon papers 
and those of the poor, unreliable 
grades is so small in proportion to the 
benefits arising from the use of the 
better grades that the constant use of 
the latter becomes a matter of the 
highest business economy. Of this 
there can be no possible question. 


Comment on Office Furniture 


HE position of office furniture, 

| in the field of office equipment, 
merits more than casual consid 
eration. On the face of things it may 
not appear to be greater than inciden- 
tal; which is quite the wrong view to 
take of it. Not only has it grown com- 
mensurately with other branches of 
the trade, but it has done better than 
its founders at first thought it would. 
This is probably due to the fact that 
the other departments of office equip- 
ment have grown tremendously and, 


naturally enough, office furniture 
should keep pace. That is, the one 


hinged inseparately upon the other; 
for without the one the other was in 
complete. 

This is particularly true, from the 
dealer's standpoint. Occupying that 
position myself I feel more keenly and 
appreciate more greatly just what the 
dealer has to contend with and what 
his chances are in this branch of his 
business. After all, it is what the deal- 
er thinks; what he finds to be true, 
that gauges the proposition and gives 
the manufacturer the basis for his cal- 
culations. Therefore, I shall review 
the general situation with this point in 
mind. 

The General Situation. 

That 1908 was not satisfactory from 
the dealer’s viewpoint. It was exceed- 
ing slow. This was especially true in 
Chicago and, of course, I know really 
nothing about the situation elsewhere, 
though I assume that Chicago is a 
pretty fair index as to the whole coun 
try. In Chicago, the office desk busi- 
ness fell off $1,500,000 as compared 
with 1907, a tremendous decrease in 
the volume of business. The panic 
which began in the latter part of 1907 
was directly responsible for it—almost 
wholly. There was no inherent diff- 
culty in the trade; no trouble with the 
manufacturing end and no unhealthy 
conditions otherwise to deal with, of 
any note. But the year was not a pros- 
perous one in office furniture. 

The first few days of the present 
month showed a wonderful pick up in 
every respect. From Saturday, the 


The Situation Reviewed and the Out- 
look. 


By A Prominent Dealer. 

first day after the holidays, I saw at 
once that there was a strong inclina- 
tion to take advantage of the general 
situation and make purchases that or- 
dinarily would have been deferred, as 
was the case throughout the previous 
year. This continued until the 6th, 
when I began to write this article. In 
that time—four days—I did more busi 
ness than I[ had done in two weeks at 
any period of 1908. There was no holi 
day aftermath to it; it was just a natu- 
ral demand that while it existed in 
1908 did not feel like manifesting itself 
until the new year began. 

Another thing which last year dem 
onstrated clearly to my mind is that 
cheap desks have no place in modern 
business. Cheap desks are not want- 
ed, by even the people who cannot af 
ord to pay much. 

Neither is there any inclination that 
high priced desks are to be in greatet 
demand than has existed for some 
time past. There will always be a de 
mand for high class furniture, but I do 
not believe that it will exceed the pres 
ent demand. 

The result of this condition is that 
the demand centers around an inter- 
mediate grade of furniture and it is my 
judgment that the dealer who watches 
for this side of the situation will be 
looking toward the more practical side 
of office furniture business 

The Outlook. 

The buying public has manifested a 
strong desire for the dull rather than 
the glossy finish in weathered oak. I 
believe the glossy finish is practically a 
thing of the past. This is true in othe 
woods as well 

The principal woods now seem to be 
and will continue to be in mahogany 
and birch. A desk with a mahogany bed 
and the rest birch is a good seller and 
there seems to be a tendency toward 
this more than ever. This, by the way 
makes a mighty good desk, striking in 


appearance and firm in build. It is a 
happy combination for several reasons. 

So far as I have observed there does 
not now appear to be any special de- 
mand for that kind of desks and I 
would not bank too strongly, for my- 
self, on their future. 

There are no indications now that 
any special patterns will be placed on 
the market during the coming year, 
different to speak of, from those that 
now exist. Yet the manufacturer is 
always seeking to meet the wishes of 
the dealer when it is evident that the 
trade demands new things. The 
staples in office furniture, in other 
words, appear to be good enough, and 
they are, too. 

But there is one thing to which I 
would direct the attention of the deal- 
er as a matter of future consideration 
and that is the vertical file feature 
should be watched carefully. This de- 
partment is getting to be a huge one 
and the dealer will guard his own in- 
terests by stocking with as many of 
these as he can possibly handle. I 
have discovered a great demand from 
all classes of desk users for vertical 
files. It is practically the only kind of 
file that is now wanted or that in any 
way meets the wishes of the business 
world. The dealer should note this 
and keep an eye single toward the fu- 
ture. 

All in all, judging from what the 
early days of the present year have 
shown, the future in office furniture is 
bright. The tendency is all that one 
could desire, particularly as compared 
with the tendency of the past year, 

[ do not believe that the dealer has 
anything above what already is known 
to him to consider, aside from the ver- 
tical file question and the facilities for 
keeping the stock on the move. Many 
dealers were caught last year with 
heavy stocks, but that was an excep- 
tional year and one which the manu- 
facturer was not in any way responsi- 
ble for. He himself had much to think 
of and contend with and will be glad 
to see a change which is clear to him 
already 
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It would have required a careful, took a shy at*a rebuilt, found out its which are almost new and requ b 
systematic, thorough, even a prophetic advantages and had to have something _ |ittle attention to put them into the 
thinker fifty years ago to have fore better, best condition; the next best ision 
seen how one great labor saving in Thus it is that the rebuilt typewriter js composed of those machines which 
vention of the century would result in Occupies a niche which nothing else may be classed as still good but which 
the multiplication of labor’s opportunt could have filled. A mere second hand require more time and labor to put 
ties many fold, demanding the employ machine will not, save in exceptional them into good condition The third 
ment of some hundreds of thousands circumstances, meet the requirements. and final class is made up of the lame 
of skilled workers directly in the in Rebuilt Typewriter Has Intrinsic and the halt, the flotsam and jetsam of 
dustry itself and furnishing quite as Value. the typewriter world—machines whic! 
remunerative employment for other While any machine which has been are so far past their prime as to be al- 
thousands of men equally skilled in an ysed at all may be said to be second most beyond their period of useful 
industry growing out of and insepara- hand, the man who buys it second ness, but which may be licked into 
ble from the first. We refer to the hand is always taking a chance. Some- shape for one more trial before going 

manufacture of typewriters and to 4 thing may be missing or out of order finally to the graveyard of old iro 
comparatively recent development ot which daily use will discover and a From the first two classes the public 
that industry, the rebuilt typewriter cursory examination will not, entailing and the typewriter world derive a dis 
business. additional expense to make the neces- tinct benefit. Value is revived and 
Not so many years ago the man who Sary repairs or to supply the missing good service is given, together with an 
needed a typewriter thought long and part. ' awakening desire for better things, but 
sarnestly as to whether he could afford But the rebuilt typewriter has an in- the last classification is detrimental to 
to shell out the price of a new machine trinsic value of its own. It is sold with every one and it would be of advan 
for the privilege of seeing his letters in a guarantee. It has a responsible man tage all around if the “almost gone” 
type; now, however, the typewriter is or firm behind it. It has been through machines could be quietly loro 
essential, and if he cannot afford a new the rebuilder’s shop and all the neces- formed into a merciful and permanent 
ee a, can a ea eo sary repairs have been supplied in ad- oblivion. 
price of a rebuilt machine, which wi vance of a sale. When a machine 
answer his purpose and do his work comes iene the hands or ge wieder mameaite Typewriter mee FUER @ Bete 
until such a time as he can spend more jt jg as nearly as possible as good as it . sion. | | 
money to get the best. was when the manufacturer turned it We believe we have here pointed out 
how the rebuilt typewriter men have 


Psychology and the Typewriter. 

Fortunately for the manufacturers 
of well nigh everything we use and en 
joy, from the silk dress upon my lady's 
back to the automobile of the million 
aire, we no sooner desire and secure 
some object than we immediately be 
gin planning how to get something 
better of the same kind. The man who 
has an eight horse power runabout 
gives enthusiastic greeting and an at 
tentive ear to the salesman who wants 
to sell him something of thirty-six 
horse power that will do a mile in 
some incredible time The woman 
with a jacket of sealskin is dissatisfied 
until she has a long coat of the sam 
material. The man who owns a typ¢ 
writer that will do his work very well 


is never content until he has some 
thing of the very latest model, with 
every attachment and  convenienc 


modern skill and ingenuity can devis« 

Having purchased a rebuilt machine 
he figures that perhaps he can get bac! 
price, and lhe 


part of his purchase 
alongside = the 


measures his money 
strength of his desire and finds that 
the price of a new machine doesn’ 
loom so large as it did before he dis 
covered the need for the best to be 
had. If he couldn't have got a type 
writer for less than the cost of a new 
have waited years 
investment, but he 


machine he might 
before 


trving the 


out. It is a reliable piece of mechan 
ism within the original limits of its 
construction and is placed on the mar 
ket for what it is at a price which will 
pay for its cost to the rebuilder plus 
the the labor and time put 
upon it. 

In this way the public gets a chance 
which it could never get if all the old 
and discarded machines were dumped 
upon the market with all their imper- 
fections on their heads. Such a policy 
would be a disadvantage to the type 
writer business, but the rebuilding 
system, by giving the public a good 
article at a reasonable price, practices 
no deception and permits no man to 
deceive himself, giving him the worth 
of his money, but always holding out 
the evident fact that even the best re 


built 1S never quite SO gor vc] as the best 


cost of 


machines. 
evident, therefore. 
difference between a 


of the new 

It is quite 
there is a great 
rebuilt machine and 


] 
Ti) 


la 


+ 


a second h in l ma 


chine. Roth. to he Sure, may be o ex 
cellent quality, reliable and all that 
but the rebuilt machine has had work 
put upon it to bring it into the best 
possible condition, while the secon! 


hand machine goes for what it is 
Rebuilt Machines of Different Grades. 
[ypewriters which have come from 
hands of the 
into three 


the rebuilders fall nat 


urally grades—viz 


la 


filled a long felt want and performe: 


service of almost inestimable value to 


the public and to manufacturers as 
well hey have, in the space of a few 
years, created an important industry 
They have furnished profitable em 
ployment for large numbers of skille¢ 
workmen Thev have invested larg 
sums of money and have indeed pet 
formed a beneficent service to. the 
world, because, like the farmer, they 
have created a second unit of valu 
where there was but one befor: 

The service they have done lies it 
the creation of a valuable thing which 
before their advent was merely wasted 


or used in a manner detrimental to thi 


best interests of the larger { 
We hail them as deserving citizens en 
titled to full membership in tl nor 
roll of business men and wish them all 
the success which is their due so long 
as thev shall fulfill honestly their man 
fest des 1 

M R S 
Fel Z to March ¢ 

P 
S ri M 

\ 
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The Training of Salesmen 


HERE was organized in Chi 
cago in November what is 
known as the National Sales 
Managers’ \ssociation, composed, 
for th present, of the _ sales 
managers of Chicago but which 
will soon be organized into divisions 
over the country. The Chicago di- 
vision has about 150 members, whose 


houses do a yearly business approxi 
mating with a list of 
salesmen of 19,000. 

The motive actt 
men was to bring 
managers of the 


$250,000,000, 

more than 
iating these gentle 
together the sales 
United States in a 


discussion of the problems that arise 
between the sales manager and his 
salesmen, sort of a “conference com 
mittee.” The Chicago division holds 
weekly luncheons at which some one 
subject is discussed for half an hour. 
In every instance these luncheons 


have been especially well attended, 
the interest keen and the enthusiasm 
high. Unquestionably, the associa 
tion is already a success, the work 
that remains to be done being simply 


a matter of detail. 
One of the Problems. 


At a luncheon in December the 
managers discussed the question 
of “Hiring and Firing of Salesmen.’ 
The question, however, is not new but 
old and hackneyed; which has 
stood uppermost in the minds of busi 


] 


Sdaie€s 


one 


ness men for many years. The fol 
lowing are some of the points that 
were brought out in the discussion 


is 


and they are given with the hope that 


the sales managers and salesmen of 
the office appliance field may _ both 
gain a bit of wisdom It must be 


made clear at the outset that there is 
no intention to discriminate between 
gers and salesmen only as 


sales mana 


regards the degree of the respective 
position. ‘That is, the sales managers 
do not k down on the salesman be 
cause he is such, but that the desire 
is to | note t healthiest and 


largest interest held in common be 


tween the two. 


1 


One he speakers at the luncheon 


mentions above stated with much 
clearness : 

“We fire our salesmen every Mon 
day night On that night we bring 
the salesmen together and informally 
discuss every proposition that has 
arisen during the week closed. Each 
salesman is taken through a course of 
pract salesmanship — not theo 
retical salesmanship. He is compelled 
to get up and go through the sam 
formality that he goes through in 


calling on a customer—the approach, 
the talk and the general methods of 
handling the customer. In other 


appar ntly 


and get to 


How the Questions of “Hiring” and 


“Firing” are Handled by Sales 
Managers. 

words, we instead of fi 

ing them 


“We do 


fire them up 
out 
believe in the 
tion that because a man has failed fot 
month to get the bu 
was expected of him that he is a fail 
ure. The contrary; we hold to the no 
mn that he failed to grasp the 
proposition ; not thoroughly un 
derstand his line and the methods of 
handling it. At the Monday meeting 
the salesman is made to ride the goat, 


not propos! 


even a siness that 


has 


does 


in every sense of that term. If he has 
fallen down on his demonstration, the 
salesmen present who have mad 
notes, tell him about it and tell him 
frankly. 

“It is my opinion that this will 
yrace up the weakest possible kind of 
1 salesman and I have known one such 


neeting to make him a distinct su 
COCBGa where as he 


ure when he 


was a distinct fail 
entered the 


TY? Ti cy 
meeting 


‘With us it is a question of fire uy 
and not fire out.” 

That seems to have been the strong 
st point made Heretofore there has 
been a strong inclination among som« 
sales managers to bodily fire out a 
man who did not get his share o1 
quota right off This, however, is 
not true as a rule, but it has occurred 


nd the fact that sales managers ar 
\ ng to take more of a chance an 
try themselves to make the man a 
salesman points in the right direction 

\nother gentleman stated that per 
sonal contact will do more than any 
one thing to stimulate a salesman 
The writer does not believe that is 
true Of course, if the sales manager 
has only city salesmen to deal with 
then it may be true, but where the 
salesmen are scattered over the coun 
vy, what then? One cannot breath 


personal contact in a letter, can he 
But he can brace up a man, make him 


work, 


even though he is five hundred 
the right : 


kind of a let 


liles away, by 


on 
Che letter to the man on the road 

s the key to the entire situation. The 

r has been in many tel o 

the country and when morning cam 
watched the salesmen eagerly wait fo1 
heir mail It was not a watch for 

he proverbial check, but for the regu 

ir letter from the sales manager. An 

he writer has seen many a man wall 


drawn countenance and 


wish to 


iwa\y with a 
1 . , 
revenge wnat wa 


written him; others with sunlit coun 
( neces, stimulated, and they would 
irry off to grasp their san ple Casi 


we rk 


Other Points. 


The discussion brought out other 
points that are well known. One of 
them was confidence, confidence in the 
salesmen and confidence in the sales 
manager. Confidence cannot be gain- 
said, but it is pretty nearly always 
circumscribed by the frequency of the 
order. So long as the salesman is 
getting business he is confident; so is 
the salesmanager, but let him go for 
three days without an order and where 
is the confidence? The salesman _ be- 
gins to doubt, the sales manager be- 
gins to question. A man should al- 
ways have the utmost confidence in 
what he is selling; if he has not he 
had better not go out. But there are 
innumerable conditions over which 
confidence has no control. The real 
confidence that counts is to say to the 
salesman: “Keep at it. : 

(he statement was made by one 
sales manager that he is trying the 
ertillon system. It is presumed that 
all know what Bertillon did or does 
to the criminal—it sooner or later gets 
a rope around a man’s neck. If the 
sales manager has the idea that he 
ought to have a “coral” for his sales- 
men he gets it. But it must be a pretty 
weak-kneed man, a decidedly small 
spined fellow, that has to have the 
ertillon system applied, for any 
cause whatever. If it is necessary to 
use that system, the man had better 
be fired—fired out; the Bertillon sys- 
tem will not fire up. 

\t best, and the Chicago sales man- 
said so, it is a guess. If the 
guess is correct the system is right. 
No sales manager can tell what to do; 
he must chance it. 


agers 


But there is one thing he can do. 
\fter he is assured that the salesman 
is square and wants to succeed, he can 
say to him: “Stick and keep sticking.” 

What about that salesman a certain 
\merican house sent abroad a few 
years ago? He reported at the end of 
thirty days in England, “want to come 
The house said, “stay.” He 
kept on but every thirty days he en- 
tered the same request and the house 
made the same reply. At the end of 
ten months he was doing some busi- 
ness; at the end of fifteen months, 
more business; at the end of two years, 
a splendid business and enough to 
have paid for all the losses up to the’ 
time he began to do business. 

here was plenty of time for confi- 
dence, coaching, personal contact and 
all that to be swept to the four winds. 
But the house said: “stick.” 

Stick is another form of encourage- 
ment. And the Chicago sales man- 
agers will tell you that encouragement 
is the key to the problem. 


back.” 





Editor's Note.—This is the sixth series of ar 
ticles by Mr. Spencer under the title of ‘““Make 
This Money Yourself."" We have received so 
many commendations from dealers throughout 
the country that we have arranged with Mr 
Spencer to furnish us with a new series of ar- 
ticles which will be published under the head of 
“Developing Efficiency in the Store.""” The new 
series will begin with the March number and 
will embody articles on “Store Management,’’ 
Developing the Salesman's Selling Ability.” 
“Team Work or Co-operation among Store Em 
loyes,"’ etc. We are sure that dealers who fol 
ow the suggestions made in Mr. Spencer's ar- 
ticles will get better results from their store 
ae and make a larger profit on their 
nes. 


Before you can expect people to buy 
your goods, you must let them know 
you have such goods to sell. 

This means advertise. 

The word “advertising” has so long 
been a “scare head” for big expense 
accounts that a good many people 
have come to overlook its real mean- 
ing, which is any method that spreads 
knowledge of what you have to sell. 

If you arrange the goods in a de 
partment so they will attract favorable 
attention, you in that way advertise 
those goods. 

If you put up a sign at the entrance 
to a department telling what goods are 
sold there, it is only another way to 
advertise. 

You can’t get away from advertising 
goods, unless you lock them up in a 
storage warehouse, lose the key and 
refuse to tell anybody a word about 
the matter. 

Even then somebody will probably 
go sneaking ‘round that warehouse, 
find out what is inside and then tell 
people that “old Jones has so and so 
locked up in such and such a place.” 

And that telling will be “advertis 
ing.” 

You can't get away from it, so don’t 
get combinations of vertigo and ague 
the minute you hear advertising men 
tioned. 

Advertising is just telling 


about goods you have to sell. 
* * . 


pe ople 


The very first thing to do, when you 
open a new department, is to arrange 
the goods so that they will show up 
well and look nice. 

Then put up signs in the store di 
recting people to the new department 

Let such signs tell everybody who 
comes into your store that you have a 
new line of goods to sell. 

If manufacturers of the goods have 
given you a lot of circulars or cata- 
logues to distribute, put such matter 
where your customers can pick it up. 

Tell your clerks to draw attention to 
this printed matter, and to speak about 
the new department to customers who 
might be interested in the new goods. 

This is inexpensive advertising and 
a mighty good investment. 

All effective advertising is “an in- 
vestment” because all “effective ad 
vertising” sells goods, and sales are 
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Make This Money ourself 


How to Advertise a Department Suc- 
cessfully. 
By George B. Spencer. 

what pay you dividends in profits on 
your business. 

A good many merchants overlook 
the fact that polite salesmen are good 
advertisements and good investments. 


Such salesmen get “an established 
trade,” your customers tell their 
friends about such salesmen and those 
friends come to your store to trade 
with salesmen that know how to treat 
customers politely. 

Encourage salesmen to be _ polite. 


It’s a good way to advertise. 
* k * 


A splendid opportunity for advertis- 
ing a new department is in your show 
windows. Show windows are the 
greatest advertising opportunity of the 
merchant and the one he abuses most. 

Most merchants fill each show win- 
dow from floor to ceiling with an as 
sortment of wares that makes the av 
erage passerby dizzy instead of at 
tracting his favorable attention, which 
is what a show window is for. 

The first purpose of the show win 
dow is to attract the attention of pass 
ersby so they will be induced to come 
in the store and buy goods. 

Unless this is accomplished, the 
show window is and a 
asset has its earning power killed by 
poor judgment. 

Remember you must have a man’s 
attention before you can arouse his in 
terest enough to make him wish to ex 


useless. good 


amine your goods. 

Therefore, put goods in 
window in such a manner 
will attract attention. 

If goods are not in 
tractive, give them surroundings that 
will attract, but don't split up the at- 
tention too much. 

If you put a single article in a 
dow, that single article gets all the atten- 
tion. 

If you put two articles in a window, 
the attention is divided. 

And if you put a hundred articles in 
a window the attention is so split up 
that it isn’t worth much to any of the 
articles shown. 

Therefore, concentrate attention on 
one article. 

If your windows are small, put only 
one article at a time in each window. 

Change your displays as often as 
you wish. This will attract attention 
and give each article you wish to show 
a far better chance than if you dump 
them all in helter skelter and let the 
mess stay there for weeks. 

* * * 


vour show 


a | 
that they 


themselves at 


W in - 


You can attract most attention with 
something alive. 








Notice the crowds that gather in 
front of windows when broods of 
chickens or litters of puppies are ex- 
hibited. 

Of course exhibitions of chickens 
and puppies do not draw attention to a 
typewriter, but putting a typewriter in 
your window with a pretty girl to op- 
erate it and show how it works might 
attract attention and make sales for 
you. 

This wouldn’t be a very expensive 
experiment to try for a week, would 
it? : 

Next to something alive in a window 
mechanical motion attracts attention. 

Watch the crowds gather round a 
window in which automatic figures are 
at work or where “those puzzling little 
balls” are chasing each other round a 
rimmed disk. 

Perhaps you can’t afford such ex 
pensive contrivances. 

But you can put in a window, fac 
ing out, a typewriter with a half writ- 
ten letter sticking out at the top, and 
if you try this you will be surprised at 
the size of the crowd that will gather 
round to read that letter. 


That’s what you want round your 
show windows, a crowd. 

“Tdle curiosity To be sure, but 
“the idly curious” standing in front of 


your window will attract others less 
idly curious and among them may be 
customers for typewriters, especially if 
the half finished letter protruding from 
the machine tells its superior merits 


and virtues 
r 
Next to motion 1n a window work 
produced by the machine shown at 
tracts attention. 
Put a tvpewriter in the center of a 


window and about it some neatly writ 
mpl S ot letters showing 


ten s 
rious stvles of work the typewriter 
does 

Let such letters tell the storv of the 
typewriter 

If it writes blue, black, and red, 
show how nicely these colors can be 
combined in a letter 

Some day vou will find how such ad 
vertising “sinks in.” 

* * *x 


Contrast is a tremendous factor in 
attracting attention to show windows 
Put a single pair of white shoes in 
the center of a window with black 
background and people who pass that 
oniv those 


1 white 


window will be able to see 
shoes. On a black backgroun: 
shoes stick out “like a sore thumb.” 
Put a typewriter in the center of a 
white background and only that type 
writer will be seen by the passerby 
Lines of attraction are also useful. 
By “lines of attraction” I mean lines 
that lead 


to something to which you 
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to have these circ ulars print 


your peopl 


such connect 


‘act attention. For instance, Be 
floor (paper will do) inthe ed with 
set a typewriter who get 


wish to att 
puta white 
ittom of a window, 


sure 
name so that the 


i esis 
Circulars W 


in the center of this floor and paint the goods advertised with your stor: 
with a marking brush black lines one- Advertising such as this involves no 
half an inch wide from the corners Ot jnyestment on vour part and often re 
the typewriter to the corners of the markable returns in sales are pro 
window floor. yor 


and take a look. 
lines help to 
typewriter 


Then go outsid« 
You wul see that the 


tention upon the 


Send out 


f 


printed announ 
your new department 
center at 


Passersby will have their sight cat _ Manufacturers of goods s a 
ried by the lines to the typewriter. Cparcimenss nage uraisn Ste an 
i cies sia stop to take a second look, ' nceme! ts 01 make you a money a 
and that “second help mak: ae Ss cperaat 
sales for you can also get manutacturers t 

An ingenious way of using lines to allowances for newspaper adver 

tract attention is to paste against Using or can afford to do such adver 
your window, on the inside, cards on sing on your own hook, it can be 
which is printed information about made very productive 
some features of machine you But don’t do any advertising 1 
show in the window Then to each of newspapers until you are vinced 
these cards attacl narrow ribbon that so doing would be “a good invest 
leading down to the pa rticul: ir part of ment.” 
the machine mentioned on the pa [f you are not convinced that putti 

This method of tracting attention money into advertising is a good in 
has been used with tremendous suc vestment, don't advertise 
cess and it educates buyers concern lo make advertising pay, you must 
ing parts of the machine and the worl have faith in 1 
each does When you have such faith start ad 

ertising, not before 

Don’t overlook the opportunity af \nd when you do start advertising 
forded by letters, bills and statements remember that people you expect to 
you send out buy goods from you are most intereste 


Make “Uncle Sam” carry full freight themselves and their own needs just 
for the postage you pay him. as most 

Don’t send out any “underweight” and your needs. 
letters. \dvertising that talks in terms that 

Fill an interest the people who do the buying 
circulars ill be successful 


vou are interested in 


limit with 
manufacturers Vi 


envelope to the 
furnished by 


yourself 


29 


Suppose a stranger comes to your 


store and talks to you about himself, 
the money he makes and what he ex- 


pects to make, does he interest you as 
much as he would if he talked to you 
ibout yourself and the money you are 
naking and what you expect to do? 
Therefore, to interest other pepple, 
your advertisements must talk to them 
about themselves and their interests 


and what they expect to do. 


Make your advertisements tell peo- 
ple how their needs are best met by 
the goods you have to sell. 

Talk in your advertisements about 
the needs of the people by whom you 
expect your advertisements to be read. 

rell such people “what there is in 
it’ for them in buying goods from you. 

Thus, and thus only, can advertis- 
ing reach maximum success. 

The “secret” of successful advertis- 
ing is in the manner in which such ad- 
vertising tells the other fellow, the 
buyer, “what there is in it” for him. 

This is the only “secret” there is 
about successful advertising. 





To Preserve Carbon Paper. 

A simple but effective method of prolong- 
life of ordinary carbon copying 

as follows: When the carbon 
appear to be about “done for” and 
the copies become indistinct, rub the wrong 
side of the carbon gently across a moder- 
ately warm steam pipe or other heated sur- 
face. Repeat this several times and you 
will find that the carbon can be used again 
for a number of times with very clear re- 
sults 


ing the 
sheets is 
sheets 
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The Typewriter Field as an Opportunity 


HE field of the typewriter—does 

it offer ‘an opportunity? Is 

there a chance for the man jden- 
tified with it to go higher, grow big- 
ger, attain more? 

One frequently sees today in the 
“wants” department of metropolitan 
papers an ad. reading something like 
this: 

“Wanted—A salesman for a high class 
bond proposition; men with insurance, add 
ing machine or typewriter experience, pr 
ferred. Address so and so.” 

Ten years ago one would have seen 
an ad. reading thus: 

“Wanted—A high class salesman for a 
special proposition; no books, insurance or 
typewriter men wanted Address so and 
su 

By way of foreword this leads up to 
the question, first, is there an oppor 
tunity for the man who becomes what 
is commonly referred to as “a type 
writer man,” in the field of the type 
writer and, secondly, what, if any, 
changes have taken place, and thus 
where is the opportunity? 


Some Interesting Changes. 


Yes, there is a tremendous oppor 
tunity. But it has been gained 
through a long period of sacrifice and 
evolution. As indicated in the “want 
ad.” above, it were a hard and difficult 
matter for a typewriter salesman to 
secure admission to the other and 
varied ranks of the commercial tray 
eler, ten years since. The average 
business man frowned with a deal of 
scorn on “that typewriter man.” This 
was due absolutely to the exceeding 
hard measures adopted to introduce 
the thing called a “mill.” It required 
perseverance of a high order and all 
know that perseverance is none other 
than keeping at it, and that meant that 
the average business man was “ding 
donged” everlastingly by the type 
writer salesman. Naturally enough, 
the man got sort of tired seeing him 
come around so much and naturally, 
too, his presence was persona non 
grata. 

But after a while this all changed 
The object most sought after by the 
typewriter companies had been gained 

the machines were fairly well intro 
duced. And it became a matter only 
of calling on the “prospect” every 
two weeks or thirty days, much after 
the fashion of the ordinary commercial 
traveler. So the antipathy was forgot- 
ten; he was welcomed—at least, more 
welcomed than before. 

Of course, the feeling spread, in the 
first as well as in the second instance. 


Business houses would not employ 


salesmen on whom the buying public 
looked either with indignation or sus- 


The Changes That Have Taken Place 
and What Opportunities Are 
Now Offered. 


By Jonathan Sylvester. 


picion. How many of the so-called 
“book salesmen” can step from the of- 
fice of the book company manager to 
the office of a large shoe or dry goods 
house and get a job? Not one in 
fifty. 

But this required a long period of 
sacrifice. The salesman, as well as 
his house, had to live it down and he 
did. Day after day he trained his will 
and subdued his pride and _ stuck. 
Where is there a typewriter salesman 
today who can not tell something of 
this experience? 

\nother reason for the change was 
the motive of the companies They 
had an article of commerce—a neces- 
sity, though the public did not see it 
that way at first. And they deter- 
mined to market it; to make that pub- 
lic take it. It was not a question of 
come today and go tomorrow. It 
meant to have a permanent place in 
the business affairs of the country 

Some Opportunities. 

The typewriter man—either sales- 
man, repairman or manager—occupies 
a dignified position ; he has the respect 
now of the entire business world. 
There is no place he cannot go with 
perfect freedom and obtain an inter- 
view the same as any other salesman. 

But it strikes the writer that he fails 
to appreciate the value of the position 
he occupies. This is proved, the writ- 
er believes, in the fact that the type- 
writer salesman is not a permanent 
fixture, in many cases. He roams 
about from one company to the other; 
from one office to the other. This does 
not affect his general usefulness, how- 
ever, but it is the cause of his not tak- 
ing advantage of the opportunities at 
his door. 

The purpose of this article is not to 
drive men away from the typewriter 
field but to encourage them to remain 
in it and to stay with one company or 
office as long as the conditions are fa- 
vorable. Because—the opportunities 
can best be taken advantage of. 

First, the opportunities are, of 
course, greater without than within 
the field, for the reason that there is a 
greater demand for his services than 
the field itself offers. But the point is 
this: a long and faithful service in the 
typewriter industry fits for pretty 
nearly any one avenue along which 
this demand lies. For example, the 
manager of a western branch of one 
of the large companies, after a service 
of ten years, resigned to accept the po- 


sition of secretary and sales manager 
for a large company manufacturing 
motor buggies. It is not known what 
outside circumstances influenced him 
to make the change but it is known 
that he was fitted for it; his ten years 
of service with one company paved the 
way for the very position he secured. 
Like all men he was ambitious to get 
into something for himself; that was 
his chance—an opportunity. Fifteen 
years ago he could not have done it. 
Another typewriter manager, after 
twenty-five years’ service, took the po- 
sition as general manager of one of 
the largest land companies in the 
West, because the company wanted a 
man who had had just the experience 
that man had. No doubt, the land 


company could have found other men 
with as valuable experience but it was 
enough that a typewriter man pos 
sessed it and that is all that is meant; 
does that particular field hold out any 
thing for the typewriter man 

An instance is recalled of a salesman 
who had been connected with a type 


writer company for two years when 
he decided to take a position with a 
wholesale grocery house. After eight 
months selling groceries, he quickly 
came to the conclusion that the gro- 
cery business offered no opportunity 
at all, only in being able to go from 
one house to another in that trade. He 
made inquiry of several houses doing 
different businesses and each inquired 

“What are you doing?” 

“Selling groceries,” he repli 

“Sorry,” he was told, “but there 
nothing open now.” 


It was the experience that made the 
reply. The man mechanically repeat 
ed the wish of the concern for whicl 
he was acting as sales manage! 

The typewriter field fits for pretty 
nearly any line the salesman desires 


1 


to undertake—either as salesman 
sales manager or in some specia 
pacity. He can step from his usu 
tivity into another without having 
make apologies. 

gut this presages a faithful and 
thorough experience with the type 
writer. The opportunities within the 
field itself are too well known and 
have been so often demonstrated to 
require mention here. And the man 
who may make a change after serving 
well a connection with any typewrite: 
company can feel satisfied that when 
he does make the change he will be 
able to command both the respect and 
the attention of any line of business he 
may choose. 

It is a wonderful change that has 
placed the industry where it is today 
And it is a magnificent opportunity 
that ts offered. 
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REMINGTON BUSINESS COL- 
LEGE OPENED AT TORONTO. 

\nnouncement is made that the 
Remington Typewriter Company have 
opened a new business school in 
Toronto called “The Remington Busi 


just 


} 
ness (4 olleg« 


Although the opening of this school 
is a departure in the policy of the com 
pany so far as North America is con 

] 


cerned, it 1S 


time-honored Reminet policy in Eu 


ropean and all other foreign countries. 
\ cha yusiness schools is main 
tained and conducted by the Reming 
ton orga ition today in England, 
Scotlan france, Germany, Italy, 
Sweden, Russia, Si \frica, India, 
Australia, etc., these schools being in 
comparab!l e mos umerous in the 
st itro by a single in 
teres heir great experience in the 
col busines hools has given 
he R ¢ 1 org ation a wide 
practica nowledge in such matters 
whi ] assut C nN ‘ ] ‘ ‘ the success 
ot Si ) ronto. 

Phe ( Reming Business Col 
lege op Monday, January 4, 
[Q09, a s locate splendid quar 
ers oO! uthw corner of Col 
ege st d Spadina avenue, Tor 
on ed un the most favor 
ible aus s, and the Remington peo 
ple ( ongratulated on the in 
structors ch they have been able to 
secure as embers of the school fac 
ulty \lore than one of them has al 
ready mad nat reputation as a 
commer‘ cat 

he pr of new college, |] 

EF. Wrig of the best known in 
structors 1 mmercial education in 
( a I iS ¢ the past fifteen 
vears exclusively t this work, and 
( go se y has been con 
nected wit 1 argest and best com 
me S Dominion. Mr. 
Wrigl le staff of th 
most mpetent commercial teachers 

The sl pewriting dé 
pa be highly ef 
ficie charge of 
C] s | > s the author 
’ se in Touch 
yp e most widely 
used text books on touch typewriting 

Canad 1 the United States. Mr 
Smith has supe s and few equals 
in his line 

\ p 1s just 

734 Market street, 
< t I the cot 
pa 1 bus 
ness ( it more 
pret ¢ 

it ; ppl 
ar t ge—tha 
wha } | 


in perfect accord with the 
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A. P. Little 


A Pioneer in the Ribbon and Carbon 


f of manufactur 


\I ING the 
have made 
4] ae 


names of men 


Striking succes 


Field. 


ok up shorthand work as a reporter 
in and was subsequently connected with 
the supreme courts of New York for 


ii¢ I1¢ | 7 
supply material—in this case o twenty-one years, during which time 
ibbons and carbons—the name of A was one of the official stenograph- 

ttle has place among those i: ers 
emost rank Knterprise is Mire lhe first typewriter that ever came 
ot us, but enterprise and energy into western New York was brought 
ed with creative talent cor nto his office by G. W. N. Yost and 
our tribute in the highest sens hat machine was used in his office at 
, word. Mr. Little, originator of first as a sort of plaything and after- 
mous Little Satin Finish Gold ward for actual work. Subsequently 
> ind Cobweb carbon brands of the phonograph was invented and he 
bon papers and Little’s Satin Finis | the distinction of using the first 
Gold Seal 1 bbor : of th honograph that ever came into west- 
blazed the trail, s speak, ern New York. He used it for a year 
e great enterprises evoted of dictation with fair results. During 
nanufacture of ribbons cal s stenographic career he took his 
bons in this country eveloped a bu notes in court and they were always 
Ss m nothing to an establishment transcribed from the original. He re- 
S ducts are now n eted n ported a great many daily copy cases, 
n the United States throug! so called, and was always able to fur- 
y country on the globe. Th¢ sh complete transcript for a day’s 
the Little product S session within an hour after the ad- 
S f the business ournment of court at night. 
1y other youths a\ Che difficulty of obtaining a type- 
S ing successes in the field of vriter ribbon which came up to his 
i rece and of business Mr. Little’s ideals as to what a good ribbon should 
cares began on an eas fas first started the young, brainy court 
he learned the valu mest reporter to experimenting. He wanted 
( wr under the supervision of ; 1. ribbon that would turn out work to 
parent, who saw to it that the suit him and finding none of that kind 
mastered the intricacies and di on the market he made “home made” 
s of a farmer’s life a ling ribbons for his own use. Having 
) ls learned the way of making a good 
1 farmer’s life pa n this typewriter ribbon Mr. Little turned 
oon of ideas. He that he his attention to carbon paper and be- 
sting valuabl. n field gan experiments also along that line. 
e farmer's life afford [hese experiments were made in 1885 
Pp ¢ oht is nd continued for several years, the re- 
fields of ende ok a2 Its being satisfactory. Later a busi- 
o time fi t ( fath ness was developed and since that time 
he va vars bt has devoted himself entirely to the 
e Mr. ] s expression he final ianufacture of typewriter ribbons, 
nced the elder hat he arbon papers, etc., the Little brands 
t be y wors wa having acquired a popularity and a 
( S that stage Ss ap ale among dealers second to none in 
‘ won the dav He s shortly the country. At present Mr. Little 
2 sent to a preparat schoo] vns two carbon factories at Roches- 
shine his studies there | tered ter and maintains offices of his own in 
S f Rochestet inc a New York city, Philadelphia, Pitts- 
TT ourse. and was 2 ‘ ire, Washington and Cleveland, and 
R>2 he degree of A. M h as distributing offices at Chicago. 
however. his mods pI [ondon, Eng., Melbourne, Aus., and 
f fixing 1 Vellington, N. Z. 
e has forgott« 

( h hey re ! re a oa 

registered wit Foreign Trade Opportunities. 

RR ste! passe t equire National Cycle & Typewriter Co., Gaya, 
er the tutelage are interested in typewriters, new and 

S f miss bat ilt, ribbons, carbon papers, duplicating 
er ] ed hims« f ines, office printing machines, typewriter 

ceacll atelnmn wi ' oe and general stationery, roll top desks, 

Pitas take ‘seca ie aes lope sealers, fountain pens, inks, ink- 

y 7 ' rubber stamps, dating stamps and num- 

. ses he took up the acy & ng machines, and _ business literature. 

ind, mastering the science witl tcady to introduce $10 and $15 typewriters 


Y 0d fic Id 
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There’s a wonderful amount of hustle 
and doings at the offices of the Business 
Show in the Hartford Building at th 
present time—things are humming and 
space is going fast—not much time t 
waste, for you know for the big event is 
but a few weeks off and contracts ar 
coming in every minute. Never befor: 
has the value of the business show ap 
pealed more to the manufacturer, jobbet 
and dealer. Manager Feirlein says th« 
prospects are that the 1909 exhibition 
will eclipse all former shows from the 
point of numbers in exhibitors and at 
tendance, judging from present indica 
tions, and that the sign “standing room 
only” with reference to space would soon 
be hung out if present indications count 
for anything. 

As usual “Office Appliances” will be 
the official programme of the show, and 
in our special edition which will be is 
sued during show week the full list of 
exhibitors with addresses and lines ex 
hibited will be on sale. At this time it is 
impossible to give complete information 
but the list of exhibitors given here- 
with will suffice to show that a strong 
representation of progressive concerns 
will be in attendance and that many new 
lines of office appliances and new de- 
vices of every character will be shown 
to the public. The list of exhibitors up 
to date is as follows: 


Alphabetical List of Exhibitors. 


Automatic Printing Machine Co. 

American Multigraph Co., Chicago. 

American Signotype Co., Chicago, II! 

Baird Mfg. Co., Chicago. 

Bal-Klos Mfg. Co., 211 Madison street 
Chicago 

Berger Mfg. Co., Canton, Ohio 

Business Book Concern, Chicago 

Business Man’s Pub. Co 

Business Phonograph of Chicago, Chi 
cago. 

tuffum Tool Co., Louisiana, Mo 

Colwell Lead Co., New York City 

Chicago Commercial Sales Co., 131 La 
Salle street, Chicago 

Class Periodical Co., Chicago, I 

Craig Co., Woodson L., 693 
street, San Francisco 

C. S. & R. B. Co., Chicago 

Dick Co., A. B., Chicago, II 

Elliott-Fisher Co., Harrisburg, Pa 

Felt & Tarrant Mfg. Co., Chicago 

Feuerstein, S. B. & Co., Chicago 

Gilmartin, I. J. 

Gregg Pub. Co., 151 Wabash avenue, Chi- 


Mission 


cago. 
Johnson Rosenthal Sales Co., Chicago. 


Kee-Lox Mfg. Co 


Lundstrom, C. J., Mfg. Co., 
N. ¥ 

MacLean Pub. Co., 

Modern Methods Pub. Co., Chicago 

McDivitt, E. L., Belvidere, II! 

Napp Hurriphone Co 


Toront: , Canada 


Nye Welty Co., Hartford Bldg., Chicago 

Office Appliances, Chicago. 

Oral and Motion Advg. Co., Chicag 

Palmer, A. N. 

Placard Press Mfg. Co., Chicag 

Printograph Co., The, Minneapolis, Minn 

Perfection Razor Strop Co., 84 La Salle 
street, Chicago. 

Rice Check Protector Co., 
street, Chicago 

Rones Sales Co., Comm’! Nat. Bank 
Bldg., Chicago. 

Schermack Mailing Machine Co., 
Mich. 

Secor Typewriter Co., 

Sengbush Self-Closing 
Milwaukee, Wis 

United Autographic Register Company, 
Chicago 

Universal Business Institute 

Underwood Duplicator Co., New York 
and Chicago. 


109 S. Clinton 


Detroit, 


Derby, Conn. 
Inkstand Co., 


Wales Adding Machine Co., Mentor 
Bldg., Chicago. 

Wrigley, Eugene, System Co., Louisville, 
Ky 


Worth Photo Co., 1200 N 
avenue, 

Walden Pub. Co., Chicago. 

Writerpress Co., Buffalo, N. Y 

With each succeeding year the value of 
the business show as a publicity proposition 
and as a promoting factor becomes more 
apparent to the business public Chere 
was a time when the trade show was pa 
tronized largely by an element that came 
merely out of curiosity—when tickets and 
passes were distributed broadcast and 
where the idea seemed to be that a large 
crowd meant success for the exhibitors 
[his idea has happily been abandoned and 
it is realized now that it is not the number 
but the character of the visitors that goes 
to make up the success of the show. The 
trade show has become an annual gather- 
ing place for the men who are interested 
in the facilitation of office work, depart- 
ment managers, chief clerks, business men 
who are desirous of getting the most eco- 
nomical and expeditious means of handling 
office work, dealers who are adding new 
lines and enlarging old ones, not to over- 
look the big army of office employes who 
come to see the latest improved devices 
and appliances for office and store and 
whose recommendations of such counts for 
so much with business men. 

The business show has had a wonderful 
stimulating effect on the manufacture of 





office appliances and devices and lied 
lines in this country. 

There's something about the actual dem 
onstration of a device or a machine before 
the eyes of the “prospective” that makes 


sales—the rapidly moving machine, the fa 
cility with which mail is “turned out,” the 


neat wonderful mechanism on e new 
typewriter, or the improvement on the old 
one; the direct demonstration of the ad 
vantages of the modern system of account 
ing, be it loose leaf, card index or other 
improved method; the high grade and im 
proved carbon paper and ribbon, the appli 


ance or article, no matter of what char 
acter that fills a need in the business world 
here has the opportunity to make its mer 
its known 

There’s a great opportunity in being’ able 
to meet the class of men who frequent 


the business show of today lo use the 
old phrase, “There’s a reason” why they’re 
there—and it should be the aim of the ex 
hibitor to make the minutes golden while 
the show lasts. Demonstrate, illustrate and 


agitate for your device. Don’t try to knock 
the other fellow’s but see that the visitor 
doesn’t get past a good thing when you 


have it. Time is certainly money at the big 
show 
To the visitor at the big show, be he 


buyer, dealer or office man, nothing coul 
be more instructive than the various ex 
, 


hibits which fill the booths. 
Not a booth but that contains an exhibit 


from which valuable knowledge and hints 
may be gleaned for the facilitation of work 
in office, store and factory Take your 
note book along if necessary, t dowr 
what you see—be sure and don't let tl 
good points of a device escape you—make 
comparisons. Notice the various oft sup 
plies of every character on exhibition—get 
prices and terms—you may save money— 
you may solve that puzzling problem about 
your office work; you may find just the 
device or appliance you have been looking 
for—the material you require. Y¥ have 
the world’s best to select from here—you 
can’t go wrong 

There will be plenty 
tures at the big show this time—products 
of fertile brains and skillful hand ind 
there will be surprises for manufacturers 
dealers and office men Electricity will 
play a part in the present show and big 
one, and of the new appliances and devices 
of every kind there will be many r 
quote the auctioneer’s cry, space is going 
voing—and the hesitating one is given the 
time-honored advice in_ this case—Make 
your arrangements NOW for a good boot! 

They'll all be there—the \ 
adding machine men, specialty 1 
littl It will be great advertising fit 
able Sign up now for your space 
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United States Co-operates with Manufacturers 


NE of the most interesting chap- 
6 ters in the history of the United 

States government is playing in 
the conservation and development of 
the resources of the country and in the 
broadening of all its opportunities, 
commercial as well as agricultural. By 
no means the least of these movements 
whose initiative has sprung from the 
seat of government at Washington is 
the recently organized Council of 
Commerce, a national association of 
business men, organized at the sug- 
gestion and by the active co-operation 
of the Hon. Oscar S. Straus, Secretary 
of Commerce and Labor. The initial 
meeting at which the subject was 
broached was held in Washington, 
D. C., in December, 1907, where repre- 
sentatives of the chambers of com 
merce and leading commercial and 
manufacturing organizations of thirty- 
eight of the principal cities, north, east, 
west and south, met Secretary Straus 
| discussed the subject with some 


ant ( 

thoroughness. The proposed move- 
ment had the sanction of President 
Roosevelt, who addressed the dele- 


ates in a brief speech in which he 
outlined the t 

might do when co-operating with the 
heads of the various departments of 
the covernment 


~ 


Address of Secretary Straus. 


In his address welcoming the dele 
his invitation 


retary said in 


ates who had com« 


Washington, the se 


meeting is to 
establish helpful relations between the 
“ja] bodies of the 


rious 

ed States and the Department of 
‘ ne Labor and the various 
1, “Ss ha partment, as well 
1s with epa ents of the gov 
ernment [he secretary said that he 
had received a letter from Gustav 
H Schvy airt the Commit- 
tes Or I reion ( mmerce of the 


Board of Trade of the state of New 
York, submitting a report of his com- 
mittee upon the extension of the for- 


eign trade of the United States, and 
irging the adoption by our govern 
ment or some system oO! co-operation 
between the government and commer- 
cial bodies similar to those in use in 
European countries 


The secretary, in his reply, con- 
curred in the suggestions of Mr 
id referred to the advantages 
offered by the Department of Com 


merce and Labor in itters of co-op- 
erat ' 1 the government and 
associations of merchants and manu- 
facturers Previous to his reply the 


secretary had instructed Mr Stone of 


good such an organization 


How the Government Is Giving En- 


couragement to the Development 
of Foreign Demand for Amer- 
ican Manufactured Prod- 
ucts by Organized 
Co-operation. 


the Bureau of Manufactures to pre- 
pare a report with regard to the rela- 
tions of similar departments of Euro 
pean governments with the commer 
cial bodies of those nations, and this 
report was forwarded to about forty of 
the leading commercial organizations 
of the United States, together with the 
invitation to attend the meeting in 
Washington. 

The purpose of the conference, said 
Mr. Straus, is administrative, not leg 
islative France and Germany have 
established close official relations with 
ommercial bodies in their respective 
countries, while in England those re 
lations, though not official, are equally 
close, so that the British government 

; 


is at all times in immediate sympathy 
with the sentiments of commercial 
England. ‘The secretary here quoted 
from the organic act creating the dé 


partment, as follows: “It shall be the 
duty of said department to foster, pro 

ote and develop the foreign and do 
nestic commerce, the mining, manu 
facturing, shipping and fishing indus 
tries, the labor interests and the trans 
interests ot the LU nite 


portation 


states 
First Annual Meeting Held. 

On the tenth of last December tl 

mbers of the National Council con 
vened at the office of Secretary Straus 
n Washington and held their first an 
1al meeting which was. called 
order by the chairman, ustay 
Schwab of New York. After listening 
to an address from Secretary Strau 
the proposed by-laws of the asso 
tion were read and adopted 
These by-laws provided 
office of the council shall be located i1 
Washington, D. ( 
following as the definite objects of 


in 


organization: 

To receive reports and communica 
tions from commercial and _ other 
bodies as to their needs in the promo 

of foreign and domestic con 
merce 

To receive and act upon informa 
tion and suggestions from the depart 
ments of the United States gover 
ment of interest to the business world 


lo furnish the Secretary of Com 


merce and Labor and other representa 


tives of the United States government 

witl uthent information as to th 

needs and conditions of different 11 
f es 


and spec ified the 


To suggest special investigations 
abroad by agents of the Department of 
Commerce and Labor. 

To act as an intermediary between 
that and the other departments of the 
(nited States government and the 
commercial and trade bodies in arrang- 
ing for the representation of American 
products at international expositions. 

To confer with the departments of 
the United States government with a 
view to promoting the trade interests 
of the country. 

lo confer with the secretary of 
Commerce and Labor regarding legis- 
lation necessary to promote foreign 
and domestic commerce or adequately 
to equip his department for such work. 

To promote friendly co-operation 
between. commercial organizations 
throughout the United States. 


The following officers were elected: 
Chairman, Gustav H. Schwab of the 
Merchants’ Association of New York; 
vice-chairman, B. A. Eckhart of the 
Board of Trade of Chicago; treasurer, 
Frank B. Wiborg of the Manufactur- 
ers’ Club of Cincinnati. The secre- 
tary’s office has since been filled by 
the appointment of William R. Cor- 
wine. The executive committee is com- 
posed of the following: William M. 
Bunker, Chamber of Commerce, San 
Francisco; B. A. Eckhart, Board of 
lrade, Chicago; E. A. Filene, Boston 
lerchants’ Association; William Jud- 
son, National Wholesale Grocers’ As- 
sociation; Mahlon N. Kline, Trades 
league of Philadelphia; William Mc- 
Carroll, New York Board of Trade and 
l'ransportation; George L. McCarthy, 
\merican Meat Packers’ Association; 
H. E. Miles, National Association of 
Manufacturers; E. G. Miner, Roches- 
ter Chamber of Commerce; H. Mosle, 
Galveston Chamber of Commerce; L. 
\. Ransom, Atlanta Chamber of Com- 
merce; G. D. Rogers, Chamber of 
Commerce of Minneapolis; Gustav H. 
Schwab, New York Merchants’ Asso- 
iation; James FE. Smith, Business 
\len’s League of St. Louis; Ambrose 
Swasey, Cleveland Chamber of Com- 
merce; D. A. Tompkins, Southern 
lanufacturers’ Club, Charlotte, N. C.; 
Frank B. Wiborg, Manufacturers’ 
Club of Cincinnati. 

Committees were appointed to study 
the subject of coastwise shipping; to 
‘o-operate with the Secretary of Com- 
merce and Labor in extending the in- 
fluence of his Department; and to 
study the recommendations made by 
the Secretary of Commerce and Labor 
in his report of 1908 dealing with mail 
‘ommunication with the South Ameri- 
an countries, Australasia, China and 
on-contiguous territories in the Pa- 
inc (Ocean. 
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Perry Typewriter Telegram Blanks 


conditions have 
radical 


and in 


ODERN business 

necessitated many changes 

in office equipment the 

means of handling correspondenc: 
Nearly all of the large business enterpris: 
of to-day owe much of their success to the 
adaptation and use of the most improved 
forms of office appliances and to methods 
of simplifying communications by mail and 
telegraph. 

The telegraphic correspondence is a part 
of every concern’s business methods whi 
is usually conducted with more or 
haste at the time of the original action and 
any method which will tend to simplify the 
matter of handling telegraphic correspond 
ence giving more complete records in a 
labor-saving way, will be received with in 


less 


terest 





rriplicate Telegram Blanks 


“The Perry 
are one of the latest and labor 
savers to be adopted by some of the leading 
mercantile houses and manufacturing plants 
throughout the country, and it is the most 
economical method of handling telegraphic 
correspondence on the market 


greatest 


When a telegram is written there is not 
always time to send the message to be cop- 
ied in the letter book, still a copy should 


always be kept of every message sent out, 
then again it is essential that a letter con 
dirming the the « 
spondent by the sender, and in order to get 


the true | 


message be written orre 


the origina messawue is 


wording of 





NOTICL 


























A Modern System for 
graphic Correspondence. 

copy befor 
writing or dictating your letter « 
confirmation. All of this entails more or less 
clerical work, and one is very apt to ove: 
look some important detail in writing, copy 
ing or confirming the message, 

A triplicate telegram 
herewith whereby the writer is able to 


sent it 1s necessary to have the 
you in 


system is 


tain three copies of the telegram at on 
writing, with the use of but one sheet 
full carbon—this furnishes a message fo: 
the telegraph company; a second copy f 
your othce record (which saves copying 
the message In a letter book), and still 


| 


third copy to mail the correspondent (which 


saves writing a special letter of confirma 


tion) 





his system consists of a series of thre 
sheets First: a message sheet printed i 
the form of a regular telegraph blank. Se« 
ond: a sheet of parchment tissue, which 


serves as the office record copy, and third 


the confirmation sheet, which 1s mailed to 
the correspondent 

The message and confirmation sheets 
printed on telegraph manilla and have bind 
ing margin at the left side, while the tissu 
i record sheet is a blank transparent t! 
sue sheet The three copies are made 
this way \ piece of carbon (carbonized 


on both sides) is placed between the tissuc 


or middle sheet and the lower or confirn 
tion sheet, and then by writing on the first 
or message sheet three copies are n 
First copy your original copy, second copy 
on your confirmation and the tissue being 
transparent, a reverse copy is taken on on 


( 
forward from 


side, which shows through 
the opposite side 

These blanks are put up in pads, one 
dred triplicate series (300 leaves) 1 the 


Handling Tele- 


pad, and the blanks are numbered nsec 
utively in triplicate The pads are put up 
in two forms, ruled blanks for pencil use 
and unruled blanks for typewriter us: 
If the sender wishes to write his teleg 

in long hand, blanks are furnished b 

the form of a wire stitched pad havi 


and the confirmati 
after the 


these sheets may be detached, while 


sheet 
perforate d. so 


messav¢e 


message 


fice record copy remains securely | 
the pad. This is very convenient for check- 
ing purposes and for reference, as each | 


of blanks 


is provided with an index 


ing of a few sheets of white paper alp! 
ically divided for indexing purposes. When 
all the messages of the pad have been used 
the pad may be withdrawn from t 
tachable cover and a new pad inserted, as 
shown in the accompanying illust1 

Should the sender wish to have 
grams written.on the typewriter a p I \ 





be used wherein’ the blanks are merely 
blocked in series of threes, consisting of 
message, office record copy and c¢ 
tion. The typist merely tears off tripli 
cate set of blanks, inserts the carbon, and 
writes the message, sending the message 
and contirmaton sheets and filing tl » FFic 
record copy upon a post binder \ 
purpose the blanks are furnish punched 
with holes in the left margin 

Che principal advantage deri R 
these blanks are: that they prevent 
as you have an exact copy of your messag: 
as sent to the telegraph omece 
your correspondent; this prevents dispute 
and acts as safeguard, in that tl 
mation may be mailed, and 
saves writing a special letter 
tion You re sure to get an exact py 
of your message for your 
which saves copying same in y 
book You have all y 
sages sent together in pad 
post binder, and you 
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International Office Equipment 
Bourse 


> ' é inufacturers and dealers with a _ repre- 
rs entative in New York who will give con- 
ners desired information and place them 
communication with the subscriber. To 
urnish desk room to subscribers who de- 
re to keep personal representatives on the 
eround. To furnish desk room to the man- 
Equipment Bout facturer, dealer or agent who desires tem- 
261 Broa y, N yorary quarters while in New York. To 
pport they I eep on hand a supply of circular matter 
them in t b furnished by the subscriber for the purpose 
reat handing to callers or mailing in response 
inquiries. To furnish a translation de- 
partment for the care of the foreign mail 
pplianc t received and preparing the replies thereto. 
rything g t [fo compile card indexes of all dealers in 
lice appliances in every part of the world. 
members may ex t lo circularize any particular line or trade 
S it will in tact | tment rom the various lists compiled for the pur- 
specialti nd they nd pose. To furnish space for the display of 
every labor saving « tact fice devices. To bring together, in classi- 
as to make the bureau ed form, the names and addresses of the 
int nation for t t representatives of various office devices 
Or Ss ng vhich are now scattered over the city, 
York off itl t making it possible for consumers to locate 
hem without loss of time. The out of town 
lealer who would purchase, or take 
gencies, finds the situation still more diffi- 
iit; and the foreigner who comes to New 
tele] York for the purpose of investigating, is at 
iss to understand why it is impossible 
r him to locate the devices which he is 
ire are upon the market, but not know- 
the names of the manufacturers, or 
lresses of the New York agents, or 
ces, fails to make the purchases he 
desl l therwise would 
temporat t DU BELLE REVERSER READY FOR 
pplied to met t MARKET. 
Every possil The Du Belle Electric Typewriter-Car 
riage Reverser and Automatic Platen 
Spacer, mention of which was made in the 
October number of this magazine, will 
soon be ready for the market, indications 
now being that this remarkable device will 
be ready for sale in any quantity by the 
tter part of February. This clever in- 
vention is the triumph of years of experi 
ment on the part of Charles Sumner Du 
Belle of Williamsburg, Pa. Mr. Du Belle 
lized that it would be an impossibility 
to secure the automatic return of the car 
riage without aid of some form of power 
vy that it foreign to the typewriting machine and by 
dopting electricity as a motive power has 
effected this very desirable movement of 
yur t typewriter carriage. This device makes 
it unnecessary to reach for a spacing lever 
nd, therefore, the operator never has to 
remove his hands from the keyboard—sim 
y follows the copy and runs from one 
nd of a page to the other. It is evident 
it such a device is a remarkable saver 
both time and labor—thereby also sav 
ras = g money 
\n excellent point about this appliance 
that it can be attached to any typewrit 
machine simply and easily, the attach 
ment being made in a few minutes. 
The device is being manufactured by the 
Belle Company, a corporation organ 
ed under the laws of Delaware, of which 
\V. E. Villinger is president, F. E. Bradley, 
president and treasurer, and J. Fred 
reman, secretary. 
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No. 907,596, a Loose Leaf Book, Patented by Harold E. Hawkins, of Kansas City, Mo., Assigned to Hamacher 
Hawkins Manufacturing Company ; No. 904,708, a Typewriting Machine, Patented by Henry W. Merritt, of Syracuse, 
N. Y., Assigned to Monarch Typewriter Company; No. 907,244, a Card Record and File, Patented by W. O. John- 
son, of Washington, D. ( 
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Recent Patents 


y one of these patents can 108,622 [ypewriting Machi Burnhar 
sending ten cents in stamps C. Sticl [ ibeth, N. J ignor t 
patent lawyer, Suite No U: I [ypewriter Con pany, New ers 
Building, Washington, D c. by N. J., a corporation of New Jersey 
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to the National Cash Register Company, 
Dayton, Ohio, a corporation of Ohio. 
909,867—Keyboard Mechanism for Reg- 
istering Machines. Thomas Carroll, Day- 
on, Ohio, assignor by mesme assignments 
to the National Cash Register Company, 
Dayton, Ohio, a corporation of Ohio. 
910,099—Manifold Order Holder. Ed- 
ward A. Trommald, and August von Boeck- 
in, Tacoma, Wash. 
910,155—Paper Feed Guide for Platen 
Presses Hosea H. Strait, St. Louis, Mo. 
910,194—File Wrapper. Wallace R. Har- 
s, Louisville, Ky. 
910,286—File Book, etc. Jacob H. Hor 
itz, New York, N. Y. 
910,410—Typewriting Machine. John C. 
‘Laughlin, Jersey City, N. J., assignor 
Underwood Typewriting Company, New 
York, N. Y., a corporation of New Jersey. 
910,427—Platen Shift Mechanism for 
lypewriters. George A. Smith, New York, 
N. Y.,assignor of sixteen one-hundred-and- 
fourths to James W. Hennessey, New 
York, N. Y., forty-six one-hundred-and 
fourths to Frederick H. Ward, Brooklyn, 
a 
910,517. Time Recorder. Alois W. M. 
wering, Cassel, Germany, assignor of one- 
to Heinrich Dulfer, Cassel, Germany. 
910,555. Indicator for Duplicate-Sales 
Slip Files Melville A. Lumbard, Des 


vf 
vic 


ines, lowa. 
910,690. Driving Mechanism for Regis 
ring Machines. Charles F. Kettering, 
Dayton, Ohio, assignor by mesne assign- 

nts to The National Cash Register Com- 
pany, Dayton, Ohio, a corporation of Ohio. 
910,692. Safety Envelope. Augustus B. 
Knowlton, Columbia, S. C. 

910,714. Loose Leaf Binder. John L. Mc- 
Millan, Syracuse, N. Y. 

910,749. Adding Machine. Jesse G. Vin- 
ent, Detroit, Mich., assignor to Burroughs 
\dding Machine Company, Detroit, Mich., 
corporation of Michigan 

910,806. Attachment for Calculating Ma- 
ines. Thomas J. Palvey, Needham, Mass. 
910,848. Attachment for Adding Ma- 

nes Arthur Pentecost, East Orange, N. 

ssignor to Pike Adding Machine Com- 

ny, Orange, N. J., a corporation of New 
lersey 

910,853. Handle Connection for Adding 
Machines William H. Pike, Jr., South 
nge, N. J., assignor to Pike Adding Ma- 
ne Company, Orange, New Jersey, a cor- 
poration of New Jersey. 

910,862. Envelope. Joshua R. Ritchie, 
Philadeiphia, Pa 

910,867. Loose Leaf Binder. Otto H. 
Schraiger, Kalamazoo, Mich. 

910,900. Type-Writing Machine.. Alex- 
ler T. Brown, Syracuse, N. Y. 
910,912. Envelope Fastener. John Crooks, 
lade Iphia, Pa 
910,968. Copy Holder. Charles F. Steh 
vew Rochelle, N. Y. 

910,980. Feed Bar for Fountain Pens. 
( rd V. Whiton, Janesville, Wis., as- 
signor to Williamson Pen Company, Janes- 
lle, Wis., a corporation of Wisconsin. 
910,987. Type-Writing Machine. Alex- 
der T. Brown, Syracuse, N. Y. 

911,014. Type-Writing Machines. Carl 
A. Joerissen, Washington, D. C. 


‘ 
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EDITORIAL 


UBSCRIBERS and advertisers have been unstinted in their 
Jani lary special foreign number of the magazine Commer t t 
have come from all sections b ais again bow our thanks il 
selves to renewed forts in t interest of th I 
THANKS and dealers whos«e per ier approval has made su 
possibli 
NNOUNCEMENT is made elsewhe ( ivazine Tat tf 
articles by George B. Spencer. The series which closes wit 
number has attracted a great deal of attention in all quarters. Or f the 
NEW largest manufacturing compan the feld reprinted 
SPENCER articles and sent it out with its own publication 
ARTICLES Our readers will be sure to find some valuabl 


in the new Spencer contributions 


Weeks 


LTHOUGH two 


Chicago, it is safe to predict 


before the Business Show opens at t 
| hibition will be the most success 


ful ever held in the Western City. From present appearances all space 
THE CHICAGO" the big building will be sold~-something never done | 
BUSINESS Moreover, the variety of exhibits will be greater than usual A 
SHOW splendid musical program has been provided. Presid: ‘ierleit 
of the Show Co. ts leaving nothing undone to make the event a record breaki1 


attraction for both exhibitors and attendants 


VAN JOHNSON, Editor of this magazine, is not C. Evan Johns 


urer of the Proudfit Loose Leaf Co., Grand Rapids. The edit Q 
APPLIANCES, through his work has a large acquaintainc 
loose leaf manufacturers, all of whom he is proud to ca 
NOT THE friends. The similarity of nam has led to so 
SAME and this public announcement made in answe 
JOHNSON ous inquiries on the subject Although w iv 
acquaintance with C. Evan Johnson, of Grand Rapids, his name c 


to our esteem. We are sure he must be all right 


“ULL reports of the Annual Banquets of the Stationers’ Association of ( 


4 New York. Boston and Pittsburg are contained in this numbe1 iF 
all of the cities there was a record-breaking attendance This s] 
for organization. It shows an increasing fraternal spirit in the trade, a 
a big attendance at the Annual National Convention at 
ANNUAL July All commercial stationers and manufacturers i! 
BANQUETS sold through the trade are eligible to membership in t N 
Organization. Those who have not already don hould sign tl lar 
in this number of the magazine and send it in at once to National He 
BRAHAM LINCOLN stands out in American history for 
qualities of heart and hand—the practical expression of th 
principles of right living which made im a true disciple f t GG 
Master, Jesus of Nazareth 
His executive ability won for him the ymmendation o 
His administrative genius excited the admiurat 
ABRAHAM but it was 7 great democra: his great love tf 
LINCOLN : ; : 
what he thought of them and I tne t t 
the most venerated character in the history of his nation 
Idealized for his uman attnbutes e becomes foreve 
fluence in the affairs of the ition. His influence upon the 
business is no less than his influence upon tl tical destir 
It consists of his magnificent example to all n f to f 
t their caret 
He elevated the sta f business becaus 
ited pocrisy, shunned s taught temperar ind revert 
eligion which is the aspiratio f men to ] m1 
cleaner lives and radiating those sentiments of fairness and ki 
tribute to the sum of humar ippiness 
In the celebration of the indredt in i i S Dirt 
while to pause in the press of material things t nk of the exp 
man; to think of him and the others of his o have punctt 
iS an inspiration 7 , -_ 
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Seen in Chicago 


] ah loon ten ’ P| 


N rf urney amor the Chicago sta resent commanding posit Phere $ will be to see L. T. Marshall, who has 
t month we were able to see perhaps no man who cares for detail with a harge of everything save and except the 
This month we will go fat better understanding of it ffect on bus! manufacturing end of the business. “Lew” 
ther in ¢ ramiile nd make ourselves 088 than he. If there ts ingle item in as he is known more particularly among the 
mown | . ae eee es we eee: Con the large stock of P. F. Pettibone & Cor trade is a young man of ripe experience and 
nea vee number of commercial ny that he is not thoroughly acquaint marked talent. His desk is near the front 
Fas ile the allied interests. we will h, it would be mighty hard to find it ind a trifle to the right, where he can su- 
as lin thie and the Instead of relying on others, w duty it pervise and keep a close watch on things 
ce a Sell is always carefully to inspect the stock, | generally. There is probably no keener 
_ a himself delves into it and knows to a ce! man in the trade, so far as Chicago is con- 
Pe oe el ite de ap ee ee nty just what the conditions ar Frot cerned. He is moderately tall, slender with 
ape , > ee dministrative point of view he is quit sharp features. His eye, as you may have 
weet ney & Company, where We nrogressive. He believes in all the things noticed, is expressive of intense interest and 
Sa a Se fame that make for better business, particularly enthusiasm, with a remarkable tendency 
seaiag ge ~ sent Pye wlio scape om in the stationery field. He is active in tl toward detail. One occupying his position 
ily s M y, Wace wi took councils of the Chicago Stationet Associa- naturally needs to have a leaning toward 
u ber ling “Bi We a tion and wields a potent influence in it detail, especially in the stationery business. 
cure % fh > ee —s eae 9 vork An adornment to society col \lways courteous and if you ask him, 
spect Mt SORE) 5 aes es oe Far tant quantity in the trade, he is “How’s business?” he will quickly reply, 
this for ile and then get to “Bill”) is * * * “Fine, we are making money; much better 
hidden from \ icW, ou perceive, being — ae ee ee this time a year ago.” That shows us 
way back 1 ee the store and off pen ‘a ate of SD. hilds ® his sanguine temperament and that counts 
co One &! lis department is the manu piienisedlg ' F for much in his line of endeavor. 
facturing and wholesale department. whic! Company, one of the oldest. stationery 
he guard d directs wit! consummate tal- houses in the west, now operated by A. H + 2-2 
ent nd re Being keen, quick and nd L. F. Childs, sons of the late 5S. D Before we close this little journey (I use 
things that Childs \. H. Childs is the president of the this regardless of dear Fra) let’s go over 
( t] irdinary, though company, having direct charge of the sta ind see “Tom” Keyes, the western man- 
himsel One of those  tionery department; L. F. is treasurer, mat iger for the Waterman Fountain Pen Com- 
ing nsity to get off ging the manufacturing department. Bot pany, in the Republic building. Everybody 
Oo l Springs, in Missouri, gentlemen are strong in their line of worl knows “Tom,” so do you and I, though this 
Fureka Springs and Hot Springs, in Arkan nd always active in the trade. L. F. Child is our first call. His office is well appointed 
exercise along iS more retiring than his brother and less nd he has a fine display of the Waterman 
bei vholly obliviou likely to be seen in the crowd, but that products in full view. We ask for Mr. 
Chicago there is a weekly just differer in temperament and gi Keyes; he responds to our wish instantly, 
tours to the to their position the t ereby illustrating his genial and affable 
. sonages and Id, in which they have grow ip and temperament. You observe this in his man- 
deal of trial vatched with great care and interest. [het ner; you see his democratic way and that 
to the muscles of the lower tore 1s model of up-to-date statione: tells in a word how Tom has built up such 
human anatomy. “Bill” Ma houses and reflects the great work they 1 strong following. Aside from his wide 
does not think much of the have d ne t keep it bre ist of modern cor cquaintance and knowledge with things 
lub and hie litions. The trade is fortunate t tationery he is greatly interested in other 
ts mentioned. Now h splendid types of men among 1 ctivities; that is, his nature is not one 
the topog tituent membershiy ided, it has several sides. Tom Keyes is 
Arkansas where > > ist the man for the place and when next 
Spt nd t Springs are lo Next in the journey is that of S. E. R ve call no doubt we will see things that 
mountains ar dle f Biddle & Wunderle, secretary of t ill tell us more about him. 
e earth as it Cl Stationers’ As t Mr. Rid Ra i 
How Malor ther of tl 
ne of the 3 ‘ trade. ha ‘ +4 ‘ Saal This is not all of the strong men in the 
gine; bu the se with men of that t ; ; tationery field but space prevents our go- 
v he was taken pilisher of things. He ] lane heen ident e farther. You will be given a glimpse 
neolin “ye ‘ ‘ : ‘ remainder next month. 
he w il] oe. , | ; ase oon ot ont ae ‘ Ty P = — — _ 
change, and ition retary of t lat A GUIDE TO BUTTE. 
proof that h ; ' ' |. FE. Calkins of Butte has issued a neat litth 
But BSI th mucn tact at ' klet under this title, containing infor 
riend; | is at Coe if peat tion of value to the prospective traveler, 
ntity in t hevertm mat ut iness man or firm desiring concise in- 
; : oan : tion regarding the great mining cen 
. . : \ very comprehensive map of the city 
D. Sawtell ee oe given, together with information con 
I tibone & Com, , ng the resources and industries of the 
t tiet tut ty [t also includes a list of the prin- 
| business blocks, schools and churches. 
f icture of the store of B. E. Calkins, one 
town's leading stationers adorns the 
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New Fields in Typewriter Development 


What the Business System Department of 
the Underwood Typewriter Is Doing. 


HE Business Systems Departmen 

of the large typewriter companies 

have effected a_ revolution in the 
means and modes of accounting in th 
sands of offices The Underwood ly pe 





BILL CONDENSER 

writer Company, possessing a visible write 
with a tabulator attachment were fitted to 
accomplish great things in this particular 
line, and with many skilled minds at work 
many valuable and clever inventions were 
evolved to meet the multitudinous exigen 
cies of business demands 

The first special machine offered by the 
Underwood Typewriter Co. to its patrons 
was the Condensed Billing machine, Ur 
derwood Bill Condenser Chis machine ts 
now exceedingly well known, and its worl 
has revolutionized the billing system 
thousands of firms, and was the foundati 


of the Underwood billing system success 
Another development along this line wa 

the automatic tally device for retail depart 

ment stores, telephone companies, and hu 





dreds of other lines This machine is 
ted with a tally strip of paper on rol 
somewhat similar to the tally roll on cas 
registers or adding machines While et 
tries are being made upon bills or state 
ments, the tally roll situated at the right 
hand of the cylinder is not used Bu 
when the writer enters the total amount 
MULTIPLE UNIT FEED 

the extreme right of the bill, it also reg 
isters on the tally strip, or paper. Whes 
the bill is taken out the tally roll automatic 
ally moves t» the next writing. When the 
operator has completed his billing, all the 
total amounts are neatly and absolutely a 
curately recorded on the tally strip, thus 
making a thorough check upon the _ bill 
each day Chis tally strip device, like al 


the other devices used on the special ma 
chines of the Underwood Typewriter Co., 
entirely original, and extremely 
Its value in lessening labor and all 
of error in accounting makes an instant ap- 


1s 
ingenious 
chances 


peal to business men, and as a result the 
tally strip has met with a very large sale. 
The growth of what is called the Unit 


1 compound loose leat 
ing has created a demand 


system of account- 
for another kind 


The loose leat 


f machine accounting 1s 
mprised of a set of printed forms of vary 
ing colors and uses, upon wh‘ch the same 
transaction 1s copied on the typewriter by 
means of carbon sheets all at one writing, 
upon as many as a dozen or twenty sheets 
This has heretofore been in possible to be 
done on the ordinary typewriter s diff 
ulty was experienced in feeding so many 
sheets of paper into the machin t on 
time 
The Multiple Feeding Device with great 
simplicity overcame these difficulties \s 
many sheets as may be desired, from 12 t 
20, witl rbons are simply tmserted in the 





BILL AND CHARGE STRIP 

ichine in the usual way Chey are at 
nee grasped by a gripping device, which 
revolves around the cylinder, and brings 
the sheets direct to the printing point in 
perfect alignment and registration, and then 
lrops its grip This would be impossibl 
n an ordinary typewriter, but the ease and 
dexterity with which it is accomplished on 
the Underwood Multiple Unit Feed is both 
istonishing and convincing This machine 
has had a very large sale, and tl den l 
or it 1s constantly increasing 


Another of the special machines manufac 


tured by the Underwood Typewriter Co. is 
the Bill and Charge machin« Chis is es 
pecially applicable to the needs of a retail 
business It enables a clerk to insert or 


remove a bill or statement for every neces 
sary charge or entry made during th: 
month. The bill may be removed and in 
serted as many times as may be required. 
ind it will enter the machine at the exact 
starting point, so that perfect register may 
be maintained. This is usually very diffi 


ult feat to perform on an ordinary typ 
writer, but with this machine the 

done most admirably and _ expeditiously 
Che charge tally strip previously alluded t 
sometimes attached to 


work is 


1s this device so 


that the totals of a imounts a the 
different statements are recorded at the end 
of each day [The combination machine 
makes the work very thorough I pro 


check 


vides an infallible 





PAPI-R ALIGNER 


The Underwood Paper Aligt 
device vhicl can be attached t I 
chine of this class, and enables the 
bills and sheets to be pertectiy one 
that the different items may be tere 
upon tl irious sheets, and the t p 
fect alignment maintained 

The Underwood Auxiliary Pap: 
another device which is useful keeping 
paper o1 rds in exact position for rit 
ing, so that the extreme lower p 
top of any sheet may be easily writte: 

In addition to these machines the U: 
wood Typewriter Co. has produce T 
record typewriter for the uss f railw 
car accountants \nother spe 
is one wit pertorating type ror writing 
checks and vouchers Its value es 
fact that it enables all necessary 
of a payment to be mad P 
issuing ecks or vouchers () 
and special machines evolved by t le 
partment of the Underwood 7 ( 
are a railroad waybilling tvpe 
surance \ machine 1 
writing 1 hine, and label ting 
writer 

The [ wood Typew ( 
doubtedl, ped S] é 
cial machines for account y wv 
the futur les them w i g 
is the ¢ ral public realize ‘ 
ind tl st economy f time b 
that t l 1s¢ v1 effect 





INDEPENDENT TALLY STRIP 








ONE KEYBOARD 


FOR TYPE- 


WRITERS? 


One of Nashville’s cit 


ieve fame by reason 
inal idea which he I 


burg. Pa., a year ago 
I 


} 


College Company, and th 


innual convention of t 
cial Teache rs’ Federatio1 


izens is about to 
f an entirely orig 


yromulgated at Pitts- 


[he citizen referred 


’rof. W. D. M. Simmons, secretary 
r of Draughton’s Practical Business 


e occasion. was the 
National Commer- 


; 


As the name of the Federation indicates 


it is an association of 
banded together for pury 


commercial teachers 


poses of mutual im- 


provement and advancement. The organi 


zation has a large meml 


ership, has been in 


existence for many years, and the members 


annually gather in cor 
semination of such idea 
periences have suggest 
as practical and valuablé 


From its incipiency the 
gress, and every im- 


Federation has been pre 
provement and econom 
typewritists is the dire 
nual assemb! 
stration 
Prof. Simmons has bs 


iges for dis« 


of the commercial bran 


so far as those branche 


ivention for the dis- 


s as the year’s ex- 
d or demonstrated 


watchword of the 
y in vogue among 


t fruit of these an- 
‘ussion and demon 


en a lifelong teacher 


hes, especially in 
s have to do with 


stenography and typewriting; and having 


early in his career re 
bated the inharmonies 


“ognized and com- 


ind disparities of the 


keyboards of the different writing machines, 


he conceived the id 


uniform, universal kevbo 


term operator would bi 
one who would with re 
turn out work from 

saw or heard of until 


Prof. Simmons has had a 


ink on his fingers, and 


riginal keyboard idea ther 


in his mind the image 
“typo,” wh 
remotest corner of the 
i with ease. } 


fronted with a uni 


can step into 


constructing a 
ird, so that in the 


comprehended as 


diness and facility 


machine he never | 


confronted with it. 
touch of printer’s 
in formulating his 
was constantly 
f the itinerant 
a “shop” in the 
earth and begin to 


vecause he is con- 


“case’—a “case” 
in the same boxes 
th, r “cases 9 

’ as an inspira- 

orked unremit- 


universal keyboard, 


he Federation at 
ible to give his 
idea of his plan, 


aper, “The Rel- 


nd Sight Typewrit 


His paper 
recipitated one of 


ns ever records d 
7 
ik 


his body. As in all 


was a multi- 
who challenged 
-abilitvy. and even 
ide key 
ed by Prof 
ee Gee 
Simmons as chair 
key- 
the next 
nly so, 
ously elect- 
al Shorthand 
branch of the Fed 


ing bestowed in 
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Competition Eliminated when Sell- 
ing Our High Grade Line Type- 
writer Ribbons and Carbon 


Papers. ::. % <form 








“Our line” a too our 
represents al- y pewriter 
ay ys the Cotbtna:tihed 
highest de- the Improved 
velopment in Mitvol the 
Csax their make- New Light 
cy 44 up, take the Weight Pro- 
xen New Eureka gress and the 
bs now the King newness and 
er4é3 of all Type- u p-t o-date- 
eqeey writer Rib- ness of all 














>3D8 bons. other brands. 

Tas 

ssa What care you for competition when you can 
“ obtain a line of typewriter supplies such as 


DBs these? We help you create the demand ¥ 
“14° by making the goods so high class that it ™ 
B; Is NOT a question of ' price. 














oS Then we show you a good profit and then we protect 

“43 youas Manufacturers For The Trade Only. 

ad Cees 

»2°> Make a special dept. for the sale of our line. You 
“cannot afford to sell cheaper and inferior goods that 

<m. provide no inducement and no market. 








(INCORPORATED) 


< MITTAG & VOLGER 
ian SOLE MANUFACTURERS FOR THE TRADE 


Sop. “RBS! PARK RIDGE, N. J. U.S. A. 


LW 
wy Zan 

(ae BRANCHES AGENCIES: 

NEW YORK. N. Y., 280 Broadwa PARIS. France ZURICH, Switzerland. 

ro % ‘ CHICAGO, ILL,, 200 Monroe §S Y DNEY, Australia. VIENNA, Austria. , 
> SB LONDON, 7 and 8 Dyers Bldg., Holborn, E MILAN, Italy AMSTERDAM, Holland. 
P a2 MOSCOW, Russia. 
SA 
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The Multi-copy Typewriter 


The Multi-Copy 
plicating 


lypewriter is a new d 
been 
mm, D. ¢ | 


article will give 


machine that has 

and brought out in Washingt: 
cut that this 
pretty clear the constructio 


illustrates 
idea of 
and additional informat 


machine, some 


may be had from the page advertis 


this mssue Ihis model ot the Multi ( | 
Typewriter is a flat bed machin 
Standard types, chases, ribbons, et nd 
is operated by pushing th« printing 

of platen across the typ In prod ¢ 
this machine the inventors have aimed 
solid, substantial construction, simple ar 
uncomplicated mechanism, and ease of n 
nipulation The working princip! 

simple that it seems a wonder that 

one has not thought of it befor The ro 


er trame which carries the 


is mounted on tw hoes about 


made of steel vhich slid mn i 


long and 


permanently secured. The printing 
removed from the machine autor 
by the return motion of the 


ind is deposited under 


iwer Or 


removal of the paper is accomplis 
ut difficulty and is on t n 


ble features of the macl 


Ribbon Mechanism. 


| | port 
\ y por 
eC inis ri iay t 
[his is secured by what is , 
1 , 
( uble I net iction nd t hh 
ively nN ed i ce tain 11s é 
p - - . é tv] T 
I suc t ne as ~ pp 
sti \nother usetu adjunct 
( r Ws 1 t eed) y ; + nD 
wi ! x | 
] 1 
cle r} s mr de vl 
( yuayv | 1 
‘ et s none t ' 











rH MULTI-COP 


length 
movable 


groove the whol 


machine 


running 

here is a strip of ste 
in this groove about one-eighth of an in 
thick, 


other 


and at one end it is loose and at the 
end it is pin and 
forced to the top of the groove by a sprit: 
When the roller over the 
type the shoe this n 

ble strip of steel and is carried forward ot 
the surface of the 
ter at the forward stroke 
has left the type and 
the machine, this strip of steel falls down 
to the bottom of the groove, 
motion of the arm brings these steel shoes 
the roller back on the top of t 
strip of steel, and thus 
roller about one-eighth of : 
face of the type. The roller frame is 


supported on a 
goes torward 
goes underneath 
type, and prints the 
\fter 


reaches the end 


the r 


ind the return 


carrying 
movable 


rigidly held in this grooy nd the 
shoes are so long, the printing is given that 
evenness and uniformity » desirab 
without jumping or missing portions of t 
letter. The impression is regulated by t 


‘ 


screws connected with journals in ¢] 
frame, and the mechanism has heen 
calculated 1 ad 


and diusted 
change in the 





; ; 


Vhen the roller pa 
the san 


type \ 


this 1s depressed to 


type and rises again the moment t 
leaves it This enables the paper t 
ng guide the whole length of t 

hine, and is very advantageous to the 
er Another feature of still greater 
portance 1s the paper stop at the é 
t machin whi enables t 

uckly nd most convent \ 

vr sheete These at ‘ ‘ 

ss tl in sec nd 1S taker t I ve 
nd put them back again, and these fe 
fe 1g _ | nish 4 Neé the T m1¢ I 

slits atalaes ‘ Mu ( .- 3 

mpeting machi 

bh ent experts t ' 

S vail d by t] ¢ re 
‘ " capacity of t ™ 

1 (0) er hour As ¢ \ \ 

| spe | n iv tT 
vying ft 
NNN +n 2 SOD ch 
e Multi-Copy Typewriter . 
1.250 per hou derate 


box shown in the pictur 


eet 1s I ( a. irsé 
tically cre with experienc 
Irame b wr ill¢ 
in the whi ested the 1 hine 
Chis tt 
it 








\r tomattry Omnttr 
( t I 1c 
ter e 
the neces +e t 
far f 4/2 pounds, exclusiv 
, os | j 
5 ind 1 substantia A 
that it mend itself t 
ry . 
l f I I cnine S 
ishee \ f ¢ { ts b 
¢ tne t ename ed ne I 
" , 
\ ted t inufactured in £ 
th. ( ‘ s at 
lr} t comp \ 
S 1] ‘ 
Kl; + ¢ . ' 
it t © mf sp ! ) 
ur press 
t é mrp 4 
pany 
r ? ] 7 ? 1 
5 | ) S 
I 
, 
Dit T r t y 
} ¢ 
. tir the n 
n 
¢ r 
‘ < 
T f { } 5 
}? I 
p V Vav the T 
. t y ' 
i { g I 
the best ndling t 
} ¢ . ] 
~ cs Ti¢ 
yl come f 
new I S W lli¢ ult t 
, , , , 
. loubtedly b 
1 
ers I inci I s¢ 
vy is to } t 
hom«e i the next few 
] +} 
mp i Ss £ \ 
sold I ney back” « t 
entit! NI } rT f 
ntit [ y 
; ’ } rt tiny 
mi ded, prt ded 
rectly ed wit! t f 
— 
, er t ¢ S xT) ft S 
est e¢ | t 
1 nev ire in the selling ting 
, ( ‘ oht t g _ 
, ‘ 
Ow b re det 
tyr 
| . 
+ Co] ~ I }? \ I 
fur S } ( + »+ ‘ 
i wri y inte¢ W cs 
Ve 
t ' ithir ne \ 
TI 
wi y yarTt wW 
eed I 
if S \ ik ¢ g d t { 
1m 
ny cing +f ' er 
: : f Les meal t we 
TQ 
1 t < ) 
tne 
‘ sitry cf ( 
that otal 
1 pub nd 
ell 
¢ - 1 
, the \ ( vs fe 
ing 9 , 
, how 
“hit s pos ve K 
id- 
then vt 
iter 
4¥ + 
te 





d less the type is_ protected 
f ises will very soon be filled 
g dust, which will make impos- 

xy of good work and the 

gular impression so desirable 

[his cabinet 1s sold at a very low price 
proportion to th st of construction, 
nd purcl ers who buy it are getting their 
ey’ 1estion. The typ 

b mpany is priced at 50 cents 

{ pou regardless of whether it is ten 
point r twelve point, and fonts of 10 
pounds, fifteen pounds, 25 pounds and up 
wards can be had as desired Each one of 
the typ: vi from 20 to 25 
pounds \ ind cabinet furnished 
by the pany will efore hold from 60 
75 pounds of type, which is ample for 
rrdinary businesses Che price on ribbons 
seems to be exceptionally low. Single rib 
bons art it $1.50—dozens at the rate 
$1.25 per ribbon, and in gross lots the 
price wn to almost $1.00 per ribbon 


gor 
Phe Multi-Copy Typewriter Co. puts up 
under their own brand and 


furnishes a complete line of matching rib 
bons for all standard typewriters in all col 
yrs. The company is now in shape to fill 
all order - Multi-Copy Typewriters, and 
they have factory facilities for building up 
to 100 machines per month 


We understand that the 
ple capital its disposal 
requirement 


company has am 
for all probable 
ind may be expected to carry 
the public. The pol 
mpany is stated to be one of 
nd moderate progress rather 
than to expand so rapidly in the beginning 
that mistakes and costly errors would be 
fr oti opinion 


mut its < cts witl 
icy of the « 


conser 


unavoidable If favorable 


which the first machines have elicited is an 
iugury of the future, t Multi-Copy Type 


writer Ce ught to d 1 very large busi 
ness as soon as the public becomes a little 


} hi 


more familiar with the machine and its un 


ess 


ROYAL MUTUAL BENEFIT ASSOCIA- 
TION DOING FINELY. 


Royal Typewriter Company Mutual Ben 
efit Ass tion of Hartford, Conn., is com 
o te 

T} ) rganized March 30 
1908 o |} hat evening in the 
lini t] The meeting 
ypened with an addr by the factory mat 

I. M ifter which tl 

] S ed: J. C. Rey 
1 I ] tz, Vice P 
de T | S Cc 68, 4 k 
rs ing an ente 
tal d Imprising 
\ ( P. Stern, F. G 
Cc. B. M 

Pr 
ry «i 
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merits of typewriters 


ever before. 


You need the | 


In any discussion about the relative 
, the final consen- 
sus of opinion is that the Fox has more 
real points of merit than any other. 


possible withany othe 


More dealers have built up a good, 
permanent and profitable typewriter 
business with the Fox than has been 


r writing machine. 


At this time there is better oppor- 
tunity to duplicate these successes than 


‘ox to make your 


typewriter department profitable. 


Write to-day. 


Fox Typewrit 
Ex Oft 


Grand Rapids, 


We 


er Company 


and Fac tory 
Michigan 
the Chicago Business 


home’’ at our Chicago 


Street, ground floor, dur 


45 
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a Pe The UU iferpr eSS 


f Grows Better and Better 


Both for the man who uses it 
and the man who sells it. 
WHO sells The Writerpress 
in YOUR townr 
WHO could use it in YOUR 
town? 
Find out. 
your while because. 


“thVriterpress 


Is the Only Office Printing Machine 


“ 


It will be worth 












which prints typewritten letters minus the “ear- 


marks”’ of a “circular.” 

PRINTS letters from metal type, a rubber im- 
pression roller and a moving ribbon,—the printing 
parts of the typewriter. Prints on a flat bed, allow- 
ing adjustments not possible with different con- 


struction. 

PRINTS, with the Direct Inking Attachment, 
from all kinds of printers type and plates, all kinds 
of office forms at from 1-3 to 1-2 usual cost. 


CAN be successfully operated by ordinary office 
help after a few minutes instruction. 


WILL save its cost to the user in a short time. 





HAS no license restrictions. 

WILL make money for you, if you sell it, because 
of these and many other merits. 

DO you want to know morer 


Ask us. 


Dealers Everywhere. 











The Writerpress Company 
510 WHITE BUILDING, BUFFALO, N. Y. 


» Business Show. Feb. 27 to March 6 Booths 43 and 





See our exhibit at Chi 


ANOTHER NOTABLE REMINGTON 
JOURNEY. 


he a mpanying photogray 
I esting \ 
by Mr. George H. Richards, 1 ger 


rtment I tl ‘ IPO! 


I 
[Typewriter Com 
yi 


pany 


I rable 





manied 
, 1d Manchu 
nd dur ne t} it peri d the 
red some 20.000-odd miles 
use of all kinds of vehicles, including t 


springless mule-carts going 


Yours very truly 
Signed) W. W 


RIBBON INKING DEVICE 
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REQUIREMENTS OF A GOOD STEN- 
OGRAPHER. 


Mr. H. W Knopp, Providence, R. I., 


rt 


anager of the Underwood Typewriter TH 


3 é > SUPERIOR EXCELLENCE OF THE 
( mpany 1! in interesting articie recently 


contributed to Bryant & Stratton’s Record 
describes the qualifications necessary for 


uccessful stenographer as_ follows 


[The question has often been asked, What 


— 


the necessary qualifications for a su 
ssful stenographer hese are many and 
ried, depending uy the position to b 
! 
M S g a business < 
leg \ how soon the 
\ f Che not try to rus 
t g urs uld re mbe 
that the br ler and stronger the found 


| tl t] better they I equipped to accept 


» | nd hold responsible positions 
| tor us touch system has 
a tag r the one who finds 
it neces ry to wat t kevboard Stu 
uld bend « energy toward a 
llow Al] 
og | te the great 
i part ct ¥, as t 
count I e ti ( 
‘From my experier with stenographet 
i employers, I find the following to bi 
me of the essential requirements of a suc 
essful stenographer 
You must have a good foundation 1 


English, must spell correctly, punctuate and 


u must be able to write sl 





ind at fair speed, and transcribe it cor 
rectly without hesitation. You should study cate in “that witol oart of ages riting machine— Drop 
the methods of your employer as to how forged 
| 1 . »-enforced 
he wants his work don¢ Do not try a 

’ hi “— @ different way f lol nein Us t teral rigidity Typebar 
do something in a different way from wha 


¢ Sane ¢ or . ey 4 me ‘ ites »} 7 
, 1 necess ¢ i I Ly peDa>®’rs 
he tells you, because you may think your P 


he Tvpebat Its ne re-enforced typebars with 


Pivot 











- ‘ ’ ° ‘_ bd — + ‘ + t™ eT ; . + ? * tiny . " 
way better than his, but think of improve structed bearings 
. 11 s ant 7 nner ‘ ty , ' no hlov ri - inch 
ments, suggest them to him and you will inn iz DOW Me Ink 
. . : apart 
sensible business man always open eat 
, r suggestions, corrections and improve . Adjustable 
ments. If you do not understand parts of [The typebars of the VICTOI t 1 more bearings 
hy lictation j 1O hes] > =tO ad — , vhf . +1 ‘ > al easily 
s dictati do not hesitate to stop and hey ‘ ‘ Result adjusted 
sk m to expla! because you cannot good work when’! rk when 
ranscribe it intelligently and correctly ¢ eS eh , machines 
vithout understanding it. You should un 
derstand what idea your employer is trying 
, di + ting in +h it way \ 
I ss 1 relieving hit 
wl e would otherwis¢ 
You should b 
nscientious in your work, study the busi 
cc F aemare emp! veT nd trv to under . 
; ; —— TYDE 
s not the time and many VICTOR TYPEWRITER CO. 
so, acne ae hilitv to follow gram psa if é : > 
. ’ ; W Sramimatic. 812-814 Greenwich Street 
ci . , Tere stecwa tt ' 
meg : but gi : New York. 
oe utline nd details, and you ar 
pected to do the rest. When you hav 
i this step you begin to be 
ble to your employer, and if you 
| Ri | 17 | 
‘ qaence s§ e will place some 
ibilities upon your shoulders 
—~ . 
i End thet he will aggeeciahe your Desks of Qualit 
idv incement will follow és s Oo y 
emembert Do not make the mistake — 
lking bout t business you are 1 S re made easy with Feige Desks. 
nsider what you Canvas Back Curtain never gets out 
tial d keep r Combination Lock is unexcelled, 
Work is the very best. We make 


We Exhibit in the Chicago Furniture 
Exposition, 1319 Michigan Avenue 


nialog and Price 


’ 





Cable Address, Feige, Saginaw Letter Cabinet No.102 


hat blor | Low Top Desk N 
, eae Pt egy ct Ee, PO NESEE STREET, 
/ er; be was taking it to be repaired.”"—Hows- || EF EIGE DESK CO., SAGINAW. MICH.. U.S.A 
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BI IC ENSDERFER 
K Typewriters 
Visible 
Writing 





Light 
Action 


Interchange- 
able Type 


Back- 


Spacer 





NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATALOG THIRTY-TWO 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 























Whether a Stationer or a Salesman 


ire the best you can buy 


? 


Book Form business cards are the best for vou. They 
Don’t marvel how we can detach the cards and yet have perfectly smooth edges t 
send for a sample tab and detach them one by one and see for yourself. That's the 
proof. When you want to present your card, you don’t have to hunt through every 
pocket and separate a lot of papers, and then hand out a soiled, rumpeled or marred 
card. Book Form Cards are always all together. They are clean, convenient and 


perfect. 
Peerless Patent Book Form Cards 


are manufactured solely by us under our patented process They are bound 
of 25 cards and are carried in our genuine sea ‘ é ecially made 
purpose Pissue heets are bound between the card ;o that every ird 
your hand absolutely perfect Handsomelv engraved, they represent 

ind elegance of the engraver's art 





OUR SMART CARD 


They effect a big saving in your card cost 
ird in nerfect ' 





‘7 nee Vy « rem. l 
IN CASE eine maeth it i TI 
nm untilit is use he 
equipment for effectivens isa é 
ve di 
| é re ed est P 
Engraving nes ay 
mn willinterest vou 





te. Company 


errrTeeveen en 











Write Now For 
Samples 


The John B. Wiggins Company 
Sole Manufacturers 
Engravers - Plate Printers - Die Embossers 
6-8 E. Adams St., Chicago, U.S. A. 


FSH ER Oui Orme 


8. HARRIS 
on = cHIcaco 








apbieieianiniaeta uae. tece 











THE “ROTEX” COPIER. 


\ copying machine of British nufac- 
ture, which has attained a great degree of 
popularity in England and in this intry, 
and which possesses many excellent teatures, 
is the Rotex” copier, 1 of 
which accompanies this arti I tex” 
copier is designed to deal satisfact witl 
the rapid copying which has b 
a necessary feature of the properly upped 
modern business establishment. Compact 
and simple in construction, it | he 
requisite strength to give the best results 
great ttention having been I a 
bility of the various parts l g 
rule the thickness of the paper de 
gree of moisture—chemical 
are all quantities which « 
looked with safety, in the “R 
possible to copy and obtain a per t first 
impression on any paper that will give a 
copy at all, and the degree of moisture is 

| under the absolute control the er vf 
the machine In hot or dry climates more 
moisture can be obtained, and in mozsst 
climates less, the supply being governed in 
the easiest possible way \ sim and 
patent device moistens the paper on both 
side ~ t once, Just be fore it passe tween 
the pressure rollers, and it s rotected 





THE ROTEX COPIER 








mW 








is found The 
copies on. any 


r 

he thicker, the 
elve 

pying 


m rapid roller 


ny size required 
yies: it will 


will leave the 


copy ing 


lonial £0 
1d Secor ty] 
; t} ‘Re ¢ 
J. W. I le, 
mpany Mr. Sta 
d otf pioneers 
England He 


ist Typewriter 

1 shorthand 
ppointed traveler 
uunties of England, 


lation from Mr 





VILLIAM 


STA BLEFORD 


it the Kin 
was awards 
r writing 12 
1893. he estab 
( vy, with hea 
lso established 
e Yost Schoo 
e first scl 
k he cart 
I ly in 1895 
c 
- 
1905 uA 
siting I1 
| ist Ir 
(y | 
] er ++ 
; + 
i | 
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perfect 
ribbons, and 


+} ? 
witnou 


The Edison Busines 
stration. It | 


7 | 
personal Calis 


Advertising or pers 


1 demonstration, but it 


tice on the work of th 
You c°9 ) 17 
i system of dictation tl 


; _ 
You can tell 
; 


improve his dictation, ] 
rately typewritte1 
evenly un 
him 

But you 


And Vou Cal That 


graph dealers succeed 


business houses can scart 
lemonstrated by the de 
work 


he 


‘| 


ty t 1 4177 
ot P 


COUTIU!I 


Iino 


Dusiness Worid ever 





cannot be Ss 
io 


roauce 


and do a number of 


1onographic dicta 
son Business Phonograph 


T + 
We want to pu 


the kind of dealer we want, 


205 Lakeside Avenue 


Dealers Who Have Taken the 
Selling End of the Edison Busi- 


ness Phonograph are Meeting 
with Phenomenal Success 


s Phonograph is sold by demon- 


+7 


ld by advertising literature or by 


mal calls may bring a request for 
hat the Phonograph does in an 


at ofhce that counts. 


man and tell him you have 


at will cut his cost of letter writing 
‘sent output with the same force. 


‘ 


hat the system will save his time, 


letters that are more accu- 
bute the typewriting work more 
ther things advantageous to 


why Edison Business Phono- 
The machine has advantages that 


ely realize and yet they can be 


aler in any office on any kind of 


waking up to the possibilities 
ion and the perfected Edi- 
has caused the awaken- 
within easy reach of the 
We want 
‘e its advantages and present 


real deal- 


territory open. If you are 


write us and get our 


Edison Business Phonograph Co. 






TRADE MARK 


Q Edwon. 


Orange, N. J. 
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HERE is a difference between a ser\ 

ice in the navy in the United States 

and a service in the typewriter busi 
ness. At least Harry Adams, of the Chi- 
cago Underwood office, found it so ten 
years ago or during the Spanish-American 
war. 

Harry had a predilection toward the army 
at that time, arising, no doubt, from his de 
sire to serve his country honorably and 
patriotically. When the Spanish war broke 
out Harry enlisted as a naval militiaman 
and was detailed to swear in, with a detach 
ment from his regiment, state militiamen in 
the New England states. One of the de 
cided tendencies of those serving in the 
army or navy is to exaggerate the position 
occupied—overdraw the importance of the 
man in the military affairs of the United 
States. Harry, being of a disposition to 
carry a joke as far as practicable, and tak 
ing advantage of the opportunities present 
ed him, had some fun with a crowd of civil 
ians one day en route from Providence to 
Boston 

He was the center of a crowd of com 
panionable fellows in the “smoker,” whose 
members were asking Harry all sorts of 
questions, and which Harry answered as 
became his proclivity 

“And what is your position, Mr. Adams 
asked one 

“Me—why, I’m a lieutenant in the navy,” 
replied Harry 

“Indeed; well, you must have some higl 
life going around swearing in the state mili 
tiamen,” continued his questioner 

“Oh, yes,” explained Harry, “I do hav 
some high life. But I detail a body of pri 
vates to do the work and I take it easy.” 

“Good for you.” congratulated tl 
quirer 

It must be made clear right here that tl 


real lieutenant in charge of the sqi 


tad was 
in a rear coach, together with several others 


of the commissioned officers of the navy 


But this Harry did not seem to mind and 
continued to “jolly” the fellows in th 
smoker. But the jolly was perhaps carried 
i trifle too far, because the first questioner 
became susptcious and determined in his 
own mind to find out the truth of the situa 


tion 

Presently the real lieutenant had occasion 
to enter the smoker to give orders to his 
sergeant—Harry was just a private, remem 
ber. When the lieutenant got near enough 
the suspicious New Englander, with a whin 
sical smile covering his face, brought tl 
heutenant to a pause with this 

“Sav. Lieutenant Adams is a mighty 


hright chap. I have just been having a long 
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talk with him and he tells me some expert- 

ences that show him to be a good man. [I’m 

glad to see such men serving the country 
“What's that?” exclaimed the lieutenant 


“IT say Lieutenant Adams is a bright fel 
low 

“Lieutenant Adams!" returned t] leu 
tenant. “Lieutenant hell!” 


A Wit in North Dakota. 

Mel Mundell, the popular representative 
for Mittag & Volger, in the territory bound 
by the old Ohio canal and the Red river in 
Calgary, made famous in “The Sky Pilot,” 
visited Fargo, North Dakota, in December, 
and called on his customer, Walker Bros. & 
Hardy Company, one of the best stationery 
houses in the Northwest 

Everybody who knows Mundell knows 
also his exceedingly breezy mannet He 
uses it with telling effect at times, but this 
time he had to take the count 


He stepped up, on entering the store of 
Walker Bros. & Hardy Company, and ex- 
tended greetings to Mr. Hardy, whom he 


knows well 
“How do you do, Hardy?” said Mundell 
“Fine,” quoth Hardy 
“How's business, Hardy?” asked Mel 
Hardy did not come right back with a 
reply, but fixed his gaze on a distant object 
and slowly replied 
“Why, it’s like rag picking ‘“ 
Mundell could n 


t get through this for 


some reason, and he, too, got his eve on a 
distant object in search for a thought He 
was digesting the reply, for withal his abil 


itv to read his customers, e could not get 
by Hardy’s reply. 

“Hardy, I do not understand your reply 
What do you mean?” came back Mittag & 
Volger’s popular representative 

“Why, I mean this.” said Hard) t 
picking up.” 


One on the Germans. 


They say the Germans are phlegmatic 
They say they are slow of thought but 
strong of muscle. Their muscles are all 
right, but the phlegmatic part of it is about 
right. At least S. B. Hall. field represent 
tive for the Monarch, found one who was 

Hall some two years ago was visiting Eu 
rope for his company Hx d been in 
pretty nearly every place but Germany. His 
passports had all been arranged and judging 
from the one the writer saw he had to go 
through some tolerably reddish red tape 
On the back of the passport was the de 
scription of Hall in minute details. There 


was no getting away from the fact that 
Hall was traveling as Hall and not as some- 
one else The signature of everv consul or 
official who had the issuing of the passport 


SALMAGUNODO! 


wn charge was there, all precise ly conformed 
to according to the laws of the country. 
S. B. was going one day from Paris to 


Berlin and, of course, had arranged his 
passport \s he came to the German fron- 
tier he had to get off and be duly inspect 
ed by the customs official. It did not oc 


cur to Hall that he might have some fun 
before he alighted from the train, but it did 
after he alighted 

Sauntering up to the official, rather, each 
sauntered toward the other, the official bur 
ly demanded 

Vassport, maine Herr.” 

“Passport!” returned Hall 

Dat’s vat I said—vassport.’ 

[ have no passport; what de 
one for,” said Hall, this time realizing the 


opportunity to have some fun with 1e 
rotund consumer of Pilsenet 
“Vell, you must have vassport lready 


soon,” he came back 
“Where will I get it.” asked Hall 
“Dere!” he exclaimed pointing towar« 


small building to the right of the station 

‘But,” importuned the Monarch man, “I 
haven't time te go over there to get pass- 
port 

“Vell, you'll have to and yO Tf gl t 
he explained 

The German was getting wart! by this 
time and gesticulated first witl ne hand 
id then with the other He pranced up 
nd down the platform as thougl t 

1 S1s nc¢ 

the ( t the 

if ce | uld } ‘ 
j to leave 

+ = tre ted the 

tut T haven't cot ¢ 1 

Get dat . A : " 

oy" 

H t ight this w c gl 

building d t 2 
1 quickly about Ger 
iT, a eo ¢ 
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turing Company was held | the 
14t] Rochester, N. \ t fol 
lowing ficers wet elected President 
Albert H. Olmsted; vice-pres Williar 
Hartn 1: secretary, ( W.R ld trea 














OFFICE APPLIANCES 


THE NEW INTERNATIONAL 


PROTECTS IN TWO COLORS LIKE THIS 


She et.) L i 

















OT EC TOGA in the nine years it has been on the 


market has become the “STANDARD” throughout the business 


world. 
Over 10,000 were sold in 1908. 


It is sold in every civilized country in the world. 


It sed by over 80% of American Banks, thousands of business 
houses, and the United States Government, in their daily routine 
of business. 


Mr. Dealer:—We want your co-operation and can make it 
interesting. Write to-day for prices, samples of work and full 
particulars. 








The with one operation of the lever, 








produces a limiting line like this 

ee 
on any preferred part of the check. ‘The paper is cut into minute 
shreds and a specially prepared, strictly indelible acid proof ink is 
forced through the very fibre of the paper itself, making it 
ABSOLUTELY “Crook Proof.” 


G. W. TODD & COMPANY 


No. 8, Exchange Street, :: ROCHESTER, NEW YORK, U.S. A. 
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THE INCOMPARABLE 






THE DALTON — LIST WITH 
i “Adding Machine " 
Ime 4 Seconds ng ac ine ' 
7 65 76 5 
3 50 34 50 
4 50 150 OO 
13 50 65 00 
1 50 
15 
185 75 24 50 
4 50 125 60 
3 50 225 75 
150 OO 7 50 
250 OO 132 50 
55 00 9 75 
550 00 
Try this on your Machine 
Try this on your Machine We challenge the world to produ 
that is eq r 


| HF DAI rON is the only practical of money for a given tin 


machine for 


MULTIPLICATION seangb Ue ter cneatks Figure He 
Example No. 1 
Multiply 314563 by 1324 125 £5 
123 45 
3145 63 125 45 
3145 63 1234 50 
3145 63 1234 50 
53146 63 12345 00 
31456 30 
31456 30 HE DALTON is more firmly intrench- 
314563 00 ing itself every day in the hearts of 151 84 
314563 00 the financial and commercial world. Our 1518 40 
314563 00 most enthusiastic endorsers are our first 15184 00 
5145650 00 purchasers and we have sold the largest 
, ; pet a 151840 00 
64814 ] corporations and most discriminating buy- 
ers in the world. We haven't a dissatisfied 
Above product ppstlciecar in five purchaser. 
TRY THIS ON YOUR MACHINE TRY THIS ON YOUR MACHINI 
Section of tax-book showing cross! t on the DALTON. 
STATE TAX COUNTY TAX ROAD TAX SCHOOL TAX TOTAL TAX 
12 47 13 41 21 30 7 66 
Bankers' daily balance sheet showing ns and subtraction. 
OLD BAL. DEPOSITS CHECKS NEW BAL. 
John H. Smith 2344 14 766 36 E 897 60 
| THE penta Ry RG gg CP THE DALTON 
| of the old st re eighty-one | , inachines with greater’ speed and ease and tn addi a 
| ey nNnot d - : e inst t . DALTON is 
THE DALTON | vant tab - Fes i ~ rest ‘and perform “ key bo DALTO 


many ot tions wit! 
make itl idisp 
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ADDING TYPEWRITER COMPANY POPLAR BLUFF. MISSOURI 
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MANUFACTUR- 
ING COMPANY. 


ique in the respect 


gest establishment 


pecial tools, light 
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m the Providence 

New 
lose proximity to 
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accessible 
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it easily 
he standard, slow 
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t of floor space 1s 


ing Operations. 
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nd maintained as 
ttainable efficiency 
chinery, 

dial drills 
id a very com 
| grinding ma 
the ground floor 
nd brick founda- 
machines, 
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heavy 
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rge assortment of 
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weight 
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development work, as well as manutactur 


ing operations, being done pnder the direct 
supervision f such clients as require 
service of this nature; the intent being that 
st s who may require even a limited 
amount of work to be done may have 
their service the machinery, conveniences 
nd organization of an extensive and com- 
pletely equipped plant while enjoying the 
same degree of privacy, and having prac 


lly the same control of their work, as 


ugh it were being don 


The company also affords service in con 
the designing of special tools 
machinery of all kinds, and 


machines and m« 


ection with 
matic 


nd aut 


1 


tor the 
nical specialties 


redesigning of 
along 
economy of manufacture 


lines best calcu 
lated to securs 
The company’s engineering staff includes 


men of proven ability, thoroughly schooled 
in the best methods of modern manufac 
turing practice, and the close relationshiy 
between this department and a very com 


plete and highly specialized mat ufacturing 


rganization under the same roof affords 


opportunity for the achievement of excel 
lent results. The combination is one pecul 
iarly well qualified to plan, supervise and 
pt duce work T ny aesi ( legreé 
Le racy within su é b mits of 
ct s the characté p ‘ ke re tired 
in any case may demand 
The t making department provided 
with facilities adequate for the needs 
tw hundred irkmen 
The personnel of the tool making depart 
ent is of a particularly hig] 
f the employes having served n 
several y rs nd | be £ 
ghly « ble id highly t 
The n le te us | 
T T ery he | r r é 
i é na ined 1 pe le 
k t t the t d 
hand f hat 
+] ‘ , F 
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The Inbuilt Buller! 





—Can you see any reason 
why you should pay /swice 
over for your typewriter— 
once for the machine and 
then for attachments to make 
it do its workP— 
EverygNew Mover 
L.C. Smith & Bros. Typewriter 


we are now turning out is built with 
Pressure Roll Lock-and-Release 
Paper Gauge and 
Back Spac er 
making it also a complete Condensed- 
Billing Machine and Decimal Tabulator 
1T NO EXTRA COST! 
You pay but one*cost—the price of an 
rdinary typewriter. 
Write for Free Demonstration. 


L. C. Smith & Bros. Typewriter Co. 
SYRACUSE, N. Y.-, U. &. A. 
Branches in all Large Cities. 











Head 
Office for 
Europe, 
Asia and 
Africa 

49 Queen 
Victoria 
Street, © 


London, Jette 
E. C. bf — 
—_ writing 
ALWAYS 


in sight 








PRATT 
, PACKET 
TIE 


Applies to 
any size bun- 
dle,any shape 

Send for 
free sample. 

100 mailed 
to any Unit- 
ed States ad- 
dress on *re- 
ceipt of 


cents. 


Providence, R. I. 





F. PRATT MFG. CO., 117 Point St., 
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PASSING OF THE REMINGTON 
SHOLES. 
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ess of manufacture to its preparation for ship .™ R 
ment— Weston product shows the influence of our Sholes Company and 
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Arithmograph company in August, 1907 
Its property patents and trade-marks and 


9 . wi 1 were sold t the Remuington- 
Sholes Company, the present organization 
The owners of the latter company are C 
‘ Fay, president; John G. Glessner, 
vice-president of the International Har 
veste! (ompanyv: | rankli MacVeagh, of 
Franklin MacVeagh & Co.; Arthur D 


Wheeler. president of the Chicago Tele 


phone Company, al Chicago,and Samuel 


Mather.a prominent capitalist of Cleveland, 
Ohio. and J. P. Daves, sales manager of 
the compar With exception of Mr 
Daves, all of the ab gentlemen were in 
terested with Mr. Fay in the original Rem 


ington-Sholes Company Without doubt, 
the combination name, Remington-Sholes, 
has had great value as 
Should the company be forced out of the 
field, and stockholders lose thereby, the 


advertising asset. 


result will | regretted 


THE TYPOGRAPH DUPLICATING 
MACHINE. 


Means for duplicating typewriting and 
producing circulars in quick order are con 
stantly on the increas¢ There is a great 


demand for machines of this character, and 
inventors are bending their best energies to 
produce apparatus that shall be cheap and 
effectiv« [The latest addition to the ranks 
is the Typograph Duplicating Machine, 
which is the inventior Ethan Allen, who 
for many years has been associated with 
the typewriter and duplicator industry. 

The Typograph, as its name implies, util 
izes ordinary printer’s type The matter 
desired to be 1 
by hand, or ordinary cuts may be used. It 
is then inserted in a frame on a steel bed, 


duplicated is set up in type 


which in turn rests on an iron stand, with 
receptacles and drawers for type, electro 
types, and the usual printers’ requirements 
\ large sheet of inked cloth or ribbon 1s 


then dr over the face of the type, as 
is used in machine of similar character 
The art unt of pressure desired in the 
process printing is regulated by easily 
adjustable screws, which secure absolute 
uniformity evenne f printing. Mar 
ginal guides and paper guides are provided, 
to ensuré rrectness in filling in or in 
printing in another color The paper de 
sired to be printed on is laid face down 
wards n the ribbor ind the operator 
grasps handle whi ontrols a roller 
On pushing the roller from the front to 
the back f the machine, the sheet is 
printed Another sheet of paper is then 
inserted nd the roller drawn back. This 
tter gall In this respect 
this machi iffers from others, as 1t prints 
both goins nd ming By this means 
1,000 per hour n be produced 
be removed 
d the printing dor vith an inked roller 
lily | bstituted for tl 
ribbon 1 The 1 it will be ready 
rst of March 
duction i 
be sold 
$75 oT: pl T) 
‘ ( hich co 
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The Process of Manufacture of 


WORLD AND TUXEDO 
RIBBONS 


assures a perfect distribution of the ink that responds 
instantly and uniformly to the touch of the type. The 
result is clean clear cut impressions without fill or blur. 


There is a permanacy 


of color seldom attained—and 


there is a lasting quality that means more service for 


less price. 


WORLD AND TUXEDO CARBONS 


are more than just carbon papers—put to any test— 


they show their superior qualities. 


The International Carbon Paper Co. 


241 Center Street, NEW YORK, U. S. A. 


H. L. BOCKFINGER & CO.. Western Agents, First Nat'l Bank Bidg, Chicago 
Cc. D. JOCELYN & CO., 41 South 15th Street, Philadelphia 








‘Are You Interested in Maps ? 


MAP 


WE MANUFACTURI AND INSTALI 
AND TACK SYSTEM A system recog 


as t Ideal Syst f 
s Salesmen. Agents, Collect 5 Ft 
WE MAKE MAP TACKS A pI] { 
WE MAKE MAPS in wax, ¢ r 
WE CAR Y MAPS 1 b 
rs. For the Pocket. for the Wa 
Mt MAPS 
' 


Maps and Appliances for Maps Our Specialty 
Send for Catalogue and Wholesale Price List 


JOHN W. ILIFF & COMPAN 


| as East Washington Street 


= 








Distributing Agents for Pennsylvania 














TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 
Adding Machines and all delicate machinery, 
Chemically pure, gumless and colorless. 

Write to-day for free sample and prices. 
MORTON MFG. CO. 
Louisville, Ky., 

U.S.A. 





















Export orders giv- 
en careful atten- 
tion. 
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The Country Typewriter Saleman 


It may be interesting to the nu 


merous ces S 

typewriter salesmen to learn that Mark opines for you by so doing. The Writer had COmtact with the majority of 
Twain was one of the first men to use a 4 territory for one of the leading machines ™€" during the evening, cult 
typewriter, he having purchased one as fat out of New York City. extending from quaintance, and must know | { 
back as 1873 using the machin in comp! Harlem to Hudson, N \ _ covering several and ripen same into friendshiy 
ing manuscript, etc., for some of his now counties extending as far as the Pennsyl- I sold 85 machines in 
famous books. He says “the typewriter 1 yania line. When starting, the territory 20,000 inhabitants insid 
those days was a curiosity In these days had never shown prior to that time any never solicited one of thet oe 
the machine is a necessity, and a business profit, It was very discouraging for the acquainted with the express 
man not using one is a curiosity.” Thi first six months, and I concluded that the _ tel clerk, the telegraph manage thes 
quotation trom one Of our greatest - people were mostly from “Missouri,” con peoj know everyone it ( g 
should enlighten some of our salesmen, as sequently | decided the catalogue was a W! would be likely t : f 
it is a fact that a man nowadays doing bus mere picture haoltc them. and a trial was nd also know those wl 
ness, whether on a large or small s ' ;' a worse hindrance to a sale, owing t mys \ mall commission l 
certainly a curiosity by not having "V nit helaw able to wet around as often a: heine wou a sale You c ke ut 
ting machine the city man could in his district what y pay them on } 

Much has been written concerning t Most of my spare time was spent in ed [In many instances the cor g 
trials and tribulations of the typewrit ucating myself to the keyboard until I b 1 mmission to them, and 
salesman in the column f this m came a fairly speedy operator, studying up } i to see the amou tiy 
Much of value to the thousands the various letter forms, etc., enabling me the ' | do I had S 
men now in this line has been taught tl to submit to my prospect the work that helping me in a dozen or 
art of selling typewriters Handling a would interest hin In place trial, cities nd always had sont 
typewriter is a difficult proposition with few exceptions, I was turnin, when I arrived there S 
salesman has to use judgment and disct ders from my sample machine M t | e to es 
tion such as no other line of goods d ernoons and evenings I played the part oi intry salesman mus ; 
mands upon presenting himself to pros stenographer, doing the correspondence for rit systematic way M ial 
pective customer The city salesman di some business man or lawyer, demonstrat time n be used up in Vis 
not meet. with as many obstacles in searcl ing in the proper way just what the type ve s regula ly t « t t 
ing for a prospect as the country salesn writing machine was capable of doing, and ilways be on time It do 
Out of town you must work early and very seldom, where a prospect was inter- this place today and not call ag 
to find a prospect, and atter tinding him | ested, that I did not receive his order be eral months The selling t ‘ 
possessed with the ability to hold then fore leaving. The country salesman has t is only the beginning nt 
friqggds, not only while you ar educate himself for his line more than the business you can secure in e, an 
self but long after They will se city man. Out of town the hotels are really very few city, as well as c 
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be guaranteed against corrosion, dampness in the interior, 
swollen walls and rusted plates and bolts. 


OCAKS a 


MANY OF 


ar . ‘ e meeting w gra re Tt ma 
ous creasing. More and more people are providing themse 
with the ea tecting their va able paper and sma treasure rom fre 
he oa eaiers learn first Where a Sale 1s needed 11 isine A sali 
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By an Old Hand. 
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MEILINK SAFE 


_that were sold by dealers are in use in 
and homes in every section of the United 
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States. 
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We violate 1 the enerable custon of se] n¢ I¢ thi ugh lire 
iwwents and canvassers and opened a new avenu profit for the de 
ers. We also upset the established custom of interior arrangement 
fitted our interiors to comply with present day demands We fur 
the with movable shelves for holding modern | t 


We Make Safes from $10 Up. 


a a Se 
We nave a special ine Dul lail 


‘ needs the doctor iwver, et and tl! 


| 
The 


The only safe built with a dry insulating wall that can 


Double steel walls fitted with highest grade combination 


ou 4 
] t work 


THE MOST ENTER 


n 


PRISING DEALERS 


OR DEALERS’ PROPOSITIONS 


THE MEILINK MANUFACTURING CO. 
Toledo, Ohio, U. S. A. 


WRITE F 
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LITTLE) ROCKES TE” 





= “_- 
f 4 Leader for Years and gs 


LirrTlwe’Ss 


Saga ® %& | SATIN 
\ Bae eee 
Distributing Offices- 
CHICAGO NEW YORK 
PHILADELPHIA 
PITTSBURGH CLEVELANI 
WASHINGTON, D. ¢ 
LONDON, ENGLAND 





= 


“COBWEB”——“‘SATIN FINISH”———""GOLD SEAL” 


» 
Occecccscansmasts sss) 
A Leader To-day as Well”’ 


ted in the well-known brands 


are used, always the same. 
FINISH and “GOLD SEAL" RIBBONS 
tisfactory service under all conditions. 
AGENCY ISA BIG BUSINESSSJASSET 


rhe New York Office is a spacious 

t L T L J ground floor at 287 Broadway,Cor. 

¥ ca Reade St., the largest, finest and 
best equipped office in the world 
devoted solely to Typewriter Sup- 


Dealers, Typewriter Men, 


plies. 
Rochester, N. * U. S. A, Purchasing Agents always wel- 





Main Office and Factory 
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OUR PROPOSITION 


IS SOLELY FOR THE BENEFIT OF 


THE 


9 TYPEWRITER 
. DEALER 


Or the Person who desires to become 


one 


EVERY STATIONER—EVERY DEALER IN OFFICE APPLIANCES 
EVERY AMBITIOUS MAN EVERYWHERE— 


THE WORLD OVER 


should have our proposition. We ship machines daily to all parts 
of America and abroad—why not some to you? 
By recent contracts we are constantly receiving a large number of 


Factory Rebuilt 


Typewriters, with new office case, etc. These machines are practi- 
cally new and absolutely the best stock for a Dealer to handle. 


GET OUR PRICES on these machines—it will pay you. 


TYPEWRITER EMPORIUM 


Established 1892 $3 92-94 Lake Street, CHICAGO 









































¢ 
SECTIONAL BOOKCASES 


OFFICE DESKS 


AND 


FILING DEVICES 





Liberal Discounts to 


Dealers 


on 


GUNN OFFICE DESKS 
GUNN FILING SYSTEMS 
GUNN SECTIONAL BOOKCASES 
















Write us for our new Catalogues 


Gunn Furniture Co. 
GRAND RAPIDS, MICH. 











THE MERCANTILE ADDING MaA- 
CHINE. 

In the advertisement of t} Mercantile 
Adding Machine Company 
reference was made to the strol iS a 
‘strong’ stroke instead of a short stroke 


a vital difference, as the short stroke 
this machine which enables the operator t 
make computations with remarkable rapid 
ity 1s One of its best features. T} 
of time which 1s gained by the short stroke 
is immensely valuable in rapid 
where every second counts The light a 
tion and short stroke have given | Mer 
intile Adding Machine a good position i 
the | 
Che machine 1s compact, being 12 
long and 1% inches high at one d and 
334 inches at the other The keyboard is 
Standard The weight is ten pounds and 
the machine can be carried around with 
little or no inconvenience For the busy 
othce where computing is done first on one 
desk and then on another this is a handy 
and excellent machine Repeat key ind 


error keys are also provided 


This machine adds, multiplies, divides 
and subtracts and makes all other calcula 
tions common to the adding machin For 


taking stock and similar work it is splen 
did, as it can be carried from place to place 
with the greatest ease, an admirable fea 


ture, especially where such work as tally 
ing in lumber yards, checking off 1 sure 
ments of various kinds and simi irk 1 
required Its simplicity of construction 
combined with the strong quality of mate 
rials from which it is made commend it te 
all classes of office workers from the bank 
teller to the invoice clerk Its ion 
can be learned in a few minutes m; 
| 


chine has met with favor from the first day 
it was placed on the market and t 


pany has recently begun its manufacture 
on large scale to meet 
creasing orders 

Prices and terms will be furni 1 by 


the Mercantile Adding Machine Company 
of Norwalk, Conn 


RUSSIAN TYPEWRITER MANUAL. 


\ very complete and well edit text 
book on the typewriter, printed in Russiar 
and compiled by N. J. Steir 
Russ ell known in the ty] 

£ ¢} intry, hae 
I manu ( 
ve { 1 and we | é 
in ge ty] | 
t d inclu 9 
| s, b ine 
"I ry line 
can be used. Illustrations ar: 
various 1 hines of Ameri 
nent ul ture d Ih 
hy vg 
M Stein has ng beet 
Q rite 
ug 
d 
Pp nt ic T 
' 
ppor 
tag t 
he 
Ri guag 
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A. M. LENNIE OF GLASGOW GOES CONTINUED PROSPERITY AND 
TO LIVERPOOL. 8 } EARS POPULARITY! THAT MEANS 
noted MERIT! QUALITY! 

pplianes hop in Gi $B w, Scot and, met 
Uishc Landsdown Hot, in that civ. oo U.S. RIBBONS, CARBON PAPERS 


) and presented to A. M. Lennie, wl 


tepresentatives tron iilmost every office 









































harge of the repair depart NON-FILLING NON-FADING NON-DRYING 
Royal Bar k in Liverpool 
ee ee ee OILS, ERASERS AND PENCILS 
Mr. 1 ni who for the past fourteen We clai1 ir ri ys to « 1Os¢ ther manufacture in the following detail: 
, in the employment of tl fe sos eu 
Roy Barlock in Glasgow, has endeared ey 
- f Bnet aft friendea nd by then 1.—} 7.._-Ink automatically distributes 
‘ hg cpt oe ete "= his woles itself by capillary attraction, 
: iti te ET, fi: ‘ bI “i always presenting an evenly 
ea wr dette Pere a spies tone 2.—} inked surface and ensuring 
I tl ath Rccass oo, uniform results. This feature 
After hort musica programme W. G Ml also admits of goods being 
Dur n, manager of the typewriter stores inked clean and yet giving 
who himself went through all the stages oft . tel A good, clear, strong copies 
1 repair shop and who takes a timely ir ted to the extreme endurance 
terest in fostering good feeling amongst al limit of fabric. 
sections of the typewriter trade, and the 2 8.—-Tested and in constant use 
repairmen in particular, was called upon t 6 by United States and British 
make the ntati k Governments. 
In a happy little speech he recounted the 
opinions } 1 formed of Mr. Lennie dur 
ing the time it had been his pleasure to Multi-Color Ribbons a Special Feature 
hee Eten all beh af dan lelele) ote : ’ . 
know hin Savvy tag Mes high age = Large Contract Work and Manufacturing Imprint Goods 
wi 1new held Dy the men in the trade, P 
ad dak iuiibe tn Gunaeal. ix Gite. Oh for the Trade a Specialty 
up by isking him to accept, as a R Inked Ribbons for Adding Machines, Time Records, Etc. 
oes toker or then PPE ciation and Bi i 11 i m ade to order 
will, an engraved umbr« and a traveling gr S ions Wanted 
rug T} toast of the evening was then af: 
oe Tat Laaaie and aces cee Te S U. S. ee Ribbon Mfg. Co. 
anher tor whieh the cnmnany aetil Pe) fay 
phere r whicl mpany settled ‘ Reh nd Sansom and Fighth Sts., Philadelphia, Pa., U.S.A 
dow 1V F 9 any 
Mustr 


A large turnout of repairmen and friends 


bade him good-bye at the Central Station SR SAY OY why wry wry wT VTy wv ihaee § 














next day nd left hin box of good, fat 
cigars with which he might while away tl 
r ur ¢ p \ v snow sft 
was raging without and there was every 
prospec t of | 1s being St we e up en route 
Mr. Lennie’s record of uurteen years 
with the Barlock Company of Glasgow is e al S 
worthy of mment, as during the whole 
of that period he has never been a day off 
i Envelopes 
W. Hs. NEWSOME REMEMBERED. : 
On Christmas eve Mr. W. H. Newsome 
vas agreeably surprised by being made the al M f n UU) t 
receipient of a handsome set of cut glass 
by tl members of the firm of Newsome 
& Gilbert, Limited, and his business asso ne 
t N Q J rdan street, Toronto, Per ing > ; . al n al C 0 StS 
Canada The following address was read | }orelgn — ~~. 
nm = My New me re sponded it appli i for = 
Will H. ?} me, Es General Manager 
Newsort & Gilbert, Limited a 
. c We. th ndersigned, desire 
sae i ion to express out The “Saunders” has the Effectiveness of the Tongue and 
preciation of the Fingers and the Capacity o of a Hundred Dollar Machin 
your many sterling qualities, and ask you It strips enveloy m. Does away with all complication, 
companving’ small gift tically all expense Is te f tur: rank or watching a motor, an office boy 
tol veth .bundant ge ittle $1.50 t 50 e pes a minute. A little practice will increase 
itpu f ( 
pele ie 1ONR 4 [t rrie ts wat pT 1 r fountain in the handle and applies the 
Cites ; C. Fairban! required amount of ter t 1 t tal extension to keep it at an even degree 
4 palit - KS f moisture. It n't f rust or corrode. It is made of brass, heavily 
E satt ‘a Casseday l-plate nd t itift f 1 can be renewed for a few cent 
bai orit _ , Write for t t i r exclusive agency Plan 
1 V oodland, Mailed Anywhere on Receipt of Price. Big Discount to the Trade 
1. O’Byrne, 
 YByree, WOODSON L. CRAIG CO., Sole Manufacturers 
~ Pa Alfred Hall, Sales Manager 693 Mission Street, San Francisco, Cal. 
Cutcliff = . : 
S FF ROCKWELL, BARNES ( Chics HOwE ( ew York AM. BUSINESS SupPLies Co., Boston 
{clear R V.H io Jue., ¢ ‘ F. H. SHiInn Co., Davenport, lowa, 
Ab. L. ZapiG, Scandinavia 
The SAUNDERS ONE-MOT! ON ENVELOPE SEALER to be exhibited at the Chicago Business Show, Feb. 27 to March 6, Space 58 
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Points in Selecting Employes 











(From ;: ‘ rece« red > 

The successful employer must know two gener rata 2 i es : be. Pa Mn sign by. which they may b g 1 
things—how to engage a man and when to Club of London.) ar Even the good talker with imy ng pet 
discharge him. These things are the com sonality and pleasant manners fails at the 
plement each of the other and _ neithe: psycl gical moment when t sale should 
alone will suffice for the employer who of a visionary structure to take the place be npleted Phere is 1 x oF met 
appreciates the importance of surrounding f the present organization It is well “ think they can s¢ af ods and are anx 
himself with a loyal, enthusiastic, efhcient eens See " re 4 as oe thin | a 9 on ye “ 

. / gest new ideas and promote new projects thing certain about good travelers is t 
staff of workers Inability to select a man at the proper time, A “anenaeligger the adie there are not half enough of them to e¢ 
best adapted for your work is dangerou ness anarchist whose greatest delight is in iroun Salesmanship is science, ni 
often fatal, to success l qually so Is neg throwing bombs at conservative institu merely the process of sking a1 n wi 
lect to discharge the man who ts getting tions he wants and selling it to hi t the ma 
slack, and failure to retain and appreciat« Various Methods ket price a man who does I tl 
the man who is succeeding hi St dines Real en fon doten sen that merely an order clerl 

With too many employers the employ- definite rules for the engaging ot empl wes Confidence Necessary. 
ment problem is a big lottery, and they because one man whose rule is to endeavor rst principle in handling en is 
never feel sure whether they have drawn to pump enthusiasm into every applicant Inspire confidence \ man cannot work 
a blank or a prize until the man has beet tor a position will build up an efficient staff taithtully tor his employer unless he is 
tried. This customary process is inde while another man whose rule is to throw made to feel a deep and w leserved re 
fensible. To put a man in even an unim cold water on every applica make spect for him Phe iptal industr 
portant position and then find out he is not him sel himse to the posit vill build = must b captain in the fullest ns 
the man for the place must waste tim: up a staff equally efficient. On mploys tl It Is sometit S ke 
and capital The salary paid this man is of my acquaintance invariably tells every 1 rmy in good spirits t to fill your 
in many cases a dead loss, and what is pet applic — oy 8 pene ho Ae rd work staff mployes with « : d i 
haps more serious is the..detrimental ef is and how discouraging a1 iow small his — spiratior Your travelers g irage 
fect produced on the general staff by fre chances of succeeding. 1 says that i nd are almost ready to throw up tl 
quent changes. Of course, it is beyond '#" doesn't want the position badly enougl “ game; you must store their fait 
reason to hope for unvarying success in the to stand - little discouragement at the out nd convince them that they are selling tl 
selection of employes—human nature is an ‘*! he vill never make a success S pat best goods in the wor Then the offi 
uncertain quantity to deal with. Mistakes ‘“Ul@T Way OF selecting en ployes seems t staff will become demorali the long 
are bound to happen even with the wisest work in this particular case, but | doubt strai f inside work comme: to te 
employers, but with care and system in the W heth . a would prove good gene ol ther [hev lose intere | 
selection of employes they can be reduced — oe follow details slide Every case mi ile 
to a minimum Stull another man wi t pplicant i" different manner. Someti1 sever 
A uniform system and plan ot handling ee me about a ry Pee eae vie cages Me Ragen best n 
applicants, and of investigating them ee ee a a ee ttle ~encouragen 
. Be It doesn’t make much difference: t the uarters puts everybod 
should be followed There should be a Pager: * Sheet? ce ae , r ? ee 2 
constant lookout kept for capable men who > eet — ow a pg a ware Gepenes on the mines OF WOTs 1 tl 
can be called upon at short notice Phe invariably happens that tee ame ‘bre of the man. Make 
morals of a man should invariably be con ppboae ee — aren apenas = re ee worm B. . 
sidered, intemperance of any kind is bat a pen ag — me ap tagen terug are che Handling OF m« Pp 
to success, and no employer can afford to  ,, ration nae La “" Ps ge “EF Ay ie te a = © tes busine noe r en 
employ a clerk, bookkeeper or even me FE nthusi ms e- ach a 4 = sae apy ome mee ane pounds 
senger who does not bid fair to be tncreas ° s Au “er 7 ~, will 3 i - _ G sagac! I 
ingly valuable. Probably the worst metho saa ; _ ad Sigs o a es , S 
of choosing employes is the old-fashioned or ry ~ : had ae = vork 
) way of engaging men out of friendship ot hee ae shatitine ; . most des - 
favoritism, and every intelligent = maz iti a : = ; - 
knows that a “pull” is one of the most ? 4 _— : ; = 
fortunate things to which an employer ” ae 5° 
labor can yield \ thoroughly up-to-date , ~_ penne : 
business man desires and conscientiously rt , : es uby : . 
seeks to keep himself free from all pet Bice gy ®: 
sonal entanglements that would curtail his - - = bust . - 
freedom in discharging any person not eg —* ih “i s 
| ing Satistactory service his is the sound . 0 ext — deter ! 
est kind of policy and should be strictly fo = a er a : 
lowed by all who are seeking to bring their i er a eee spires =} 
business organizations unde: thoroug th . emorts on | po round SUITS f 
practical and modern systen "] , s 
In selecting employes it : Ve t re comme a creat * : ; 
ware of shorthaired womer ind long deavor and cheerful) effort 2: re) 
haired men Although a crank is ofte1 ' employes ~ infec % 
to turn the wheels of society, nevertheles happ ieee 3 i ‘ . a 
in business it 1s a wise policy to steer t co al than ¢ : . 
of a person who ts radical in matters f se eneray and a 
dress or habits Unconventionality 1 rhe ned Ee a 
be a mark of genius, but every freal } ; ected po ai : 
no means a wise man successfully defi 6} awe ; 1 . a . 
Look out for the man wh« vants ft re ind invariably select tl : aisnnne hg 
organize your establishment the rst \ then wuld hold t Lee ¢ ee ’ ; RSS 
he is at work. He can discover lots to fin supremacy There are men with t ‘erwe ; BP Biot a 
fault with The man perceives a thousand scribable knack which enables them ¢ i lees. 
and one leaks, either real or imaginary. it invthing from a gold brick ¢ e f ; Re, RE 
the system and usually presents somewhat soap. but frequently ther , ttward a es = 
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One Single Dealer 


Ordered 5000 


of the new SHANNON Arch Files 
with @ LOCKARCH construc- 
tion—-the minute he saw the 
sample! The sale during these 
first few weeks has been phenome- 
nal. It is breaking every record. 
If you havn't seen this new con- 
struction we make you this offer 
for ONE single sample only: 





With the ordinary Arch File, the arches are easily ‘sprung 
away from the posts by weight of papers 


WE will send you post- 
paid, a SAMPLE Shannon 
Arch File with LOCK-= 
ARCH construction for 
20 cents in stamps or cur- 
rency. After you’ve once 
SEEN the sample, we 
won’t NEED to urge you 
to put in the stock. 





WeE are going to familiarize every business 
house in the country with this new file. 
Get the business in your locality and meet the 


demand we will create, by ordering at once 
from your jobber. Or direct, if he isn't pre- 
pared to till your order. 


Don’t delay—send for the 
SAMPLE at once! 


YAWMAN «0 Frse Mrc.C. 
Time Saving ‘cz Filing Systems 
Executive Offices: 
ROCHESTER, N. Y. 
BRANCHES: Boston, New York, Phila- 
delphia, Washington, Cleveland, Pitts- 


burg, Chicago, St. Louis, San Francisco, 
Los Angeles ; The Office Specialty Mfg. 


Co. Limit’d,T to-Ottawa-) pal- 
o. Limit d, F oronto-Ottawa-Montreal You may load a Leckarch to its limit; turn it upside down 
Winnipeg-Vancouver. if you choose; yet you cannot break its bulldog grip! 




















DIETZ DESKS DRAW TO. DEALERS 


the most satisfactory trade 


DIETZ offers the lowest-priced line of 
well-made sanitary desks on the market. 


DIETZ DESKS include all kinds of 


sanitary and base desks, the largest variety 
of any manufacturer. 


DIETZ SPECIALTIES are office 


desks and tables. 

DIETZ DESKS delight the cus- 
tomer. 

DIETZ can supply any dealers’ entire 
desk wants 

DIETZ carries a large stock and makes 


prompt shipments. 


DIETZ is centrally located—saves the 
dealer time and freight. 





DIETZ PROTECTS THE DEALER: Never Sells Consumers Direct. 


@ar Write today for Catalogue “Mig 


J. FE. DIETZ & CO., (E*tsblishe¢) 309-319 W. 3rd St, CINCINNATI, OHIO, U.S.A. 
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8$ix Carloads 


of these desks in stock, ready to ship. We must 
move them. Look at the prices. Orders for one 
or a carload will be shipped promptly. Prices 
quoted are for desks packed in fibre and burlap, 
f. o. b. cars Richmond, Indiana. 








This desk 1s mad The | 

of beautifully fig 1s nta 

ured, quarter-saw wood ‘ O 

ed Indiana oak: boxes ird dex 
the finest that box, let 

grows. It has full draws 


Medium golden 


rubbed finis! 


panelled back and 
center drawer with 


lock 





Iwo Sizes Only 


gor 


No. 550-40 inches long, 30 inches deep, 48 inches high; weight, 235 
No. 554-54 inches long, 30 inches deep, 48 inches high; weight, 250 Ibs 


Price No. 550 $18.75 | Price No. 554 $19.85 








This desk 1s made 
of plain Indiana 
white oak, three 
ply panels, and all 
other matenal 
first- class 
Medium golden 


gloss finish 





One Size only 


200 


No. 448 18 inches long. 30 11 é 


f ; deep, 45 inches high 
Price No. 448 $11.75 








We can also fill orders promptly for all other. 
numbers of our entire line as we have 2,000 
desks in our warerooms ready for shipment. 
Send us your desk orders. Ask for catalog. 





Rowlett Desk Manufacturing Co. 


Richmond, Indiana, 











L. C. SMITH & BROS. ESTABLISH 
BRITISH AGENCY. 





Ledger, Sons & Company Given the Agency 
and A. W. Yancey Made General Man- 
ager. 


VER since M. S. Eylar, t naging 
director in charge of t foreign 
C. Smith & Bros 


business of the L 


Typewriter Company, arrive: 

t { g, there has be b] 
speculation as to when and |] ( 
Smith & Bros.’ typewriter 
keted in Great Britain. Mr. ] 
very bu making contracts a 

g ling agencies for Euroy \ \fri 

South America, and « 
ey n the men and the ( 
Britain, but no action was 1 
Id was 
very recently It was cons 
market the machine 
tain successfully three things 

I I] ight n 

» I i he props be 
i! ; lancially { 
ib] 





i | I 

be 
\\ re < if 
cot! I 
\I | g Nor Y ( 

1 (a! | 

( ~ 

i ( 
WY : 











n 


t] t that he has traveled to this u 
rst experience 
bus Ss t t of sellit 
Smith-Premiers for tl Brandon Printin 
( my] I I Nasl vill Tennessee, whicl 
y, is now handling tl 
| ( S & Br pewrite He 1 
yent with D. M. Alkire, manager of the ] 
liott & Hatch Book-Typewriter Company 
it Pittsbur vhere he received a valuable 
training dling railroad work and bill 
ing Long before Mr. Alkire went with 
Underw Mr. Yar y had gone with tl 
Underw: in New York, taking one 
the downtown territories, and he met wit 
such remarkable success that when the Un 
d dd la sj | representative for 
d and government work in Great Bri 
tain, Mr. Yancey was selected. That was 
nearly four years ago, and he has been 
successful with that work that he was s 


lected by Messrs ] 


lger, Sons & Compan 


is general manager for the L. C. Smith & 


Bros.’ typewriter business in Great Britain 
It can truthfully be said that Mr. Yancey 
has been through the mill in the typewriter 
business and knows every detail in the sell 


ing end < the business and is eminent! 
fitted for just the important work that he is 
indert k ng 


The new office, which will be used exclu 
sively for the sale of the L. C. Smith & 
Bros.’ typewriter, is to be opened at 19 
Queen Victoria street. The premises 

ry Sj us and are being fitted up in a 

ner that will reflect credit upon all con 


cerned ] location is one of the best 
London for the typewriter business. It 
between t Mansion House Station 
the Bank of England, is on the right side 
of tl street nd is pr ibably passed daily by 
more users of typewriting machines tha 
iny other spot in the City of London. It 
has magnificent show window and all of 
the facilities necessary for handling a large 
bus Ss 

Mr. Yar is busily engaged in selecting 
his for esmen and carefully consid 
ering tl many pplications for agencies 
and dealerships which he has received from 
Great | 


If Office Appliances circulated only in the 


United States, it would not be necessary to 
say anythi bout the L. C. Smith & Bros.’ 
typewriter It has been on the market over 
there long enough so that it needs no intro 
duction, but it may be of interest to our 
ri ( t Brit say that thi 
mai me indicates, is manufac 
tured by Messrs. L. C. Smith & Brothers 
I the manufac 
tt rs of the Smith-Premier 
ty M S d his brothe 
t ty years’ expe 
é writing m 
the L. C. Smith & Bros 
, lend; enreasion 
ften asked wl 
om & B riter has no 
t ear eT Mr 
I d t] machi 
Cen he so «trol 
S h B 1 t find 
Ss Ip y busi 1éss 
S ; desire to pet 
‘ 7 re ee ee 
id fected rti 
bef ket 
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RO , 
: ADVERTISING CA aie 
5 
NAME CONCERN " _ 
eveinees 
: ee a 
[86 aD RESS eountt— —_— 
*pERSON To ADDRESS eri anaes 
Re ra ear 
: REMARKS =" ; _ eo —— ——— 
LIES 
D  sancnine vseo——— = Ct 
: FORM | DATE FO — a 
DATE : Se ; 





qavertising yy — riher requests 


you desire sent, for f 
‘ obe eet: op opposite date * creising has bees 
; Form pumbers t 9 you, after ed cTrenary 
=) ‘ cTER wv 
. : a THE GamM 
{MPORTANT prinTeo ON 


Printed on the Gammeter Multigraph for 
One-Half Job Printer’s Estimate 


000 r ke t t e Multigraph at a cost of $5.25. Job Printer’s estimate 
t was $10.55 I t " rinting bills is a conservative estimate of the average 

2 the first cost of the electrotype, Multigraph printing 

an of oy's time. Second and subsequent editions of a form 


M graph and+unning off the desired quantity, which can 
ting for large quantities in order to get a low price per 
f g away a ¢ " é hen a change is madein the form. Look up your 
ur rinting bil ring off ta ry and sal 1 within 84x17 inches in size, and see what a saving 
) ner ‘ , 


‘The } AE | is also a Multiple Typewriter 


are identical with the work of a regular high grade 
000 6,000 ewrit rs per hour, and each copy is a perfect ribbon-prnted 


SEND US SAMPLES OF YOUR FORMS 


Send us samples of a few of the printed forms that you are now using, and tell us the quantity of each 


that you use annually. Thh 
We will give you tree of charge or obligation, accurate estimates on the cost of producing these American 
same torms, in your Own office, on the Multigraph. Then you can compare our figures with the Multigrape 
prices that you are paying for outside printing, and see for yourself how much the M ultigraph can Sales Company 
save you. 1804 Case Ave. 
\ yur estimates we will send you Cleveland, Ohio 

raphed letter addressed to you 
4 and a descriptive cata- Please give me esti- 
ease use the coupon mates for printing the 


attached forms on the Mul- 

tigraph, and also send me 

Multigraph typewritten letter 
and Multigraph Catalog 


the AMERICAN MULTIGRAPH 
SALES COMPANY 


1804 Case Ave., Cleveland O 





Selling Agent 
aa Name 
na 
\ aT Cor 
)} Queer Position 
{ Firm 


Multigraph Equipped for Printing 





Write Address on the Margin Below. 








= as. 





HEADQUARTERS FOR CARBON PAPER AND RIBBON 








Typewriter Ribbons, Typewriter Paper, ¢ a s 
Carbon Paper. for ail uses. Hard Finish Carbon Machinery 
We manufacture the best line of TYPEWRITER , 
SUPPLIES on the market 15 years’ experience 
THE S. T. SMITH COMPANY 
ll Barclay St., New York City. Tel. 5922 B 


Please send for our Catalogue and samples of Mani-| | SOHN WALDRON COMPANY 


f Typewriter Lines end Coston Zags, ae NEW BRUNSWICK, NEW JERSEY 


Price List s of-same. DIS NTS TO THE TRADE 
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BACK RESTERS 





THE McCLOUD ADJUSTABLE SPRING 
BACK OFFICE and TYPEWRITER CHAIRS 


enable you to do more work—better work 
because they make you COMFORTABLE. 








The chairs that are physiologically 
correct. Start 1909 right by buying 
the right Chair. Look for the Trade 
Mark of the ponies on the upright. 
Made in 60 styles. Write for catalog 


THE DAVIS CHAIR CO. 


Dept. 2 Marysville, Ohio, U. S. A. 

















YOU CAN PAY MORE 
BUT You Can't Get Anywhere 


A TILING CABINET THAT WILL CQUAL 


The AUTOMATIC 


High Grade oe Crery 
Respect aed 


THE ONLY FILE 


MADE wits 


WINGED OROP FRONT and 
AUTOMATIC TILTING FOLLOWER 
SOLD WITH A GUARANTEE 
TO EXCEL ALL OTHERS or no sale 


yot03 FREIGHT PREPAID AND 30 DAYS 
. yey WE Stl 

68 

= 1 

THE CONSUMER DIRECT 

AT FACTORY PRICES 


WOT A SHOP WORN ARTICLE BUT 
THE MOST MODERN OUTFIT SEL- 
ECTED FROM A BIG LINE OF SEC- 
TIONAL FILING DEVICES INCLUD. 
ING OUR CHEAPER CRADE 


THE AFICO 


at THE LOWEST PRICES EVER OFFERED 
WRITE FOR CATALOGUES TO 


The Automatic File & Index Co. 


GREEN BAY, WISCONSIN 
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time to enlarge the manufacturing capacity 


to meet the demands of the foreign. field. 
The thousands of inquiries which have 


come Irom foreign countries tor this ma 


chine were invariably answered by the same 
courteous letter stating that the domestic 
demand was such that orders for foreign 
countries could not be filled 

[he argument has been advar t t the 
I ( Smith & Bros. typewriter has lost 
ground by not opening in Gr I 

1 irl l I} S 

XZ 1! been S 
tl mac ic has been pe 

S s now iffered | 
n } I] tl Xp r 
di 

Mr. ¥ cey states t isil 

eased t be a cardi lling p 1 
typewrit machines and 

juestion of which machin work 
better, longer, and with thi t 
up-keep, and that the fight t supremacy 
n Great Britain will have to b ong thes 
ines; that the people of Gr Bt hav 
been using bicycles long enough t ppre 
ciate the difference between a b bearing 
ind a flat surface, and that sine: | of the 
important w irking parts of t | ( Smit! 
& Bros. typewriter rest upon perfect ball 
bearings, that feature alone will have s 

‘ vith the B buy | s 
st 

M Yan cK I Vit SIN 
mol te ive most t i! 
Great Britat ughly 

1! pet ifs ing gat 

FULL OF GOOD THINGS. 

The holiday number f tl Bu 
published by the Free Press | g Cor 
pany of Mankato, Minn 
hand. It is full of good things ot humor 
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0 forgetful memory being 
sage, our conversation with Mr 
extensive. However 


Rebora was none t 


panied by Mr. Arienta, who is 


c y he repair department in Italy, 
and this gentleman acted as interpreter. 
Mr. Rebora is a very enterprising man, 
of pleasant appearance and manners, as will 
be seen from the group picture (he is sit 
ting besid the sign) nd has plenty of 
hi some years, since 1901 in 
fact 1 Rebora & Beuf have repre 
se Underwood Typewriter Com 
pany in Italy, and have fees in Genoa, 
Milan and Rome, the main office being in 
Ge D g the past few years they 
have done splendid business with the Un 
derwood in Italy, and have not only made 
the machi popular among the business 
men there, but have been able to develop 
Italian operators, who were successful over 
ll competitors \ recent Italian National 


aii 
Typewriter speed contest t »k place at Pa 
\ ia on May 20th, 1907, Ventura Guiseppe 
whose picture will be found in the group 
(the second standing figure on the left) 
was a contestant He won the first prize in 
transcribing from shorthand notes; first 
prize for the greatest speed; and first prize 
for the largest number of words written in 
an hour For this the Underwood Type- 
writer Company through Messrs. Rebora 
& Beuf were awarded the Grand Gold 
Medal, presented by the King of Italy, and 
Ventura Guiseppe the operator was 
led ilver medal It was really a 
ase of “Veni, vidi, vici Mr. Guiseppe 
wrote 3,940 words correctly in an hour 
While in America Mr. Rebora was a busy 


iwal 


man. He spent every moment of his time 
in investigating American methods, and 
American machines; no detail escaped him 
He visited tl Underwood Factory at 
Hartford, and was deeply impressed with 
ill he say He returns to Italy full of 


American ideas, and with still more of that 
hustle” than | had when he landed The 


Underwood Company may reasonably ex 
pect that their Italian motto will be per 
fectly safe, so far as their interests are con 
cerned in the hands of Mr. Rebora 


NEW SOUTH BEND FIRM. 


T| ['ypewriter Shop rather a uniqu 
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Says It is a 

riter and its 


located at South Bend, 


Ind. B. A. Tuttle is at t head of it, and 
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lf It Looks Good 
To You, Try It 


Free Trial 







Made in 


This Is Five Capacities 


The Mechanical Accountant 


<a NOt an Experiment 


Eight Years of Service Have Proved It 
To be the Most Practical Adding Machine 






ADDITION “33 ACCURACY 
MULTIPLICATI YN B11 SIMPLICITY 
SUBTRACTION 94:24 
\ND , oa awe DURABILITY 
_ Bee si:33 
rTK . . $4.31 x t 
DIVISION cae Rig PLUS 
BY cco. Re SPEED 
MERELY an Het AND 
DEPRESSING $43.34 
eH PROOF 





THE KEYS 


eo 
oe 
e 
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RESULT AND PROOF 


What More Could You Ask For 


THE MANUFACTURER OF THE 
ABOVE MACHINE WOULD LIKE 
YOUR NAME AND ADDRESS 














MADE BY 


THE MECHANICAL ACCOUNTANT CO. 


ew . eee 
PROVIDENCE RHODE ISLAND 
Office 170 Warren Street 
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“Gyterling ; 
Non-Filling Typewriter Ribbons 


Manufactured by Che Wational Chemical Co. 
41 WEST 116TH ST., New YORK 





‘ @re.used by Typewriter Manufacturers 
Railroads 
Exporters 
Newspapers 
Magazines, etc., etc. 
YES, even the King of England 
uses the STERLING RIBBON. 
Mr. Dealer, WHY NOT YOU? 


a Gierling 4 
Non-Filling Typewriter Ribbons 


Manufactured by Che Wational Chemical Co. 
41 WEST 116TH ST., New YORK 














FOREST CITY 


SECTIONAL 
BOOK CASES 


Are fitted with our “Can't make I 
bind equalizer.’’ Mak- 
ing the sections air 
tight and dust proof. 
They have other fea- 
tures of superiority. 
They get the business 
for dealers. Station- 
ery stores are using 
them for display cases. Write for prices 
and dealers discounts 


FOREST CITY 
FURNITURE Co. 


Rockford, Illinois. 





Two Arms 


are better than one. That is the 
secret of the * Superior - Paper 
Fastener. The two points double 
its efficiency and do what no other 














paper tastener does hold the pa= 
_ * = > . 
pers together secure and straight 
Cheap Typewriters | | Py ,o7cinsr scar 


@ Anyone whoonce uses ‘‘Superi 


Remington No. 6 u 27,000 $20 , a % 
aad ( °7 to? 50 000 25 eners will not go back to the old kind 
. . - hey are both effective andinexpensive 


Smith Premier No.2) 50 to 100,000 30 + ; : : 
{ ustomers Keep coming back tor them 
ind they 
































Oliver No. 2, under 30,000 $20 
Oliver No. 3, 30 to 100,000 25 PAY A GOOD PROFIT 
Oliver No. 3, over 100,000 . 28 tothe trade. Dealers everywhere are 
having big success with the ‘‘Superior.”’ 
Typewriter Platens recovered, 50c each. @ Write for samples and pric 
St. Louis Typewriter Exchange 
301 I. Teh Serect, ST. LOUIS, 840. | SUPERIOR MFG. CO., Sidney, Ohio, U.S.A. 
—— A 
WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 





on OO 


WE ARE NOT AGENTS FoR THESE Pi 
WE MANUFACTURE THEM 
SEALS, STENCILS, STEEL STAMPS, BADGES, 
NAME PLATES, METAL CHECKS, x; 
RUBBER STAMPS, Etc. 
MEYER & WENTHE 
92 DEARBORN ST. 
CHICAGO RUBBER STAMPS 


WRITE FOR CATALOGUE 





123456 
NUMBERING MACHINES 














PRES. WILLIAMS’ COMMENT. 


By Lawrence Williams, President Oliver 
Typewriter Company. 


Chicago, which has tor some years 
past manufactured a large portion 
the annual output of typewriters, is 
open to congratulation for the busi- 
ness done during the year 1908, as the 
record would seem to show that the 
factories have not been closed nor her 
artisans thrown out of work on ac- 
count of the lessened demand for the 
product, and that in this year 1908, as 


in the past, her name has been spread 
broadcast throughout the world and in 
he hands of the most intelligent por- 


t 
tion of every community _ indelibly 
stamped on these wares in just as 
great quantities as in the year pre 
vious. 


There is probably no better barom- 
eter of business conditions in our 
country than the typewriter trade, and 
all indications seem to point to a re- 
sumption of activities and an unp 
alleled period of prosperity 

The history of the past year, so far 
as the manufacture and sale of type- 


writers is concerned, is seemingly 
summed up in the statement that, 
while there has been no apparent in- 
crease in the business over that of the 
previous year, there has been no ma- 
terial loss, that the industry has not 


fallen behind but has 
its own. 

Little thought is probably given to 
the real advantages obtained by the 
public from the invention and manu- 


tacture of the typewriter at ts benefi- 
cent influence on mankind generally 
or the demoralizatior whicl would 
ensue in business as at present con- 
ducted were the typewriter eliminated 
from our daily life. Hundreds of thou- 
sands of individuals are making theif 
livelihood by means of its use—many 
of them, by reason of tl ntroduction 
of the typewriter, obtaining an educa 
tion hie eihare! e they never would 
have had. Punctuation, proper spelk- 
ing and phraseology are today in every 
hamlet of our land the rule rather than 
the exception, where before the intro 

iction of the typewriter they were 

gely considered unnecessary accont 


plishments 
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‘STANDS FOR QUALITY” 
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Full roller bearing drawers, 


WAGEMAKER COMPANY, Ltd. 


GRAND RAPIDS ss ze 2 







This illustration shows 
how our sections 
go together. 


Department H. 
MANUFACTURERS 
MICHIGAN 
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Around New York 





Usually at the expiration of each month 
there are certain changes of staff, altera 
tions to machines, or inventions to 
chronicle, but the month of January 
more than usually dull in these respects 
There is no complaint as to business. In 
fact, business is good throughout the type 
writer trade. Some state 
that it is almost as two 
years ago, before the panic of all too hate- 
ful memory. Others say it is far better 
than last year, and those who have just in 
troduced new machines are sending up a 
little chorus of because they cannot 
get enough machines to anything like meet 
their orders. That is something to be 
thankful for, at any and is a sure 
prognostication of the return of prosperity 
“They all got on the raft with Taft, and 


laft.” 


new 


seems 


go so far as to 


good as it was 


woe 


rate, 


. > . 


But say! the boys have got to hustle for 
business. There is no more walking gran 
diloquently into an office, presenting an im 
maculate, ivory-coated card, and saying, “I 


represent the Blankety-blank typewriter 


How many machines can I send you?” 
Nothing so easy as that nowadays. There 
has come a grand leveling up, with some 
nice grading on the slopes The path is 
smooth now, but level, oh! so level, and 
there, on the smoothest patch of all, sits 


the prospective customer, with a gay smil¢ 
upon his face and a twinkle in his eyes as 


he exclaims: “Who did you say you rep 
resented? Oh, yes, of course; but my boy, 
you have got to show m¢! I'm from Mis 


‘+ 
sour 


* . * 
Then the demonstrations take place. One 
salesman points out. the superior advat 


tages of his machine Another glowingly 
dilates on the beautiful work of the typs 
writer he represents. The third boasts of 


the magnificent workmanship and strength 


of his machine. The fourth man is a 
“knocker,” and alludes to the racket made 
on operating a sival machine. The fifth 


goes, until the 
involved in a 
winds up by 
salesman 


man talks speed. And so it 
poor, bewildered buyer is 
mass of technicalities, and 
buying the machine whose 
make him the largest allowance on his old 
machine. Such a competition! 

* * * 


will 


Then there is another factor that will 
enter into this competition very largely in 
the near future, and that is the question of 
schools. It is generally admitted that the 
schools are the great training grounds of 
the future stenographers. Business schools 
and high schools throughout the length and 
breadth of the land are training thousands 
upon thousands of young people to operate 
typewriters. We all know what it is to 
have “a first love.” The young girl or 
young man who learns to operate a certain 
type of machine at the business school or 
high school soon acquires a taste or liking 
for a particular kind or make. Their pref 
erence usually is most pronounced, and 


When 


they are seldom loth to express if 


they go into business, and nine out of ten 
get there sooner or later, they usually look 
around for that particular make of machine 
they liked so much at school. 

* * . 

Should their employer complain of indif- 
ferent work, or slowness, at once comes 
the ready reply: “If I only had the Clippety 
Clip machine, I could do much faster and 
better work.” Right here the busy sales- 
man gets in his deadly work, and the im- 
mature operator is delighted with a brand 
new machine of “just the kind 1 used at 
school.” So there is one of the foundation 
stones of the typewriter business—the 
school of typewriter instruction. The type- 
writer companies that win the favor of 
business and high schools of this and any 
other country in the matter of typewriting 
machines, control in the main the future 
typewriter business of the community; 
Which companies will get there first? 


os ss 


A recent visit to Canada 
peculiar condition in the matter of 
writers in the schools there. It is too com- 
plicated and involved to detail here, but 
possibly similar eventualities will occur in 
different localities in this country, causing 
the typewriter companies who been 
ousted from the business and high schools 
to start schools of instruction on their own 
machines. Such a plan has its advantages 
and disadvantages. With 
they could produce operators 
skilled on their own machines, 
hearts of their with great 
for good operators and fine stenographers 


disclosed a 
type- 


have 


their own schools, 
who were 
and fill the 


users rejoicing; 


are as scarce as hen’s teeth, and, when 
found, command good salaries. The schools 
might be made a source of profit, too, or 


the profits used to perfect the instruction 
and raise the standard of typewriter opera 
tion and stenography to a point worthy of 
the great usefulness they are 
called upon to perform. It is a huge ques- 
tion, that of the schools and the typewriter 


deeds of 


companies 
* * . 


A visitor to the Remington office would 


scarcely recognize the ground floor. Mr. 


John S. Bayes, formerly manager of the 
Chicago office, has assumed the manager- 
ship of the New York office, and certain 
changes have been made in the arrange- 
ment of -desks. New private- offices have 
been fitted in the rear, which assure good 
light and ample ventilation. Mr. Bayes 
comes to New York with an _ enviable 
record for good work and genial man- 


agerial qualities, which have endeared him 
to the hearts of all who have had the 
pleasure of working with him. © There is 
not the least doubt as to the measure of 


success he will meet with here 
* 7 * 

The adding machine industry seems to 
be narrowing somewhat in its scope. The 
Universal adding machine has been ab- 
sorbed by the Burroughs company, and 
while doubtless for a time the two ma- 
chines will be sold, there is a probability 


taken off the 
Peters, the 
and enterprising manager of the Burroughs 


that the former will be 
market Mr. H. C energetic 
in this city, has taken over the manage- 
ment of the Universal interests here, and 
will push them side by side with the Bur 
roughs 

* . * 

All the Underwood staff have been on 
the qui vive for the past few days wonder- 
ing which offices in the organization were 
to win the $1,000 prize. On Mr. Neahr’s 
return from the West the results were an 
nounced. The first prize of $500 went to 
the Detroit office, of which Mr. W. P. Air 


heart is manager. The second of $300 to 
the Omaha office, of which Mr. A. C. Plage 
has the management, and the Cuincinnatr 
office, Mr. J. H. Blodgett, manager, came 


third and secured a prize of $200. None of 
the managers will participate in these 
amounts, but the sums will be divided pro- 
portionately amongst the whole staff, even 
the office boys participating. On account 
of this latter fact, one can readily imagine 
that the contests have engrossed the 
tion of the whole Underwood staffs for 
some time, and every effort has been put 
forth to make records. The final results, 
apparently, have well justified tl inage- 
ment in offering the prizes 


* - * 


atten 


Some years ago that well-known type- 
writer man, “Jack” Sobey, presented to 


poor friend Patterson, of revered memory, 
a plan of an international office equipment 
bureau His idea was that there were a 
number of inventors and small firms with 
offic ppliance novelties who desired to 


bring their wares to the notice « he New 
York public and trade, and were unable to 


do so, because of the lack of capital to 
establish a New York office. In fact, the 
plan was to have a sort of permanent busi- 
ness show on a small scale. Out of town 
visitors and foreigners would call at the 
display office, see working models and cata- 
logues of all the latest and newest inve1 
tions [The idea seemed feasible enough, 
but Mr. Sobey took up another line of 
work, and Mr. Patterson was too engrossed 


with the labors of pushing “Office 
to do anything in the mat 


ances” 
* * 

Now along comes H. S. McCormack, one 
of the cleverest and smartest inventors in 
the typewriter line, and embarks on just 
this idea, reducing the plan to a working 
basis He has taken offices at 261 Broad- 


ind hopes to interest a large number 
of office appliance manufacturers and in- 
ventors in his permanent exhibiti \sso- 
ciated with the scheme are many ideas for 
interesting both those who have inventions 


W iV, 


to exploit and those who are on the look- 
out for new things to invest i Possibly 
the International Office Equipment Bourse 

eriment 


will fill a long felt want. The exp 
is well worth trying and we hope Mr. Me- 
Cormack will make a great success of it. 
We await the developments along this line 


with considerable interest 
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ou can PAY more but you cannot BUY more Je 


Ke bat WE Say 


THE 


' ROYAL 


Standard Typewriter 


| $65° 


Tr le d — Demonstrated — Acknowledged 


The Most Perfect Typewriter Made 









LIGHTEST ACTION 
GREATEST SPEED 
HEAVIEST MANIFOLDING POWER 
SIMPLEST CONSTRUCTION 


MOST PERFECT ALIGNMED 
® GREATEST DURABILITY 


There’s a Mechanical Reason 


for every claim we make 
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Mergenthaler Linotyp 


Che Royal Typewriter Co 


a. m., kindly send this agency a Roya 
earliest possible moment 


} 


MERGENTHALER LIN¢ 

(Signed; Geo. I 

Sim Manufacturing 
7 ter ‘ 


yal Typewriter Co., St. Louis 


Gentlemen We have given the 
purchased from you more than a 


und the machine is most satisfactory in 
We are so well pleased with it 


sure in recommending it to anyone 
Yours very truly 
SimMONS M 


W « Addressing & 
RI FEMS. | 


il Typewriter Co G3 (st Lout 
S10 Olive St., St. Louis, Mo 

Gentlemer The sixteen (16) R 
nour Establishment have now 
and | nnot refrain from expre 


2 


their periority over the « 
rorme rl € in arious WAYS not 


Very truly yours 
WESTERN ADDRES 
(Signed 


IDS MACH 




















907-909 Pine Street, St. L 


service, manifolding, etc., and take ple: 
as not been out of order once; the ; 


Signed) Gideon | Br 


at having giver u an order for the m: 


ind I deem it only justice to yout 
in appr ition of the merit 


21 Monroe Street, Chicago 
Dear Sirs: Confirming my telephone request of this 


| 


greater number of letters on the Koyal 
wrists than they could write on any of 
used previous to the installation of the Royals 

Trusting to receive the seventh machine without any 
elay, I beg to remain, Yours very 


any 


October Sth. 1008 


Il] 


l'ypewriter at the 


While ordering this additional machine, it may be of 
interest to you to know that the six RKovals we have had in 
use since November, 1906, have been 
‘ satisfaction They are turning out good work and the best 
part of it all is our stenographers claim they can write a far 


giving us absolute 


without tiring the 
the machines we 


truly 


ryPE (4 MPANY 


Lincoln, Manager 


Royal Typewriter 


ar ago, very hard 
ure in stating that 
ignment is perfect 
ery respect 


hat we are, today 


ng you an order for a second machin 


we will take 


m you reter to us 


OS 


| = YOu can PAY more but you cannot BUY more i> 


Mbat [HEY Say 





Hurst's Private Business & Shorthand School 


prietor and Manager, 
Srisbane Building 


Royal Typewriter Co. Bufialo, N. Y., Jan. 27, 1909. 
{7 Niagara St., Buffalo, N. Y. 

Gentlemen: Referring to your inquiry of recent date 
relative to the Royal Standard Typewriters now in our 
school 

In May, 1908 we ordered from your company ten Royal 
Standard Typewriters which were delivered during that 
month, and placed immediately in use in our school. 
Since that time these machines have been in constant daily 
usage from 9 a.m.to4p.m We at the present time, have 
80 typewriters in our school and it is our pleasure to be able 
to state that the Royal Standard Typewriter has given satis- 
faction in every possible way, standing the severe test thor- 
oughly, doing absolutely just as good work as any other type- 
writer used by us, showing great durability, and all in all, 
ploving to be a very satisfactory machine. Yours very truly, 

Hurst's Private SCHOOL, 
(Signed) S. G Hurst, proprietor. 


HE SHELDON SCHOOL 


11CAGO, U.S.A 


Southern Typewriter Exchange, Ltd., December 9), 1908. 
$25 Union St., New Orleans, La 

Gentlemen: Replying to your inquiry of December 
5th, we have about 30 Royal Typewriters in constant use 
which have been in service for nearly two years. They 


have given very good satisfaction so far and seem to be in 
gor 1d condition yet 
We use these machines for all kinds of card work, 


filling in form letters, regular correspondence, as well as 
! various other kind f ofhce work. 
We believe you will make no mistake in installing these 


Very truly yours 
(Signed) V. W. Hem, Secretary. 


POSIAI ELI GRAPH COMPANY 


Messrs. Boyer & Cobb [St. Louis, Mo, Jan. 2nd, 1909, 
121 Laclede Bldg., St. Louis, Mo 
Gentlemen: I have given the Royal Typewriter a 
thorough trial, and will cheerfully say that it is all and 
more tha laimed for it 
[ ha ised all tl undard makes, but in my opinion, 
ne of them mpare vith the Royal. I used it on the 
New York bonus wire in this office. Was highly compli 
ented by our chief operator on the quality of work turned 
ut. I can safely re nd it to any operator who wants 
first-cla chine i hope it will meet with all the 
Yours truly, 
H. A. Lypt 


tal Telegraph Co., St. Louis, Mo. 


Che Prudential Insurance Gompany of America 


NEWARK, N. J 


F. W. Barrow, Mgr Minneapolis, Minn., June 10, 10s. 
Koyal Typewriier Co. 
936 Security Bank Bldg., City 


Dear Sir: In reference to the Royal 








Sis Hi ge, Manager 
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hat FVERYONE Says 


YOU GAN PAY MORE 
BUT YOU GANNOT BUY 




















ROYAL TYPEWRITER CO. 


255 Broadway 
New York 


1218-20 Westinghouse Bldg., Pittsburg, Pa. 












77 Exchange.PL.,' Providence, R. I. 





21 Monroe Street, Chicago, Ill. 









904 Walnut St., Philadelphia, Pa. 4 Light St., Baltimore, Md. 904 Spitzer Bldg., Toledo, Ohio. 
268 Devonshire St., Boston, Mass. 1407 New York Av., N.W.,Washington,D.C. 28 Center St., New Haven, Conn. 
309 Conn. Mutual Bid., Hartford, Conn. 15 East Ninth St., Kansas City, Mo. 214 Phelps Bldg., Springfield, Mass. 
52 Lafayette Ave., Detroit, Mich. 514 Main St., Cincinnati, Ohio. 612 Hamilton St., Allentown, Pa. 
710 East Main St., Richmond, Va. 25 Eagle St., Albany, N. Y. Portland. Me. 

47 Niagara St., Buffalo, N. Y. 218 Mercantile Place, Los Angeles, Cal Atlanta, Ga. 

307 New England Bidg., Cleveland,O. 107 Manhattan Bidg., Des Moines, Ia. New Orleans, La. 

907 Pine St., St. Louis, Mo. 9 Pleasant St., Worcester, Mass Louisville, Ky 






404 Market St., San Francisco, Ce’ 412 Second Av., South, Minneapolis, Minn. 
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THE 
TYPEWRITER 
CONTESTS 





TO BE HELD IN 
NEW YORK 
OCTOBER, 1909 








Next International Event—Business Show, 


New York, October, 1909. 
First Night. 
1. Amateur Contest—Gold and Silver 
Medals. 
2. Student's Contest.—Silver and Bronze 
Medals 


Preliminary Professional Contest. 


Second Night. 
|. Championship Cup Contest—Final. 
Championship of the World Cup and Gold 
Medal 


2 "Surprise Contest." 
Award of Prizes 
Judges: 
J. N. Kimball, Chairman. 
R. A. Kells Chas. H. Gorsline. 
Franklin P. Pratt M. L. Miner. 
Counters will be chosen from the New 


York Commercial Schools 

Present Professional Record, 87 words per 
minute—held by Miss Rose L. Fritz, Cham- 
pion Typist of the World and holder of Silver 
Trophy 


Pre sent 


held 


Amateur Record, 
by Mr. L. H. Coombes. 


75 words per 


minute, 


RULES AND REGULATIONS 
for the 


INTERNATIONAL TYPEWRITING 
CONTEST 


lor Speed and Accuracy 
and the 
CHAMPIONSHIP OF THE WORLD. 
Held Annually at the Business Show, New 
York, under the Management of "OFFICE 
APPLIANCES." 


Professional Championship Contest: 


Open to all.—Grand Prize Silver Trophy, 
value $1,000.00 awarded to the winner and 
to be held in trust for "OFFICE APPLI- 
ANCES" for one year, or until the next 
Professional Contest 

Preliminary Event: Fifteen min- 
utes—writing from Manuscript—plain copy. 
First ten are entitled to enter for the Final 
Contest 

Entrance Fee, $2.00 
Final Event: One Hour — Writing 


Varied (¢ opy. 
Trophy and Gold Medal to 


trom M: inusc?©i 
Prize s, | tle ; 


Entrance Fee. $5.00 
Amateur Coniest: Thirty Min- 
utes— Writ rom Manuscript Varied Copy 


Prizes, Gold and Silver medals for First 
and Second respectively, the winner to hold 
the title of Champion Typewriting Amateur 

Entrance Fee, $2.00. 


Note: All operators who have competed 
for the World Championship Trophy are con- 
sidered Professionals and are not entitled to 
enter the Amateur Contest. 


Students’ Contest: Fifteen min 
utes, writing from Manus ript. Confined to 
attendance at 
time who have had no other in 
struction than that given at said school—and 
who have not used the mac hine for more than 
one year. Certihcates from stating 
facts, will be required with entry. 

Prizes, Silver and Bronze medals to First 
and Second respec tively. 

Entrance Fee, $2.00 


students in actual school at 


ot contest 


x hool, 


Surprise Contest: Details of this 
contest will be given out and contest will take 
place on the stage after the Final ¢ up Con 
test, and may be participated in by the cup 
contestants without further entrance fee 


RULES GOVERNING ALL CONTESTS. 


( nly such attachments may be used upon 
any machine as are described in the 
maker of that machine, 
which are on public sale at the time of the 


No special attachment made solely 


catalogue 
issued by the and 
contest 
for use in contests will be allowed 

The management will provide the best 
possible light for all parts of the stage and no 
special lis ghts provided by operators or mat hine 
manufacturers will be allowed 

plan of positions on the stage will be 

given to each contestant trom which he will 
be required to select his position and retain 
same as per diagram— positions being selected 
order of entry 
Tables, 
by the management, 
furnish his table and chair if 

Machines must be furnished by 


Contestants may use the machine 


chairs and paper will be furnished 


but any contestant may 
desired 
contestants 
»I the: 
choice 


In the event of 


- 


a break-down of machine 
another may be substituted 


( ontests will begin promptly at o p. m. on 


the evenings designated, and the stage will be 
cle red at 7:45 to allow an opp ity I 
preliminary practi 
ll entries must be in not la th |? 
b ) he day he r Ke 
‘nat 
nay be done } ni 


For every error named below, Five 
Words will be deducted from the total 
number written: 
Striking wrong letter. 
Failure to space between words. 
Omission of word. 
Piling letters at end of line, or elsewhere. 
Failure to commence line at starting 
point. 
Deviation from Copy in Punctuation, 
Paragraphing, Capitalization, etc. 
Inclined margin, caused by improper 
insertion of paper. 
Faulty use of Shift-key. 
Undue margin at bottom of sheet. 


BUT ONE ERROR SHALL BE COUNTED 
IN ANY ONE WORD. 

[he writing Line shall be seventy spaces 
iong 

All wniting shall be double space, on paper 
furnished by the management. 

The Operators writing correctly the greatest 
number of words in the given time, after penal- 
have been deducted, will be declared 
winners. 

Copy will be selected by the Editor of 
“OFFICE APPLIANCES” and handed to the 
contestants at beginning of contests. 

No one will be permitted upon the stage 
(except judges and contestants) until after the 
results have been announced. 

The breaking down of any machine will 
not be taken into consideration by the Judges. 
The decision of the Judges will be final. 

The work of the contestants will be exam- 
ined by the Judges behind locked doors and 
immediately ollowing each event. 

The results of the contests will be an- 
nounced upon the evenings on which they take 
and as soon after their completion as 
possible. 

Each contestant’s work will be passed upon 
by the Judges in charge of the correcting room, 
and in case of any question arising thereupon 
will be referred to the whole board. 

Contestants will be allowed to examine 
their work at a suitable time and place after 
the awards have been announced, for the pur- 
pose of ascertaining (for their personal benefit 
only) the kind of errors made, bes in no event 
will any criticism of the decision of the Judges 
De allowe d. 

[he audience will remain seated during 
ontests, and loud talking or other disturbance 
vill not be permitted. 

This entire schedule may be added to or 
hanged at the discretion of the management. 

For further information, blanks, etc., address: 
OFFICE APPLIANCES, 

303 Dearborn St., Chicago, Ill., or 

508 Tribune Building, New York City. 


ties 
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The Simplex 


is the only 


AUTOMATIC 







The envelo pes are placed on 
the feed rack in bunches, then the 
machine quickly handles them one 
by one, opening the flaps, moisten 
ing the gum, closing them again 
and finally delivering them neatly 
stacked and all faced one way on 
the drying rack, to be removed in 
quantities by the operator or al- 
lowed to run off the end into a 


mail sack. One operator does the 


whole job and the machine runs 
continuously. A 


” 


This 1s what we call an autom 
Do you happen to know 
of these firms? 


Simplex Electric on 
Special Tubing 
Stand 





Marshal! Field & Ci 2 Office lance ( Baldwin I tive Wks Calif. Fig Syrup 
Montgomery Ward & Co Banh ‘ T Wanamake Nat. Rep. and D 
Pennsylvania R. R. Co I 1 Ce I Ins. ¢ ( . ‘ 
U.S. Govt Dept rt yal Ta s Chatta ga Br ( l R ( 
Washington (5 David C. Cook Pub. ( ] Adler & Sor owa ( 

City of New York (6 Larkin (¢ 5 hern Ma Amer 
General Electric C« Nat'l Bank t ° The Prest-O-L Ce 1 W.K 
Curtis Pub. Co South Bend Wat ( Marshal!-We H ( Armand Fr x 
Hapgoods, Inx ( ate & ( ! Seed ( 
Bell Tel. Cos. of Chicag I s Pub. ( Her Bos & ( Rex ( \ ry 

St. Louis and Denv Hartford I It ( Nat. Life ( Ml ' 
Western Electric ( F.W.W vor & ¢ System ( M 
Cluett, Peabody & Co Spiegel, May. Stern & A rt Dick P Oo 
R.G. Dunn & ( Iter’! Text k ( Company AI S 
Merganthaler Linot yp Cosmopolitan Magazir Cleveland Tr ( E. J. Hart 

Company N. Y. Edison ( Southern Pacific R. R ; | nos Aryes 

Success Magazine Butt k | ( 1 Minard, | n & | 


And several hundred more. 


The machine that can handle their mail satisfactorily should handle yours 


7 


or your customer's Let us send you one for trial. 


The Simplex Manufacturing Company 
90 West St., New York 315 Dearborn St., Chicago 


Factory: Thompsonville, Conn. 




















PETERSON’S DESK COMPANION 
For Roll Top Desks 


Piaced under pigeon holes of roll top desks. Clears the desk of ink- 
wells, pen trays, etc., and provides a proper and convenient place for 
desk necessities Iwo inkweills on a pivot. swing beneath cabinet 
sealing them from dust and evaporation Four tubes backed with 
corks are adjustable to any length of pen or pencil Drawer with seven 
compartments for clips. stamps, etc 

An ornament to any desk Occuples no valuable space and gives 
additional desk room 


FOREIGN DEALERS!!! 
This device can be sold in any country. No special conditions required 
and agents we bave appointed are meeting with great success 
We have a very interesting proposition for the foreign dealer and know 
that you will find the Companion a valuabie addition to your line 


WRITE US FOR COMPLETE INFORMATION. 


SCOFIELD & COMPANY, - 152 Nassau St., New York 








‘Oo TYPEWRITER 
= 

















ary pn —_——— -4 
eee eet 
== —~ 74 Se es 





ecial 





Corresp< 


Abilene, Tex. 


N. L. Dibbig, the regular Oliver t er, who 
has been making this territory for the past 
year r more, has, we regret t iy, been 
transferred to Colorado ir Manager Jack 
Weil’s jurisdiction We are not throwing bou- 
quets, but .“Dib is all right Long may he 
Ww 

> > . 

Harry O. Brown the local] agent for the O 
ver reports good business for D I er and 
prospects for the new year 1909 nt 

- . > 

N. L. Dibbig, the Oliver traveler deserves 
praise for tlt excellent work put forth in the 
: . 


ffort to boom the Oliver in West 
o > > 


Proctor B. Wesson, Lyerly & Smith Co.'s 


sales n, for the Oliver, at Fort Wort made 
some noises like a good many ord Decen 
ber ‘Wes is all right 
Albany, N. Y. 
W. H. } ke of the Monarcl 
is doing some tall hustling 
biller Mr Brooke says t it the M 
has the ill beat to a “‘frazzlé 
was orn in Massachusetts 
will to “show him \ 
ma ne that will equal the M 
> al > 
J ( S Tr manager \ 
es M ar I writer ¢ 
trip thre g t} ¢ 
st stalling several re g 
back I e lot of orders 
> > > 
Mr. C. V. Oden, manager of the § 1 D 


artment of the Underwood Typev ter ( 
\ ompanied by Mr. E. A. Trefzger, ar 
xpert operator of this well-k n hine 


woth for speed and accuracy visited t \ 
bany Business College and gave I nt 
esting talk and exhibition The t of Mr 
Oder ~ t lk was to encourage tr t jents t 
greater efforts and explained that it Ss pos 
sible r each and ll to d the work which 
Mr Trefzger did if they would I them- 
selves with the same energetic determinati 
Mr. Trefzger demonstrated his abilit t per- 
ite ft machine at the rate f $ words per 
minut n strang matter lictated y Miss 
Deal of Albany Business Colleg: nd the stop 
watch held by Mr. Carnell, President of the 
College Mr Trefzger’s work uA wit! t 
error In another test on new matt wrot 
129 per mir wit) 
> * > 

I I 1 Typewr ( 
t fi it Albar 
v hav a fine st g 1 
fl H. | M inger, f 


> . 

J. H. Spillane, salesman 1 Alt y 
Branch of The Smith Premier Ty; ter C 
report 1 fine business in N é iving 
sold and delivered a larg N 
10 visible machines. In addition to t e sold 
three Billing machines and over $ rt! f 
supplies with one order 


H. J. Steward, Manager of T > h Pre- 





mier Typewriter Company's Brat ere re- 
ports a very large increase in typewr r sales 
it N or er over the corres! f 
last } I The supply business of t ffice 
is always very large, and notwithsta ng this 
fact they made a nice increass t 
ca . > 
virgin territory for t I ng M 
chine So says S. H. Sir r, t K . 
Smit Premier Billing Machine s " 
’ nnected with their \ ff 
S has just re l Alt y 
<a booming business and . - a 
t rur up in the hund is : < 
Employment Department f the All 

; f the Smith Premier Typewriter C 
is looking after the needs f stenographers 
and many of them are being } ] icra 
tir I t ns 

Atlanta, Ga. 

T! new branch offi f ti R I 
wr Pr <& in Atlanta is ir rs f W G 
Mavricl who was formerly I ar re! far t+¢he 
same mpany at Detroit He w vay for 
a tir a unt f sickness, but is now 
rec | d is t k wit ] ] 
ergy 

7 > > 

lr rece t g 
of t & Da s ( l 
fr © l off s g 
pl local typew s 
eT > < rT extent t e 
r s f ening a t > 
prot ] g of this det e 
st N 16 Nort P Ss i 





ryt md ee ee 





10 
st 
on 


i- 
18 


i ei 


TYPE 


and |! 


most im! 
a store t 


: tvpewrite! 
Attleboro, Mass 
Auburn, N. Y. 
nner of the 


Augusta, Ga 
YY as beer eernre 


ER NEWS.—Continued. 


nade into what is perhaps the 


vewriter store in the South— 


mpares favorably with most of 


offices of the various type- 


A: view this new store 

in thes lumns in the near 
> > > 

s Compar ire said to be the 

lea s United States 

typewriter department in 

Ww lly detached from their 


the Remington Typewriter 


loing a tremendous business, en- 


all previous records. Mr. C 
the Remington manager, is 
, and as like attracts like, 

nd him a force of sales- 
ities simply cannot 


> > > 

xampl f si essful type- 
the Sout is the Foote & 

this « printers, station- 
ikers > leaf manufac- 
O. Fe esident; M. M 


Y pI 
esident and general manager; 


secretar ind treasurer.) 
> 7 > 
Company only three and a 
ired the exclusive dealership 
typewriter for the city of At- 
ortion of the tate of Georgia 
right; the did not make the 


nad I itther dealers in 





whom the 






is ¢ a portion of their 
sideri eir dealership as 
~ of lowing it to shift 





a guiding hand The first 


ies Compal! did was to put 
» the nds of a competent 
ewriter man, Mr. F. C 
t p to Mr. Malor to mak 
irtn oO ! heir as 
is zg 1 is told ir 
growt ir business 
this I c f their su 
g nt State of 
rit I 1us of their 
t I in addi- 
Fl la f their fur- 
ss ver given tl 
nd 1 portion of 
s now cover a 
i lomestic deal 


Unde 1 Company has 
argest order for typewriters 
leboro, from the C. H. Eden 

jewelry manufacturing con- 
exclu Underwood users 


Auburn, N. Y., 
rt every indication 

I year The 

right t rdering a sufficient 
fror Buffa + give proper 
of their agency 


fice f the Smith Premier 
H had years of 
rit iness and w 
( Butl 


al 


Baltimore, Md 


| re office of T! 
( 3 he larg 
} i? 
> > > 
, | h Ty 
Ba 
No I 
tly be 
1 in t 
i} gg pa 
fo 
. tinge ’ f inches 
Bangor, Me 
in, traveling representative of 
wT r Company is arranging 
] ar r this city, which 
a center for typewriter men 
lread ‘ me well and 
12} ¢ th, Maine district 
mpany has 
in selecting him for this im- 


Ni 41 n ed 
off Ol r Type 
\ of » Oliver 
ey s to be 
s I gs and 


f I gton Tyr 
2 ited not « 
£ s a whol but 


i j the sale of 
new Remington 
del 11 Reming- 
ng t same triumphs ir 


OFFICE APPLIANCES 





year. 


business. 


from its advertisements. 


Advertising is a science. 


in publicity, realizing 


‘Does Circularizing Pay? 


There can be only one answer to this question. If it did 
not there would be no occupation for the thousands of 
printers who furnish business houses with millions upon 
millions of circular letters annually. 

If it were not a profitable method of securing trade, 
the largest and most successful business houses would 
not continue sending out millions of circular letters every 
They do do it, and it has been one of the most 
important elements in building up and increasing their 


There is not a newspaper in the United States that 
could live a month if it were not for the revenue derived 
Millions of dollars are wasted 
annually in newspaper advertising, because the adver- 
tisers do not know how to spend their money judiciously. 
It is a business in itself. The 
manufacturer, the jobber, the dealer, the average busi- 
ness man, is spending an enormous amount annually 
that a large percentage of it is 
thrown away because he does not know how to avoid it. 
Advertising is not his business; he is helpless; he is at 





sea: he knows he must advertise, but does not know 








ing to spend. 


The Rotary Mimeograph 


HOW to get the best results from the money he is will- 


Has Solved the Problem 





The world famous Edison Mimeograph has for 20 
years been the standard machine for re-duplicating 
anything handwritten or typewritten in unlimited 
quantities. It is small in size, light, few parts, 
simple in construction, noiseless, portable, largely 
automatic, interchangeable parts, nothing to ge* 
out of order, is durable. The operation is simple 
easy, quick, positive, no uncertainty—a!ways the 
same. Speed depends on quickness of operator 
averaging from 40 to 70 copies per minute 


No Trouble to Do the Work Nor to Secure Good Results. 


It is a stencil process. The original copy is written 
on any standard typewriting machine, and making 
a stencil is just as simple and easy as writing an 
original letter. The stencil is put on the Mimeo- 
graph by hooking it at one end and clamping at the 
other. The ink is brushed inside of a cylinder. It 
is the equivalent of an office prinver With it you 
can print in colors. Besides circular letters, post 
cards, cards for ‘‘card systems” and office forms 
can be printed on it. 


You Feed the 





Paper With One Hand, Turn the Crank With the Other — Machine Does 





the Rest. 


It is the On'y Process That Produces a Perfect Match of 





Original Typewriting 


Not a Near-Match. 


The Work Satisfies Always. 





whom you want it to reach. 
the individual you desire 


letter plan. 
vice made today. 
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SOm« l portuys 


A. B. DICK 


CHICAGO 





.. 


Every letter goes where you want it to go. 


It reaches 
It speaks for you direct to 
to talk to. If your goods 


have merit, and you have described them right, and the 
recipient of your communication is in the market, you 
are at once in touch with each other. 
It is the greatest money-making office de- 


It’s the personal 


ind nearest dealer. 
r dealers still open, 


Exclusive Manufacturers 


COMPANY 


NEW YORK 
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billing field that the new Model 10 is win hr ey 94 , do _— oa 5 
ning in the correspondence field white s i at a typewriter I 
; . ‘ — pla - ways course f inte nd 
Boone, lta. tract 
The Boone Blank Book Company, of Boon somment when 1 iam ~ ted 
~ ave done a splendid business with the hor t Ene vood Hig S t 
Oliver agency since they took the matter ir 
r 
arge it December, and promis ‘ do still se Chicago 
greater things _W rypewriter Cor 
Boston, Mass. Chicas to manuiacture t W , Sut 
W W. Leavitt and E. E ur? ! recent ply pat capital, > vy I I da 
additions to the Oliver city force in Boston, and Wi D. ¢ Pe J. J 
both young men enter the typewrite! isiness _ oS 
with splendid records behind them and will ur Kenned t I 
iestionably give an account of then Ives tha first t ew r t 
will harmonize with the high standard of suc M pewrite Cn 
cess which the company the ive ined has nas nsiderable typew 
attained generally wi 
*. . . ex] Ss W 
The Monar office at Bosto is made a ' es 
change in their lighting systen vhich lights Diatt rere t M 
their store so well that t fficia Ip i the to take a positior J 
worked overtime three days this week not know a Ret I \ 
ing that it was so late “a 
* * . idd 
At the time of this writing t el! 
tainly going along humming wit! Mi ag 
Ama it t! Monarch tvpew ter Fes ir 
Bost rl business for ] i s far i 
\ thing that was expected and the outlook 
is for a very busy seasor 
* > > 
Enables the operator to at M. C. Abbott has been placed ir harge of t 
: employment department at The Monarch Typ« 
tain a greater speed and effi writer Company's office in Boston. This depart 
- ment shows a decided improvement alread) the 
ciency than any copy holder operators are taking a great interest and the 
‘ imber of positions filled wi be greatly ir 
on the market It is the reased 
> . > 
simplest, most convenient and C. E. Gilson, salesman for the Monarch at 
Boston, has been setting a good | e for tl boys 
most substantial copy holder this month He has succeeded in Monarchizing 
some large concerns in his territory ind 
1 ’ tf 
made It fits any machine, wearing that smile that won's 
t . ral wy . ' | . Buffalo, N. Y. 
its securelVv, or can ¢ at The Underwood offices have been removed 
from 52 Niagara street to 50 Niagara street 








where they have one of the largest and best 
arranged typewriter offices in westert New 
York. The store has a large frontage on Ni 


tached to any table or desk 





and adjusted to any height o1 


izara street and another on Franklir facing 
the city hall The arrangement of departments 





is been complimented by a number of type- 


angle. It will carry a large 
} 
. vriter men 


ledger. The book is secure 






7 > . 

The Underwood forces have been replenished 
since Mr. Hurst took chargs by the employ- 
ment of several new men, namely) H. M. Cam- 
mack, who formerly sold the Oliver in Indiana; 
A. Y¥. Burk, from the Royal, and Harry Hoover, 
re l he 0 ch fores on on » 
m tl Monarcl for 'Y . Pe THORNTON 

J. W. Wells and H. R. Watson are making ; _—" — +9 an 


their initial appearance as Oliver men in coun 


fastened by a pin at the top 





of the holder or a spring at 






the back Can be remodeled 


r | 
a 


and put in position instantl) 


The line holder holds. the 














ave Ww . Th try territory under the Buffalo office of the ndu , the , 
leaves down in front Phe Oliver. Messrs. Wells and Watson left for their _ cond g, the re bs mn 
prin: holds her d ’ rritories on the same day and are running a 7 a a ov sborseat  ectypegsiane Smt 
spring old them iown in itth yntest of their owr Startine at the ; # Mo ire Cvpewri 
the ba k Hooks at top for same time with the same amount of experience prett in for a ou} 
no ir idioining ecountr’ territ riee the “ontest * 
t 1 s ré rdinaril nterest 
x 
oe 2 
, H 
‘ siresina = i ‘ S i 
£ i belie in t ! te 
I pra s what , show? a : 
RETAILS $2 50 prett lusively 1 t! sold ar : 
}) S ‘ low! = +? 
nil ’ } Tr. 
BIG DISCOUNT FOR DEALERS ' ifter tl f deli 
! | id f S } 
ft . s 
I ‘? . 
I | ¢ : 4 : 
! t all n ‘ ( ; 
? st Mr. |! 1 
| XT 
| l \I } ‘ 
DALLAS, TEXAS ie 
> > a . 
} I , p r S e 
, | \I 
pirit d 
tT a j Cincinnat!l 
“tis TO STATIONERS <n otek Saad std ; SE offe: 
who handle Typewrit- t Ruoffa needs ‘ : seek i. 
ww Sunnlies we want ‘ 1 wit ‘ Mor ry a : 
MATER SPECig,, ers or Supphes we wa ' 
is "a to send a sample of our : Phy ! s ‘ 


x ax . 
aow "I . 

72 Was deo RRub-beRR Type . ° 

+~oe* . . ‘ ‘ } ‘ 

ace writer Cover. Fora ! ! ed 


neta Machines. Also for At ne n> Bhuttaic, : ; _ ane 





Adding Machines, Cash Buffalo, Wyo ! ’ { \ 

Registers, etc RRub- R 2 Watkins local gent for t { er nar VW D. McGuff 

beRR stands for all it Buffalo, W has enjoyed wond ' Ls 

eRR ands for a cin tm that Gelh and has weactical oO stead Cleveland, Ohl 
that is best in a typewriter cover. Get our prices and that territor | ’ ] 
discounts to the trade. 33 They will please you Butte, Mont M ( 

Pp 
r W. K r, of 1 firt < g 


TYPEWRITER SPECIALTY CO.. Inc. | ee ee eae lo — . 


72 West Broadway New York ie cnineinn wine af <4 \I 
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( nd T Monarch people are 
I x his cerviean as 
ral il in the typewriter me 
s ister of Monarch 


L Bryalr 


Monar alers in Columbus 
( H S & VCo., t k a new 
Vl fT ( umbus Savings 
& 7 ind as tl 
nr from his ¢ 


nclusion t 
i had, in t 
taken the n 
? the city ad 
n the mac l 
i ir irned t 
- 
Concordia, Kan 
Mr. |} Stark, f traveling salesm 
tan 4 ra) r Tvpewrit Company in soutl 
' kK insferred to nort! 
wester! K wit idquar s zs G 
cordia 
Creston, la 
T \l Printi: i Cres 
la igen it tha 
p 
Denver, Colo 
I ’ . ft = ' Premier Ty} 
writer ( f red t week with a visit 
rom t ( Manas Vr. Wm. Allan D 
nd t f the men was held and 
j The S ‘ the evening 
it ebrating t Winning of 
Ap! / Int iti il Selling Cont 
} fai 
I . ffice vas t 
\ ! for t la 
S rea iles i 1906. 
¢* * 
I new Model N 
Siasm i 
i ! s is such t t 
records, both as t 
Des Moines, la 
1 Comr ope 1 
; irge ot I 
K \ T sistant i! 
. 
I d & i i 
t t W it for its 
ag ill importance ir 
‘ ful ay eadquarters wil 
be ma t tri tir | nt for Iowa, and 
more att vi } to business in this 
state n t future ( Kirkpatrick of St 
Paul w ur { the Des Moine 
bra H B McAlpir formerly of D 
M tl sales d 
’ ne fe 
Detroit 
( i } = he 
| | riter 
nt) ir 
¢ mpan I 
t prizes, « 
ird of $2 
irded to 
i 2 f i 
lated t 
r 
meml 
cluding 
1) to } 
% l I 
™ 
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H } ’ 
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Ellenvi A Y 
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Carbon Paper Facts 


No. XIX 


M.S. Vibrated Pen Carbon 

Some think that any soft pen- 
ike trade and leave the dea il or typewriter Carbon Paper 
nrohit lf | do not | willdo for pen work. The con- 


Wi manutlactul 


sumer who buys it finds out 
juickly that it won't. The dealer 


ho sold it loses trade. 


A Carbon Paper used for dup- 
ate copies when the original 
made with a penis essentially 
specialty. A Pen Carbon is 
Oe co no good for any other use, and 
paper ane me a eenee no other kind of carbon will 
quantity to get the rocl make good pen copies 

_— oom b geet The M. S. Vibrated Pen Car- 
lvantag bons ‘regular’, ‘‘sensitive’’ and 
upersensitive’’ are made for 
pen work only and have for years 
been the Standard of this class 
tory, we can make s] S1Z of goods everywhere. This brand 
used by all the manufacturers 


high grade Pen Manifolding 

vices because no other carbon 

D u KI as the same density of copy, 
W yOu and is so free from featherinz. 


It can be used with any kind of 
paper and withany kind of pen. 


ery auditing department 
use for this carbon, also 
ry office where pen letters, 


oices or orders are made. 


Let us send you samples of 


exclusive line. 


Manifold Supplies Co. 


A. L. Foster, President O. G. Ditmars, Vice-President 
55 Warren Street, New York, U. S. A. 


John Fred H. Heldberg, European Representative 
Zurich, Switzerland 


























78 


OFFI 


CE APPLIANCES 








TYPEWRITER NEWS.—Continued. 


Oliver Typewriter Company with headquarters 
at Enid, Oklahoma, made a wonderful record 
in sales in 1908, and has invested his earnings 
in building a beautiful home at Enid 

Fort Dodge, ta. 

W. M. Boggs, Fort Jodge, Iowa, better 
known as “Billy toges the Jeweler,’ has 
broken into the typewriter business, grabbed 
the Oliver agency, and with characteristic en- 
thusiasm and energy, promises to make things 
hum in that fleld 

Glasgow, Scotland. 

The Swift Typewriter Co., who opened a 
branch on Mitchell street some four months 
ago have closed down. 

al > . 

Mr. Walter J. Fincham has transferred from 
London and joined the sales force of Duncan & 
Co., the Typewriter Stores, who are to handle 
the L. C. Smith & Bros. machine in this ter 
ritory. 

Grand Rapids, Mich. 

The Elliott-Fisher Company’s Michigan busi 
ness has grown to such an extent that they are 
no’ longer able to advantageously handle the 
entire state from Detroit office, and has opened 
a branch office at Grand Rapids with J. FE. Can 
non in chargé 

. . . 

W. R. Link of Grand Rapids is now traveling 
for the Royal Typewriter Co. in central Michi 
gan 
. > . 

The Western Typewriter Supply Compar No 
88 Menroe street are local agents for the Royal 
Standard Typewriter 

> > > 

F. P. Knappen formerly with the Monarcl. 
Typewriter Company of Chicago has taken a 
position in the repair department of the West 
ern Typewriter Supply Company at Grand Rap 
ids, Michigan 

Guthrie, Okla. 

E. N. Hadlock, traveling representative fo 
the Oliver Typewriter Company with headquar 
ters at Guthrie, Oklahoma is a phenomena 
when it comes to getting the customer's name 
on the dotted line Despite the fact that last 
year was an off year for business, Hadlock 
showed an increase in sales for the entire year 
over 1907, and is now looking forward to mak 
ing another record in 1909 

Hartford, Conn. 

The Underweod factory will work full time 
during the month of February in consequence of 
the large increase of business. The Underwood 
Company report a record breaking business in 
January. 


I 


> . >. 

It is proposed to add a new wing to the Royal 
Typewriter Company's factory at Hartford 
which will be completed about September Ist o 
this year When finished the factory will have 
a capacity of 5,000 machines per month 

> > + 


By the use of compression, or the printing 
method, instead of impact and the hammer 
stroke, a company which was organized at 
Hartford, Conn., intends to put on the market 
an absolutely noiseless typewriter 

> > . 

The C. V. will put typewriter billing machines 
into use in its office in this city The N. & W 
R. R. Company has quite a number of these 
machines in use on its line and many 1 
lines in the North also have them in general 
use, 


. > . 
The annual meeting of the Royal Typewriter 


Mutual Benefit association was held Wednes- 


day evening 


in the dining room of the,com- 


were elected as follows: rived from his 


President 


J. A. Reynolds. 


months trip Saturday 
trip of 27,000 miles 


pany’s factory and officers for the ensuing year most successful and 
demonstration 


the 
of the new 


models the Remington organizatior gave a 


covering his 
mission was 
benefit de- 


with a 








Vice-President—P. A. Green dinner in his honor ’ 
Secretary—J. A. Riley fine rosewood cane, silver trim- 
Treasurer—C. C. Cook mings, which is much prized t cipient 
Entertainment Committee A. A: Mackay, P indiana 
Stern, J. Grogan, F. G. Kelley, H. J. Hill and The Indianapolis emington 
Cc. Prothero. Typewriter Company this 
A feature of the evening was the presenta- month of welcoming inage John 
tion to A. A. Mackay of a handsome guard and M. Lund 
watch charm On the charm was engraved 
‘Royal T. W. Co., M. B. A. to A. A. Mackay, Mr. Lund started h chi ristic en 
1909."" The gift was presented by James A. ergy to get the business in his id. He 
Reynolds, who told of the high esteem that the has a remarkable record isiness-getter 
members of the association felt for Mr. Mackay ir t territories ! ne wi knows 
and the latter responded in words of true ap- him is willing tu stake everything that he will 
preciation It was voted to admit the women win fresh triumphs in d 
employes of the company to membership in the 
association - y ~» the ve f Sweder 
Harrisburg, Pa. Mr. Lund, by ene cot cee d ” 
TI Eliott-Fisher Typewriter Company orders and is t the only ationality who 
, : ~~ . . > . , has won splendid e Remington 


have been co 


be good news to the 425 employes, who have there is our old friend 
been working about 40 hours each week ton salesman at Seattle 
. . . . — . » - . ’ 
At present the plant is closed down in order a ty eo = 
to allow the taking of the annual inventory and enon — See 
work will be resumed one week from Monday . : 
next The number of hands will not be in- D. E. B 
creased, as it is the intention of the company cently came to Ja 
to keep the present force at work, and if it be- the repair department 
comes necessary they will be allowed an oppor- Fior nd So. Ga : 
tunity for extra time Sholes Visible Typewriter. 
he orders for r Ve q e auite ro is A 
I rders for n xt ¢ iF ar ju I mising > £2 Otis cites 
I. M. Hughes, demonstrator for the Elliott- Writers for the past 
Fi r Con has been placed in char of salesman for the H 
Harrisbur Sales Territorv for the Elliott- in this territory for 
I Company, Vice W. M. Marsh, who has ; . 
be promoted to the management of the Cana- RC. Davis, the 
dian District of R. C. Davis & Co 
— for the Remington-Shol 
G. F. Watt, General Manager of the Eiliott- 4S returned to the 
Fisher C is now on an extended trip visiting 1 very successful trip 
District and Branch offices of the Elliott-Fisher had | ery good business 
Compar good ra better t 
. * * Febr iry 
The Advertisement Department in charge of . 
Cc. H. Hunter is sending out lars imes of J E. Bradbur} ; 
new and attractive advertising matter of vari- Pe Fi e Ww ae 
is descriptior om : a 
r Hobart, Okla. derw i rypewriters 
P T Williams, traveling representative for Litt R Bride: 
the Oliver Typewriter Company with headquar- Bangg ce 9 BE ea 
ters at Hobart, Oklahoma, spent Christmas Day W"! cr 
with his aged mother in Western Texas Be- Pp . Ss 
sides being a finished typewriter salesman Mr ritor 
Williams has the distinction of being quite a -< © Seeek Goes 
sportsman, and he is said to be ne f the best g “ po cet re fi ~ 
shots in Oklahoma ble Typewriter, reports 
Holdrege, Neb. city of Jacksonville, 
C. A. Murphy, traveling representative for the 
Oliver Typewriter Company in Northern Kan- T tvnewriter 
sas, spent the Christmas holidays in his old Fla u ld be ver 
home at Holdrege, Nebraska whe! its of the 
Houston, Tex. x \" for vears 
A remarkable invention is n exhibition in B. Drew Co., of thi 
the show windows of C. L. & Theo. Bering, Jr., 
on Main street It is called the Burlingame R. M. Gano. specia 
telegraphing typewriter, and by means of it, Roval Typewriter 
it is claimed, the manipulation of a typewriter Sunday in J ksonvill 
will transmit a message by telegrap ind write ‘ ful business for 
it on another typewriter southern states 
Ilion, N. Y. 
Ilion, Jan. 18.—Gilbert B. Pelton, who went to M S for 
Australia in the interests of the Remington Fox in thi 
Typewriter Company, returned from is thre t ffi 


ming in satisfactorily and this will 





service in the United 


Jacksonville, Fla. 
ranbury, formerly of 
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example 
i, Reming- 


selling Rem- 
as ne an get 
re 
irge of 

& Co 

R ngtor 

i Type 
, is now ity 
V 4 aiers 

r lir 

the fi r 


\ l s after 
M Davis 
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irtment of 
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Open, Ready for Use 


Little Wonder.”’ 
machine made. 
writer. 





Made of aluminum. 


PR 


Most visible machine ever produced. 
It is positively the neatest, most compact and complete 
Every live dealer should sell the Standard Folding Type 
We have some territory open for exclusive agents. 


Standard Folding Typewriter Sales Co. °,brad"2" 


d= jy STANDARD FOLDING TYPEWRITER 


MECHANICAL MARVEL 


Carrying Weight Only Six Pounds. 


ICE, $50.00. 
One dealer aptly named it ‘The 


Write us. 


Guaranteed to turn out good, clean work 
Portable Machine to successfully compete%with the high priced ones 
Writing Visible. 


The Only Folding Typewriter Made 
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TYPEWRITER NEWS.—Continued. 
M Mr. Burch goes to the H. & W. B 


h 
D1 ( ilers for the Underwood. 
> > > 
rbersg Southern sales manager 
of t t-Fisher ¢ spent a few days ir 
Ja with R. C. Davis & Co., Fla., stat 
machine. 
> J > 
L. C. McClenny has en promoted from sti 
salesman to a first i ty salesman and 
assig ritor rdingly by the R. C 
D . ealer for the Remington-Shol 
n 
> > > 





T is & dealers for the Ren 

@ &rvpewriter covering Sout 
Ge re Florid I rts good business f 
tl The members of t 
fir x 1 typewriter men 
know zg ness 

> . > 

Fred MacDonald, 1 ger of the typewriter 
departn t f the H. & W. B. Drew Co., for 
the Ur rv i typewriter, is wearing a broad 
smile nd ms t be happy} 


Kansas City, Mo. 
Mr T | Har ck, manager of the Kansas ver teno ra er 
‘ity brar for the Oliver Typewriter Con 

ear a new arrival, and now has 


‘ 

y W . ‘ 

the distir n of being the veteran manager ~ 
inasmu ther typewriter companies in the 

city ha | transferred their former managers 


City, with J. C. Phelan, formerly of Chicag that Keystone Ribbons and Carbons have a quality that 
Sa , enables her to turn out handsome work—clear beautiful letters 


Cc. W nson, for r ty-salesman for 





Oliver writer ( pany at Kansas City) , , , . 
nsferred to t1 — salesman wit pertect second eet work that reaches the standard. 
he iq I I t S nee OKlahnoma Jonr r ; 
is £ i being one of the hardest wor 
er tv} i f rnity, m I 
port making } ard wo! ount 
Lexington, Ky. 
Mr. F. M. Clothier, wv has been in char 
aft the I xingetor ¥ € the Underwood Tvt 
writer Company for the st nine months r 
wl Ww t ve ft I i position with t 
Guyan O ( npar funtington, W. Va., 1 
ent ( nt the Louisville of 
f W was I le ) a splendid proy 
; o > * 3 
Harri Scott, ¥ is to have succeeded 
Mr. Clot -— t in the Lexington offic 
and territor nder supervision The tert 
y vee ro that keep the two bu 
err Kent | int 
. . ca 


Scammer. tee. Gantt oo the ean of ek eee soon build up a trade for themselves—retain old customers— 


ar for ral mont past has been mak 4 na ke ew one 
Sy t for t pany in Eastern Ker 
tucky 
Los Angeles, Cal. 
| I I s office of L. & M. Alexander 
& C rent for 1 L. C. Smith & Br 


Arizona territ 
A Y 


| lg my nd Bars Br ew Ag - 35 secause they're 1 e just a little better. Made by formulas 


Louisville, Ky. that are not experiments—made by craftsmen in the ribbon 


ei if ~* + ; " al | * +7 . : , ; ] 

Title Blde K and ca O ine i€@ Gepr aWIic. 
Sos icametiinet aisle. Aili The Keystone line will make your ribbon and carbon depart- 
| s taker ner from the day they arrive. ° Compare our prices 
Addit ne and ur El jott-Fisher Bi nd qualitv with some othet You're sure to erder. 


tion. The Ot Let us tell you what a § proposition we have for you— 
ch is doskete write to-da we'll make ir ribbon and carbon department 


= “) | The Keystone Carbon Paper Mfg. Co. 


el a TOTS Home Office and Factory: Franklin, Pa. 


L. & N t M Typewriter wit _ , 
321, 7 t ot New York Office: 26 Broadway, New York 





J. E. THOMAS, President 
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A. K. GOODRICH, Secretary 





THE PIONEERS IN THE BUSINESS 
OF REBUILDING TYPEWRITERS 


Mechanic’s Tools and 


Typewriter Parts 
Supplied to the Trade 


Cylinders Recovered 
All Makes 
-50c. 


HOLESALE 


TYPEWRITER INSPECTION CO. 
317 BROADWAY, NEW YORK. 


ESTABLISHED: ---1892. 











STERLING MACAZINE ERASERS 


are a German Silver Shei! containing a thin flat 
Eraser Which is fed forward as it becomes worn, 
it is always sharp and clean, it will not cramp 
the Ongers, can be used as a line finder on note 
book or manuscript, and has other desirable 
features. We have a proposition for Stationers 
and Dealers. iet us tell you about it 





CREANHAN MPG. COMPANY, Pittsburg, Pa. 














MERIT SELLS THIS ARTICLE 


























Dealers in OFFICE SUPPLIES can 


contracted for quadruple our usual 


throughout the country 





ine! 


The Sanitary Envelope Moistener and Sealer 


We have laid plans for capturing a prodigious quantity of new business in 1909 
business is going to be handled through dealers 
advertising space and our opening gun was a 


Full Page in January Issue of System 


which is being followed up consistently in that and other magazines and will make 
the value of the The Sanitary Moistener and Sealer known to every business man 


Retails for $1.25 and carries a pre 
Order Today. 


The Geo. B. Maltby Co. 
501 American Trust Building, Cleveland, Ohio 


More 
Profits 
For 
1909 








ise their profits for 1909 by handling 








ind they will get the profits. We have 









rot » the dealer 


hit of 9O per cent t 










TYPEWRITER NEWS.—Continued. 
derwood Typewriter Co., spent several weeks 
in this city with friends and relatives 

. > 7 


A. G. White has given up the agency for 
the Fox typewriter and will handle the I! Ss 
Smith Bros. machine in the future 

. > > 


M. E. Roberts, formerly of Portland, Mé« has 

succeeded W. S. Waller as manager for th« n- 

derwood Typewriter Co. at this place 
Manchester, N. H. 


F. W. Burbank, who has represented th 
Oliver Typewriter at Nashua for several years 
has taken the agency for the well-known 


Oliver for this city also, and is seen or ur 
streets frequently with his sample Oliver in one 
hand and his order book in the other, as is his 
usual custom ‘Welcome to our city,’’ Brother 


Burbank. 
Memphis, Tenn. 

The resignation of J. F. Hicks from 1 nar 
agement of the Kansas City office of the Under- 
wood Typewriter Company on January 1 takes 
the last of the Hicks Brothers, all of w m 
been Underwood managers, out of the type 





field Mr. Hicks leaves the typewriter i istry 
to join his brothers M. R. Hicks, formerly At- 
lanta Underwood manager, and T. C. Hicks 
formerly inager of the same compar it 
Memphis, in the pecan nut business the ! 

ized some time £0 The firm is kr 

Hicks Brothers and Company and their first g 
deal was tl launching of a new $ 

poration Although only started 


this company is one of the most su 
the South 
* ¢ se 
The Hicks boys have always been kr s 
hustlers ind ive made good 
every line of work they have undertak: nd 
they will doubtless make things hu t 
pecan industr is they have the right 
them for iccess 
> > > 
Mr. Brunet vl travels out of the Memy 
office of t Remington Typewriter Compar 
writes, “I e made fifteen sales this n 
but this is « prospecting trip Next 
I expect machines.”’ Again he iys 
“The Reming stands back of me and does 
the real sellin; I find the prospects.” 
> > . 
Both of utterances urs chara 
of the spirit whic actuates§ the Ren £ 
salesmer toda No wonder t R 
boys are getting the business 
Milwaukee. 
(B ir Special Correspondent.) 
E. Engelhardt 1 demonstrator 
liott-Fisher C pany district office n C 
has been assisting C. L. Pfiefer of the Milvw 
kee office or imber of different demor 
tions thro t Milwauk territ 
last mont! 
> = > 
‘‘Business ~ howing a marked ir 
said William C. Kreul, president of the W 
C. Kreul com; Wisconsin representati f 
the Oliver T writer Company T? 
Ww upon a substantial basis, with a ste 
provement taking place which has me 
Sales in the cit ind about the stats 
that we can ask for Money is be mir 
plentiful and t general outlook "A 
better.” 
> > > 
Several good i b id 
Oliver force ir differ t depart 
William C. Kreul Compar 
- > > 
‘Business is ishing that we haven't t 
for much else said EF. R Johnston Milwau 
ind Wisconsin manager f tl Smit Prer 


The prospects are exceptionally ¢g 
look for the yvear 1909 to be a record 
with the Smit Premier.” 
. > > 
L. S. Wilson, supply department manag 
the Smith Premier Company, Syracuss ' 
called upon t Milwaukee office 


way to St. Paul recent 


> > 


pany while on his 
I. K. Tibbitts 


P salesman of the Remingt 
Typewriter ffice in t t 


Milwaukee, says 


last month’s business was a record br 
There are seve other of the Reminetor 
at Milwauk who could doubtless e 
same testimor is friend Tibbitts 

> > 


Tsvat : ae al 
Business iss Si 


manager of 


rst « iid James 
Milwauke offices t 


derwood oO ffice stood first for N 
in the six ntest which is beir 
ducted by t I lerwood Company and 
tire office for nd salesmen are eag 
ng the fir ! I oping that w 
the grand priz Prospects of busir 
month of I I ire very good.” 
7 o - 
A lares rd f Underwood 
n placed th the Northern Electr 
facturing Com} it Madison, Wis 
. + > 
Although t W onsin and Milwauk ff 
f the Und vere perhaps not in t 
of shane ! irrival of Manager D« 
summer in ft rt time that has 
in charge, t tire organization has | 


} + ¢ 


into the best s pe until at e preser 








SON a et 
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TYPEWRITER NEWS.—Continued. 


ng made by any state 


typewrit 1dquarters than is being made at 
the Underwood's 
> . ia 
The 1 th of January has been very good,’ 
said A. Bothe, manager of the Milwaukee and 


Wisco ffices of the Monarch. “In fact 
» good that it was necessary 


us to m another increase in the sales forc« 
: Pros] I good for the month of Februar 
f. wie *. * > 
tT T \ ! T ter company under the 
: directi \ sot manager, is beginning 

























Old Line Life I 
f A rica, the new $1,000 
! formed in Milwauk 


eee 


W et lis f Monarcl machine 

’ ted t e of the best fields i: . . ** 

Milwaukee for the present’ yeas Work done with the Union Line—It has 
\ I ! rd j eing made in sout ert ‘ : 

om jwaukee offices of the Monarel that “Classy” Appearance—Handsome 
at Middendorf, former representath Strong Colors—Clear Impressions—Uni- 

£ 

Milw ‘ 4 Dalton Adding Machir 


Compal vi i the city sales forces P . ~ . . 
e Monarch Typewriter Company form—Neat and Striking. 


n Milwaukee and about W 





during the montl 


inu 1 ‘J B Lanigan, manager < f ti 
neh a Bikers Typeeriion Compas: @ Let us send you a few samples taken 
*The t I bright and we expect 


rd this year.’’ 


eeeneiin, ian at random from the same stock we sell 


erhings have com every day—Try them—Compare them 
brig I ] people have con 
ther words, they have begun to kn W with any other line you’ve been handling— 
I rder from tl L 1 


Brothers Company of Minneapolis, and that 1 make any test you want to—they’ll come 
writers t na! the near future 
;. J. Kluge, Elliott-Fisher Company's mat up to the mark. Get these samples. 
1 l into South Dakota 





@ COMPARE SAMPLES—NOTE 
headquarters at Minot. | His many, friends | PRICES. No returned goods but a 


N R ownhar f the Oliver sales force 
re speci I ynition He has beer 
transfe t Nort Dakota territory wit 


is 


be pleased to learn of his well 


, bigger business—More Customers—More 
H Myer istant manager of t 
I ports from St. Cloud 


Utwond. who has. the local agencs Money for you when you handle the 


meeting witl gre 


Union Line. Our 


n a member of the 

out of Minneapol 

n compelled to 1 
He expects to @ 


cama cine SUMMIT, APEX, CYCLO 





Lake, W tered the services of 
‘ t pa is traveler wit 
M ip s He is making 
| EEE Pe Brands are trade getters and trade holders. 
| work, W 


We’ve a good thing for you Mr. Dealer. 





¢ f The Mons 
se Sects to as WRITE US TODAY. 
ea yt Union Ribbon & Carbon Co. 
mprov 9th and Thompson Streets 
we igre PHILADELPHIA, PA, 
ontr i Fl Chicago Office: 
Monare ry 324 DEARBORN STREET 

rt vadve i 

~ ninly doing 











NEW DEVICE 


For Saving Time, Space and Money 


(Not to mention bad language) 






Has been tested for two years, approved 
and placed upon the market, with a view 
tosupplying a demand manifest in every 
Office. Library or Home for every desk 


~NEW 


brackets have been launched upon the 
unsuspecting business man, but have 
not been satisfactory 


Ideal Swinging 
Desk Bracket 


is equipped with revolving board, fric 
tion devices which retain it at any de 
sired position and forms a most useful 
and ornamental addition to your office 
equipment. Our guarantee of refunding 
purchase price if not what we claim 
safeguards you in every way 


TRY THIS 


DEVIC 


and Be Convinced 








Prices 
Single, Japan $3.75 
Double, Japan 7 25 
Single, Oxidized 4.75 
8.75 


Double, Oxidized 
Wholesale and Retail 


Send for Descriptive Circular 
Agents Wanted Everywhere. 


IDEAL DESK BRACKET CO. 


26 Custom House Street, PROVIDENCE, R. L 


The — 
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TYPEWRITER NEWS.—Continued. 
beantiful work, light touch and speedy action of 
the Monarch. 

> > > 

Harold Cockburn, office boy and assistant ad- 
juster for The Monarch Typewriter Company in 
Montreal, slightly assisted by the manager, 
looked after the repair calls while the adjuster 
was in Toronto. This was Harold's first glimpse 
of the outside, and when he went out with the 
little black bag he wore the smile that couldn't 
be washed off. He will be heard of in the fu- 
ture 

Muskogee, Okla. 

We are all glad to know that our friend, Mr 
W. L. Goodman, has sufficiently recovered from 
his recent illness to take his Oliver Typewriter 
and travel He is now making his headquar- 
ters at Muskogee, Oklahoma, and reports that 
prospects for 1909 never looked better 

Nashville, Tenn. 
}+. F. Carter, Elliott-Fisher sales agent of this 
city, is visiting E. C. Naylor of Louisville, Ky 
in the interest of the Elliott-Fisher Compar 
He will call at Henderson and Hopkinsville be- 
fore returning to Nashville 
> . 7 


The MeQuiddy Printing Company is the dealer 
here for the Monarch typewriter. This concern 
is one of the leading printing and office supply 
houses in the state, and is making a specialty 
of the typewriter department. Mr. McQuiddy, 
the president of the company, recently made a 
trip to New York in the interests of his type- 
writer business, calling upon The Monarch 
Typewriter Company at the executive offices, 
where he arranged for the coming year’s busi 
ness and absorbed new ideas and enthusiasm 
A» evidence that Mr. McQuiddy’s enthusiasm is 
genuine, it is noted that soon after his return 
to Nashville he reported the sale of fifty Mon- 
ircehs to Draughon’s Business Colleges, the 
greatest ‘“‘string’’ of business schools in the 
South, if not in the entire United States Mr 
MecQuiddy states that the Monarch is giving 
universal satisfaction in his territory; that dur 
ing the twelve months his company has handled 
the Monarch he has received not one singl 
report of broken parts. This indicates not only 
that the Monarch is a well built machine, but 
that the MeQuiddy Printing Company is giving 
proper mechanical attention to their machines, 
both before and after selling 

New Haven, Conn. 

E. A. Searle, until January 30th with the Fl 
liott-Fisher Company's New York sales office, is 
now located with the local office of the same 
company here. 


> . . 
Cc. Cc. Fitch, manager of the Remington offic 
n New Haven which controls the state of Con 
eticut is conducting a most aggressive cam 


! 

T 

paign and reports splendid business for the 
past month, the sales of new model 11 Reming 
ton billing machines being strongly in evi 
dence. 


**ee 

Mr. Fitch has a splendid sales force ir 

Messrs. N Cc Platt, A J Jones, H J Rice 

and W. J. Higginson, and everyone of them is 

traveling at the pace which brings the orders 
* > > 


Incidentally, Mr. Fitch is a worthy salesman- 
in-chief and scarcely a month passes in which 
he does not cut out the pace for his own sell 
ing sta 

New London, Conn. 

New London will be the scene of the first 
championship typewriting speed contest ever 
held in Connecticut 

The contest will be held under the auspices 
of th Connecticut Business Educators asso- 
ciation at its annual convention Feb. 20 The 
association will be the guests of the New Lon 
don Business college, and the sessions of the 
convention, as well as the typewriter contest 
will be held in the spacious college hall 

> > > 

The trophy is a handsome bronze cup, beau 
tifully engraved, and stands 16 inches high. The 
ebony base is six inches, thus making the 
trophy stand nearly two feet high. The winner 
will be presented with a gold medal, also. 

> > . 

Contestants for the honor and the trophy are 
limited to the product of Connecticut schools, 
in which a regularly prescribed course of type- 
writing is taught Contestants must be entered 
by the school they attended or from which they 
graduated 

. > > 
The contest is under the supervision of the 


executive board, who has appointed Edward H 


Eldridge of Simmon’s college. Boston Mass., 
chairman of the contest committee Mr. El 
dridge has had experience in serving on com 


mittees of this kind and can be relied upon to 
see that the contest will be conducted in ar 


impartial manner 
. > > 
For information regarding the conditions of 
ntering the contest, etc., apply to N. B. Stone 


Yale Business college, New Haven There is 
no entrance fee 
New Orleans, La. 
Judge John St Paul yesterday appointed 


Mark H Bailey receiver for the Southern 
Typewriter Exchange, Limited, on his giving a 
bond of $3,000. The appointment was made on 
the application of Joseph E. Gray, Jr., who 
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TYPEWRITER NEWS.—Continued. 
alleges that he is a stockholder of the corpora- 
tion and also a creditor for $911.03, and that a 
resolution of the Board of Directors had ad- 
mitted that the corporation is unable to meet 
its maturing obligations, and on the answer of 
the corporation that the facts of the petition 
were true, the receiver was appointed. 

New Orleans. 

The Royal Typewriter Company are opening 
a branch office in New Orleans. The exact lo- 
cation has not yet been decided upon, but the 
office will be in charge of A. H. Pike, formerly 
manager of the New Orleans Typewriter Ex- 


chang¢ 
New York City, N. Y. 
M. A eeley of the supply department of the 
Elliott her Company spent two or three days 
at the ry the latter part of the month, and 





in Philadelphia coaching some new sales- 
men about the Elliott-Fisher line about ribbons 


> > > 
Hamlin E. Hatch, formerly of the Smith Pre- 
mier Typewriter Co. and with whom he has 
been for the past six years, has now joined the 
selling force of the Underwood Typewriter Co 
as billing machine representative. 
> > 7 


E. H. Lemley, manager of the Standard Type 
writer Co., Bakewell Bldg., Pittsburg, Pa., was 
in the cit last month and placed a good sized 
hines with a well Known firm 


order for ma 
Mr. Lemley established the Standard Typewriter 
Exchange in Pittsburg but on account of ill 
health ld out about three years ago H 
again t < over the business upon the restora- 
tion of his health some two years ago and now 


has a prosperous business His quarters on th 
ground floor of the Bakewell building are wel! 
‘ inged and are conveniently located. 
Rebuilding Department and Storage Room of L 
M Alexander & Company, 512 Market Street, 

San Francisco, Who Are Doing a Big Busi 
ness With the L. C. Smith & Brothers’ 
“Writing in Sight s “Trade Ins” testify 
7 * 7 
The Royal League of the Royal Typewriter 
Co. gave a minstrel performance and dance at 
the Union League Club, Bergen street and Bed 
ford avenue, Brooklyn, on Saturday evening 
January 30th. There was a good attendance o 
the League and their friends, and a most enjoy 
able evening was spent 

> . * 

E. J. Neahr, sales manager of the Under- 
wood Typewriter Co. has just returned from a 
trip to San Francisco, where he was successfu 
in opening up a fine office, in fact the finest 
typewriter office on the Pacific Coast. He re 
ports business from all the offices he visited as 
being exceedingly good 

> . 


e 


. 

The Sun Typewriter Co. is having quite a 
large sale for its machines abroad, in fact the 
Sun, like its namesake reaches the uttermost 
parts of the earth. In meeting the many dé 
is of the far off purchasers, Mr. Burridg« 


mand 
states it is not altogether a bed of roses. They 
ask for very peculiar combinations of key- 
boards, amongst others of late being a Croatian 
keyboard Another order called for a key- 


board of a universal character, which would 
enable the operator to write Slovenisch, Croa 
tian, German, French and Italian all on the 
same machine. This certainly was a polyglot 
arrangement Another keyboard much in de- 
mand is the Hungarian, which is entirely dis- 
tinct from the Austrian, or the German. Then 
there is the German Polish keyboard, which is 
distinct and different from the Russian Polish. 
Then there is the Rutheman keyboard, a mix- 
ture of the Slavish and the Russian. Again the 
Servian keyboard is quite different. In France 
for some time they have been trying hard to 


evolve a universal keyboard, so as to write all 


the Latin languages such as French, Italian and 
Spanish Several professors have been engaged 


in the work, and they have arranged a key- 
board which is now being tried out, in a small 
yut no particular arrangement has yet 
opularized. In entering into foreign busi- 
pewriter manufacturers have to meet 


} 


les in the way of key 


ness the ty 

some considerable obstax 

board arrangement. 
- > * 

“Climb,” the Oliver motto for 1907, ‘“‘Rise,”’ 
for 1908, is followed by “Win” for 1909 The 
idea has been aptly carried out by the city 
sales department of that company, in the way 


of a large sign on which is printed ‘1909— 


Win,” and by another sign inscribed ‘“Win- 
ners.”” This will be followed by the names of 
the winners month |! month. 

> > * 


Whether because of a fear of theft, or pure 
selfishness, Ma rer McDowell of The Oliver 
Typewriter Company’s New York branch is 
withholding something to which the public is 
entitled—a glimpse of the handsome cup cap- 
tured by the New York office during the year 
1908 We understand it will be unveiled Feb- 


ruary 





. 1 7 
The executive offices of The Monarch Type 
writer Company recently enjoyed a call from 
Otto Christoph, the younger brother of the 
late P. J. Christoph, of Rio de Janeiro, Brazil, 


vho died quite suddenly a few weeks ago. It 
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Distinctive Brand 
Typewriter Carbon 


For two years our laboratory has been working to 
to develop a carbon paper which would excel any other 
product for ordinary correspondence where only one 
to five copies are required. Our new DISTINCTIVE 
carbon deserves its name, and will undoubtedly com- 












mand a larger price to consumers, and command 
more repeat orders than any competing carbon at any 


price. 


IT IS The cleanest of all carbon to handle. 

IT IS The most durable sheet ever made. - 

IT MAKES A sharper imprint than any other carbon. 

IT SHOWS No smutting on the copy on ordinary erasure. 

IT SHOWS Less smutting under careless erasure than any other 
carbon. 

IT IS Blacker than any other carbon of equal hardness. 

IT IS Particularly adapted to Elite Type machines. 

IT IS NOT a heavy manifolder. 

IT IS NOT « heap 

IT IS Especially valuable to the Dealer who is willing to add 
two or three dollars to the cost of a thousand in order 
to sell to satisfied customers at the highest retail price. 

IT WILL Carry more margin of profit than any other carbon 


of any make at any price. 


If this looks good to you, let us send you a box of 
black standard weight under our brand name or yours, 
with our compliments and best wishes for the coming 


year. 








Neidich Process Company 


BURLINGTON, NEW JERSEY 
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NEWS.—Continued. 
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Typewriters 


to the 
Trade Only 


La ge assort- 
ment of all 
makes, in the 


rough or repair- 


ed, at low prices 


Orders promptly filled. Write to-day for price-list on machines wanted. 


B. D. UNDERWOOD TYPEWRITER EXCHANGE 
Chicago, lll, U. S. A 
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*“*NOISLESS AUTOMATICS”’ 


A TYPEWRITER ATTACHING SYSTEM 


“RIBBON SAVERS” 


A TYPEWRITER CUSHION SYSTEM 


TYPEWRITER E-CONOMY COMPANY 


429 TRIBUNE BUILDING 


office Appliance Dealers, 


Anywhere, 
U.S Ae 


Gentlemens 


NEW YORK CITY 


New York City, February 1, 1900. 


Send us your name, on your own business stationery, 


and state the kind of typewriter you are using. 


We want to send you a trial set of NOISELESS AUTOMATICS, 
the Noiseless Automatic Typewriter Cabinet Attaching System and 


Cushion. 


We will send it, prepaid, to any address, as above. 


Merely ask you to try the system on your own typewriter- to 


show you what it IS and what it DOES. 


And HOW it 18 done. 


lf you wish to own the set, after trying, ten days, 


send us $1.50. 
it goes to you, prepaid, 


If you do not wish to own it, send it back, as 


If you wish to handle the goods for resale, the pro- 


position is liberal, 


Write now for the TRIAL set and learn 


about the latest and best way to attach a typewriter to the 


cabinet. 


Room 429 Tribune Bldg., 
New York City. 


Yours very truly, 


TYPEWRITER ECONOMY CO, 
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IDEAL 


Tubular Stands 


as made 
by us are 
compact, 
sanitary, 
stronger, 
lighter, 
more 
rigid and 
in every 
way su- 
perior to 
anyother 
kind of 
stands 
for bus- 
iness 
officeuse. 
Made of 
cold, 
drawn, 
seamless 
steel 
tubing, 
highly 
finished, 
nickeled 
trim- 
mings. 





























Showing our 


New Stand 


' for the 
Demonstrat- 
ing of 


Typewriters, Adding Machines. etc. 


This Stand has a Revolving Table Top, 
which may be locked in position so as not to 
revolve. Permits demonstrator to show all 
sides of machine without moving from one 
position. Every retailer of these devices 
should have them on his floor 

Our various stands are used also in busi- 








ness offices for adding machines, typewriters, 
envelope sealers, stampers, letter duplicators, 
coin counting, changing and assorting machines, 
laundry markers, phonographs, dictation and 
transcribing machines and for many other 


purposes. 


They are used by many of the 










principal 
adding m a- 
chine manu- 
facturers and man- 
ufacturers of other 
business office ma- 
chines 

If you are interested 
in a stand that will in- 
crease the value of 
your product send 
your speci- 
fications 


Comptom- 
eter 


Mounted 
on one olf 
our Stands 





and we 

shall be 

pleased to 

submit 

sample 7 
with q uo- , 
tations 


CYCLE 


FOWLER- MANSON - SHERMAN 


MFG. CO. 
Lake and Peoria Streets, Chicago, Illinois 
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TYPEWRITER NEWS.—Continued. 
slump in this country. Domestic business is 
steadily increasing. 

Oakland, Neb. 

W. B. McDonald, manager of the Remington 
Typewriter Company at Lincoln, was here Sun- 
day and delivered to E. J. C. Sward, secretary 
of the State Board of Health, a combination 
typewriter, tabulator and adding machine. The 
instrument is one of the latest productions 
the typewriter world, it having been on the 
market only a few months. These machines 
are being placed in banks and like business 
houses where a large amount of tabular work 
is done. In the State Board of Health secretary's 
office this modern implement will prove especi- 
ally valuable and convenient in the large 
amount of statistical matter handled A similar 
machine has been placed in the state health in- 
spector’s office at Lincoln. 

Oklahoma City. 

If there is any more enthusiastic man on the 
top of the earth's crust than Mr. J. H. Brower, 
manager of the Remington Typewriter office in 
Oklahoma, it would give us pleasure to meet 
him. Incidentally Mr. Brower has other reasons 
for feeling good these days, one of them being 


a telegram of congratulations from the Rem 
ington home office in New York on the magnifi- 
cent business of the Oklahoma office 
> . > 

W. E. Truog, in charge of the Oklahoma City 
branch office of the Oliver Typewriter Com- 
pany, must certainly be doing a big business 
He has recently acquired larger office space 
which is evidence of the fact. 


Omaha, Neb. 
The local office of the Underwood Typewriter 
was successful in winning the second prize 


Co 

of $300 offered by the company for the largest 
number of sales made during the past six 
months The whole office force, with the ex- 
ception of the manager Mr. A. C. Plage, will 
participate in the distribution of the $300 Mr. 


Plage must be content with congratulations. 
Philadelphia, Pa. 

P. V. Gilfillan, demonstrator from the local 
office of the company, was in Harrisburg the 
middle of January, giving demonstrations on the 
Elliott-Fisher as applied to railroad work be- 
fore the company’s salesmen school at the gen- 
eral office in Harrisburg 

. > 7 
agent at this point for 


Geo. A. Henrich, sales 
the Universal Adding Machine, made a trip to 
the home office of the company on a business 
visit. Brother Henrich is one of the best known 
adding machine men in the country, having 
started in the game when the business was in 
its infancy, and has remained in the adding 


field ever since with ever increasing success. 
Mr. Montgomery, manager of the Philadelphia 


office of the Royal Typewriter Company, has 
been obliged to go to a hospital, as he is suf- 
fering from appendicitis. H. C. Pinder, a type- 
writer man of long experience, and recently 
with the Keelock Carbon Company, has been 
appointed manager in his place. Mr. Pindar is 
tackling the proposition with energy, and is 

meeting with considerable success 
The employment department office of The 
Monarch Typewriter Company reports great 
during the month of January Miss 


progress 
Hay states that the calls for young men stenog- 


raphers are quite numerous 
a 


Herbert Cliffe, who recently returned to 
the Monarch organization at Philadelphia, has 
been doing some fine work He states that he 


is glad to be back among the fighters again 
a > 7 


Monarch show window in Philadelphia 
the scene of an attractive display last 
month A machine with the top and side plates 
removed, showing the intricacies of manufac- 
ture was shown with a reflecting mirror in 
back and electric lights thrown on it to bring 
out the fine points 

Pittsburgh. 

A new $1,000,000 industry is promised in the 
Pittsburgh district within a short time Plans 
ire now under way looking toward the removal 
of the plant of the Burlingame Company, of 
San Francisco, manufacturers of the Burling- 
ame telegraph-typewriter Elmer Burlingame, 
manager of the company, is in the city nego- 
tiating for a site. 

Portiand, Me. 

The Royal Typewriter Company 
over the Merrill & Closson agency at Portland, 
Me and have changed it to a sub-branch of- 
fi under Boston, with Mr. Closson as manager 
They had been doing such a large business at 
this point of late that it precluded the possi- 
bility of Merrill & Closson handling it them- 


selves 


have taken 


Portland, Me. 

Mr. C. O. Barrows, the well-known office sup- 
plies dealer and agent for the Oliver Typewriter 
in this city, spent a few days in Boston re- 
cently in connection with important business 
relating to Oliver interests 
Portiand, Ore. 

Pacific Coast agents 


L. & M. Alexander & Co., 
for the L. C. Smith & Bros. typewriter, report 
that notwithstanding the continued downpour 
the salesmen, equipped with rubber boots and 
gum coats, still continue to bring in orders 
idea for an enterprising inventor to 


an 


Here is 


make a waterproof typewriter. Great credit is 
due to H. E. Stemler, Portland manager for L. 

M. Alexander & Co., for the splendid sales 

record made for the L. C. Smith in Oregon 
Port Richmond, N. J. 

E. A. Jarvis and I. N. Enyard of Port Rich- 
mond have obtained a patent on a numbering 
device for writing machines. 

Providence, R. I. 

Harry W. Ayer, who has been engaged in 
business in this city for many years, has joined 
the sales force of The Oliver Typewriter Com- 


pany traveling in Connecticut territory and 
making his headquarters in his home city Mr 
Ayer is known as a strong specialty man and 
ought to make a splendid success in his new 
undertaking. 
. 7 > 
J. H. Alden, formerly with the Wilmont Com- 
pany at Fall River, has joined the Smith Pre 
mier sales force in Providence. 
> > . 
The Neilan Typewriter Exchange reports a 
rushing business for December 
7 >. 
Mr. Reed of the Underwood Company has 


just taken the largest order for typewriters ever 
given in Attleboro, amounting to about $800 
> > 7 


C. L. Church of the Smith Premier sales force 
has gone back to his former employers, the 
Underwood Company He is now located at 
Philadelphia 

> > > 

Mr. LaMaire formerly with the L. C. Smith 
& Brothers as salesman in Providence, has con 
nected himself with the Wilmont Com; at 
Fall River 

> ” 7. 

Cc. D. Washburn, formerly manager for ‘ 

Royal at Providence has resigned and is now 


located at Fall River with the Underwood C 
. * > 


C. W. Putney has taken the managemer 
the Royal at this point 
> * 


Mr. Schneider the Underwood city salesn 





incurring the displeasure of some of h 
petitors, on account of having taken so j 
sales away from them recently. They will have 
to get up bright and early to get ahead of him 
. . > 
Brown of the Remington Company says busi- 


ness with him for several months has been very 


good. 
. > 7” 

Noyes of the Smith Premier Company r nt 
took a large order for the new visible at Fall 
tiver 

. .¢ @ 
Cc. C. Simon formerly with the Underwood 


Company as salesman recently paid a visit to 
his Providence friends. He is now located at 
Boston selling adding machines. 
. > . 
Some practical joker recently sent a card to 
the home office of each of the typewriter 
panies asking for a catalog and saying that 


was a prospective buyer, giving the name 
traveling man who has desk room in a dow: 
town office The man was besieged with type 
writer men for a week from the city and als: 
from Boston 

* * 

O. H. Sanborn who looks after the Wellington 
interests here has just made a thorough canvas 
of the territory and says business looks bright 
and rosy He says his ideal bracket is an ideal 
seller. 

Richmond, Va. 

Local Manager Morton of the Richmond, V 
office of tl Elliott-Fisher Company 3 
turned from a visit to Sussex C. H., Va 

Rochester, N. Y. 

W. E. Phillips, local manager of the Elliott 
Fisher Company, spent a couple of days t! 
factory in Harrisburg the latter part of the 
month and gave a demonstration before the El 


Company’s salesmen school 
St. Joseph, Mo. 
E. P. residence salesman for the Oliver 
Typewriter Company at St. Joseph, Missouri 
has found it necessary to remove his office to 


liott-Fisher 


Ryar 


larger quarters. You will find him at 110 North 
7th street, in one of the most up-to-date type- 
writer offices in that city. 

St. Louls, Mo. 

Harry J. Smith and Curtis C. Payne 
cent additions to the Monarch selling f 
St. Louis 

. > > 

President Crandall of The Monarch Type- 
writer Compar visited the St. Louis office Jar 
uary 28tl 

> > . 

The employment department of the St. Louis 
office of the Monarch is doing good work 
this month 

+ > * 

E. E. Kirkpatrick, formerly assistant mar 

ager under W. J. Riggs, at S Louis, of the 
I manager at Des Moines, la 


pe 


Underwood will 
St. Paul, Minn. 


On January 19th and 20th a conventi was 
held in St. Paul by the county officers tl 
state of Minnesota While here the clerks, au 
ditors and registers of deeds took advantag: 
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TYPEWRITER NEWS.—Continued. 
the occasion to examine the Elliott-Fisher 
standard adding writing machines, which were 
conveniently placed for their inspection. 

Salt Lake City. 

Mr. Charles A. Jennings who for the past two 
years has been connected with the office of The 
Smith Premier Typewriter Company at Salt 
Lake City, has been promoted to position as 
manager of that territory and wiil assume his 
duties at once 

o > 

Mr. Jennings has indicated that he has ability 
as a typewriter man and it is expected that 
he will enlarge upon this demonstration in his 
new capacity. 

> > > 

The Simplex Manufacturing Company has 
filed article of incorporation with the county 
clerk with a capital stock of $25,000. The offi- 
cers are Joseph P. Megeath, president; Charles 
W. Leiser, vice-president; N. J. Sheckell, secre- 
tary and treasurer. These with John A. Spiker, 
A. J. Weber, and W. J. Wolstenholme compose 
the directorate There is a patent on a tele 
graph transmitter that is taken in full payment 
for the capital stock 

San Francisco, Cal. 

The relations existing between Mr. Revall and 
the Underwood Typewriter Company are most 
friendly and the opening of the new Under- 
wood office in San Francisco will not interrupt 
them Mr. Revall will probably remain in the 
typewriter business for some time. 

The typewriter salesmen in San Francisco are 





starting out in the new year with some de- 
cidedly good records of sales, and all the Coast 
agents feel greatly encouraged with the out- 
look Apparently a reaction is taking place 


from the dullness of 1908, and many people who 
were holding back last month have made pur- 
chases At present business is carried on under 
some difficulty, owing to the unfavorable 
weather, but city salesmen are still making a 
good showing Little is being done in the in- 
terior towns at the moment, as the heavy rains 
make it impossible to get about much. * 
of the outside men in northern California are 
cut off from their home offices, and no reports 
have been received from some of them for thé 


last week 
* ¢ « 


The Smith Premier visible and billing ma- 
chines have taken a great hold in San Fran- 
cisco, and increased sales are reported all the 


time. 
* > . 


Cc. C. Francis, a new arrival from the east, 
has joined the force of Wolf & Isenbruck, the 
local Monarch agents 

> 





. 7 

The Underwood Typewriter Company has se- 
cured a large office at 133-135 Sutter street, in 
the Lick building, where it will open its own 
branch Feb. 1. In the near future sub-offices 
will also be opened in Oakland, Sacramento, 
San Jose, Fresno, Cal., and also a branch in 
Nevada An organization of fifteen salesmen 
will be employed in this territory. C. J. Brown 
is Pacific Coast sales manager, and will have 
charge of the entire force, making his head- 
quarters in San Francisco E. W. Pease, for- 
merly manager for the Remington Typewriter 
Company in Los Angeles, and who has been 
with that company for the last twenty years, 
will be assistant manager in the San Francisco 
office of the Underwood 

> 7 > 

Dick Revalk, who has had the Underwood 
agency in San Francisco up to the present time, 
says he is in the typewriter business to stay. 
He has many friends in the city, and is likely 
to remain a prominent figure in the trade. 

> . * 


The San Francisco branch of the Royal is 
placing machines in some of the largest busi- 
ness houses in the cit) Some iarge shipments 
were received about the end of the year, and 
another will arrive shortly, so orders can now 
be promptly filled from the loeal office. There 
has been some trouble about making outside de- 
liveries lately, however, owing io the interrup- 
tion of traffic by the storm No report has 
been received from Mr. Wayne at Sacramento 
for some time but when last heard from he 
wanted a lot of machines immediately. Two 
new men have been taken on in Los Angeles 
E. D. Irons and R. E. McGinty, formerly with 
the L. C. Smith. Both are experienced combi- 
nation men 

* * > 

Jimmie Robins, for many years with the 
Remington, will join the Underwood force when 
the new office is opened Cal. Worral, formerly 
with R. E. Revalk, will also go with the Un- 
derwood 

° * . . 

Business continues on the improve with the 
L. C. Smith & Bros. typewriter, and L. & M 
Alexander & Co. are surpassing their previous 
enviable sales record 

* ee 

James D. Hoey, formerly of the Baker-Hoey 
Company, is now sales manager for L. & M 
Alexander & Co., Pacific Coast agents for the 
» C. Smith & Bros. typewriter. : 

. > . 


The Typewriter Exchange, branch of the 
American Writing Machine Company, has; 
reopened in San Francisco, at 255 Montgomery 
street, with Geo. T. Pearson as manager. Mr.| 
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MEILINK’S pes staND 


is the only stand with a 
positive locking device 





Rigidity is its superior quality. No strain 
on your knees, 

Can be locked solidly in any position. 

By a quarter turn of a large thumb-screw 
the stand is positively locked in any 
I « sit it yn 

No knee-rest or braces needed. 

Any writing machine can be operated on 
it with the same speed as it were on top 
of a desk. 

Can be used on either side of a desk. 

It gives the needed desk-room for refer- 
ence books, card boxes, typewriter, etc. 

Tops enameled steel, golden oak or mahog- 
any finish; your option. Size, 14x 18 
inches. 

The rods and hinges are finished in nickel, 
oxidize copper or black enamel. 

AS These stands are perfect in finish and con- 


struction. 
Oxidize Co Finish - 
SE CO. Y, FA. 4 A 5 Nickel-plated Finish ‘ AF 
Enameled, three coats, polis 
[71 £ DLS: A D | We have a special line of 
ITSELF ea ers safes that are sold by the 


Best Office Supply Dealers 
at a good profit. Get our complete cata- 


guc. 


MEILINK MANUFACTURING CO, 
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Non-Smut Carbon Papers in all col 
ors and typewriter ribbons for all 


machines and MAKE SOME MONEY 
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are the STRONGEST, BRIGHTEST, 
CLEANEST and MOST DURABLE 
Made by a NEW PROCESS and is 
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Smallest, Fastest, 

Practical and Reliable 


Computing Machine 


Resets mechanically 


h eapest 


Carries Automatically. 
Adds, Subtracts, Multiplies, Divides, Etc. 
Time-Saving! Brain-Resting! 

No Office Complete Without It 
For particulars, agencies and discounts, address 


ARITHSTYLE COMPANY 
Leipziger Str. 112 Berlin, W. 8, Germany. 





COPPER PLATED STEEL 
RESERVOIR 





No Mopping, No Dust 


This light 
enough to deaden al! dust and cu 
without wetting No dust rises 
glossy, clean and dry. Cost is less than one dollar ps 
year per 5,000 square feet 


For Office, Factory and 
Store Room 


row is moistened from the reservoir 


t the dirt from the floor 


and the floor is left 
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t& 


We wt ghouse Electric Co., Allis-Chalmers, Sw 

uA ), 500 School Boards 450 ( olleges an 1 Ur rs 
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€ ryo 








AGENTS WANTED 


Tell us what kind of floor you have and we will send you the right 
brush for that floor express paid, on approval. 
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MILWAUKEE DUSTLESS BRUSH CO., 


123 Sycamore Street 
MILWAUKEE, WIS. 
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Pearson reports the arrival of the new visit 
Most and believes he has made the first sale 
of this machine on the Coast, as he was the 
first to receive it 
*ee 

A. Waterlow, traveling salesman for L. & M 
Alexander & Co., has returned from an exter é 
vacation and is again doing a splendid ness 


Smith in the interior 4. D 


selling the L. C 
with L. & M. Alex 


Hoffmar many years 
ander & (¢ is recently 


territory) 
> > 7 

It is understood that Frank K. Harve 
cently of Los Angeles, will take irg e 
Underwood repair shop in San Frar 

> > > 

John B. Gallagher, formerly wit L. ¢ 
Smith i L, Angeles, is now in San Frar Ss‘ 
and expects to locate here permanently 

> > > 

The Underwood Typewriter C ’ st 
opened a new branch office at 1 l Sutter 
street, San Francisco, under the management 
of C. J. Brow This is a fine ft n fact 
the fir t n the Pacific Coast, and x 
issue we ne to show some tur 

*ee 

Mr. Edgar N. Bartlett, manager of The Smith 
Pren Typewriter Company’s San Francisco 
office and supervisor of the Pacific Coast offic: 
mad to Denver this week t meet Mr 
Wm 4. Dyer, general manager of that ym 
pany ‘ red middle t off 
is J \ 

Mr. B t eports conditior o1 is 
very gratifying, especially since t f 
‘ 1 N Smit! Pr ndi 

cation of the wa 1 bovs are t | 
it In l territor) n of his s 
men sent in orders for new machines t weel 
prior to his leaving, to the I f { and 
this same salesman can be exp p 
up that record Fifty-six machines i 
in a city territory is not unusual with some 
salesmen, but ow many country ilesn re 
doing it? Denver takes some prid ir 
ing this as the young man in quest 
tege of the Denver office 

> > . 

Mr. Kugler, of the Burlingame Und vriters 
is now in the east. 

> > . 

The G C Bornemann Compa store 
has be improved with a lot of ne es 
ind full advantage is taken of th 
tunity for display This company is renting a 
the typewriters for the use of the State Legis 
lature now session at Sacramento ind Mr 
Fites is now looking after the company’s ir 
terests there, and incident: illy do — some good 
work in the adjoining territ« wher the 
weather will permit Ww M Hayter formerly 
in charge of the Oakland store, is now in charg 
of the floor San Francisco 

Scranton, Pa 

A representative of “Office Applian 
called on J. N. Smoot typewriter dealer of this 
city, who lds the agency for the M ur 
Typewrit« He reports business go Mr 
Smoot has a nice office, well located 

> > > 

The Underwood Typewriter Co.'s off 
town occupies a prominent positior ind S K 
Mitchell, the manager, is doing a good 

. > . 

rhe Remington Typewriter Co.’s int ts ir 
Scrantor re in charge of A. Ro Hart H 
reports business as very good nd the new 
‘Nos. 10 and 1 are proving fine sel 


Seattle, Wash. 





The Seattle salesroom of L. & M. Alexander 
& Co. has been remodeled, and is now thor 

ighly moder and up-to-date 
with the ir sing business 

* 7 

Mr. Geo. I Preston, ell known in t 
writer business is joined the selling f f 
The Smith P e! Typewriter Com! ny, W 
ing out f the Seattle office He ! 
things hur with the No. 10 

Spokane, Wash. 

To com] I S. Merrill to quit the typewriter 
business Sy ur «= Ker ] f 
the We T it Compar f t 
in the s t st ( Y, 
inctior i damages Kers 
yn July : ht the Typ t S 
plies and Re r ( par owned \ 
who agreed ngage igai i 
writer bus this t \ irding 
shaw’'s c t Merrill violated 
by entering mploy of the Undervw i 

iter Cor Spoka 

Springfield, Mass 

Cred f the Yetmar Ty! 
par Ww heen in the hat 
of bankr a 
fied tha ti ie 
the com I eld Ne y ' 
At that ondit 4 : 
becon ] YY y 
by wl ( n g } 
feet I f k Compar 
cently 1 I t ds fa 
0 ta lette ‘ eh the re 
assets f f exceed 1 
$3.000. I i that an ing 
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TYPEWRITER NEWS.—Continued. 
made with the creditors to prevent the winding 
up of the business. 

Syracuse, N. Y. 
randall, pres.; Geo. W. 


Ss. G.. & Dickerman, 


vice pres., and Jacob Feblel, treas., of the Mon- 
arch Typew rite r Co were at the Monarch 
Works on Jan. 7th and 8th, inspecting new im- 
proved machinery and devices, 
> > > 
a. Co WS koff, sales manager of the Monarch 
for central New York spent a few days in Chi- 


igo the early part of January. 

Mr. W koff is so full of enthusiasm over the 
increased business since he has had charge of 
the office t t he is now wearing a chip on his 
shoulder We take off our hat to Linn, he is a 

ertierT 

> . - 

One f largest sales of typewriters of re- 
cent date was consummated the latter part of 
January by t Syracuse sales department of 
the Smith Premier Co They having sold 18 
machines f imber model to the H. H 


Mar 


ifacturing Co 
> > > 


Franklin 


I Se¢ strenuous days as well as nights 
at the factory of the Smith Premier Typewriter 
C Sor tim igo ders were given that all 
men must work 3 nights a week, January 25tl 
a notice was posted that the factory would be 

perated ights a week 
. a @ 

Wil llen Dyer said recently that the 
state of trade was far more satisfactory than 
in a long and that even by operating the 
plant ove time it is impossible to catch uy 
witl I rders booked The outlook, he said 
is er iging for a 1 year with the Smith 
Pren ( any, while is giving employment 

bet 300 and 1,400 men 
ee 
The « pal is 1 ng new records in the 
daily out t of typewriters and the orders are 
coming from all parts f the world 





N. EDWARDS, JR., 


( g M ger f L. C. Smith & Bros 
Jol I B of manager of the 
nit Pr er ‘T Company, was yes 
rda re } of the state com- 
lission ft examine ting machines by Gover- 
( I Hug 
* > > 
L. C. Smith. presids of the L. C. Smith & 
Br Cvt riter Company was elected director 
i pr N Bank of Syracuse 
Ja 
a 
George { t v s been connected with 
] rtment at e Monarch Works 
ig tior January 18 to go witl 
\ fT i junior salesmar 
will make good 
* 
I M Works are doing ar 
Ker nt the wide carriage 
dels « the 20-inch, 24-inch and 
> > . 
Fred I ? ] r at the factory of the 
t Pret Compar has been promoted 
t ctor Good bo} 
7 
: > > > 
I ~ & | Typewriter Company 
are d f n incre ng business over last 
ta tas tha mani f Januarv The plant 
: and toht 
> . 7. 
S. H. Burleton w is been connected with 
Syvra sales office of the Monarch Type- 


nt salesman has re- 
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It Removes Ink, Type 
writing and Print. No Liquid: 

No knife. Made like a Pencil. Con- 
tains no Acid or Chemical of any kind. 
Enables user to take out a comma or period. 
Made pointed; erases without injuring ruling in books. 
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stain the paper It can be sharpened when blunt 
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f{Du-Ra-Bul colors as used in OUR formulas, 
make instant copies that will not fade 
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trial offer which is promptly sent on request. 


Che Dodge Company 
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PATENTED 





Supplies 
an 
Extra Desk 
without 
using 
floor space 


A 
Space Saver 
for Crowded 

Offices 










DEALERS and AGENTS 
Send for Terms and Descriptive Booklet 





The “Hi-Lo” Attachment finds favor 
with a class of trade which you cannot 
reach with the usual style of stand-up 
bookkeepers desk. 

The “Hi-Lo” Attachment operates easily and instantly without disturbing contents 
of regular desk. 

When not in use it disappears “like an upper berth in a Pullman.” 

It is attached without using bolts, screws or nails. 

Matches any finish and is firm and solid as any desk bed. 

A small booklet describes the “Hi-Lo” in detail. Send for it. 


‘‘HI-LO”’ DESK CO., 156 Nassau St., New York 
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signed and accepted a position with the Cort- 
land Skirt Company. His leaving occasioned 
surprise as he was delivering the goods. How- 
ever, Sam always did like those that wore the 
skirts. 

. > > 

Charles T. Smith, one of the Monarch’s pio- 
neer adjusters who some time ago strayed 
away from the fold has returned and accepted 
a position with the Monarch Typewriter Com- 
any at their Milwaukee office. Mr. Smith will 
lave charge of the repair department at the 
Pittsburg office The friends of Mr. Smith in 
Syracuse know that Milwaukee ‘“‘water’’ is bet- 
ter than that of Pittsburg. 

> 7 > 

The E. C. Wyckoff Company who handle the 
Remington are doing a handsome business with 
the new models. 

Topeka, Kan. 

Mr. E. A. Mitchell, residence salesman at 
Topeka, Kansas, for the Oliver Typewriter 
Company, reports a very promising new year 
E. A. is one of the old typewriter guard, and 
he ought to know the signs of the times 

Toronto, Canada. 

W. W. Dunlop, capital accountant for the Te- 
miskaming & Northern Ontario Railroad, has re- 
signed to accept a position on the sales end of 
The Monarch Typewriter Company, Ltd., at 
ronto. Mr. Dunlop is no stranger to the Mon- 
arch. In 1907 he was head of the accounting 
department at the Toronto office of The Mor 
arch Typewriter Company, and it was then the 
manager of the Monarch decided he was a good 
salesman going to waste. Mr. Dunlop is well 
known in Toronto and will be a tower of 
strength to the Monarch organization 

> + x 


The Monarch people at Toronto hav been 
making Several improvements in the dppe Lnice 
of their show rooms. Their salesroom is now 
one of the handsomest in Toronto 

> > > 


W. H. Sutton, one of the salesmen at the T 
ronto office of The Monarch Typewriter Com 
pany, has secured the order for twenty Monarchs 
from the Ontario government for use during the 
coming sessions 

> > 7” 

W. M. Marsh, formerly in charge of the Har- 
risburg sales district of the Elliott-Fisher Com 
pany, took charge of the Canadian district bus 
ness here Feb. Ist The Canadian district has 
local offices in Montreal, Vancouver and Winni 
peg. 

> > . 

The fine office of the Remington Typewriter 
Co. in this city was recently visited by a rey 
resentative of “Office Appliances,’”’ and he had 
the pleasure of renewing acquaintances with 
the local manager, Mr. J. A. Whiting Mr 
Whiting reports business as very flourishing, 
the demand for the new Nos. 10 and 11 exceed 
ing all expectations. The Remington Co. have 
recently opened a business school in the up- 
town district, under the charge of experienced 
teachers. This is a new departure for the 
Remington Co. on this continent, and the ex 
periment with its results is being watched wit 
much interest. 





> > > 

A representative of “Office Appliances’ r: 
cently visited Toronto, and had the pleasure 
of calling on Mr. J. J. Sietz, the manager of t 
Underwood Typewriter Co. They have a fine 
office, and Mr. Sietz reported business as ex 
ceptionally good. 

Uniontown, Pa. 

The Remington Typewriter Company has 
tered suit against W. W. Douglas, propriet 
of the Douglas Business College to secure $235 
on a book account. Frank L. Brooks has sued 
John N. Gibbs to recover $662.30, alleged to be 
due on an account for salary. 

Vancouver, B. C. 

M. C. Drew, Vancouver, has been appointed 
agent for the Elliott-Fisher Company in Briti 
Columbia. 

Washington, D. C. 

J. Frank Culverwell, many years in the dr 
ing department of the U. S. Patent Offic: 
Washington, has severed his connections wi 
the above to take charge of the drafting ds 
partment of the Elliott-Fisher Compan) n 
Washington, under L. G. Julihn, patent attorney 
for the above. Mr. Culverwell was one of the 
most competent draftsmen in the patent office 
and the Elliott-Fisher Company are to be cor 
gratulated on having secured his services 


A. F. Hall, formerly connected with the Re 
ington Typewriter Company, New York Cit 
now has charge of the repair department of 
Elliott-Fisher Company at Washington, D. ‘ 

> > > 


J. A. Finigan, who has been associated wit 
the Monarch selling force since the advent of 
that machine in Washington, is the only I 
writer man in the city who had to resort to 
automobile to keep up with his orders 

> . 7 


ay 


E. H. Carnes has just rounded out his tent 


_ Year in the typewriter business in Washingtor 


during all of which time he has been associated 


with Manager Johnson of the Washington Mor 
arch office. ‘“‘Pop” is as steady as a rock 
ways on the job, and considered one of the best 
mechanical men in the Monarch organizatior 


} 
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FROM HOLLAND. 

This unique photograph was _ taken 
in Amsterdam on the occasion of the re- 
cent conference of the Remington Type- 
writer organization in Holland to welcome 
the No.’s 10 and 11 models of the Rem- 
ington Typewriter. The tall gentleman in 
the picture is Mr. Dehlinger, Remington 
representative at The Hague, and the other 
gentleman is Mr. Suurbeek, Remington 


salesman at Amsterdam 








[his picture might be called the “long 
” However, Mr. Dehlinger 


nd Mr. Suurbeek are both long in the « 


< which they are doing in the 
mington Typewriters. The entir« 
Remington organization in Holland is not 
| for its strength and these gentlemen 
ne pill 


COUNTING BY MACHINE. 


\ Swedish inventor has designed an ap 
paratus for counting money and sorting the 
specified quantities. In the first 
{ y s denominations 1 

machir nd separated accord 
these being sent into various 
tubes the coins can be 
10, 20, 50, or 100 
operator. The 
pab separating, counting 
Q lots before met 
72,000 piec« ' n hour One 1 
one operator is able to accon 
day as much counting as « 
I y fifty experienced banl 
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Steelis the coming equipment for Standard 
Commercial use. re you prepared to 
meet the demand for it, or must you turn 
down this desirable class of business? The 
awakened interest in modern, protective 
Steel Equipment means more to you than 
ssibly you have we to consider. 
{ake sure RIGHT NOW of the agency for 


Berger Steel Filing Equipment 








Most complete line 
of Standard Steel 
Devices in exist- 
ence. 


Vertical Units, 
Sectional Goods, 
Vault Omnibuses, 
Tables, etc. Fin- 
ishes to suit: Olive 
Green, Oak, Ma- 
hogany, etc. 


Don’t Delay, but 
Write Today for 
Catalog H-47 and 
Details. 





The Berger Mfg. Co., SH'To get generis 


New York 


Philadelphia Boston 
St. Louis Minneapolis Atlanta 


A unit for correspon: 
Chicago _ dence filing and card in- 
San Francisco dexing. 




















Combines all the good features of the other ACME 


binders. 


Simply constructed, with few parts, it is not likely 
Has automatic action, always 


to get out of order. 
ready for use. 


ments, etc. 


Leading Jobbers Sell the ACME BINDERS. 
Illustrated List Furnished Dealers’on Request. 


ACME STAPLE C0., Ltd., 500.N. 12th St, Philadelphia, Pa. 


Drives a broad, flat staple. 
thinnest and penetrates the thickest paper. 
venient for filing letters, binding vouchers, fastening 
pay roll envelopes, packing statements, legal docu- 
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No. 2 
BINDER 


Increases in popularity 
with every day’s use. 


Holds the 


Very con- 




















Some of the 
distinguishing features 
of the 


Addressograph 





It prints from type 





The addresses look like typewriting 





The printing plates are made of in 
destructible metal or rubber 


It has all the real features of a Card 


Index; viz., 


The plates are filed away loosely 
Card Tandon Fashion in labeled 
steel drawers having a follower to 
retain plates in an upright po- 
sition 


Subdividing tabs of any requir- 
ed nature are furnished, and are 
carried on real printing frames— 
not dummies 


Each printing frame carries, in 
addition to the printing plate, a 
proof card with room for special 
notations 


A visible printing point permits 
skipping or printing as required. 


An inking device so arranged that it 
is dust proof and protects the operator's 
hands and clothing from becoming 
smeared 


5,000 impressions are obtained from 
one inking. 


In the operation of the machine all 
the printing frames feed themselves 
back into their original drawer, in their 
original order, without handling 


Changes and additions to the list can 
easily be made in the office of the cus- 
tomer. 


Over 30,000 machines in use. 


If you wish to make a good customer 
advise him to buy the Addressograph 
Sales for the last year show that out of 
every 100 addressing machines sold 79 
were Addressographs 








Addressograph Company 


234 W. Van Buren St., CHICAGO, ILL. 
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WAHL ADDING ATTACHMENT. 


The Wahl adding and subtracting 
attachment is now ready for sale on 
the new model 11 Remington billing 
typewriter. The advent of the Wahl 
adding and subtracting attachment 
was announced but a short time 
and it seems only yesterday that we 
announced the advent of the new and 
splendid Remington models 10 and 11. 

The Wahl attachment on the new 
Remington model 11 resembles very 
closely the same attachments on the 
Remington models 7 and 8, and me 
chanically it is practically identical. 
The real importance of the latest Rem 
ington event lies in the fact that all the 
new and remarkable improvements of 
the new model Remington model 11 
are now at the service of the users of 
the combined Remington-Wahl ma 
chine. 

The field of this combined 
and adding machine is one of which 
every one having any knowledge of 
modern office needs is fully cognizant. 
It may be briefly stated as follows: To 
the field of writing and the field of 
adding the Remington-Wahl now adds 
the combined field of writing and add 
ing. Although the combined machine 
is available for either writing alone or 
adding alone, its primary purpose is 
for use where both writing and add- 
ing are done on the same page. The 
enormous amount of such _ writing 
which is done by the business world 
today requires no description to any 
one in the least familiar with billing 
systems, with banking work or with 
general accounting work in any line of 
trade. It is no exaggeration to say 
that the potential field for such a ma- 
chine is as great as that of either the 


ago 


writing 





adding and writing machine or th 
adding machine by itself. The fact 
that the combined writing and ad 
machine both writes and adds at one 
operation is the real secret of its time 


saving and it is this capacity which 
opens up new and immeasurable op 
portunities for the economy of labor in 
office work. 

The Remington-Wahl machine in 


respects occupies a 


\s an 


two difterent 
unique position in this field 

adding attachment of this description 
on a general writing machine it is the 
pioneer of its kind. It is remarkable 
also in that it will subtract mechani 
cally. This capacity is really an es 
sential in a machine of this character, 
as it not only facilitates the correction 
of errors but also provides the means 
for inserting credits, discounts, freight 
allowances, etc., on invoices—a highly 
important and necessary feature. 

The Remington typewriter with 
Wahl adding and subtracting attach 
ment represents another great advance 
in mechanical labor saving in office 
work, and of the immense range of its 
utility the future will doubtless bear 
ample witness. 

The stamp selling machines installed in 
building seem to be 


the postotnce 1 
They are substantial 


success 
about five feet 
is supplied for each kin¢ 
On drop 


qualified 
looking affairs, 
special machine 
of stamp or postal card required 
into the slot, the 
and in a moment the stamp 


. 
high, 


ping a cent machinery 
starts working, 
of the required denomination drops into 
receptacle on the left-hand side, and all one 
has to do is to take it up. Two-cent, f 


cent and postal cards can be obtained 
the same way from other machines Che 
possibilities of machines. of this kind seem 


immense 





REMINGTON MACHINE WITH WAHL 


ADDING ATTACHMENT. 
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SCOTTISH BUSINESS EXHIBITION 


The Scottish Business Exhibition was 
held at Glasgow and opened to the public 
November 19th The exhibits comprised 
all manner of office appliances. There wers 
fifty-five stands, and all of the available 
space was cupied 

The Glasgow He published the fol 
lowing a le with reference to the Unde 
Ww di 

“One f the most imposing exhibits is 
th: t Under ypewriter Com 
pan) The J nal world’s record 
trophy, a massive silver cup, occupies pride of 
place in this stand. It was won by Miss 
Rose L wl lefended her title as 
the most pid an ect typewriter in 
the wi ree yt ecession. She 
used an Underwood S rd Typewriter, 
and th laim t their machine is 
the sp st in existe 

A fte hibiti 1 closed, the 
manag James M. Freer, wrote to Mr 
Willian llows 

[ wi take y opportunity of 
expressing to you t appreciation of 
the support which y d the Underwood 
[Typewriter Compan fforded our enter 
pris¢ The generous assistance which you 
rendered us and, in particular, the wonder 
ful demons tions afforded by Miss Fritz 


to the public of Glasgow, went a long way 
indeed towards securing the success which 
we wer rking for nd we feel that it 
would be very ungrac if we were not to 
take the earliest opportunity of tendering 
to you and your company our very sincere 


ther with the expression of our 
be the last occasion 
benefit of your 


thanks, tog 
hope that it will not 
on which we shall have the 


sympathy and co-operition 
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[The Underwood Typewriter (¢ 
rece gold medal, a 
herewith 


ompany 


ived the 


repri duction of 
On 


which we the face of 


he medal is inscribed the 


give 


wing 







Os" . 


cCOTLA N 


“< 


Tyre eirer® 


i $8; 
/ eine mMaAcHis® 
\ 
°AND® 


eRe STING oe 





Underwood Typewriter 


1 
bi iing ma 


to the 
pany for typewriters 
and most interesting 


Awarded 
Com 
chines 


exhibit 


? 


93 


REMINGTON CONTRIBUTION TO 
ITALY. 

The ferrible Italian earthquake disaster 
has greatly moved the entire civilized world, 
and together with many thousands of 
others, it was the privilege of the Reming- 
ton Typewriter Company to make a contri- 
bution for the relief of the sufferers. 

rhis contribution, amounting to one thou- 
sand dollars, was cabled to Mr. Cesare Ver- 
na, the Remington representative in Italy, 
nd acknowledged by him in a cable of the 
date. In a subsequent letter Mr. 
Verona writes: “The disaster is so im- 
mense that it cannot be imagined, but it 
is a great comfort for us to see how our 
human and national misfortune has brought 
is the sympathy of all the people of the 
world.” 


same 





ONE ON SEATTLE. 


Here is a good joke on the Seattle selling 
the Burroughs Adding Machine 
Company, which may also be construed as 
quite a compliment to the sales ability of 
the Burroughs men. It is *contained in a 
etter written by a machinery manufactur- 
ing concern in Spokane, Wash., to G. R. 
\ndrews, sales manager for the Burroughs 
it Seattle. The letter follows: 


Spokane, Wash., Sept. 19, 1908. 

Gentlemen—We wish to state that we have 
been using one of your machines for the —_ 
six months and have not used any other since 
and do not think we ever wiil. f 

We have had the life worn out of us for the 
past two years by representatives of your com- 
pany trying to sell us one of those machines, 
ind in order to get a new lease on life we got 
‘<travagant and purchased one. We are not re- 
gretting our purchase, and hgne the company 
will not bother us any more ith their multi- 
tude of “‘talking machines.”” We much prefer 


the adding machine. 
Blank & Company. 


ree or! 





““Rotex” Patent 








What the “Rotex”’ 
will do: 


It will give 
hickness of Copying Paper 
the thicker the better. 

It will give 6 to 12 perfect cop- 
ies from Ordinary Copying Rib- 
bons, and up to 24 copies from 
Rapid Roller Ribbons. 


It will cut off to any 


perfect pies on 


size re- 


1 


quired and carefu tch the 
copie 

It will moisten the paper on 
both sides ut inning it 
throu t 

It wv eave tl pied letter 
absolutely dry after copying 


It will do two hours copying in 


Albert Works, 


Chatsworth Road 





The 





“Rotex” Mfg. Co., Ltd. 


Letter Copier 








What the “Rotex”’ 
will not do: 


It will not rot the copying 


paper. 
It will not break the copying 
paper. 
It will not fail you in time of 
need 


It will not wear out with fair 
wear and tear. 





The ‘‘Rotex”’ is foolproof. 

The ‘‘Rotex”’ is climate proof. 

Illustrated Catalogue, post free, 
on application to he ‘“Rotex” 
Mfg. Co., Ltd. 

Selling Agents wanted every- 
where. 

Telegrams and Cables: “Rotex, 
London.”’ 


STRATFORD, LONDON, E. 














In a witty, telling speech before the Na 
tional Commercial Teachers’ Federation, 
whose last annual meeting was held at In- 
dianapcolis on Dec. 31, 1908, James N. Kim- 
ball of New York excoriated the methods 
of so-called business “colleges” which 
claimed each for itself without reservation 
that it is the best; that it teaches a curricu- 
lum including an impossible number of sub 
jects to a person of “average” intelligence 
in an incredibly short space of time; that 
each shorthand system or other system or 
method of whatever kind or character is 
the best ever devised, and that the prospec- 
tive student has but to take a three or’six 
months’ course in any one of these schools 
dealing out such remarkable learning in 
such a remarkable way to be able to take 
any sort of a commercial position and earn 
a good salary from the outset, with swift 
and continuous promotion. 

Mr. Kimball’s observations are so sensi 
ble and so pertinent that a few quotations 
from his speech will be found interesting 
The answer to the query implied by his 
topic is found in the eleventh verse of the 
106th psalm, “And I said in my haste, all 
men are liars.” 

In suggesting a remedy for these condi 
tions, the speaker advised that a commit- 
tee be appointed of a dozen or so of honest 
men from the Federation membership to 
go over these catalogues of different 
schools and wherever they found one 
whose representations were entirely hon 
est, to give it the seal of the Federation 

“And how about the fellow who wouldn't 


Lee 


The 
Uhl 


Quick seller—large profits. 

Get our proposition on this particular 
article and catalog of our complete line 
of steel furniture. 

The Uhl Table and Cabinet is built al- 
most entirely of imperishable steel. Table 
top of wood. 
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**Where Dawid Made a Mistake.” 


come in? Why, he’d go on lying to the end 
of time. No, he wouldn’t! He would, no 
doubt, for a time—but some fine morning 
you would find him barking at the gate be- 
fore the family was down to breakfast. 
Truth is as contagious as lying in the long 
run, and the doctor’s bills for the disease 
are not so heavy. 

“In the New York Stock Exchange any 
member can advertise the fact that he is a 
member, and is proud to do it. But the 
moment he appears in any advertisement 
which rubs the paint off from the corners 
of truth, he is told that, while nobody has 
the least objection to his advertising, yet 
they have to his company—and one or the 
other will have to die a natural death. You 
might suppose that such restrictions would 
be onerous—that no one would care to be 
bound by them—that this association of 
which [ speak would have no members 
well, you are wrong. It is not only pros- 
perous, but it is happy. It costs something 
like $80,000 to get in, and no one ever gets 
out if he can help it. 

“That is just the stand we should take. 
Any man who says that his school is ‘the 
best in the country’ is saying something 
‘through his hat! Any man who advertises 
the ‘best shorthand system in the world’ 
well, he prevaricates. Any man who ad- 
vertises a curriculum as long as the Penta- 
teuch and pretends to teach it, well—he 
mis-states things. Any man who says he 
can take the half-baked, immature, crude, 
conglomerate stuff that comes to him in 
the form of pupils, and in six months or in 


— SLL LPL ll ll 


rt Steel Typewriter Table & Cabinet 


Appeals Instantly to the Man Who Buys the Office Furniture 








any given time he can make a silk purse 
out of that sow’s ear—well, he lies 

in concluding his speech Mr. Kimball 
lieved David made a mistake and 
amend the 


words 


said he bi 
for present 
psalm by 
of the el 
in my haste, 


purposes moved to 

striking out the 
venth verse reading, “And I said 
all men are liars.” 


first six 


PERCEPTION. 


Perception in the sense referred t ere, 
is a keen insight into human natur« 

The salesman brushes against al! es 
of people, each containing many typ nd 
each type represented by countless indi 
viduals. He must learn to judge thes 
ous classes and types with accuracy His 
own methods will depend largely on his 


perception 
/ lox 


There are men who can be “jollied 0 
much dignity with a man of this type will 
be quite as fatal as too much levity with the 
contrary type It is all in knowing the type 
when you see it. You can spoil a sale by 
slapping a customer on the back, or you 


sale along by such familiarity 
back-slapping typs 


can help a 
Usually, however, the 
salesman is a nuisance 





A successful salesman must change his at 
mosphere as often as he changes his type of 
customers. He must be more or less of an : 
actor, in the finer sense of the tern If 


his customer likes to laugh and joke, hi 
must laugh and joke. He must be able to 
read character quickly, and adjust himself 


to what he comes in contact with 





Costs less than wood desks; more dur 
able, more sightly and fully as roomy, 
though occupying less floor space. 

Moved about with the greatest ease. 

Thousands of dealers are stocking our 
goods. You have the same opportunity. 

If you want a live addition to your line 
get our proposition and take on Uhl Art 
Steel. 





Open. 18 x 44 inches table surface 


Closed. 25 x 25 inches 


THE TOLEDO METAL FURNITURE COMPANY 


1861 Dorr Street TOLEDO, OHIO 


PALL IOI LOLOL 

















A “ROYAL” BANQUET. 

The advent of the new year was the oc- 
easion of a very enjoyable banquet, min- 
strel and dance given under the auspices of 
the Royal Typewriter Mutual Benefit As- 
sociation at Foor Guard Hall, Hartford, 
Conn., on Saturday evening, January 2 
Preparations had been made to have a truly 
“Royal” occasion and for enjoyment, good 
humor, good things to eat it eclipsed all 
previous efforts in this lin 

Allan A. Ryan, president of the company; 
Edward B. Hess, vice-president; Leo Mc- 
Call, treasurer, and D. D. Camp, sales man- 
ager, came up from New York for the occa- 
sion and did their share towards making 
the evening a memorable one 

The opening address was made by Ed- 


1 
j 


~~ - 
ward J. Manning,”*factory manager and su- 


perintendent. Speeches were made _ by 
Messrs. Ryan, Hess, McCall and Camp. A 
varied musical program was given by lo- 
cal talent and the selections and songs 


rendered were all go 
A humorous banquet menu was one of 

| 
the features the evening On it were 


found—paper clamp rolls, large feed rolls, 
blue ribbons on the half shell served on 
dust cover plates, paper table used, Scott’s 
Wooden Core celery, etc., but this was only 
“constructive’—the real menu tickled the 
palates of all present The toasts were 


numerous and pointed. Here’s a sample: 
“Here’s to our wives and neighbors. 
May they be dreaming as never before 
So that we will not disturb them 
Finding the keyhole in the door.” 
Of the several good stories related the 


knew his character she was always 


ful and do not let paper clamp slide or 
ou might hit a spring barrel. Upon reach 
ing the house do not shout up the feed roll but lack of space forbids any further men- 


e hold of the top rail; in going to your 
om remove your diamond key rings and heads were present: 
; Charles B. Cook, Henry Hill, J. Grogan, 
hike to bed and have a good J. Flannery, Pili Stearn, Gus Gustavson, 
In taking a car do not forget Louis Froebel, A. Whale, Walter Scott, 


r Fest. 
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The knocker—a bell hammer. 


The fat man—a scale. 


95 


bar said that he had never lhe stubborn man—a tabular crank. 
spoken to the cylinder yet a tremendous lhe frankfurt fiend—an escapement dog. 
amount of correspondence passed between The best looking man—a_ typewriter 
The key stem answered that he had frame. 
spoken to this young lady, and de The toper—a space bar, spring barrel and 
that she knew he had the ring ready balance spring. 


The tardy man—a silent key and rubber 
pounding him.” feet 


other in the form of an admoni The well dressed man—a key glass ring. 


men In going home don’t hug The ladies—a type bar rest pad—and rib- 
ll post or annoy the escapement dog; bon reverse with escapement roll pin. 
type bar guide also a ribbon card holder The tired one—a shiftless carriage or 
ribbon vibrator arm support Be type bar rest. 


There were more of these—all jewels— 


or ring the bell but use the tion. The party came to a close at mid- 


forget your scale lift rod col 


nt key for the line lock upon the front night, all present voting the occasion one 
up the base board latch and _ of the most joyous gatherings ever held by 
quietly walk in, using your rubber feet, then the Royal forces in this. city. In addition 
to the speakers the following department 


Frank Kelley, Frank Hopkins, W. Frantz, 


advice was certainly on tap that Frank Mohart, John Koster, M. Flynn, B. 


official adviser of the Royal Dowd, J. Hyde, Charles Matthews, Bruce 


ewis and A. Hawkins. 





temperance man—take a spring 
ribbon 


ompany had a list arranged so that no one Mills, A. Waite, George Hollister, J. Reyn- 
would be slighted. You, who never knew olds, A. Jourieux, A. Anderson, Mark Ané 
before that in the Royal typewriter a pana thony, A. Bentom er 
be found for every ailment to McKay, W. Baskerville, J. Goranson, 
ch mortal is subject listen to this, weep 


enberg, A. A. 


A. 


The new writing machine with a capacity 


eater—a paper table and paper f 40,000 words an hour should be in de- 
mand by writers of letters of acceptance. 








will put. 





THIS BOOK 





arbon Paper 


and its uses before 
you in a new light. 





@ If you have been buying carbon paper with careful thought 
for quality and prices, but nothing more, you have done well; 


but you have not done enough 


@ Quality is only a question of either poor or good materials. 
Price can be almost anything 

@ What we want to get before you is a study of the uses of 
Carbon Papers with an analyzed assortment of papers specifically 
prepared, each to do a certain kind of work. 

@ This book of Classification contains samples of nine distinct 
varieties of ‘‘Smearless’’ Carbon Paper. Each paper has been 
made after an exhaustive study of commercial requirements and 
represents a combination of close operating economy with exact 
adaptation to a special division of work. You are certainly 
doing some of the work we have taken under discussion and you 
will surely be interested in this unusual treatment of the 


prop‘ 1 tie mn 


@ We want you to read the book (it is short and straight to the 
point) and we would like to have you test the samples. Both 
are Ire 


SEND FOR THE BOOK 


Vacuo-Static Carbon Co. 


73 St. Paul Street, Rochester, N. Y. 
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In our November issue, un¢éer the head 
of “Another Mimeograph Case,’ we referred 
to a suit which had recently been brought at 
Milwaukee by the A. B. Dick Company to 
restrain the sale of ink made by the Cham 
berlain Ink Company for use on the Rotary 
Mimeograph, and quoted the opinion ren 
dered by Judge Seaman granting prelim 
inary injunction against the Chamberlain 
Ink Company’s Milwaukee agents, but 
stating that inasmuch as the Chamberlain 
Ink Company had not been “served with 
process,” it could not be “included within 
the injunctional order.” In our January 
issue, under the head of “More Mimeograph 
Litigation,” we printed a statement from 
the Chamberlain Ink Company bearing upon 
the Milwaukee suit and including the ex 
pression, “We feel we are justified in sell 
ing our products without discrimination 
It now appears that, having been unabl 
to secure jurisdiction over the Chamber- 
lain Ink Company itself in the Milwaukee 
case, and having therefore been forced 
temporarily at least, to content itself with 
injunction against that company’s Milwau 
kee agents, the A. B. Dick Company has 
carried the war into the Chamberlain Ink 
Company's home territory by means of 4a 
suit brought at St. Paul on January 11, 
1909, naming as defendants not only the 
Chamberlain Ink Company, as the manu 
facturer of the ink which has been sold 
for use on Rotary Mimeographs, but also 
three stationery concerns, the Munson 
Shorthand Institute (Inc.), Louis F. Dow 


American Brand 
RIBBONS AND CARBONS KEEP THE 
BUSINESS WORLD MOVING 


Recognized everywhere as the best 


Cameo Brand Ribbons and Carbons defy 
competition. The cheapest GOOD brand 


on the market. 


f—R 
. 


A 
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Company and Bertelson Brothers, charged 
with procuring such ink from the Chamber 
lain Company and co-operating with it to 
furnish the same to Rotary Mimeograph 
users. Motion was made in this suit for 
preliminary injunction and an_ elaborate 
array of affidavits filed in behalf of both 
parties, those for the defendant numbering 
no less than twenty-five The case was 
brought on for hearing before his honor 
Judge Purdy, district judge at St. Paul, on 
Monday last, the Ist instant, and 
argument had, at the conclusion of whic] 


preliminary injunction was granted, this 


enginy 


; 


I 
being in practically the same form as the 
preliminary injunction previously granted 


by the court at Milwaukee against 
Chamberlain Ink Company’s agents at that 
place. In order that there may be no mis 


ipprehension as to the scope of the injun 
tion, we reproduce the same in full 
“UNITED STATES CIRCUIT COURT 
FOR THE DISTRICT OF MINNESOTA, 
THIRD DIVISION 
\. B. Dick Company, Complainant, vs 
Chamberlain Ink Company Munson Short 
hand Institute (Inc.), Louis F. Dow Com 
pany, Oscar J. Bertelson and Arthur 
Bertelson, Defendants 
In Equity 
This cause having come on to be heard 
yn order to show cause why preliminary in 
junction should not issue, now, on reading 
and filing the bill of complaint and the affi 
davits of Albert B. Dick (two), S. O. Ed 








Send for printed copy 
before the convention of 


ribbons and carbons 


R 









Chicago Agent: Consolidated Ribbon & Carbon Co 





Still Another Mimeograph Case 


monds (three), Frederick B. Canode (three), 
William A. Albrecht, Ainsley E. Horney, 
Ellis D. Barcalow, Charles J. Bremer 
(three), Helen M. Boyer, Mary E. Alquist, 
Arthur Olson, Solon J. Gray, William H 
Armstrong and H. S. Johnson, in complain- 
ant’s behalf, and the affidavits of Daniel W 
Chamberlain (two), W. D. Boutell, B. W 
Smith, A. F. Berglund, J. B. Burkholder 
EK. J. Carlson, H. F. Newhall, Oscar J 
Bertelson, R. J. Smith, Wilson T. Cole, 
Z. A. Clough, May A. Flaherty, Mary E 
Blodgett, Dow F. Perkins, Louis F. Dow 
\. J. Horner, Frank O. Huebner, R. |] 
Dugan, J. Etta Smith, | M. Ericksmoen 


I. F. Cotton, Andrew I. ‘eston, Benjamin 
Harris, and H. A. Thexton, in defendants 
behalf, and after hearing Samuel Owen Ed 
monds, Esq., for the complainant, and A. C 
Paul, Esq., for defendants, it is 

Ordered, that the defendants, ¢ mber 
lain Ink Company, Munson Shorthand Insti 
tute (Inc.), Louis F. Dow, Oscar J. Bertel 


son, and Arthur Bertelson, jointly and sev 
erally, and their servants, agents, attorneys 
employes, workmen and confederates be 
and they hereby are, until the further order 
of this court, restrained and enjoined from 
directly or indirectly infringing upon Letters 


Patent Nos. 746,931 and 749,983 (being the 
patents in suit), or upon the rights of the 
complainant under the same. And it is fur 
ther 

Ordered, that the said defendants, jointly 
and severally, and their servants gents, 
attorneys, employes, workmen and confed- 





HOW TO AVOID TROUBLE 
AND MEET COMPLAINTS REGARDING RIBBONS & CARBONS 
f address given by Mr. H. B. Vannote, Dec. 31, 1908, 
the National Commerci 

contains valuable information relative to manufacturing, selecting and testing 


al Teacher’s Fed ratior It 


H. M. Storms Company 


11-13 Vandewater St. 


(Three Minutes Walk from City Hall) 


New York 


185 Dearborn St., Chicago 














erates, and each and every of them, be, and 
they hereby are, until the further order of 
this court, restrained and enjoined from 
directly or indirectly procuring or attempt 
ing to procure, inducing or attempting to 
induce, or causing, any breach or violation 
of the covenant, condition or obligation 
now existing, or which may hereafter exist, 
on the part of the complainant’s vendees 
of Rotary Mimeographs, made unde®said 
Letters Patent Nos. 746,931 and 749,983, to 
the complainant; and particularly from 
directly or mdirectly making or causing to 
be made, or selling or causing to be sold, 
or offering or causing to be offered, to any 
person or concern whatsoever, any dupli 
cating ink adapted for use or capable of 
being used on said. Rotary Mimeographs, 


with the design or intent that the same be 
so used; from directly or indirectly per- 
suading or inducing such persons or con 
cerns to purchase any ink not of the manu 
facture or sale of the complainant, and de- 
signed for use in said machines; from ad- 
vertising 91 using to be advertised, in any 


manner, any supplies intended for use in 
said Rotary Mimeographs; from publishing 


or causing to be publish: ny offer, promis« 
or inducement designed or intended to pro- 
cure vendees or licensees of the complain 

t’s said machines to u r purchase for 


g ink not of 
the complainant’s manufacture; from doing 


tin 
and performing any o1 other acts or 
or 


things designed or intended to persuade 


induce tl id « mp! inant’s vendees or 
licensees ti iolate the ndition or cove 
nant binding upon them with respect to thi 
use of said Rotary Min raphs 
Dated St. Paul, Minn., February 2, 1909 
MILTON D. PURDY, 
“United States Judge 


INVENTOR OF OLIVER TYPEWRITER 
DEAD. 


{ Spt 

( r, inventor of the Oliver tvpe 

=" onl eos Oliver Cotton 
Elaevectar Cos nv. di from heart disease 
February 9 in ¢1 Arevl pot of the North 
ster 1 1 railr | In company with 
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rise trom seat en he fell to the 
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The Register That, 
Stops The 


These hubs revolve with the paper rolls which are mounted upon them allowing 
the bills to be extracted from the register without any friction 
whatever, insuring perfect registration. 
THE ONLY REGISTERS MADE WITHOUT SPINDLES OR LOOSE PARTS 


The United Autographic 
Register Will Stop the 
Leaks in the Profit’ of 
Any Business 


It Stops That Leak due to errors in hand See These 


od . 
It Stops That Leak due to ex ve detail, Registers in 
by cutting off an immense at 
s 
Operation 
It Stops That Leak which comes throug! 
things being shipped without being charg d at the 


It Stops That Leak of excessive time on 


the records toy he headin Chicago 


It Does All This and Gives You Business 
a Positive Record of Every 


Transaction. Show 
Booth No. 
: 64. 


for itself 


United Autographic Register Co. 
85-87-89 a aa 
E. J. BARKER, President Phone 639 Franklin 
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THE TAXI-TYPEWRITER. 


Although the slot machine principle has 
been adopted in hundreds of different ways 
in the past few years, especially on such 
devices as gas meters, weighing machines, 
vending machines and innumerable other 
devices the typewriter which would give 
service by the half hour, hour or day by 
means of a coin dropped into the slot has 
been slow in making its appearance. Soon- 
er or later it had to come, however, and 
it will soon be possible for the public to 
drop a dime and tap the keys in hotel, club 
and railway station or wherever the ma 
chines can be of service. 

Variously known as the “slot typewriter, 
the “dime in the slot machine,” etc., this 
suggestion in the typewriter field t 
last been brought to that degree of practi 
cability that the machines are now read) 
for installation, the rights to the manufac- 
ture of the machine having been acquired 
by the Underwood Typewriter Company 
from the inventor, Harry Bates. Mr. Bates 
was formerly one of the best known man 
agers in the Smith-Premier organization 
The demand for typewriters for public use 
for short intervals led Mr. Bates to con 
ceive the idea of an automatic device whi 
would enable the public to get service o: 
the machines for a small fee, and the in 
vention of the slot typewriter was the 1 
sult 

The “slot typewriter” 
at the Chicago Business Show, where it at 
universal attention, though at th 
time it a crude shape. Shortly 
after the Show the Underwood 
Typewriter Company became interested in 
the device and formed an auxiliary com 
pany of their organization, placing M 
Bates at its head. Since that time the Un 
derwood Company has had a large for 
of men working to perfect the device until 
makes its bow, not as an infant 


has a 


was on exhibition 


tracted 
was still in 


Susiness 


now it 
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it did six months or more ago, but as a full 
grown adult of capable earning capacity. 
The various points at which these ma 
chines will be installed will be known as 
Underwood pay stations, and it is believed 
that within a few years such pay stations 
will be as well known in this country and 
Canada as the modern telephone pay sta 
tions now are. Through this scheme the 
traveling public will be enabled to obtain 
the use of typewriters at intervals of 
half hour any time of the day or night in 
any public place. The slot device is at 
tached to the machine on the right-hand 
side. As the dime is dropped in and a 
lever is pulled, the bell rings notifying the 
prospective user that the machine is un- 
locked. At the end of a half-hour period 
the bell rings again and the machine is au 
tomatically locked. The machines are 
clamped to little tubular stands upon the 
left side of which is a pair of wheels. The 
stands are fitted with trays for hotel paper 
and with an appropriate handle, so that it 
is easy to wheel the typewriters from place 
to place in the hotel or into an elevator, 
where they can be taken to the room of the 


guest. 
It is claimed by the Underwood Com 
pany that the cost of maintenance of these 


machines is low when compared with the 


intake, which is said to be the highest of 
iny of the coin slot machines. The ma 
chines in actual practice have never mad 


less than thirty cents a day 


GOES WITH ‘‘AMERICAN.’’ 


Mr. T. J. Shea, for many years connected 
with the National Cash Register Company 
in the competition department and later in 
California, has just severed his connection 
with that company to become sales agent 
for the American Cash Register Company 
in Central Pennsylvania with headquarters 
t Williamsport 
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THE ‘‘MODERN’’ DUPLICATOR- 
PRINTER. 


Many excellent qualities are embodied 
in this duplicator which recommend it to 
Some excellent qualities ar imed 


for this duplicator which recommend it to 
the business world. The composition does 
not melt in summer or freeze in winter; it 
doe# not become soft, sticky blue molded, 
full of pits, holes or air bubbles. The clay 
or putty-like not make 
wet or sticky copies or duplicates, 
it cause paper that duplicates are printed 
on to curl and remain curled like stone 
cone. The “Modern” duplicator can be cut 
into pieces and then spread or forced to 
gether again, like putty, with case-knife or 
knife blade Hence it is absolutely inde- 
structible Anyone that has used a dupli- 
cating device of this kind can easily operate 


composition does 


nor does 


No! ert DI Phi ATOp 
a ot 
\x? 


sot ™ 


THE MODERN DUPLICATOR PRINTER 





the “Modern” duplicator-printer Fif 

seventy-five copies can be taken from 

copy made with pen, pencil or typew 

It can be used one hundred times each day, 
if desired [The method of operation is 
simple \fter a copy has been written 
with typewriter, pen or pencil, or a draw 
ing—music or maps have been prepared on 
a duplicator pad—the duplicator pad; with 
its copy, is turned with the written side 
down, the hand is then rubbed over it, and 
it is smoothed out evenly by this means, 
after which it is allowed to remain on the 
pad two minutes and the impression is 


transferred to the duplicator pad. Perfect 


duplicates are obtained from this impres 
sion on any kind of blank paper which is 
used. 

\ big discount is given to dealers and 
salesmen, who are requested to write for 
terms. Made by D. A. Durkin, Reeves & 


Co., 339 Fifth avenue, Pittsburg, Pa 


ALBEMARLE ADDING MACHINE. 


A new adding machine for which many 
points of excellence are claimed will short- 
ly be put upon the market by the Al- 
bemarle Adding Machine Company of 
Charlottesville, Va., the company having 
recently been capitalized at that city, 
where the machine will be manufactured 
he simplicity of operation is said to be 
one of the best points of the machine, as 
the operator can see and understand per 


fectly the relationship of one number to 


another and why the result of a simple 
calculation is an absolute certainy. J. C 
Cheape is the inventor 
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EVERYWHERE HE WENT 


DORNETTE DESKS 


ARE IN DAILY USE 





To make money, give your 
customers the BEST. 


These Desks are made with 
loving care by the Dornette 
Brothers, pioneers in Desk 
making, and stand every cli- 
mate. 


The J. Dornette & 
Bro. Company 


Get Our New “‘20E’’ Catalogue—READ Every Line in It. Cincinnati, - - Ohio 









































Ohe J} 
Adding Machine 
Price $65.00 


Adds—Subtracts—Multiplies—Divides 


Capacity, 999,999,999 
Has Repeat Key and Error Key—Light Action 

















Oe mee te 9p O omen es new eoene Dravenre tenon @ 
MERTANTHE AQON6 MACHINE COMPANY 
oe 


SOREN COM. 





Short Stroke—Simple and Strong Construction. 
- > Lightest and Fastest Adding 
Patented in U. S. and Foreign Countries. Machine in the World. 
WEIGHS 10 POUNDS Mercantile Adding Machine Co. 





NORWALK, CONN. 
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HE seventh annual banquet of 
the Chicago Stationers’ Associa 
the 


tion, which was held on 
evening of January 16 at the Audito- 
rium hotel, marked an epoch in its his- 
tory and in every respect proved the 
greatest banquet the association ever 
held. It was the most largely attend- 
ed, there was the keenest enthusiasm 
and the liveliest spirit. 

The members gathered at the hotel 
at 6 o’clock and after indulging in so- 
cial intercourse for an hour, filed into 
the large banquet hall and took places 
assigned at the tables. In point of 
decorative scheme nothing was lack- 
ing. The arrangement of the speak- 
ers’ table was at right angles to the 
guests’ tables, thus affording every one 
a clear view without the usual incon- 
venience of craning necks. This one 
feature no doubt set all at ease and as- 
sured a most highly enjoyable even- 
ing. 

The Program. 

The program proper was splendidly 
arranged; the speakers fitted into the 
assignments squarely and effectively. 
President Fletcher B. Gibbs, in that 
same Gibbsonian way, delivered the 
introductory address, which appears in 
full elsewhere, after which the Very 
Reverend Dean Sumner pronounced 
the invocation, which was followed by 
the entire company, still standing, sing 
ing “America.” 

The banquet itself came next and 
what a feast for the Gods it was! If 
there was a thing lacking in the menu, 
the catering department of the Audi- 
torium hotel has yet to discover it; the 
guests didn't, that’s sure. During the 
dinner various songs were sung in 
company, led by the orchestra, these 
songs, including, “We're Here Because 
We're Here,” “The Good Old Summer 
Time,” “She Is a Daisy,” “Poor Old 
Girl,” and “It Looks Like a Big Night 
To-Night,” and other songs especially 
composed for the occasion. These we 
give elsewhere 

Following the songs President Gibbs 
introduced the toastmaster for the 
evening, William P. Williams, the in- 
imitable, who carried things along 
with a jolly swing, pointing his re- 
marks in introducing the speakers with 
merry jests and funny stories. Toast- 


master Williams introduced as the first 
speaker Thomas D. Knight, who spoke 
eloquently on “Success.” 

Mr. 
remarks with 


Knight prefaced his principal 
a few humorous refer- 


Qe 
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Annual Banquets 


The Seventh Annual Banquet of the 
Chicago Stationers’ Association 
Held January 16 at the 
Auditorium Hotel. 


ences, then said that as this is the time 
of year when it is quite customary to 
form new resolutions and to give earn- 
-est consideration to one’s ideals and 
purposes in life, he would perhaps not 
be regarded as doing the unfitting 
thing in giving expression to some 
serious views upon his topic “Suc- 
cess.” As he had listened to President 
Gibbs’ remarks in his_ splendid ad- 
dress to the effect that this association 
was organized not merely with the 
idea of affording its members a good 
time but to be a help to them in build- 
ing character, he was reminded that in 
that very thing, in true character- 
building, lies the secret of true suc- 
cess. 

Mr. Knight concluded his remarks 
with the following original poem on 
success: 

The wish of men to win success is worthy of 
all praise 

It has wrought the world we 
myriad different ways 


live in, in a 


It has made the deserts biossom, changed th: 
savage to a man 

It has been behind all progress, ever since the 
world began 

markets 


may be achieved amid the 


stress and rush, 


Success 

Or in some quiet corner, where an artist pli s 
his brush; 

By warrior bold on 
battalions reel, 


battle-field, when fierce 


Or by the actor who portrays emotions that 
men feel; 

By the writer in his cloister who wields a 
trenchant pen, 

Or the orator with lips aflame who fires the 
hearts of men 

But success is not success, at any time or 


anywhere 
If the means of its attainment are not honest, 
just and fair 
For if you win 
fearful cost 
Just the shadow, for the substance and your 
better self you've lost 
Tuomas D. KNIGHT 
Charles E. Kremer was the next 
speaker. His subject was “Nothing,” 
upon which although at first thought 
it is a topic offering no substantial 
basis for interesting remarks, Mr. 
Kremer gave a very clever and witty 
address. 
Among other reflections, he referred 
to the previous speaker’s address upon 
“Success,” saying that as the general 


unfairly, you have won at 








im 








public opinion is that nothing is great- 
er than that was the reason 
for his (Kremer’s) choice of his sub- 
ject. However, he intended his re- 
marks to be brief. Those present de- 
sired, anyway, to hear a Little (Rich- 
ard H. Little was to be the next speak- 
er). The poet says “Man wants but 
Little here below, but wants that little 
long.”” You'll get it that way tonight. 
But what's the odds? “A little more 
or less doesn’t matter.” And that re- 
minded the speaker that when Rector’s 
cafe was opened several years ago a 
friend stopped him and asked the loan 
of a quarter with which to go there to 
lunch. I asked him if that wouldn’t be 
too little with which to expect to get 
lunch at Rector’s. He replied that he 
didn’t expect to get much, but that he 
already had a dollar for the waiter and 


success, 


he wanted to see the place. “Noth- 
ing” may seem like a barren subject. 
But wasn’t the world made in six 


days out of nothing? and when the 
Creator made man, as nothing was too 
good, he used common clay which was 
easily worked. And ever since, man 
has been easily worked. Next, Woman 
was created as a side issue, but with 
all that she has continued ever to keep 
next to man and that reminded the 
speaker that as nothing is more beau- 
tiful than women, it follows logically 
that nothing is perfect. What is more, 
all things die, but nothing lives for 


ever. “Nothing succeeds like Suc- 
cess,” and if you say nothing and 


write nothing -you cannot get into the 


Ananias Club. Here the _ speaker 
thought he had talked too long al- 
ready. But how could he have said 


less, when he talked about nothing? 
Toastmaster Williams then intro- 
duced with words of witty skit, kind- 
ly praise and gentle josh the next 
speaker, Richard H. Little. 
Referring to the accidental omission 
speaker said that he couldn’t continue 
without getting back at Toastmaster 
Bill Williams for some of the things 
he had said about Little. Bill Wil- 
liams reminded him of a big New- 
foundland pup which its owner tried 
to train as a rabbit-dog. In order to 
the man took the pup to the 
woods with a genuine rabbit-dog and 
started them on the hunt. At first the 
pup wanted to do nothing but frolic, 
but after much “sicking” he seemed 
to enter into the spirit of the game and 
followed the rabbit-dog into the brush. 
After some minutes, the man heard a 


do so, 














great barking and yelping. He hur- 
ried to the place, believing jubilantly 


that his experiment had proved suc- 
cessful, and found that the pup had 
caught the rabbit-dog. That, said the 
speaker, is the trouble with Bill Wil- 
liams. He always catches the rabbit- 
dog. In looking over his work 
as a reporter, the speaker was remind- 
ed that he had been set on the trail of 
men in almost all lines but the station- 
ery business. But on further thought, 
how could he be expected to find the 
trail of a “stationery” man. He had 
about concluded, however, that the 
reason he had never been detailed to 
show up the shortcomings of men in 
this line is that it is well recognized 
that they are really so good and pure 
that such an undertaking would be 
fruitless. In some of the 
ancient records, the speaker had been 
led to think from the fact that writing 
was at one time done mainly upon 
parchment that in those days station- 
ers were butchers. And farther back 
they wrote upon stationers 
must then have been stone-breakers. 
And he should judge that from his sta- 
tioner’s bills that to this day some of 
the cold-blooded acteristics indi- 
cated by this historic record are still 
retained by the members of this trade. 
Williams before intro- 
last speaker said 


back 


considering 


stone so 


char 


Toastmaster 
ducing the next and 
that he thought from Kremer’s and 
Little’s remarks that they must both 
be expert fishermen, whose most con- 
spicuous trait of character is illustrat- 
ed by the story of the man who was 

was hailed 


fishing out of season and 


by a passer-by: “What luck?” “I’ve 
caught 40 bass.” “Do you know who 
Iam?” “No.” “I’m the state game 


and fish warden.” “W ell, oa you know 


who I am?” “No.” “I’m the biggest 
liar in Illinois.””. Then Toastmaster 
Williams with words of praise and re- 
marking that “the last shall be first 
and the first shall be last,” in reference 
to the fa it Dean Sumner had giv- 
en the invocation and would make the 
last address, introduced the Dean, 
whose sul vas “Efficiency.” 

| Jean Sumi er Sal l that the toast 
master’s complimentary words regard- 
ing the speaker as an orator reminded 
him of the story of the Kentucky 
mountaineer who was approached by a 
stranger and asked if he could change 
a $5 bill. The mountaineer said: “I 
caint do it, stranger, but I thank you 
for the compliment just the same.” 
The Dean after some further humor 
ous remarks plunged into a serious 
and earnest talk upon his subject, Effi- 
ciency. He said that the great thing 
recognized in modern life is that to be 
anything worth while one must “make 
good.” And to do that, the first thing 
that counts is efficiency. No sermon 
or pamphlet is so convincing as a 


study itself of the demands of the 


OFFICE APPLIANCES 


business life, as showing that wrong- 
doing destroys efficiency. Our use 
and value to society depend largely 
sub-con- 


upon how we delve into our 
sciousness and find and use the gifts 
with which we are endowed. Re- 


fesring specially to efficient citizen- 
ship, the speaker said that we owe it 
to Chicago, as we have laid the lines 
of our lives here, to give to it our best. 
Chicago needs men of intelligence, of 
cleanness of living and high standards 


of morality, men who strive to know 
their city’s needs and to fill those 
needs in the highest and best way. We 


not advertise our city’s’ deficien 
cies except to better the conditions. 
The Dean closed with earnest words 
of appeal to the members of the sta- 
tionery trade present to give thought 
ful consideration to the needs of the 
young in their employ. He said: “I 
do not ask you to put yourself in place 
of the boy in your employ, but put 
your boy in his place. Give the young 
in your employ a chance to become ef- 
ficient in the best sense of the word.” 


must 


came to a close with 
the singing once more by the company 
“My Country ’Tis of Thee.” 


The Following Were in Attendance. 


The occasion 
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TIME RECORDER LITIGATION. 

Che W. H. Bundy Company of Syracuse, 
N. Y., manufacturers of time recorders, is 
sending out the following notice to the 
trade 

Statement regarding the decision of the 
Hon. George W. Ray, judge of the United 
States Circuit Court in the case of the In- 
ternational Time Recording Company vs. 
W. H. Bundy Recording Company, Jan- 
uary 8, 1909. 

[his case was tried at Norwich, N. Y., 
on December 22, 1908, after a large amount 

testimony had been taken. 

There were three claims of Patent 671,129 
involved in this litigation, the International 
lime Recording Co. contending that upon 
three claims the W. H. Bundy Re- 
cording Co. was infringing. 

These claims affected the recorders man- 

ictured by the W. H. Bundy Recording 
Company, having as a distinctive feature a 

cking device, and employing a clipped 
yrner card to insure absolute accuracy in 
he manner in which registration is per- 
ormed. 

Judge Ray decrees that the recorders 
manufactured by the W. H. Bundy Record- 
ing Company, having these devices, do not 
infringe in any manner, and dismisses the 

mplaint with costs. 

[his decision is most important, inso- 

uch as it establishes the fact that the W. 
H. Bundy Recording Company, of Syra- 
cuse, N. Y., has the only card time re- 

der possessing the novel features above 

entioned, the use of which renders errone- 

egistration impossible. The recorder 
| not operate if the card is placed in the 
iver in an inverted position, or wrong 
side out; nor will it make a registration un- 

ss the card is all the way down in the re- 
eiver, compelling registration on the proper 
line and in the proper space. 

The value of this safeguard against such 
natural and frequent errors may readily be 
ippreciated, and it can only be obtained on 
ard time recorders manufactured by this 
company. 

W. H. Bundy Recording Company, 

501-503-505 South West Street, 
Syracuse, N. Y. 
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Fletcher 


Following is President Fletcher B. Before the Chicago Stationers’ Association. 


Gibbs’ address in full: 
Gentlemen: 

In the name of the Chicago Stationers’ 
Association, I bid you all a hearty wel- 
come. 

We thank you for the interest in our wel- 
fare which has prompted you to grace this 
festive occasion with your presence, and 
we hope that your enjoyment will fully 
equal your anticipations, and, in some meas- 
ure, compensate you for coming. 

It gives me great pleasure to observe in 
the audience so many representative mem- 
bers of the trade from other cities. 

Even “Uncle” George Olney is here; 
without whom, no _ stationers’ banquet 
would be complete. 

And I am glad to see that Rube Baxter 
is here, that genial commercial josher from 
New York, whose family name and mercan- 
tile characteristics recall to us a well-known 
street in that city. 

It has been whispered—but I am free to 
confess that I doubt its truth—that he has 
worked every house in town for an order 
on the strength of a promise to come back 
and buy a banquet ticket. I have a distinct 
recollection of having given him an order 
myself—and at “Class A” prices—but do 
not recall selling him a ticket. 

As the executive officer of the associa- 
tion, it becomes my pleasant duty to start 
the program with a few opening remarks. 

It may be a surprise to those of you who 
know me best, to see me still occupying 
my old position at the head table; and for 
the comfort of .some, it may be well to 
explain that this is positively my last ap- 
pearance in this role. 

I surprised the nominating committee by 
accepting their complimentary tender for a 
renomination, but promised that if given 
the position for one more year, I would 
then retire and give some one else a show. 

In relinquishing the position which I have 
held for so many years, I shall have but 
one regret—or perhaps it would be more 
polite to say that I shall have one particu- 
lar regret among many others—and that is, 
that Mr. Rodiger will probably lose his po- 
sition as permanent chairman of the ban- 
quet committee. 

His annual eagerness for this position has 
only been exceeded by my own political 
activity. But while my compensation has 
consisted only of an agreeable sensation 
of duty well performed, he obtained from 
last year’s banquet, one idea that he is now 
turning into money. 

He picked this one up at a table in the 
southeast corner of the banquet hall while 
doing police duty and rendering first aid 
to the wounded. 

It dawned upon him that if his friends 
could so easily dig up four dollars per quart 
for conversation water, they ought to be 
able to stand for $1 per quart for corre- 
spondence fluid. 

For the further development of this idea, 
see revised price list on inks issued Jan. 
Ist last. 

One of our guests upon the platform 
has favorably commented upon the great 
number of distinguished-looking men which 
this fine audience contains, and has asked 
me if they are all stationers. 
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B. Gibbs’ 


He was looking at the moment at Mr. 
Bevan of New York, and I reluctantly hag 
to confess that he was only a manufacturer 
of blank books, but that with the exception 
of a few druggists and purchasing agents, 
all the other fine looking men were sta- 
tioners. 

In response to his question as to why 
this association was organized, I told him 
the story of Mark Twain’s experience in 


a New York publishing house—in which 
Mr. Clemens was interested as a_ stock- 
holder. 


Entering the sales department one day, 
and being attracted by a particular book, 
salesman—to whom his 


he approached a 
known—and asked its 


identity was not 
price. 

“Four dollars,’ said the clerk. 

“*Well, now,’ said Mr. Clemens, ‘I am a 
newspaper writer. Don’t I get a discount 
for that?’ 

“‘Certainly,’ replied the obliging clerk. 

‘I am also a magazine writer. Dol get 
something off for that?’ 

“*Ves,’ said the clerk, 
count for that.’ 

“*T am also an author. 
on the author’s discount?’ 

“*VYes, sir, you get the author’s discount.’ 

“*Tn addition,’ said Mr. Clemens, ‘I am 
a stockholder in this house. Does that en- 
title me to something off?’ 

“*Ves, sir,’ the clerk returned. 

“*Now,’ continued Mr. Clemens, ‘I would 
like to state that I am Samuel Clemens. 
Does that fact entitle me to another rake- 
off?’ 

“Tt does,’ said 
ment’s hesitation. 

“*That’s good,’ replied the author; ‘now 
how much do I owe you?’ 

“*We owe you 80 cents,’ said the clerk.” 

Since our last annual banquet held within 
these walls, another vear has rolled around, 
during which a wave of financial and indus- 
trial depression has swept the country. 

That the association has successfully sur- 
vived this perplexing period without loss 
of prestige or membership, is a matter for 
congratulation. 

With each year’s added experience, we 
lose a little of our youth, but gain in wis- 
dom and understanding, and today we see 
our work more clearly defined and have a 
better understanding of the means of its 
accomplishment. 

The aim of this association is to elevate 
and broaden the standard of the industry 
which it represents, and to assist in its ex- 
pansion along lines that will enable it to 
keep pace with the commercial expansions 
of Chicago. 

Chicago, today, is second only to New 
York in commercial importance, and is 
surely destined to become the foremost 
commercial and manufacturing center upon 
the American Continent. 

Its commercial advancement has stead- 
ily kept pace with the development of the 
great west, and is now taking a fresh im- 
petus in the commercial awakening of the 
south. 

The Chicago Association of Commerce— 
one of the most effective and widely in- 


dis- 


you get a 


Don’t I come in 


the clerk, after a mo- 





Address 


fluential organizations that ever served the 
national welfare of an American city—with 
which are identified many of our own mem- 
bers, and to which all should belong—is 
accomplishing work which is little short of 
marvelous in the development of the city’s 
commercial power and influence. 

To assist our members to a realization of 
this constantly broadening field for a ju- 
dicious expansion of their industrial efforts, 
is one of the vocations of this 
tion. 

Many of our members are already grasp- 
ing the opportunity to widen the fields of 
their activities, and the situation has also 
been taken advantage of by several new 
firms who have opened their doors to busi- 
ness during the past year. 

The latter are welcomed as additional 
factors in helping to increase the impor- 
tance of our industry in its relation to the 
other business interests of the city, and 
for the assistance which they can render in 
making Chicago what it is ultimately des- 
tined to be—the national headquarters of 
the stationery trade. 

Legitimate competition invariably 
to renewed efforts on the part of all the 
trade, with results beneficial to the general 
business situation. 

These new firms have the best wishes of 
this organization for their success, and I 
think that I speak for all the members 
when I say that we shall be pleased to lend 
any assistance that we can to help them 
attain that goal. 

During the year, a number of instruct- 
ive addresses on technical trade subjects 
have been delivered at the association's 
quarterly entertainments. Large numbers 
of employes of members have attended 
these meetings by invitation, and have free 
ly expressed their appreciation of their edu 
cational value. 

These meetings we plan to continue, with 
the hope and expectation that they can be 
made a help to character-building, and the 
means of awakening ambitions. 

In building an enduring superstructure, 
it is necessary to carefully prepare the 
foundation; any assistance, therefore, that 
can be rendered the younger men in the 
trade—in aiding them to perfect or round 
out their technical education, or to improve 
their mental caliber—will add strength to 
the industry as a whole. 

Tangible results from this work 
seem ephemeral and the reward, far-distant 
and uncertain, but some of the seeds soon 
are bound to take root and flourish, and the 
results will very soon become apparent 

Aside from the material benefits which 
the association has yielded to its members, 
and of far greater importance are the cor- 
dial friendships which have endured the 
years of competition. 

The business world needs men who can 
remove from the daily competitive struggle 
the sting of unnecessary friction; men who 
are honest and true and free from preju- 
dice and fear; and it is business organiza- 
tions like this that are developing men of 
this class. 

The man who unselfishly contributes 2 
portion of his labor to his neighbor’s needs 
is creating happiness for himself, and hap- 
piness, once created, is eternal. 
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Catalogs, Pamphlets, Photographs, Blu 
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New Vork Stationers Association Banquet 


A new record for attendance at local 
gatherings of stationers in New York was 
established Wednesday evening, January 
13th, when the Stationers’ Association of 
New York had its fourth annual banquet 
at the Hotel Astor. The capacity of the 
North ballroom of this famous hostelry in 
Times square was taxed to its utmost to 
accommodate the 420-odd stationers, manu- 
facturers and their friends, who turned out 
to share in the good things provided by the 
committee in charge. New York being the 
center of activity in the Stationers’ Na- 
tionat Association doings this year it 
seemed quite fitting that the annual ban- 
quet of the local association should bring 
together almost to a man as many as par- 
ticipated in the banquet festivities at the 
last national convention in Boston. The 
committee had not anticipated such a big 
turnout and were compelled to disappoint 
some who applied for seats at the last min- 
ute. 

Shortly after 7:30 o'clock, following an 
hour of handshaking and friendly greetings 
in the raoms and corridors around the ban 
quet hall, President Theo. L. C. Gerry, 
who, as everybody knows, is also president 
of the National Association of Stationers 
and Manufacturers this year, rapped for or- 
der and called upon F. H. Wall, D. D., who 
invoked the divine blessing. 

Then for nearly .two hours the guests 
were kept busy disposing of the good 
things placed before them by the ubiqui 
tous waiter. An orchestra in the balcony 
did its part to add to the good cheer, and 
T. A. Baker sang popular songs. Guests 
had been provided with neat folders on 
which were printed the choruses, and re- 
sponded heartily to the request “join in the 
chorus.” 

Toastmaster Gerry addressed the diners 
briefly before proceeding to introduce the 
guests of honor. He spoke of the great 
benefit to stationers in organization and of 
the pleasure it gave him to note the in- 
creased interest being taken in association 
work. Referring to the next annual con 
vention of the National Association to be 
held in Toledo next July, he said he an- 
ticipated a very successful and profitable 
meeting and urged his hearers to work with 
him to that end. He said it was gratify- 
ing to see so many local organizations 
awakening to the value and importance of 
membership in the National body, as evi- 
denced by the increasing membership in the 
latter. Mr. Gerry said the thanks of every 
member of the Stationers’ Association of 
New York should be given the committee 
responsible for the successful banquet; 
Nathan A. Hanan, chairman; Edward M 
Anderson, H. Randolph Elliott, Henry W 
Rogers and Harry D. Shipman. At his 
suggestion the guests expressed their 
thanks to the committee and to the firms 
who donated the souvenirs for the occasion 
by a rising vote, given unanimously amid 
cheers and waving of tiny American flags. 
Telegrams regretting inability to be pres- 
ent and extending good wishes were read 
by Mr. Gerry from Hon. H. Otto Witt- 
penn, mayor of Jersey City; Abner K. 
Pratt, Boston; W. J. Kennedy and Jas. T. 
Lacey, St. Louis, and Angy B. Thomas and 
Harry B. Brooks, Chicago. 


The Hon. Sherman Crosby was intro- 
duced as the first speaker, and in a partic- 
ularly well received effort told something 
about the relations of government to busi- 
ness. 

“It is unfortunate,” said Mr. Crosby, 
“that government may be so conducted 
that the business man is afraid of it. There 
ought not, in reality, to be any more fear 
over a change of administration than over 
a change of the seasons. Most of the ills 
in business are due to the faults of gov- 
ernment.” 

Mr. Crosby expressed the opinion that 
the State in creating corporations was vio- 
lating a natural law in allowing the exist- 
ence of an artificial person bigger and 
stronger than nature provided. The faults 
of the corporation were inherent, he 
thought. 

“The sole purpose of government,” con- 
tended Mr. Crosby, “is to maintain a just 
peace and public order. The time will 
come,” he prophesied, “when the: govern- 
ment will run as smoothly as a planet, and 
then we won’t have panics.” 

Hon. Charles F. Moore, the well known 
Judge Moore of Boost Club fame, was the 
next speaker, and, as usual, made a hit 
with the stationers. His theme was “Our 
City,” and he handled it in good style; re- 
ferred to the cramped quarters which most 
residents of the metropolis were obliged to 
call home, to the annual swearing off of 
taxpayers at this season, rapid transit, etc., 
etc., but withal declared his love for the old 
town and its ways. 

F. H. Wall, D. D., addressed the guests 
on “Ethics of Business,” and pointed out 
the danger to a business man of underhand 
and dishonest methods. He made a plea for 
moral standards of the highest order in 
business as in other walks of life 

In an address on “Trade and Culture,” 
John T. Nicholson, principal of public 
school No. 186, called attention to the ben- 
efits of culture to business men and recom- 
mended the reading of good books and the 
study and enjoyment of music and art. 

Hon. Arthur J. O'Keeffe, president of the 
civil service commission, talked interest 
ingly on “Friendship in Politics,” and gave 
an idea of the great work done by the com- 
mission he represents. 

Simon Brentano took occasion to boost 
the organization movement among station- 
ers and assured his hearers that by per 
sisting in their efforts the association would 
soon have the perplexing problems now 
confronting the  stationers satisfactorily 
solved 

Charles H. Mann, president Philadelphia 
Stationers’ Association, dwelt briefly on a 
subject much discussed in stationery cir- 
cles: the selling direct to consumers by 
manufacturers. He intimated that a sat- 
isfactory understanding would in all prob 
ability be arrived at between retailers and 
manufacturers through the National Asso- 
ciation in the near future and that both 
parties interested would get the square deal 
desired. 

Charles E. Falconer, president of Balti- 
more Stationers’ Association, spoke of the 
advantages of pleasant relations between 
employers and employes and between com- 
peting stationers. He congratulated the 


New York association on the successful 
banquet and expressed his confidence in the 
benefits to be derived from organization. 

The speech making was terminated by 
Henry C. Bainbridge, president of the Sta- 
tioners’ Board of Trade, who referred to 
the pleasure it gave him to be present at 
such a large and representative gathering 
of stationers. 

Souvenirs were not by any means lacking 
at this “most successful yet” banquet. Sie- 
ber & Trussell Manufacturing Company 
gave one of their leather loose leaf pocket 
memo books. Eberhard Faber gave a box 
of their library assortments of pencils, pen- 
holders, pens, erasers, etc. George B. Hurd 
& Co. gave a box of Hurd’s Lawn Finish 
Writing Paper, and Whiting Paper Com- 
pany contributed a box of Whiting’s Linen 
Ledger Writing Paper. 


ALFRED BIRNIE DEAD. 


Alfred Birnie prominent in stationery 
trade circles throughout the country and 
treasurer and general manager of the Birnie 
Paper Company, died at his home 48 Madi- 
son avenue, Springfield, Mass., early Tues- 
day morning, January 26, as the result of a 
sudden attack of heart failure, which over- 
took him Monday. 

He was fifty years old at the time of his 
death. Mr. Birnie was among the most 
prominent men in the papeterie business, 
and as a successor of Calvin Whiting in 
prominence in the paper business in West 
ern Massachusetts, had worked up through 
the different grades of the trade, beginning 
his apprenticeship under Mr. Whiting him- 
self and _ establishing several concerns 
which, in turn, gave way to the Birnie Com- 
pany. His period of greatest activity was 
during the last five years, when he was ex- 
ecutive head of the company. 

Mr. Birnie had felt no symptoms of heart 


trouble until about two months ago, when 
he suffered a slight indisposition Chere 
were no indications of prolonged trouble 
and several more slight attacks were not 


viewed with any alarm, as he was not con- 
fined to his home. Monday afternoon he 
was outdoors until 6 o’clock in the evening. 
but on his return to the house he was 


stricken and his death came early Tuesday 

Mr. Birnie made many friends as he rose 
to prominence in the business life of the 
city. From the ttme that he entered the 


old Massasoit mills to learn the paper busi- 
ness he advanced rapidly from one position 
to another until he was thoroughly versed 
in all the processes and intricacies of the 
paper trade. His brothers, William P., 
Donald and Walter, were associated with 
him early in the work, and lately in the 
Birnie Paper Company. 


Treating Insomnia. 

The lecturer on health had finished his dis- 
course and invited the audience to ask any 
questions they chose concerning points that 
might seem to need clearing up, when ‘a lean. 
skinny man rose up and asked: 

“Professor, what do you do when you can’t 
sleep at nights?” 

“IT usually stay awake,” replied the lecturer, 
“although, of course, every one should feel 
at liberty to do otherwise if he chooses. Are 
there any other questions ?”—Puck. 
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the steel case and the 


drawn steel end pieces. 


A flat writing surface 
on either side of the sheet 
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patent back. 


This is not a Cheap Ledger 


Back and corners 
are of the best American 
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Maximum expansion 

in a straight line is secured 
by a special heavy 

riding plate. 


It provides just the "roll" 
desired—no more. 

May be opened to stay 
open anywhere. 


but it is THE BEST that intelligently directed labor and a liberal expenditure 
of cash have been able to produce. 


Durability shows in 
every thread, fibre or 
particle entering 

the construction of 

this device. 
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AN AMERICAN 
FLUID PENCIL 


No duty on it. 





m E D RAV E nN ~ RED RAVEN oa 


(Registered) : , ~_ 
: MADE IN U.S.A — 


STYLO 





The “RED RAVEN” is made in Red and Black and All-Black Rubber. Only IRIDIUM-PLATINUM POINTS USED 












THE SUPERIOR 
“GRAPHIC” for —, 
an 

STYLO MANIFOLD 

(Patented) WORK 
The “GRAPHIC” is kept clean by the action of the Plunger Attached to Needle. No Clogging. 
GOLD PEN 
No.20C 

No. 3 


A 
POPULAR 


No.3 < 
PEN 


» FOR 
FINE 


FILIGREE <<< ei 
TRADE 
Made with Gold or Sterling Silver Mounting, No. 3 or No. 6 Holders and Pens 


“RIVAL” FOUNTAIN PENS HAVE NO SUPERIOR 


CATALOG, ILLUSTRATING ALL STYLES AND GIVING PRICES AND DISCOUNTS WILL BE SENT TO DEALERS ON REQUEST 
WE GUARANTEE EVERY PEN AND OUR PRICES ARE RIGHT, 


D. \W. BEAUMEL & CO., °Sis a3" 37 Ann Street, New York 














ROGERS THE ROGERS ADDRESSER 
ADDRESSER WILL SAVE YOU TIME, LABOR AND MONEY 


AND AT THE SAME TIME INCREASE YOUR 
BUSINESS. INVESTIGATE. 


does fastest work 
at least expense. 
It saves labor 


_ ong ' . ' 
while getting best The machine with automatic feed of both plates 


and matter to be printed. 
The machine which combines accuracy and 
perfection of work with greatest speed. 


results. 


The machine which occupies least space and is 
noiseless. 


THE ROGERS ADDRESSER §; 


s more than an 
addressing machine. It cuts down typewriting 


me and printing expense. Let us tell you how. 
2 } 
<>. a Simple and cheap to operate. Quick and cer- 
—— tain in results, with no repair bills. 
_, , > 
wai The Rogers Addresser is the Machine of Merit 





We want everybody interested in the mailing, addressing and he ogers ddresser oO. 


wy question to become acquainted with the Rogers Addresser. 
° 


that end we cordially invite all to visit our show room at 212 La Salle 430-32-34 Rand-McNally Building 


Street and have practical demonstration of the machine. or for full 


partiulars address . ‘ ; 4 ‘ “ ‘ ‘ . , ; / 
CHICAGO, ILL. 
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Boston Stationers Banquet 


| ict St ot ' P \ ittmore; secretary, George E. Da- 
26, at tah . ; reasurer. Tohn D. Lamond. On the 





\ ] t n that t ani f the ( committee W F. Cushing, S. 
l 1 by y Hooper, W B. Clark, W. M. L 


f I ) I I \ spirit « ~ ms, and Francis Doane. 
g membership committee comprises A. 
; Wat %' lelesdernier, W. F. Gaylord, Guy V. 
Good fellow S nry per al Ik tchell. On the arbitration committee are 
tl Ward & G { uel Ward, George E. Adams and Pres- 
' or | ( t Prat Pone C. B. Gordon, Chas. H. Miller 
: been hard t mel ! Pelham Dodd will serve on the 


tion committee 


: | following sent letters of regret 
i re L. C. Gerry, president National 
5 { S mn; H. W. Rogers, secretary Na- 
the 1 t critical epicure ne tl Pres \ssociation; Fletcher B. Gibbs, of 
ve way sed from that rst s} r of t ' go; Chas. K. Wadham, of Dalton, 
festi board. The popularity of these bar Guy S. District s., who ‘indly donated the cigars for 
; é Ss inct g every t of 1909 l | ’ ' t ening; D. S. Sperry, of St. Paul, 
' was 1 <ception, and tl rs of the as popular ] Hon. James Logan, of Worcester, 
' sociation are to b ratulated on the President Pratt int t F. B. Towne, of National Blank 
S s, not onh r, R \. A. Ber k Co.; R. Ward Carroll, of New York; 
: g bi tionery Vhat the Matter With Bost Charles A. Stevens, of Chicago; G. H. Alex- 
; t evening ae ber of t b er, of Pittsburg; Henry C. Bainbridge, 
| but e ic rnitv an ew York, and Charles E. Falconer, of 
' g the members f this 1 I paper ne i ( il paltimore 
! t Ss Che | lI t] absent guests were remembered in a 
Special pains were t e receptior P r of Fart use” tickled t t on a motion of Mr. Cushing’s and 
nittee t e that member on at present ening was brought to a happy close 
S 1 le to feel pet tly at hom ti f the f ' t the singing of America by all of the as- 
P oe s at the tring the ming yveat t bled members and guests. The occa- 
ut tft rvbodv knew ] t minating mitt Py was one of the most pleasant ever 
’ Wher ae ae lent bner K. Pratt: first lent rated by the association and will long 
Pres K. Pr e wav t W. Bailey nd vice-pri t, remembered by all present 
Pittsburg Stationers Banque 
ttsburg Stat Banquet 
| Book 5 d Stati kL O. Grouns ( : | \t the close of Mr. Smith's address 
—_ eld ite ' amtent tens » wie ¢ Elmer Mck lol Lang Syne” was intoned by “Uncle 
furl er ae lInior ' mn Harry DD. Rael Fy her rge"’ Olney, all present joining in the 
( ver re y 2 a | ( s H. ( 9 y D rus 
, ‘ 1 f » cr ae | K oerbe! V. J. Watt & Co. presented souvenirs to 
_ d the W T.Carroll. Roy L. Me W. I guests in the form of copies of “Prin- 
‘ by it Winter \ {c} s Zara” a new novel by Louis Beekman 
‘ » the tees ( S B novel was finely illustrated in colors 
; aa er ~ ( ited the admiration of all present 
khhant e guests were present ; : iecotiuen. << Wesaei ition was passé d by unanimous vote 
re ae eg eens Sere 5 lila ik \4 ne r king Mr. Watt for his kindness. }: R 
ae - ‘ns eas tens I c ‘ n & Co., designed the menus, which 
C, nt ery artistic and handsome 
ber of Comt ' (; . Olnev. of the ~ ‘ t-] - ie ; 
: : te ; Fear. 
oy oe wy “eget. H piers , ; n from anticipated danger or evil 
a _ ) Beep egg he : a | oe te rning instinct of self preservation 
oat? 7 A P > —e ; gination turning traitor to the intellect 
; ' “ Fe Shree é nt s surrender to the tyranny of a 
— seats Blank I é thought that defies reason. 
BOOK LO! t of “Orgar t y pede of the emotions in a crisis 
Phe : sembled at x under a sword hung by a hair 
b t ut-of-tow1 Interest t y to terrors of imagination or guilt 
. r€ Favor { t irge that lashes weak souls. 
Ruhl mpany; Le f Suesfield 4 t rdly passion that blindfolds judg 
Smelli pport I ment, chloroforms will and robs one 
Geor rd & ( C. Rappier, of M ne M f individuality 
HT | ; , | 3 ' f Bates f t I a 
Manufactu: Comy Conlon, Yaw rand M SPECIAL OFFER TO DEALERS. 
Youns f Typewriter Economy Company. Trib 
( eRe , t oy é ‘ ding, New York, show a remarkable 
, So Chetan ; fnees :, ment in the design and workmanship 
Wt. 40. Ulectall Camnat RCM pers seems ine cure re ‘ ir noisele automatic typewriter cabi- 
i . ae eset P tt ng system and cushion. Their new 
' : 1 trial proposition should appeal to 
’ ! : [ ere A B i i that : fice appliance dealers over the United 
i Holt . rl VM ‘ » rtz ‘ not . t t It is unusually liberal See their ad- 
' ( ( ¢ nt in this issue for particulars 
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Twenty Mears on the Road 


Recollections by a Veteran 


OMPARING conditions of the 

present time with those of 

twenty years ago—the time | 
began my service as a traveling man, 
one is surprised at the marvellous 
changes which have taken place in the 
manner of selling goods prevalent at 
that time and that which obtains at 
the present day. Twenty years ago 
the stage coach was still used as a 
means of traveling in some _ remote 
districts which are now traversed by 
express trains, the hotel service was 
poor and in general pioneer conditions 
prevailed so that the position of the 
traveling man was no sinecure. 

The evolution which has taken place 
since that time in the means of trans 
portation by trolley and steam roads, 
the improved hotel accommodations 
and the general advancement of civi 
lization in a hundred ways has mad: 
the life of the traveling man of the pres 
ent day far more pleasant than that of 
his predecessors. The “drummer” ot 
tradition has passed away and in his 
place has stepped the serious minded 
traveling man—a personage respected 
by the business community—an evolu 
tion from the old time drummer who 
was regarded by many merchants as a 
rounder, a sort of cousin to the travel 
ing comedian and the patent medicin¢ 
faker who visited the urban communi 
ties at certain intervals. Not only has 
the standard of the profession of tray 
eling salesman been brought up to a 
far higher notch than was formerly 
the case, however, but the standard of 
buyer has also improved and the meth 
ods employed by the old time travel 
ing man to sell goods would be 
frowned upon by the modern buyer 
and merchant. Buyers now demand 
good judgment and sound arguments 
from the traveling man when they are 
approached for orders in the same 
manner that they demand sound ad 
vice from their doctor or lawyer when 
important matters are concerned 

so far as qualifications for success 
on the road are concerned, the old vir 
tues which have come down to us from 
our grandfathers are still demanded 
in fact are absolutely essential for the 
success of the drummer of the present 
day. The same old temptations which 
have ruined thousands still cross the 
path of the modern-day salesman and 
he must have a level head to “keep out 
of deep water.” Should he find his 


+ 


will is not strong enough to comba 
the temptations which surely will be 
set him he had better quit the road 


‘TY? 


By “Billy” Baxter. 
mediately—otherwise his ruin is as- 
sured. 

To be a success a man on the road 
must be temperate in all of his habits 
in order to hold the confidence of the 
trade. The present-day merchant 
wants to deal with a man he can look 
up to—not to one he is obliged to 
merely tolerate. 

Approaching the Trade. 

The natural born salesman seems to 
have the intuition how to approach 
his customers and his very manner of 
putting his line forward interests the 
buver, at the same time securing his 





R. H. BAXTER 


respect The salesman who has this 
qualification is welcomed by the buy 
er and although he may not get any 


: . 1] sa¢° ] 
orders on his first call he will assure: 
ly do S41) later on 

During the last vear when business 
was So depressed the ch iracte ort the 
true salesman—the man who is born 


for the position—was revealed to the 


1 


trade in every branch of business. The 


true knights of the grip went about 
their usual tasks as though nothing 
lL-~+¢ 


had happened, showing a courage tha 


5 | : | 
was undaunted bv the crv of har 
. » 2 ‘ +1 1! ~1 
times and never looking ie black 
side of things, while the other fellows 
the weak-kneed ones id dismay 
written over their faces throughout 
the entire peri 1 of the depression and 
became prophets ot disaster he 
courageous traveling salesmen did 
more to restore conhdence than the 
entire press of the countrv. Your true 
1 ] ‘ L-s ~] ’ 
traveling salesman is not a knocket 
he considers everv knock a boost ar 
his doctrine is to be fair with his com 
| irn he T 


petitors and by so doing ear 





As in any other walk in life success 


in its fullest meaning comes only to 
the traveling salesman who enjoys his 
work—if he doesn’t fit in the job the 
best solution of the matter is for him 
to try something else—he will not 
only serve his employers better | it 
will be vastly better for him in the 
end. 

Personally I have made t 
in selling goods to push those lines 


that pay the best margin of profit. We 
all know that in every business a cer 
tain portion of goods are sold on 
which the margin is very small and if 
we were to sell this class of goods only 


rye if Owe 


we would soon have to gi\ 


business. Consequently it is up to the 
salesman to push the better paying 
lines and in so doing make his services 


more valuable to his house 
The True Salesman. 


To my mind the definition of the 


true salesman is one who stu : 


line so as to make profitable sa 
his house, who knows how to present 
it to his customer properly, w! ! 
in his dealings with both house and 
customer and who is at all times able 
to meet his customer on litabl 
terms 

hese impressions have c 
duriny a service of about twenty years 
throughout which time I have seen the 
business of our house grow from a 
very small volume to such proj s 
and to such influence that today it 
commands the respect of tl t 
ery trade. Personally I have enjoyed 
my work throughout all thes irs 
and this enthusiasm has enabled me to 
show an increase in my sales ry 
vear, tl last year being no e» 
[ } e it a point not 
business even in the most g 
times have used all my c 
boos yng the work for g es 
and s has helped me to S 
cess I vy line ani tO increase my 
business. I believe if all fe sales 
men together this vear t 
the } atte af things 
he Tok aoe cee 
depress I I9Q ind IgO8 t 
hist ‘ | lave ST fit S 
n Cl go where I have 
better business. which  ] 
good Sig ror 19909 Now S 
our s rs to the whe t 
times keep going s 
the \ vea rolls aro ! Ss 
will s that success has | s 
Re eteen hundre 
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JONES IMPROVED LOOSE LEAF CURRENT BINDER 


























JONES IMPROVED LOOSE LEAF SPECIALTY CO. 


CHICAGO 


9.11-13 South Ann Street Telephone: Monroe 2059 


XC 
x 
xt 
“scorer? 1 
Xe the origina’. EQUALED BY NONE 
NY : “erat Von] — “a ; ’ 
A the Jones Improved But e Mech the only important feature 
; Binder and seeing ring into promin 
Xe facturet mediat began their usual crusad f imit B per nt flat opening books as well as dura- 
#F itil to 
X - ti the only proc ess sold through 
KG ail flat writing surface 
TK — 

A he ; a ee the means of selling the con- 
Xe im] epee ae iran imer a perfect ell as binders 
DN petitor, we do not sell to 
x “i 
DN I al of exclusive dealers, 
i “ 
7» re e agency for a term of years 

t in ints and we make careful and 
xf = | 
n\ I to agency nearest inquirer 
X¢ ' az B ; ( i nal reputation in name, and 
* > hg) t mater rkmanship 
Xe ith the dealer’s good name, 
by ' it to his business 
X a 4 l ver labs e you write or call on us 
by 1 Tones Improved—imitate mat it luring the Natior Busine Show, Chicago, February 
xt 
xt 
xt 
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MADE A LITTLE BETTER 
THAN SEEMS on + 










@ An increasing number of busi 
ness houses want typewriter papers o 





the same class and standard as their sta- 






tionery. Without exception they are using 


y Ol Aampshire Bond 


TYPEWRITER PAPERS 


g Others who are buying inferior grades at $1.00 a box from 
the stationers, will become users of the higher standard upon 
acquaintance with OLD HAMPSHIRE. No more effort, time nor 
argument is required to sell it and it 


Doubles the Stationer’s Profit 


q OLD HAMPSHIRE quality is distinguishing. Made by the only 
paper makers in the world who produce bond papers exclusively, it 
reaches a degree of excellence not elsewhere attained. It combines 
ideal flexibility with a snappy rattle and affords a surface perfect for 
It is attractively boxed and extensively advertised. 



















machine writing 


A Partial List of Stationers Who Handle It: 


Geo. E. Damon : , Boston Foreman, Bassett & Hatch Co. Cleveland 
Francis Doane & Co. , Boston Marshall Jackson Co. . . Chicago 
Thorp & Martin Co. Boston Stevens Maloney ‘ . Chicago 
L. H. Bigelow & Co. . New York Scranton, Wetmore & Co. . Rochester 
Gerry & Murray . New York W.H.Chamberlin . . Syracuse 
Chas. Scribner's Sons . New York Jobn A. Schlener Co., Minneapolis 
Wm. Murphy’s Sons, Phila’phia W. B. Carpenter & Co. , Cincinnati 

Alexander .._sOPPittsburg Kendig Ptg. & Sta. Co., St. Louis 


The Hampshire Paper Company | 
South Hadley Falls 


Massachusetts vil] r ) ap 
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Protect Your Bank Account 





‘The S. & P. check punch stands alone because ts perfect workman- 
t _ ks 5 ‘ ‘ : i aic 5 iA 
e . eeee * «¢ Fs eee . 
“3° “33 : ry J. Sees, See “s Hat : ‘s ees 
cee ef * © seee e 6s oem *et,? © Sue 
*@e@f ef . . * ® ¢ a ee + 6 ° e @ee« 
*e* cose sees te% eee “ee® .° «¢ ®ee* te° %e* 
Ma P ira 
marke 
lf \ ° " ‘ t har write Pr " any 
‘ re ne Ne s.ecs> t re t r Tr \ \ S 10 
Japan Finish, $5.00 Full Nickel, $5.50 
Special Discount to Stationers Agents Wanted 


Samuel Nafew, Manufacturer, 335 Broadway, N. Y. 
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ANNUAL MEETING STATION- 
ERS’ BOARD OF TRADE. 


EW trade organizations among 
the hundreds representing the 


various lines of industry through- 
out the country can boast of such a 
long life and of such successful results 


‘as that of the New York Stationers’ 


Board of Trade. This vigorous body 
has just completed its thirty-fourth 
year of existence and the splendid 
showing which it has made is pointed 
to with pride by the officers in charge 
as an illustration of what can be ac- 
complished in an organization of this 
kind when conducted along proper 
lines. 

The New York Stationers’ Board of 
Trade is a commercial body which 
aims to serve its members in the most 
practical manner by co-operating 
with them in the conduct of their busi- 
ness campaigns, by furnishing them 
reliable reports concerning prospec 
tive customers, by handling their col- 
lections and by the business-like ad- 
ministration and supervision of bank- 
ruptcy cases submitted to it for ad- 
justment For these purposes three 
highly efficient departments are main- 
tained, a collection department, infor- 
mation department and _ bankruptcy 
adjudication department which aim to 
give the members a better class of 
service than can be obtained through 
the large commercial agencies Che 
remarkable success which the organ- 
ization has had in the collection of 
accounts and the excellent service 
which it has been able to render 


(through its information department 


has caused it to make an effort to en- 
large the scope of its work along these 


| lines and to increase its usefulness as 


an organization and an important fac- 


| tor in trade matters by enabling the 
office supply and stationery trade gen- 


erally, irrespective of membership, to 
share in the benefits of this excellent 
service. The bylaws of the Board per- 


| mit it to handle business of this char- 


acter coming from this line of trade 
Manufacturers and _ dealers in these 
lines of business are therefore request 
ed to send in—as a trial of the service 

say about six requests for iniorma- 


tion and six collections, as a test of 
the Board’s service in these depart- 
ments. The best of attention will be 


given these collections and requests 
for information and it is hope« 
manner to greatly extend the useful- 
ness of these departments 

\s a demonstration of the good re- 
sults obtained in the past the organ- 
ization refers with pride to its collec- 
tion departments’ annual report for 
the last year, showing that out of a 


. ~ 
ating S22;5.- 
~ 


total of $,010 claims aggreg 
517.41 sent in collections were made to 
the amount otf $72,790.43 eons the 
organization office and that nearly 


$75,000 was paid direct to members as 








ON- 


long 
the 


ugh- 
hoa 
sults 
lers’ 
ody 
irth 
1did 
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qa result of notice from office and at 
torneys 

The Board is convinced that its 
service will yield better returns than 
that of the average collection agency, 
as it understands the needs of the 
trade better, is more familiar with con- 
hice supply 
and stationers lines and that it can 


ditions 


vette esults reaso! its smaller 
uit ett rea n than 
the | YF agen in Wi Ss vel 
v\ files co gat - 
on 
Tl t n De f the 
Board has reports on fil t the pres 
nbering 89,350 [It has 
evist | f the ling and 
credit of 72,282 dealers, of which 3,162 
ire mes receive during the 
ei 7 » inquiries for information 
embers during the last 
ptcy Department of 
e B so makes ane excellent 
showing has the aim of the 
Board to make this of special 
al bers. | he last year, 
$42,391 .4! aid it this depart- 
1e1 laims of members—an 
excess of $14,113.08 over the amount 
paid t reditors the preceding year. 


The management of the New York 


Stationers is in excellent hands 
and the personnel of officers as well 
as the sound financial condition of the 
Board as rev aled bv tl auditor's fig 


ures are a guarantee of the safety and 
business matters 
entrusted te its care \lanufacturers 


. ¢ 7 1 
and dealers generally would do well to 


proper handling of 
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patronize a trade bureau of this char 


ethcien Service, while at the Same 


g their loyalty to an or- 
ganization devoted to the best inter 
ests of the stationers and office supply 
lines The offices of the Boartl ar 
Q7 Tt OO Nassau street to wW 

/ 
dress all communications can be sent 


THE RICHISSIN ENVELOPE SEALER. 
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themselves ot prompt, 





TYPEWRITER 
RIBBONS 


CARBON PAPERS 


I. M. C. 








@ New management, new 
policy, new machinery, 
new processes. 


@ Everything new and 
up-to-date. 


@ Second to none in hard 
finish varieties of carbon 


paper. 
@ Prices commensurate 
with quality. 


@ Pencil and Pen Carbon 
Papers, all kinds. 


@ Ribbons of all kinds for 
all typewriters. 


@ Two colored and three 
colored ribbons a spe- 
cialty. 


@ Agents wanted every- 
where. 


@ Special attention to 
large consumers. 


@ Price lists, and sample 
carbon paper, to responsi- 
ble parties. 


@ Write today—you may 
forget it tomorrow. 


Indeliba 
Manufacturing 
Company 


Rochester, N. Y. 








OFFICE APPLIANCES 














NEW DUBUQUE STATIONERY - 
HOUSE. 








Newspaperdom in Dubuque has lost a 
most valued member of its staff, while the t 
Stationery trade has acquired a 1 trom ’ 
whom great things are expected by the re 
cent embarkation into the statione: ine { 
tts of C. |] Fitzpatrick of that city ga { 
member of the Dubuque Daily T: Jour- . 
That Seal Stands for Quality ||) Svpsick recony purchaser | 
the business of the late James Kelly estate | 
‘“*Ideal’’ quality means excellence in every minute detail of and will enlarge that well known book and ' 
manufacture. This ‘‘Ideal’’ quality is insisted upon in all | Stationery store, adding such lines as are , 
: necessary to make it complete modern 
| book store and business and tyq sup 


Carter’s Ideal | ply hous | 
Typewriter Ribbons and Carbon Papers : 


Ideal Ribbons are most durable, of a non-fading color and put 
up in a way to attract the best trade. They give clear sharp 
copies and do not fill the type. 

Ideal Carbons are of different kinds to fit the varying needs of 
all classes of work. But every sheet of carbon, of whatever kind, | 
is of ‘‘Ideal’’ quality | 


THE CARTER’S INK CO. 


BOSTON NEW YORK CHICAGO 








For attaching correspondence to file 
covers, attaching legal papers, invoices, 
manuscripts, freight bills, etc. One 


“Easy” Fastener 


‘‘Easy” Fastener will do the work of two 


Cc. E. FITZPATRICK 





=of the old style fasteners, and do it 











“easier,’’ there being only two prongs to 
-*atent Pendin a , >, ‘ 
Paten ending bend. Standard distance between prongs; ‘Mr I itzpatrick Was the a 

Times-Journal staff [hat is, thoug 


different length prongs. Great discount to trade for the purpose of introduction. 











in the thirties, and, therefore, com, tively 
a young man, he has been the longest in 
Manufactured by E. G. ROBESON, 753 Bedford Ave., Brooklyn, N.Y. continuous employment with the paper, his 
service covering a period of nearly twenty 
years. He started with the old Tin June 
16, 1889, shortly after leaving scl , and 
was the president and business manager « 
the Times Co., until 1895, when 1 Smit] 


éé CAPITOL” ALL | k t d S t Morgan Printing Co. succeeded to tl a 
I AS ership of The Times Co., and its papers, the 
G S n S an e S Times and Journal, consolidating them with 
the Globe 


Mr. Fitzpatrick went wit 


I 


} 

pany in the capacity of advertising 

ager, in which he has since continued, and 
in which ] 


eaves an eminentiy su Ssstu 
record He has been identi 
great development of advertising that D 
buque had in the last decade, and 
many of the advertising meth 
vogue. He proved himself wel 
his chosen profession and was 1 g 
as one of the most successful 11 


tising field in the state 


WANT LINES. 








Damers & Kuenzli, 53 Sa: 
SET No. 30— $2 50 SET No. 31— street, Porto Rico, have started ' 
Pressed Glass ct. . Crystal Cut and office appliance store at d 
are interested in the following lines Blank 
6 . ° ° . 2 ° ” books, bookkeepers’ supplies, rb 
The Capitol is the Highest Achievement in the Making of An Inkstand cash boxes, copying presses, des 
velopes, office furniture, inks and inkstands 
wok » and order books paper, p 
CUSHMAN & DENISON MFG. CO., 240-242 West 23rd Street, New York stenographers’ supplies, typewrite: nd 
typew plies, erasers, | 
bi as : 
| 
it i 
if 

















THE S. & P. CHECK PERFORATOR. 


This machine has been continuously in 
the market for fifteen years, and is to-day 
steadily increasing in popularity 

The machine is a mechanical master- 
piece; it guarantees your protection, has a 
perfect automatic and positive feed, easily 
operated, simple ynstruction, and can- 
not get out ¢ f { rd¢ I 

The S. & P. machine is 
tensively in the principal financial, indus- 
trial and mercantile institutions every- 
gnized as ne of the most 


mployed ex- 


where, and ts r¢ 
eficient preventives of check raising ever 
invented, selling at the pop 

in an enamel finish, and at $5.50 ina nickel 


; >. oe 
ar price Of $9 


plated finish 





H - & | MACHID 
The necess S 1 means 
| 
to prot 1 paper 
from alt ded argu 
ment 1 \ \ 

The skilled check-raiser plies his trade 
ess and less fr ly xr to the wide- 
spread use of protective devices and the 
better information of the public, and a very 
large majority f th es now are the 
result f suddetr temptation to some 
trusted t unsusp¢ ted mpl ve or cus- 
t iit 

When 1 protection at | is used, but 
safety tinted paper 1s 1 altogether, 
ther 9 y vays in which 
ee %e ee08 ® eee .@* G00 0, ote e%s 
eee °  ¢ e eS se fe 
ee e @. « & 2° %&e © 6e0, e.6%8 @ 
ee 2 © sees © e Ss o'"4 "eS, ° 
ee ¥ ee > £ sae tot 
ecco tees %e% see “ee® *e* * ee” %e ° 
hecks n | tered, many of which re 
quit 

The machi : : d with any 

he g f foreign 

markets 1 t manu irer, Mr. Samuel 

Nafew 22c PR, lwaray . York. invites 
h} 
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EXCLUSIVE 
AGENTS 
WANTED 


MANY SIZES IN STOCK 


ECONOMICAL CANVAS 
POST BINDERS 


POSTS INCH DIAMETER 


BOUND 


LOOSE LEAF 
SYSTEMS AND 
DEVICES 





SPECIALS MADE TO ORDER 








SECURE 


JOINTED POSTS 
KEY LOCK AT END 


+} . rr ' 
Lit COliie 


17 Stock Sizes, 6x94 to 18x20, 
$2.00 to $4.50 








PEERLESS 


JOINTED POSTS 
AUTOMATIC KEYLESS LOCK 


Br 
13 Stock Sizes, 6x9} to 18x20, 
$2.00 to $4.50 








EMPIRE 


SOLID POSTS 
AUTOMATIC KEYLESS LOCK 


FP il] ick 
13 Stock Sizes, 6x94 to 18x20, 
$1.50 to $3.00 








ZAR 


JOINTED POSTS 
THREADED TOP SECTION 


7 Sizes, 6x9} to IL4AxI1} 
$1.40 to $1.75 











REX 


SOLID POSTS 
THREADED AT TOP 


7 Sizes, 6x94 to I14}xIli 
$0.75 to $1.00 


BRANCHES: 
NEW YORK 
CHICAGO 
BOSTON 
LONDON 





The winlocK Company, CATALOGUE F 


MANUFACTURERS 


425 Main St., Cincinnati, Ohio 





SENT ON 
REQUEST 
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Peerless 
Paragraphs 


Peerless Carbon will 
compete with other 
high - grade makes 
solely upon its merits 
regardless of price. 


We make it as good 
as we can, with the 
most modern ma- 
chinery and proc- 
esses, the best ma- 
terials and _ skilled 
workers. It is good 
carbon. 


Our business would 
‘not have doubled in 
the past year if deal- 
ers did not find it 
rofitable to handle 
eerless goods. 


I Probably you have 

met them in compe- 
tition—-to your dis- 
comfiture, per- 
chance. They are 
sold practically in 
every country in the 
world. 


We guarantee 
rompt delivery. 
ith a greatly en- 
larged plant we get 
the goods out on 
time. 


Send for the book 
about Peerless Car- 
bons and Ribbons; 


and in your own in- 
terest ask for sam- 
ples and prices: 


They are both bet- 


ter than you expect. 


gq We quote F. O. B. 
Buffalo. We sell 
only to the trade. 


Peerless 


Carbon & Ribbon 
Mfg. Co. 


Richmond St. West, 
Toronto, Can. 
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Handling the Stock 


How the Perpetual Inventory Will 
Show the Exact Condition of 
Stock. 


By James T. Lacey, Manager Station- 
ery Department, Woodward-Tier- 
nan Company, St. Louis. 


PERPETUAL inventory for 
the Stationery Department that 
1] ‘ af 


will show dailv the exact co 


n oft STO k a thorough ky wiedg 
of each item—long has been ; exed 
lo institute one that ld 


measure up to present-di 


problem 
iv require 
ments was a still greater problem. But 
l am now using in my departments a 


perpetual inventory that meets all the 


requirements most satisfactory 

For several years | used on many 
lines a plan that met in several ways 
just what was wanted but nothing 
that embraced all lines But from 
those beginnings I continued to add 
bit by bit until | evolved the present 
system—the perpetual inventory 

The Thing Required. 

\t the outset it necessitated, first, a 
classification of the various lines of 
goods carried, in order to. sim- 
plity the matter of indexing. This, 
of course, is supposed to be fol 


lowed by a complete inventory, 
taken presumably at the annual period 
of inventory taking \n inventory 


which would mean the itemizing 
every specific article, as in the case of 
Spencerian pens, taking quantities of 
each and style number, or in pencil 


the same method would have to be 


used, the serial number and number of 
each grade; in blank books, each thick 
ness and various rulings of each thick 
ness would have to be taken; in type 
writer ribbons, the brand would be the 
first division followed bv machine on 


which ribbon is used, then color and 
whether record or copying ribbon 

To care for these properly loose leat 
sheets measuring 16'2 inches by & 
are provided. The main headings are 
Purchases and Sales: the sub-head 
ings, Date, Order No., Quantity. 
From, Invoice No., Dat 
Quantity, Price, D/C, Extension. Un 
der Sales, the headings are, Date, Slip 
No., Quantity, Extension, On Hand, 
The first sheet, called in the system, No 
1. cares for an article which was moving 


> “9% 
ACC VOC, 


onstantly, while the sheet numbered Ni 
2, provides for less active goods, and 
Sheet 2, for those items which move slow 
ly These sheets have special rulings ane 
headings, at the top of which are: Di 
vision, for the writing of the name of 


class or line of goods; then Minimum 
Quality, which space provides for 
ting down the lowest quantity of tha 


article one could afford to cart 
stock: next, Maximum Quantity. so 
that one will not exceed or over-sto 


Both of those columns can | 
justed by use and time r) fourth 
column or division, is for Fa 
alogue Number he entire pag is 
divi separate columns 
above, into Purchases and S 

Other Features. 

The theory of a daily inventory is 
simply a Debit and Credit t 
with each item in stock Phe columns 
minutely specified above ybviously 


speak for themselves. The first group 


taking care of the order in its severa 
stages, and whether partial 
order; then its sale 

The next sheet is called No j hich 
is divided in columns under the gen 
eral heading of Recapitulation he 


idea of this is that the recapit 
is to be taken monthly in order to 
show quantities of each group 


cles and investment in same [his 1s 
then followed up by a monthly report 
of stock on hand. This sheet lled 
No. 5, having printed on it the various 
divisions of lines of goods he first 
column shows to which divisio1 1e 
article belongs: second, the 1 ntory 
or amount taken at time of 
ventory; third, for Purchase, followed 
by a fourth for Sales, made sit the 
invent the fifth column showing 
the net stock on hand. This is ery 
great assistance in kno © he 
monthly sum invested in each special 
line of goods into which the stock has 
been separated. 

Sheet No. 6 shows the strongest 
features best results obt 
this perpetual inventory fr 
terly report of dead stocl ir, more 
properly speaking, stock that has 
failed to move This is likewis ly 
vided into columns taking the 
Items, Line, Quantity 
whethe t is dead t he 
sold regularly This sheet is made 
up by the keeper of the Recor t the 
end o quarter and given to the 
buvet manager of thi 

hus b ging to his atte ’ 
forces stock that has 
fe nonths and show n 
thos es which he mus S | 
poss e a spe : 

Shi \ 7 is the Hous g 
Ticke s used f ’ 
acter of sale as indicated by 
ing [he most trivial sale is 
in terms corresponding to 
number or house number n 
accord is neat iS poss 
the a sul isions S 














ori XIng » > a‘ rdet to 
facilitate checkit Y out te s sold. by 
the Record Ciel | ) XS is i 
T> | , ‘ 
House Furchas blank IS sent 
t every it purcnase Lli goods 
‘ ( v hie ‘ hous chases 
9 Ss returi or son, are 
treat¢ - ( nal S Webits 
nk ( gene! dot Pur 
chas stoc han le every 
sale S given 1s 
cares l ¢ Salk thus 
keep ~ ‘ is balance 
iS poss Dit 
Phe ict mmplis g t this 
- ] ] 
j \ e sche pends n the 
” 9 ( ( depart 
' 
‘ _ 9 _ Ca ~ ruld he 
—¢ cit ums — Ccon- 
‘ va bus Ss 
| ¢ ( S rive SI ch i 
syste ~ ¢ among 
eh 7 + we ’ ’ nt } no now w—igca 
il¢ ‘ } A . es OW IiCUY ¢ 


f the condition of stock on hand: the 
| those that do not, 


go s S 
1) TY) | 7 ’ 
I> laKINg 
irchases al Sates I against 
] tt 
ci 


UNIQUE ADVERTISING IDEA. 
The Wilsor ihce Sup; Company 





lopek Kas 1S¢ yt 
é ¢ T i! (sast l 
humor Kas 
Daily ¢ pit | Dodd's ma 
hine belongs vay down t alphabet in 
lassificatior nd sometime vorks on the 
hit and miss plan But f wing 1s. the 
author's wn description ot Ss mistortunes 
stuns “4 +} ] - ey ee. PT 
togetne wit 1eve [ t30n whnicn 
the Wilson | Supply mpany has 
de £ th, rticl 
A Word of Explanation. 
By Dodd Gaston 
If it Irs t i that this dey ent is un- 
isually isinine today it n ittributed to 
the fact that tl typewriter bucking again 
Tor threes vears Ve hav t ggzled with a 
ypewriter whi ibsolutely refuses to be brok- 
n to harness W he it isn’t mping fifteen or 
twenty letters time it is sticking on two or 
thre ( expert repre- 
senting tl firr that manufactures this par- 
ticular brand of machine 1 eight trips to 
office ir ? lay, but t the end of the 
day the typewriter was jumping gs and shy- 
4 bborn! ever Now, no 
man with a rant typewriter on his hands 
iT per t; ‘ } + ¢ y ; y retain his 
good |} stuff that 
eeps to t 
king : n ( 
ered f 
] h 
¢ : 
. g S ‘ Ww 
+ ¥ Z x = 
. 7 , 
| 
al Z 
W i 
n Ang 
roa ‘ 
Anothe Word of Explanation.” 
e! t it > T ~ 
whi pDpear y dd ¢ es 
rday morning, The W fl Sup} Co 
ake ‘ . ’ ¢ = Govan " r pub 
“ha T 7 
ay ; r Sr . 2 
f ’ t 
Wils fT ~ ( We 7 
tive . i ft} 
t king. s ] wis 
inr rn’ ssfull i ] 
he w 4 t is ibs 
itely <x ' +. ; 
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the SHIPPING 


ty é rices 





Just pliable enough 
without being soft— 
Just stiff enough 
without being brittle— 
the perfect flexibility— 


That’s what makes 


Counting House 
Paper Fasteners 


Made 
1 to 4 inches. 
xes of 100 each, 
ictual count. 


different from the ot! kind. with round 
and flat heads in 9 numbers, sizes, 
N¢ Ss lto t par ke d inroul 
ten poxes to a carton. Ful 
Dealers should get our catalog, which shows 
the complete line of THOMAS Specialties. 
Liberal Trade Discount. 


Thomas Stationery Mfg. Co. 
Springfield, Ohio 
New York Office: 537 Pearl Street 
Chicago Office 
515 Baltimore Bidg. 














The DUDLEY Book Holder 


k by enabling you to get out of 
book that you must have to 
hich is now covering up the 

| reter to It will hold 
t re rd books that you need near you. 


Patented. 


I liusted to anv desired angle and 


thi ime holder mounted ona 

h 1 be brought as close to your 

ter or adding machine and can be 
1 to anv height desired 

ilar describing full line of 

Pad ar d Book Holders. 


THE DUDLEY MFG. COMPANY Marion, Ohio, U.S. A. 

















118 











OFFICE APPLIANCES 


The Invention of Loose Leaf Books 


How and Why They Came Into Ex- 
sistance. 


By F. W. Risque, Secy. Sieber & 
Trussell Co. 


ANY of us who had been for Geographical Index. | 


1S desirable LO keep 


years overtaxed bookkeepers, 
recall our almost daily efforts mers of the same section together, 
to lighten the burden by more syste that those of a certain town or terri- 
matic arrangement of our work. tory may be convenient fo 
One great difficulty, that of alpha son, attention or any other reason, the 
betical arrangement continually rose index tabs may be A to Z, or have the 
before us. We would on opening a names of different sections, tow! ir 


new ledger, apportion space for each countries 
letter and for a time all would go well, AtoZ 
until one greedy, or popular letter we 


When we use A to Z tabs, 


arrange all the ledger pages of 


would not only use up all its allotted each town before its letter; then 
pages, but demand more. Then the Stoke would be before the tab “5,” 
trouble began, and before many days, and all customers in Stoke would be 


beautiful arranged alphabetically and pla 


























COMBINI 
Elegance with Utility 
Highest Quality 
WITH 
Lowest Price 
Typewriter Typewriter 4 
ome D@SKS “ou. Chairs 
Paper Cabinets 
SEND FOR CATALOGU! 
Dearborn Desk Mig. Co. 
Marion, Ind. 
The RAPID LETTER 
) OPENING MACHINE 
Something New 
Sells on Sight 
lust what you ha 
been wanting for year 
RB ONE CLERK does 
: i the work of thre« 
} 4 One mur ite 
Nothing to get out of order. Will last a lifetime. Agent 
making big money, WHY NOT YOIlt 
Write at Once for Particn 
i ii Sample sent prepaid anywhere in | S. or Canada upor 
i i] receipt of price $3.00 
\ 
Address C. E. CAMPBELL & CO., Manufacturers 
ai) 497 Buhl Block, Detroit, Michigan Phone 2771 Main 
t 











we found our plans disar- 
ranged—a _ satisfactory solution was’ gether, just after the last nat in 
the bookkeeper’s dream, and he kept Stoke; a common yellow index sheet 
on dreaming and studying and de- without tab would be added as di 
termining that he must solve the prob- marcation between any other town. If 
lem. you had customers in Stratford, they 
It may well be doubted whether any would be grouped, arranged alpha 
great scientific problem has ever had _ betically and filed just after Stoke 
such continued and intense study, by Should you have customers in Squires, 
so many intelligent men. Success has, you arrange them similarly, but al 
at last, crowned the work and brought ways insert a yellow or other is 
into being, looseleaf or detachable tinctively colored sheet between each 
sheet books town, that you may keep each town 


In addition to sequence of accounts, 
we may now cull from the volume the 
pages which are no longer needed for 
current reference, file them in a trans- 
fer or reserve cover and retain the live 
matter 
had its own 


pe rience 


Indexing loose-leaf books has 
evolution until now ex- 
has demonstrated absolute 

either alphabetical, geo 
graphical or class to be most satisfac 


sequence, 


tory. 

The index for a loose-leaf book is 
composed of blank pages each with a 
projecting tab, the tabs appearing re 
spectively in an unbroken line from 
the top to the bottom of the pages 

Alphabetical Indexing. 


We have the loose leaf cover con 
taining the index only, and are ready 
to start 


The first account to open is John T 
sheet 


jones. We head a blank ledger 
with name and address, 1 post 


the amount, placing the sheet just be- 


etc., and 


fore the letter “J.” The next account 
is William Jones. We place the sheet 
just after John T. Jones. The next is 
H. Jenkins; he goes before Jno. T. 


lones. T. Judson follows W. Jones; 
Thos. Jackson would precede Jenkins, 
etc., then the arrangement of the 
ledger sheets would be found preced- 
ing the letter “]” as follows: 

Thos. Jackson, H. Jenkins, Jno. T. 
Jones, W. Jones, T. Judson, or in th 
same order as the names in a city di- 
rectory, or the words in a dictionary 


e 


separate, and yet have all the cust 

mers in each town in alphabetical or 
der. Should you desire, you may have 
separate tabs for large cities abbr 
viated, say Birmingham, “Birhm” ar 
ranging your customers alphabetical 
ly, and if the number was great, have 


A-E-I-O-U-Y, 


have a com 


small tabs of vowels, 
or carry it further and 
plete sub-index with small tabs of A 
to Z so that with one or two hundred 
names in Birmingham you could turn 
almost instantly to any one nam 
Class or Commodity. 
books, Cost 


indexed by class or 


} } ] ‘ . 
nase DOOKS, OS res 


Pur 
etc., are usually 
commodity 

[In store books you carry Steel for use 
You may class it—Soft, Half Hard, 
Tool. Under 


half-roun 
and if you wish finer sub 


these vou ma ive 
tabs, square 1, rour 


sheet, et: 


division, may have small tabs with 
dimensions, '4-14-%-%-1, etc 

For COST books vou may } e 

} 


classification of component parts and 


subdivision of these For put sé 


record, for travelers’ price books, for 
inventory or for any purpos¢ We 
made one index of 3,400 subdivisions 
for one large merchant 

Should you have any _ inquiries 
about indexing or general application 
of loose leaf books to your business, 
we would be pleased to give you the 
benefit of our experience, free 

We could demonstrate that loose 
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Flexible 
Ventilated 
Pen Holder 


Will never go back to the 
Old-Fashioned Stiff Kind 
: 1 " ora tired fingers 
no — WrrEee § cramp, I re 


It lit any 
hand ve- 


Why the Stationers are 
featuring it 


mr 


‘ . it we 
are sending customers to our dealers. 


. ree 


Retails for 25c each 
5 for $1.00 


CUTTER-TOWER CO 


BOSTON, MASS. 





An = articl t exceptional merit is the 
Nicl P ee very practical 
+] cke to { ve 
, cut v 
1 this article 
I SS Ol N 
I ide spring, w 
I pen rm grip, | [ 
mits t é y withdrawn 
in pocket be c g 
i¢ Ket er Wit u w ~ . 
inl neat in app HE ideal of the manu- 
ind 2g busy t ae : 
all facturer is closely ap- 
This pencil pocket is built for durability proached in our new carbon 
Ss W | Servi ,» at Irom the | st 1 
ly It paper. Its quality features 
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THE NICHOLS PENCIL POCKET. 










will appeal to all users. For 
general use it is unexcelled 
while it establishes an entirely new 
class for manifolding. Not only 
does it give superior results, but it 
produces a surprising number of 
satisfactory copies. We have 


named the brand 


Rattlesnake 
tain pens—every article CarbonPaper 


“glee Gakaall € It is peculiarly sensitive with 





apps Fe: remarkable cleanliness. It pro- 
| duces sharp, clear-cut impressions 
22 Dayton that bear the closest resemblance 
to the originals. ‘There is perfect 
ag a ms ie rh distribution of the colors. The 
coating produces a medium soft, 
velvety surface without tendency 
to smudge or blur. The texture 
of the sheet gives surprising 


strength. 


€ DEALERS should write for 


erk is worth his wages plus an samples and prices. 


Columbia Ribbon 


siery 


, ‘ 
ndker 





BOOK-KEEPER 


CUT OUT YOUR TRIAL BALANCE of Pers 
y using r Leager Balance | 
WY ess 


ints ; 


am y 


AND TAKE NOTICE 


MILLER & HAM, Chattanooga, Tenn. 





. 


ar ve W 
: SIT t 


P 


j yy and Carbon 
Mfg. Co. 
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New York 
N. Y. 
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New Mork Boost Club Banquet 


[he fifth banquet of the 
Boost Club of New York was held at the 
Hotel Astor Wednesday 
20th, and, like all gatherings of this organi 
zation of optimists, it was an occasion for 
“help the 


annivefsary 


evening, January 


forwarding the other fellow 


movement. In keeping with the record for 
having noted men address them, the Boost 
ers had at their guest table men of national 
prominence, and the fact that with scarcely 
any exception every member remained in 
the banquet hall until the last speech was 
made, proved their appreciation. There was 
boosting a-plenty, and it’s safe to say not 
a man left without an added incentive to 
boost 

Arch-Booster John \ 
at the guests’ table, which was on a dais 
on the north side of the banquet hall. Rt 
Rev. Ethelbert Talbot offered a_ brief 
prayer, and everybody proceeded to take 
proper care of the tempting dishes which 
were continually confronting them rhe 
orchestra in the balcony livened things up 
between courses, and R. J taker sang 
some of the popular songs, the diners join 
ing in the chorus of each one 

When the time for speech-making ar 
rived, Arch-Booster Anderson opened up 
He first paid his respects to the ladies in 
the balcony, and assured them it was a 
pleasure to have them grace the occasion 
with their presence. He called attention 
to the club motto, and said he knew it 
was the endeavor of members to carry for 


Anderson presided 


Write for Prices 
and Catalog 


vard the a n of the mott d urged Rig 
tl t continue the enthusiast bishop 
I e the coming year the best in t P was 
tor of the club In concluding, Mr. At speak 
derson introduced the “cheerupadist f the especial 
evening, Williar P. Christopher glad he 
toastmaster, on rising, was greeted w Instanci 
f “Hello, Bill,” from all over the observed 

mm and the crowd joined in singing “For in making 
he’s a jolly good fellow.” “Bill” acknowl have had 
edged his reception with his usual grac: and spit 

| smiles. Before introducing the speak hurt by 
ers of the evening, Mr. Christopher gave a lack oft 
little talk on boosting, emphasizing the fact with met 
that there was nothing to the club motto’ to mak« 
inless it was practiced in every-day life repel hin 
He said the club was to be congratulated bers Gos 
on having men of such prominence with R. Fult 
hem on this ocasion, when, “under the zens’ U 
careful scrutiny of our wives, we meet to ind told 
eat, drink and be merry.” He spoke of the effective 
usual exodus of the Jersey crowd around _ tion. 
11 o'clock, and admonished them to remain Charles 
this time until the last of the guests had _ States, spol 
spoken Before concluding, Mr. Christo greatest 
pher called the retiring arch-booster, He said 
Samuel Graydon, up to the dais and pre all-embra¢ 
sented him with a loving cup from the boosted 
club He referred to the splendid work a booster 
done for the Boost Club by Mr. Graydon thoughts 
and expressed the wish that the gift would John Temp 
remind the recipient of a bunch of good York Ameri 
fellows who would always remain his hearers as 


friends. N 
briefly, bu 


sincerity 


Ir. Graydon expressed his thanks 
t with a very evident feeling of ferred to 
element 


tention § ti 


Pennsylvania, Bet 


rst f the invited g 
1 ne to N 
+ B <t 
told some eg 

Ss t be sting wW 
rk. He thought 


ve at d respect them t 


sing he wishe 


utting, chairman of the ( 

talked about public opi 
he Boost Club « 
iting it in the right di 


Creat, treasurer of the Unit 
President Roosevelt as 


onal booster in the w 
ked the word booster; it is 
ne, and “who has 1 L, 
e time? Who would not be 
His speech was full f go 


brought out 
editor of the 
began by addressir 


e Graves, 


w-boosters. for it 1s my 


me one of you H 
| ster as the most essent 
ration. He eulogized Pr: 


The Seal of the Users Approval 


is found in the universal sale of the 


I-P Loose Leaf Price Book 





I + 


Sold Through The Trade Exclusively. 


IRVING-PITT MEG. CO. 


KANSAS CITY, MO. 
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s of the ques- 

nswer in 
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ught the eve- 
easant conclu- 


superior 
nutacturers 
Paste Com 
the title of 
Che admirable 
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Carbon Paper 
Gives Satisfaction 
and Holds Trade 


Good carbon paper is the opening wedge for developing 
a profitable and permanent office supply business. 


Carbon Paper and 


Typewriter Ribbon 


Sell these and your customers 
will come back for more, and 
for other things, too. 


**The Pink 
of Perfection”’ 


If you prefer another grade, we also make 


Aurora—Maple Leaf—Clover—Diamond—Thin-O 


Our typewriter ribbons are manufactured by us from the best grade 
nainsook—they come in all colors, to fit any machine. They are 
positively nomfilling—have strictly indelible colors—and give asharp, 
even letter all the time. Remember, we sell neither to consumers 
nor catalog houses. Our business is wholly with the dealer. Give 

us the chance to co-operate with you in pushing Carnation 

Carbon Papers and Ribbons. 


Miller-Bryant-Pierce Company 
Main Office and Factory, AURORA, ILL. 




















You will have | #2 





Strength Without Flat x 
Weight or Bulk oy — he aed 


iness man anc bookkeeper should know that but one 
C a S 0 e k ¢) is needed to lock and unlock, and open and close the 
g mechanism of the Mann Yale Loose Leaf Ledger —no 

she be inserted or removed without the Yale Key. 


e Mano Yale Ledger fits the severest service of any business. 
g cQuipped with a Yale lock gives to the leaves all the security of 


k, andthe ‘* Mann’’ is the only ledger permitted by patent 
ea Yale Tombier Lock—it is the only ledger that protects. 
’ should be able to get a Mann Yale Ledger from your 
tationer; but if he does not have it, you had better com- 
fe) Those at all interested in the 


ate direct with us 


{ “loose leaf’* ought to read our copyrighted book- 


5 t ‘' The Interchangeable Leaf Ledger."’ It is 
| t f information and is free. Send for copy, 
Lg 





gy r Desiness. 


) Willies Mane Company, 527 Market St, Phila. 








Ledger as the 


ng aid tt e in position to give your customer what 


Style of Advertisement 


Every stationer should be to furnish ‘tthe only ledger that protects,”’ and 
I y id his g i name t reputation of the Yale Lock 


You have t irry a line of t etter grade loose leaf binders, so why not let it 

M You t ¢ t omething exclusive in addition to 
+ + Yy P + 

Ma : ge it alwa acu as back of it sixty years’ reputation as a 

" acturer; it has all t nts that a se leaf ledger should have and many entirely 

M af Ledger f isers as seek good returns for their cash. It is not a 

to wear - ver on the way to the repair shop—it is built for 


e ar ¢ t 4 : 5 ir publicity in your behalf. 

William Mann Company 
Makers of Loose Leaf Devices, Blank 
Books, Copying Books and Papers 


529 Market Street Philadelphia 
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‘ ‘ TE MAKE Paperoid of several 
different thicknesses, but all thick- 


nesses are of the same quality of 









Removable stock. The lighter quality is used for mail- 
Card ; 
2x3 in. panel ing purposes by Banks, Trust Companies. 


Lawyers and others sending valuable papers 


a by mail; also for filing small quantities of 





j papers. Medium weight is used for large 
/ flat wallets, and for all expanding sizes. 
Jj Then we make an extra heavy grade for 


ha rdest usage 





Flat Paperoid = an; 
Folder, Paperoid wa coined word and secured to 
for Vertical Fil . 
iia — us by Registered Trade Mark. 






) There is no other line of filing envelopes 
and wallets in the market that can compare 


favorably with ours for varicty of styles and 


Ae | 
I dusebiiey in use. 
od The accompanying cuts show a few of our 


leading styled, but we have many others, 


 —— 





Paperoid Filing and can furnish anything your special busi- 
Pocket, Showing 
our Regular 

E s 
X pansion matter how large - the goods or the quantity. 


ness May require, no matter how small no 







fi ‘\ eat We have recently more than doubled our 
i ‘= ©) will be glad to send samples and give 


~ prices to any who will write for them. 


a capacity for manufacturing these goods, and 





Combinanon 
Paperoid Filing 
Pocket, Closed, 


















Combu:ation Paper- 


Open for Reference 


ALVAH BUSHNELL COMPANY 


#2 MARKET STREET, PHILADELPHIA, PA. 















Removable 
Card, 
Full Panel. 













Paperoid Folder, 
with 1 inch 
Expansion, for 
Vertical Filing 







Paperoid Filing 
Pocket, Showing 
Drop Front 














oid Filing Pocket, 
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RELIABILITY 


POSTAL the one im- 
, o ¢ Le aw itv 
The PELOUZE POSTAL S$ ALES stand for 
post 
itter, but 
d ns 
ri e, Otmece 


es in stamps 





EVERY SCALE WARRANTED 





CAPACITY 
Mall & Exp., 16 Ibs. $5.00 





getting Commercial, 12 Ibs. 3.75 

( I ‘ts supply U.8.. - = 4 Ibe. 2.50 

or -+-1B.18 <a eee Vietor, - 1$1bs. 2.00 
; t price 

















VISIBLE MUSIC. 











“THE BEST LINE” | 


OF 


TYPEWRITER 
CARBON PAPERS 


“‘and we can prove it.”’ 


$2,500--$10,000 According to Ability ‘ 


THE ONLY PROFESSION IN WHICH THE 
DEMAND EXCEEDS THE SUPPLY 


1 Ye, is cow for che first 

COST ACCOUNTING Ft taieed by 
) teachabl le form by mail, affording a new 

nly paid calling for Bookkeeping and Ac- 

of every grade. Our Course represents 

cal experience of 40 years of one of the 
ccountants and Systematizers in the 

ntake it in spare hours without 

present occupation or loss of 


CERTIFIED PUBLIC ACCOUNTANCY 


ized now everywhere as a ofession 

Medicine and Law We teach you in 

are hours to pass C. P. A. Examination, 

: for practice anywhere. Our course o 

struction was prepared and is taught 

a ’ by Certified Public Accountants and 
of highest standing in New York. 


Cost » Acccnnien, Theory of Accounts, 
Practical Accounting, Auditing, Com- 
mercial Law, also Bookkeeping and 
Business Practice. 








Sold at the lowest possible 
prices, quality considered 

















(Incorporated You cannot fail in either Course, being aided by 

, . - . i instr t 41s vidual suggestion and criticism. 

MANUFACTURERS FOR THE TRADE w “guarantee { the: : act ‘cabil ity Write for 
Booklet 13 


OFFICE: FACTORY: 
96 John Street 180-182 Centre St. 
NEW YORK, N. Y. 


Uaiversal Business Institute, Inc. Dept. 13 
27-29 East 22d St., NEW YORK 














INVINCIBLE OFFICE PASTE 
“ THE PASTEESUPREME” 


a ned with intelligent skill 
Retains Its Softness Longer Ilhan Any Other Paste on the Market 


r fr i know the satisfaction and increased 
We have a plan which is very effective 
profitable to you. Let us send 


+f 


THE NATIONA|L PASTE COMPANY 
COLUMBUS, OHIO 
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Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing Ink 

Taurine Mucilage 

Photo Mounter Paste 

Drawing Board and Library Mucilage 
Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the 
Trade. 


Consumers, emancipate yourselves from the use of corrosive and ill- 
smelling inks and adhesives and adopt the Higgins Inks and 
Adhesives. They will be a revelation to you. 


Es: cas AT DEALERS GENERALLY | 













Oniginators and Manufacturers 


CHAS. M. HIGGINS & CO,, cir ne snd Adhesees 


Main Office and Factory, Brooklyn, N. Y., U.S.A. New York—Chicago—London 


ily Ps Ri 




















Safety Fountain Pen 
and Pencil Holder 


Fits any Pocket 


Holds Securely One to Six 
Pens or Pencils 


Absorbs Ink From Leaky 
Fountain Pens 


Preserves Pencil Points 
For Sale By All Jobbers 





We can furnish absolutely anything 
you want in 
Eyelets, Escutcheons, Washers, Etc. 
LET US QUOTE YOU 
THE BARRETT BINDERY COMPANY 
181 Monroe Street, . CHICAGO 





Send l5c postage for sample. 


The Valley City Novelty Co. 


Grand Rapids, Mich. 

















Denkers oe 
A Big Money Maker For You! 








The “PULLYFASTENER”™ does a// that stnng : 
quicker, betier_and easter Place arour | kage a at " 1 1 1 s 
with a grip of steel. Made ir rd, tape, webbing ar ra t n 38 different styles, sizes a 
prices for! ever wagon Costs lecs har rubber ba ast ndefinitely . = Ur ‘ 
States Govern me very walk 

~ pull: wader U. Taste Patent No. 756,496 





aggressive ad 





We are conducting an 



















n ailing large quantities of advertising matt« " 
bringing us hundreds of inquiries each day. We are appointing energetic and re 
sible representatives in each City an Tow gho he « ry to follow 
up these Lirie W rite < er FREI 
J 





agency prop tion a ver 


SAMPLES: and 
THE PULL FASTENER COMPN Y 


315 Cox Luilding 
ROCHESTER, NEW YORK 
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UNIQUE SCHEME TO DEFRAUD CAR- 
BON PAPER HOUSES. 


An ingenious scl 


eme té 


» swindle jobbu 


houses by means fraudulent or forg 
reterences, in order to secure consignments 
goods, was cently unveiled by 
ion of the post » authorities in Phi 
Iphia throug] trumentality 
f the firms w lleged swindler 
sought to deft 
Che game, as worked by the terpris 
alleged confid men, was clever o 
nd but for tl verlooking a fe 
perl ¥ t deta mig 
have resulted in heavy loss to the , 
paper houses [The men w it is 
ttempted to defraud the carbon p 
| uses styl ed ther selves the “An 
\dvertising Agency Their first move w 
to send out a letter under this title aski 
tor quotations rtain amount 
bon paper, in t 50,000 sheets, sub 
divided into diff S1ZeS d iT 
rs This lett was sel t b 
houses with r st tor s ples, w 
ere of cours o th 
juotations W few days 
vas received he “advertising agency 
ting t imples and prices wet 
satistactory ar lering a certain quantity 
On receipt of thi tter the jobbing hous 
looked up the “customer” in the commer: 
igencies, and on finding no rating for the 
t once wrote them asking for person 
relerence In reply to this letter, the “ 
vertising agency stated that they did 
nsider agency gs of much import 
but gave the nat of two prominent c 
ns in Philadelphia, requesting that 
juiry be made these concerns as to 
eliability of dvertising company.” 
Both of the names given were those 
prominent houses, and their recommenda 
tions would, of course, be satisfactory. I: 
juiry was accordingly made by the carbor 
er house of these firms, at the address 


en by the 


tising 


company.” Her 


is where the alleged swindlers first show 
their hands, for the addresses given w 
those of tl bona fide business houses 
med by the schemers, but street and box 
imbers selected by the “customers,” wl 
eived their mail at these addresses. Of 
r se, flattering tters of recommendatio 
received by the carbon paper hous 
\ en on t s which to ; 
Dp ces we e, th eged 
d te king t cOpyV Ss < \ 
b the \ 
erns. Bu on paper | 
é uti feature about t 
hey h , 2 
I h e wa 
ities i ypewriting 
peared show t 
; tly , P 
; edi . 
ws sed , bh 
WW é a 
\ W c } rs. | 
ttemy t dw fe 
( Sig \A \ 
ed the s » ial 
S nd irth delay t 
espondence wv ed over to Mr. ¢ 
telvou, chief the postoffi 
Philadelphia, simy ith the intention 
¢ a fraud issued against the 
ners and t yp them from working 
e same gal ther concerns y+} 
uses en ¢ illed up bv 4 € 
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emers had 


comparing 


ng scheme on the 

eged confidence men was 
d been t to nearly 
on house in 


mples and fol 
ther letters 
rb Ti paper 


of cases 

me as those 

des d;in otherg 
S the i one 


b I 
esses or} 1 and ré 


1D S vl i.ccord 
rs ecommenda 
ency” to th 
inquiry In 
two men had 
lleged, the 
by them as 


ssary was 


DONHAM. 


tw enter 
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entifically Perfect 


BECAUSE—The 


I ITs car 








PRECISION POSTAL SCALE 
Capacity. 4 lbs. by 4 oz Price $2.50 


Why the TRINER Postal Scales 


are the Only Positively Accurate and Sct- 
natic Scaies made. 


y dor 


t show any varia- 
wh re 


to br i transportat 


some in design and finish 


Sold by all Leading Stationers 
will prepay the Express charges. 


TRINER SCALE & MFG, CO, 


1255-57-59 West 2ist St., CHICAGO. ILL. 


e is placed 


er always 


{ the best 
castings 
» and are hand- 


ply you, we 





IDEAL POSTAL SCALE 
Capacity, 2 Ibs. by 402. Price $1.50 








Chichester 
Typewriter 
Chairs 


are 
Favorites 
with the 


DEALER 


because 
they please 
the 


Consumer 


They 
please the 
Consumer 
because 





“THEY FIT THE BACK” 


If you sell Typewriter Chairs get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 


Chichester Bros. Chair Co. 
207 Canal Street, New York 











We Manufacture 


Adding Machine Rolls 


eee 


3 
q 3 











For all 


makes of 
Machines 








Ruled or Plain 


Cash Register Detail Record Rolls. 
Rapid Roller Copying Tissue. 
rime Clock Rolls. 

Telephone Rolls 





Write for Our Prices to Dealers 





BENJAMIN E. BUCHANAN 


1023, 1025, 1027 Race Street 
PHILADELPHIA, PA. 























| ONE MONTHS BUSINESS 
DA fF = 
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ete teetettett 
Hada | isuansAa ssi , 


Do you want to know how prac- 
5 1 i ind how qu cklv our 


Banker's 
Deposit Slip File 
SELLS? 

Write us to-day to send you one 


— the condition that vou can return 
u can't sellit to vour banker, 





THE NYE-WELTY CO., 1314 Hartford Building, Chicago, III. 











Platens 
Recovered 


t) ind 30% cheapet 
‘ 


( 


T 17 TMé cneanest 


Benedict Typewriter 
Supply Co. 


312 Broadway, New York 


ae 








= 
RIBBONS and CARBON PAPER 
Contracted supplies tn large or small quanttttes 
PLAIN and DECORATED BOXES 
HAVE YOUR OWN IMPRINT BOXES 
SNELLING & SON, ““ssemeeee 
SO. BROOKLYN, N. Y. 





Le 














GERALD J. CONNOLLY 
ATTORNEY-AT-LAW 
11 Fourth Nat’l Bank Bidg., Cincinnati, Ohio. 
itative of Office Appliances in Cin 


Specia! attention given to Commercial Law 


e Office Appliance field 
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Convention of National Station- 
ers and Manufacturers 


convention of the Na- 
Stationers and Man 
America tion 





desiring membership in a local 
opportunity to join the National 


And so in the interest of 


The fifth annual 
tional Association of 


ufacturers of the United States of extending 


will be held in the city of Toledo, July 19- otir benefits we must take hold of this 
2, 1909. proposition with a greater will and make 
Charles N Bellman eo) the Franklin our membe rship larger and it should be 
Printing Company is chairman of the Com-_ dor without delay Our membership 
mittee of arrangements and will, with the should be much greater under our new plan 
support and assistance of the Toledo sta-_ than previously, and six hundred 1s a very 
tioners and manufacturers, exert every ef- small membership when we consider the 
fort in the interest of members and guests umb wvailable and the benefits be 

of the National Association. The head derived 
[The programme committee are actively 


quarters of the convention will be the Secor 
Hotel, recently built and with ample and engaged in thei: 
up-to-date accommodations for all. Noth so far as their 
ing will be wanting, so far as Toledo is’ may feel assured that 
concerned, to make the fifth annual c: fare will be 
vention a success 

This may be a 


work of preparation ind 


efforts are concerned we 
nothing necessary ) 
yn- our wel neglected 

The secretary has had 
great many members that they are not only 


the assurance ot a 


sign of a good time, but 


the fact must not be overlooked that in’ ready and willing to be of assistance but 
order to make the convention effective the extremely anxious for an opportunity Che 
co-operation of the manufacturers and deal opportunity is here and the time to begin 
ers must not be withheld. It is essential right now If you have not enrolled as 
that the attendance be large and that some member you may get an application card 


the by addressing H W Rogers, 


Box 


eff: rts of 
encourage the 


enthusiasm be put into the 
Stationers everywhere to 1121, New York Get business 
growth of the membership associates interested. Don't til Jul 
The Association on July 20th last had a 1909, to get enthusiastic, but do your work 
total enrollment of about 626 Fighty-five 
individual members, the re- 


your 


wait ul 


before the convention The greatest work 


must be done by the in 


that can be done 


of these were 

mainder representing the membership of dividual memb« 

local associations having membership in This year is to be a banner year in th 
the National Association It is assured, work of the association and no pains will 
that many of the cities in which Local As-_ be spared to make it of the greatest lue 


trade New 


co operatiy e 


sociations exist, will enroll sufficient mem to all members and to the 
bers to make their quota of income to the _ ideas 
National Association equal to what it was suggeste 


under the old plan of representation. The of the past to guide the 


deve lope d, new 
with the 
officials the 


will be 


1 and experience 


S< he mes 


future 


object in changing the plan of membership is certain to be productive of the greatest 
however was not alone for the purpose of good With prosperous times again at 
increasing our annual income, although that hand it is incumbent upon every member 
is desirable in order that we may have the’ of the trade to co-operate with his brothers 
means at hand to better organize and carry in boosting business and the association 


on our work, but also to give to those not offers every chance for united effort 





National Association of Stationers and Manufacturers 
Of the U. S. A. 
BOX 1121, NEW YORK CITY. 


P. O. 
hereby apply for membership in the 
tioners and Manufacturers of the United States of America, and do herebv 
Enclosed please find 
1909 


National Association of Sta 


subscribe to the Constitution and By-Laws. 
draft for $5.00, in payment of Dues to December 31, 


ee 
Style of Business 


Street Ctr Stat 





ARTICLE III, 





APPLICATION FOR MEMBERSHIP 





Member 
Section 1. This Association shall be* composed of it ficers, Directors, Club, As at . 
Associate and Honorary Members 
Sec. 2. Club or Association Members shall b« " ‘ ire engaged in the manutacturi 
Stationery. 
Ban § 4uelMembe 
Sec. 3. IndividualMembers s - 4S are enga anufa re r dealing Stat 
and resident agents of manufact, 
ARTICLE 
Dus 
? _ ae! 1% W 
Section 1. Annualjd le ayable in J ary of eax ear 
Sec = Each clu ) OF O1 all pay as annual dues the s f $10 00 
Sec. 3, Annua lues « € bers 4 be $5 V0 ea 1 





(By Spec 








ial Correspondence.) 


Herkimer, N. Y. 


Lhe Metzler De 
s been in 
$75,000 Che 
B 7. Metzler: 


ympany and for 


sK Company of fierkim 
ed wit! | 
tors are John M¢ 


is been connected 
Lumber Company f 
w with the Metzler Des 
been made secretary a1 
company. Mr. Slocum 
believed that his 1 
successful, botl 


, 77 
himseit 


Milwaukee, Wis. 
The ¢ 1 eC! Supply ( my 
Christmas Macy sectiona 
ses that w inct surprise 
George ( B 1 nn ( pal 
£ gy energ¢ ter tne o¢ 
yuSIness in t ine of ‘ 
e, and the prospec g 
lopment a g s ling 
The Ya & Erbe Manu t 


present, s 
sectional ide¢ 
good. prosper 
business in view 
tract with the Hil 
card ledger system 

ss Chis 1s the 
Nl the coast if pt 
his work for 
ment, installing 
cation systen 
territory It it 
nd pawnbroke: 
natomical inde: 

Che I ha nix ) 

ved from Ge 
larger and 
46-48 Sutter str 

desks, chairs 


company is 
ritory for the H 


at Herkimer, N. \ 


1 } 


eased a iaree yu! 


img the complet se & 


Manager Victor re 
month, with plenty of n 


He recently closed 
oye 
ria Bank for a comy 
vering 1ts tit hy) 
gest syste! k 
sé He has ] 
Oaklat l p 
mpiet crim I 
h is unsurpass¢ 
aes Bert n oe | 
( ‘ds. 1 S t 
x * 
& ( r Comp 
street. near Ma 
mmodious rte 
t where i rg S 
tables is er 
uSsive igent hic ¢ 


cks line of desks, n 
The company has al 
Iding at 418-428 Sans 


4 


street, where it ilso have a fine dist 
t office turniture 

The Librarv Burt iu has ease: 
ind basement Fisher building 
south side of Market street “_ 

\ vears, at SSOO 1 nt The ' ' 
s now under ructios d : 
ibly be ready ccupaney 

th. This will give the Library B 

e of the st tions { 
tur in the city ther h cs 
portance being n Market st 
cept the ret establishment T ~ 
Crocker & ( 

= * * 

All the lox e furniture ses 
rushing bus : o the last t wee 

Decembe hile things ] 











wi 1 s still a good 
emand for ing cabinets and the like. 
ven in desks and chairs the year has 
te< t s expected, as 


many business houses moved downtown on 
t] rst I ear i starting out 
W new s. Comparatively little stock 
has been carried over into the new year, 
the dealers are all in a much better 
H. S. ¢ & ¢ t a steady de 
d for Globe-Wernicke goods in all lines 
* * * 
Milwaukee fice furniture dealers are all 
xpe cing S dily sing business 
d with prospects of tl very best 
‘Busines é rniture line is 
wing 1 ed increas said William 
( Kre resident and treasurer of the 
Willi ( Company, Wisconsin rep 
t e Oliver Typewriter Con 
ny and extensive dealers in office furni 
“We have received some very sub 
t s of late, and prospects for 
re never better.” 
* x * 
t for furnishing new fixtures 
vault of the office of the county 
9 t Waukesha, Wis., has been awarded 
to the Art M Construction Company of 
Chicago for $1,046. TI ntract calls for 
538 steel boxes eighteen steel 
ir wers 
. * 
The contract for furnishing the new state 


ipitol of Kentucky at Frankfort has been 
Wollaeg Manufacturing 


furniture concern 
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Milwaukes [The contract an S 
appr ximately $70,000 
, , -— 
| lilwauk ‘ ipany was successfu 
t t that it v i to 
I e of the | ges iture 
s of the country 
| iC was awa d if the 
1 e fu t be 
supp sal Louis J. Ws eg 
D W * I M I * 
I 
( r} juestion cheapness did 
g competition Our firn 
piete I samples ex! ib 
‘ - ‘ mong the t ' 
t ving.’ 
P arit t]  - 
, 
building, mos irniture 
V b 1 particu cesigi Gg lanutac 
tured by the Wollaeger Company according 
to special order An extra force of em 
pl yes WwW ill be idded t the Wollaeger 
nt. and it is expected that several months 
pit tne } 
New York, N. Y. 
COC Andthare I) el] ( mpan} Ne \ .* | ? 
de sks nd oft ce fixt if 
tal, $75,000. Incorporators: John B. Clay, 
N 5 West 13lst street; William H. Mac 
beth. No. 5 West 13lst street; William H 
Macbeth, No. 208 West 103d street; Charles 
\. Steele. No. 20 Broad street, all of New 
Yu k 
Pens for All the World. 
The pen pointed production of Birming 
ham, England, is 220,000,000 year 
I est dp ced r 






the company 
will be in charge of Mr. E. A. Schiermeyer, 
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DUPLICATING 


(By Special Correspondence.) 


Buffalo, N. Y. 


and friends of the Writerpress have 

interested to note the recent improve- 

ents in the machine, including the direct 

‘ing carriage, a new attachment designed 

print office forms of various sorts direct 
ink. 

Chicago. 

L. Bean, sales manager of the Writer- 

ess company, has been in Chicago for a 

uple of weeks opening a branch office for 

here. The Chicago branch 


» was for a number of years sales man- 
ger of The Typewriter Exchange, Dear 
rn street, and who has since been with 


he L. C. Smith Typewriter Company as 


sman. Mr. Schiermeyer is well known 
the trade, and has many friends in Chi- 
T:4 Prospects look good for a big 


Writerpress business at Chicago. 


Dallas, Texas. 


Ed. Foy of Dallas, Texas, who has been 
presenting the Writerpress for the past 
ght months, and who has sold a large 
nber of machines in his territory, re- 
ently formed his office appliance business 
an incorporation under the style of 
y-Neal-Sawyer Company. Mr. Foy has 
dy made quite a record in this line in 











The 
Perfect 
Pencil 


EBERHARD 


‘ | 
WITH RED tee 
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MONGOL 
NEW YORK 


INCE the advent 
of the Mongol 
pencil there -have 
been innumerable 
pencils of similar 
style placed on the 
market. 
The genuine is 
stamped. 
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The 


RIBBON AND 


CARBON 





Crown 


PAPER MANUFACTURING COMPANY 





OFFERS THE. 


tation is invited. 





BETTER GRADES OF CARBON PAPERS AND 
TYPEWRITER RIBBONS. 


@, Correspondence with Responsible 
territory where the line is as yet without represen- | 


THE CROWN RIBBON & CARBON PAPER MFG. CO., Rochester, N. Y., U. S.A. 


TRADE A COMPLETE LINE OF 


Dealers in 





























The Lineograph 
DUPLICATOR 


Simple in construction. Simple to 
operate. Results always satisfac- 
tory whether type or hand-written 


circular. Neat, clean, compact. 

IMPORTAN T Li erar oh mac hines are 
sold without rest n purchase or 
use ours Ay hp i de- 
scriptive booklet 


TheLineograph Company 


Maker plicates and Su pplies 


112 Fulton St. New York, U. S. A. 


ne 


‘Send for Pr 


ipplies. 








Our new trade price 


[Engraved Cards 


list showing 


The American Embossing Co., 


Social and 
Business 


stvles is ready for the trade 


Buffalo, N. Y. 


78 different 








vetting f 


PENCIL 


many Statione 


US AUTOMATIC 


Automatic Pencil 


manic 
rrape JAUTOMATIC! wank 
NCH SMARPENER 


et | ee 





Are You Getting Your Share 
of the Big Profits 


Get a Sample at our Expense. 
for one NOW. 


the demind forthe 


“SHARP ENER 


Send a Postal Request 


Sharpener Co. 


Spring and Crosby Sts. 
NEW YORK CITY 








It's Advertised in Leading Magazines 





rO ORDER, AN 


HEM APAM 





~¢, Time Stamps, Electric Clocks, Hemafams 
>= 5 Automatic Electric Demonstrating Devices for 
ee Advertising, Show Window Attractions, Etc. 


ees S. H. HOGGSON & CO. 


106-108 Fulton St. 


AWI JI 


YLI QUAN . \) 


Y SIZE. ST 


dWVLS 


NEW YORK, N. Y. 





New Haven, Conn 
\. Hart, progressive office app 
er at New Haven, Conn., pushir 





E. M. I 
Writer] s nt 
New York Wr 1 

lly lle« I 
vere g é 

\ « press. 
apart Pa. 

On the same trip he called on e Phila 
delphia Write rpress dealers, the Sweet’s 
Office Supply ¢ Ye which is doing ex 
cellent work and selling many Writer presse 


Brother ly Love. 


iting that Pl 


the “City 


Sw are den 


eets 


is not nearly as slow as usually consi 


Providence, R. I. 

Typewriter (¢ 
several of the 
supplies ever sold 


The Underwoor 
has recently taker 
orders for duplicat 

' Providence The 


ll records in January 


| this office breaks 

a 

R. D. Cook, special representative 

charge of the duplica business for th 
Underwood Company Providens 
vicinity, has established he adquart ers 
Providence and is gathering in some g 


Richmond, Va. 
| 712 East Main 


and t/i Street I 


L. W 


recently 


Ryl 
ership for thi 
vicinity 


secures 


press in Richmond 


His bus 


ness has been organized under the 
The Office Specialty Company 
Rochester, N. Y. 
\. Wilson has Id large imb 
W presses I Rochester. 
nonamewtea tow o Yas he 
pects t g 
Seattle, Wash. 
Morey-Merriam Company hav ( 
secured Writ lealershiy c, 
Wasl ind surrounding t 
Wellsville, N. Y. 
l Mather | roved Gene g 
( iy of Wel ro 
ged to rel Wri 
ry ry ~ ad ~ 
e already I d 
WIDE- AWARE ADVERTISING. 
The man behind the publicity gu 
[ I Water ( ny 1s ib 
terprising i one W 
many a day's urney His late t 
lls the att tf advest s t! 
cent distributior Waterman 
He points out, by giving the fhgurt 
tain special advertising wl 
ning not only | Suns Mag 
ite 125.0% ' bh 
ne ‘ 
greg circul 
vy 7,912,790 been reaching ne 
24 10,000 people 
gument 
a 
a p 9 
| + r ‘ < 


largest 
ld it 


Che 


uladelphia 


ompany 


t 


duplicator department tn 


Write 
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In con- 
| sidering an 

agency for Fil- 
ing Cabinets, se- 
lect the one that 4\ 
can satisfy the great- ‘ 
est number of needs 
of the greatest number 


| of customers. 


We Do It. 






















vicke 


“Elastic Filing Cabinets 


in WOOD and STEEL 


~ For Bi¢ and Little Offices- 
and for Big and Little Papers 

































Ex 





Slabs: EWernicks ©, 


CINCINNATI. 

















TIME RERORDER 





(By Special Correspondence.) 


Binghamton, N. Y. 
At Norwich Saturday United States 
Judge George W. Ray decision in 
favor of the defendant in the 


made a 
action brought 


by the International Time Recording com- 
pany of Endicott against the W. H. Bundy 
Recording Company of Syracus« Chis is 


a suit in which the plaintiff seeks to enjoin 
the defendant from further manufacture of 
a time device based on the sys 
tem, a which the 
to hold a addition the 
sues for damages 


match card 
plaintiff claims 
pl iintiff 


system on 
patent In 


Last night Harlow FE. Bundy of the I 
ternational Time’ Recording company, said 
that his firm will carry an appeal to the 
Circuit Court of Appeals at New York 
The device after which it ts claimed the 
Syracuse firm are patterning their-goods, 
not being used in manufacture by the En 
dicott firm. Mr. Bundy says that his com 
pany does not regard the device as good 
as the regular type of goods they make, 
and that they have no use for the patent 
They are simply protecting their rights 
New York attorneys represent the Endi 
cott company. The appeal will be filed at 


once. 


OFFICE APPLIANCES 


Syracuse, N. Y 


The W. H. Bundy Recording Company 
ecently established agencies in San 

“ rancisco, Cincinnati, Ohio, and Albany, 
N. Y., for the sale of their card time re 


corders. It is the purpose of this company 


agencies In every 


States and a 


to establish important 


hroughout the United 


city t 
tive steps are being taken to accomplish 
this result 

* . * 

F. A. Thomas, of the Thomas Sales Com 
pany, representing the Dey and Syracus¢ 
time registers, has just left for a _ trip 
through the north coast, and will be gone 


counts on 
the local 


company 
month in 


about a month. The 
large business next 
te Id 


Washington, D. C. 


Che appointed by the 
postmaster-general to 
dard irding 
will leave 
devote several 


special] commission 
recommend a stan 
device for post omices, 
tonight for New York and will 
days this week to investi 
gating the devices used in the New York 
and Brooklyn offices. Next week the com 
mission wi Rochester, Binghamton, 
factories where 


time-rec 


visit 


and Syracuse to inspect 
time-recording devices are manufactured 
[he commission. consists of D. C. Owen, 


postmaster of Milwaukee; George Bean, 


postmaster of Tampa, Fla.; F. H. Bacha- 
rack, postmaster of Atlantic City, and John 
R. Harrison, inspector in charge of the 
Washington district 





IS CASH REGISTER STOCK IN 
TRADE? 


Is a cash register part of a_ business 
man’s stock in trade? This is a question 
that was put up to Judge Parker in the 
municipal court of Duluth, Minn., recently 
he judge was not prepared to answer and 
he will think the matter over until next 
Monday at which time he will render a dé 
cision in a replevin action involving the 


stated. 


Was 


question 

The action 
fact that George 
went out of business 
gave Loeb & Co., of Duluth, 


one arising out of the 
Erickson, a saloonkeeper, 
before doing so 


a chattel mort 


and 


gage on the cash register to secure a bill of 
$185. Erickson subsequently gave Gus 
Carlson, a sales agent, a bill of sale on the 
cash register in payment of cigar bill, 


amounting to $162 


Carlson took out a writ of replevin to 
secure possession of the register, which was 
in charge of Constable Wood, who was act- 
ing for Loeb. H. C. Wilson pleaded that 
the cash register is exempt from the mort 


gage on the ground that it is part of a 
stock in trade. Loeb, through his attorney, 
W. P. Crawford, held a different view of the 


th things asserted that 


claim and among other 


he was entitled to the possession of the 
money box on the ground that Erickson’s 
wife did not sign the bill of sale given Carl 
son. Several witnesses were examined dur 
ing the trial of the case and on a number 
of occasions witnesses and attorneys en 


sharp 


gaged in 








constitu tes a perfect) y 


The Eureka Bath and Cloth 


by e€ composition 
t the same time 


anitary system of letter press copies 











th assures even distribution of moisture to the cloth, 
dor, mu tiness or mildew. The patent cher 






sind surface cloth 





























with non-raveling edge affords clean, clear-cut copies. There are more E ureka 

Baths in use than all others combined. The wire net in the composition n akes 

them unbreakablk They are furnished in all sizes from correspondence to 

way t ‘iL Sold through the dealers Write jor Eureka Booklet. 
THE EUREKA BLOTTER BATH co., CHICAGO, ILL., U.S. A. 








6215-17-19 Wentworth Avenue 














The Best Seller We Have Ever Offered. 


“ZENITH” Stenographers’ Note Book 


Costs no more than the ordinary note book. The leaves can be turned 
easily and can’t flop back. Every inch of writing surface can be used. 
No copy-holder is required—the book stands upright on its covers. 





Leaves Always Perfectly Fiat 
No Bulging or Curving Pages. 
Complete outfit includes covers, rings 2nd twelve sets of leaves for refilling. 
for pen or pencil. Made in two sizes, 44xS in., and 54x84 in. Price, $1.00. 
Write for terms to the trade. 


American Business Supplies Company 


147E Congress Street Boston, Massachusetts 
a 


Saves Time. Nerves, Money 


The paper is adapted 





























RECEIVER’S REPORT ON NORTH 
AMERICAN SUPPLY co. 


rhe first parti rep f the affairs of 


the North American Supply Company in 
the case of Harl« y U Bratton, plaintiff, vs 
The North American Supply Company, de- 


Common Pleas, Franklin unty, Ohio, by 
Harry F. West, receiver for the company 
The report states that the total value of 


the tangible property of the concern 
amounted to $6,500: $4,000 had been ex- 
pended within the eight months prior to 
the appointment of a receiver in the pur- 
chase of catalogues, etc., which had been 


purchased for the upbuilding of a mail or- 


der business for which this company had 
b rin ly organized. Five thousand of 
these catalogues had not been distributed at 


the time the receiver was appointed. 
Since the receivership several negotiations 
ve been under way, it 1s stated, for the 
purchase of the Lew but no definite prop- 
ition has so far been made. The receiver 


os 
states that he ] old during the ten weeks 
beginning Oct ee r 12th, 1908, and ending 
December 19th, 1908, regular goods to the 
umount of $2,521.71, the first cost he said 
goods to the company being $1,521.19, 
the gross profit being $1,000.52. The 


entire cost of running the business for the 
ten weeks, including sal s of employes, 
rent, heat, light, postage, insurance, etc., 
excepting the compensation of the receiver, 
for which allowance has not yet been made, 
has aggregated the sum of $750, or at the 
rate of $75 a week. The total sales for the 


rst five weeks are given at $900.28, on 
which a gross profit of $373.73 was realized 
but on which no net profit was realized, the 


expense charges being $373 for the five 
veeks. The sales for the last five weeks 
re reported at $1,621.43 on which a gross 

fit of 626.80 was realized and a net profit 


I 
of $250 or at the rate of $50 a week. The 
eiver states that in order to conduct this 
busin ess as going concern it has been 
ssary to buy and replenish the stock to 


orders so that the stock at the present 
time has not been substantially changed in 
value. The liabilities of the concern as 
gathered from all sources are reported by 
the receiver as $7,000, but so far not to ex- 
ceed $2,000 of this amount has been pre- 
sented to the receiver for allowance. 


NEW ENVEL OPE IS THIEF- PROOF. 
A new envelope made in Paris is proof 
uinst the thief or the meddler who opens 
letter to extract or read its contents and 
then reseals it so cleverly as to hide any 
f it having been tampered with 

The new envelope is really two envelopes 

Each is of thin paper, one a pronounced 


t 
blue, the other lighter in color and different 
in texture Fach has a cummed flap 
The letter is first placed in the blue en 


velope, which is slightly smaller than the 
of sealing this it is placed 
in the outer envelope and the inner flap 
brought outside and gummed down on to 


the larger envelope. 


The outer flap is still unsealed It is 
much larger than the inner flap and reaches 


down to a good-sized star shaped opening, 
which shows through to the inner envelope, 


V 
so that when the outer flap is sealed it 
sticks not only to the outer envelope but 
also through this opening to the inner one 
The letter is thus practically locked and 


double locked 





is just been made by the Court of 
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Sino ew ND Cm Cal A Talk to Stationers 


PHILA, PA. 


INGIRD SUPPLIES | Index Cards 
EXCLVSIVELY)}|) and 


© MOOD oF Filing Cabinet Supplies 











ne of the questions which daily cor its the up-to-date stationer 1s 
where to obtain Jndex Card Supplt He has frequent opportunities to 
figure on these goods, but or unt of 1 exacting nature of the work re- 
quired, frequently turns t iInquir There 1s no occasion for this. We 
manuzacture ipphies f } el in any quantiily or in any Stzé. 
We it il ] 7u 4 

Get the inquiry Obtain our pri n either special forms or stock cards 
or guides. You will get t ordet ’ 1 satisfied customer and make a 
profit 


“Our Specialty” 
Celluloid rieeee Guide Cards 


Wr id discounts. 


STANDARD INDEX CARD COMPANY, 101- 709 Arch St., PHILADELPHIA 





Redor Black Vulcan ink Pencils 


Two Sizes 44 and 54 Inches. The ONLY perfect, non leakable ink pencils at a moderate price. 


Send for 





Catalogue ie “VULCAN” rt 
and . © MADE IN AMERICA 

Discounts 

J.M. ULLRICH & CO. “°Soi5ail eui2 ND POUNTaIN pane” ©New York, N. Y. 
( Bsablished 1884.) AGENTS WANTED 135 Greenwich Street. (Themes Building.) 














A Business Getter 
For You 


THE STATIONER 













Without a Peer 


FAULTLESS CURRENT LEDGER 
With a fixture case of COLD ROLLED STEEL 


A few of its points. The fixture case is made entirely of cold rolled steel consequently — 
No Bulkier Than Necessary—Light in Weight—Neat in Appearance— 

The exposed metal parts are brightly Nickel Plated, with a Las 

The mechanism is concealed by the top or covering plates ‘thus herve hese 
Accumulation of Dust which might interfere with the operation. The Sxhee 
made in accordance with our usual style of construction; the Simplest and Most Sub- 
stantial in use. It is to Your Interest to take up the sale of The Faultless 
Ledger a “Business Getter” in every sense of the word, with its manifold Advan- 
tages and Talking Points. 


STATIONERS Write for copy of Catalog “D” listing this Ledger and the most complete and up-to-date line 


of Loose Leaf Devices and Supplies on the market 


MANUFACTURERS If in position to do y r wn binding, 


write for copy of Price List “| now in preparation, covering 
metal parts of our devices, and pla 
facture and furnish to your customers the best in Loose Leaf goods 


with the natural resulting benefits to yo 


ace yoursell in witon to manu- 


Stationers Loose Leaf Supply Co. 


“Sells to the Trade Only 


Factory and Main Office CHICAGO, ILI NEW YORK CITY 
MILWAUKEE, WIS. 140 Dearborn St 203 Broadway The Faultless Binder is also made with 
special lock, as shown by cut. whch is 
Manufac urers of Everything Known in Loose Leaf Devices. operated by a corrugated Yale style key, 


being absolutely secure against tampering. 


C—O OS TTI! 
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HY is it that some retail 
clerks get ahead faster than 
others? Why are the salaries 
of some raised every little while, while 
others go along at the same old figure, 
perhaps for years: 

These are questions which every 
clerk has asked himself many times. 

Those who do get ahead, and do get 
their salaries raised are seldom puzzled 
to account for it. They know why 
it is. 

But the ones who watch their more 
successful fellow-workers with envi 
ous eyes, while they themselves fail to 
advance, are often at a loss to know 
what is the matter 

They have an earnest desire to get 
ahead and to increase their ability and 
usefulness—and also their salary—but 
they do not know just what is holding 
them back. 

The proprietor 
questions hard to answer. 

A clerk is seldom advanced without 
having given his employer some rea 
son to advance him. 

Merchants usually watch _ their 
clerks closely—far more closely than 
the clerks realize—and they can tell, 
if they will, just why one forges ahead 
so rapidly and why others stay in the 
same old rut. 

In the first place too many clerks 
are prone to consider “luck” the most 
important factor in success. 

While it is true that luck often plays 
a part in a success or failure, yet there 
was never a success for which luck 
was wholly responsible. 

A little closer examination of the 
conditions will reveal the fact that 
luck played a merely secondary part in 
the matter, and that hard work, reso 
lution, and application were the pri 
mary causes of the success achieved 


never finds such 


The right opportunity may have 
come at just the right time, but if the 
fortunate one had not been ready, 
through hard work and careful prep- 
aration, to “make good” when the op- 
portunity did come, “luck” would have 


counted for nothing. 
Concentration the Key. 
The greatest fault of the 
clerk is that his mind is not constant 
ly on his work. 


average 


He regards it as a necessary drudg 
ery, which he is obliged to perform in 
order that he may live 

He is always thinking of something 
else, always longing to get into some 
other business or place himself in dif- 
ferent surroundings. 

Almost every man thinks the other 
fellow’s business is a better one 
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A Supposed Problem in Retail Sales- 
manship, Yet One Easily Solved. 
By H. Franklin Thomas. 


When you find a clerk who thinks 
the business he is in, is the right kind 
of business for him, you will find a 
man who will rise to the big things in 
that business. 

The thing to do is for every retail 
clerk to accept his surroundings, 
and to make the most of himself in 
them. 

When a clerk grows too big for his 
position, some one is going to find it 
out, and he will advance because he 
cannot be kept down. 

The good clerk need not worry. li 
he is a business producer, other store 
owners will be after him. He is bound 
to find his level. 

When a man in any line succeeds, it 
is because he has the ability and neces 
sary qualifications to succeed. 

If a man is selling office supplies he 
should devote all his energies to mak 
ing himself the best salesman in the 
store, in the city, in the entire busi 
ness. 

The great tendency of the age is to 
ward specialization. The world has 
found that only a few men can be mas 
ters of more than one thing. 

The way to succeed is to devote 
yourself to one thing and resolve to 
know more about that than anyone 
else does. 

A clerk in a retail store should try 
to learn every detail of that business. 
He should think about it all the time 
and make himself become absorbed 
in it 

The valuable clerk is the one wh 
can give information and advise a cus 
tomer in a way which will inspire con 
fidence 

\ man’s mind focused continually 
on one thing or one subject will ac 
complish wonderful results 

Too many clerks have a tendency to 
devote all their efforts toward making 
the amount of their sales as large as 
possible 

They would rather sell ten dollars’ 
worth of new, easy selling goods than 
to sell five dollars’ worth of goods, 
which the proprietor has been trving 
hard for six months to get rid of 

They have a mistaken idea that thi 
proprietor is measuring their value by 
the gross amount of their sales. This 
is seldom the case 

The modern merchant would rather 
get five dollars’ worth of dead stock 
off his shelves than to have ten dol 
lars’ worth of the quick and easy 


movers s¢ Id 





The Clerks Who Get Ahead 


Things to Remember. 

Every retail clerk should remember 
this: That every dollar that is tied 
up in stock is just so much of a clog 
to the business. 

For every dollar that is tied up in 
stock on the shelves it is necessary for 
the merchant to put another dollar in 
to the business. 

very merchant has goods, which, 
for one reason or another, have proven 
a disappointment. They will not sell 

How to get the money out of those 
goods is the problem that confronts 
every retail dealer. In selling the ten 
dollars’ worth of new goods you are 
adding ten dollars to the business, but 
in selling the five dollars’ worth of 
dead stock you are adding at least ten 
dollars. 

()f course, it is not so easy to sel] 
the old goods as it is the new ones 
But it will give a clerk an opportunity 
to develop his ability as a salesman, 
and every time he succeeds in moving 
some of the hard sellers out of the 
store he has learned a good lesson, 
rendered a valuable service to his em 
plover, and profited much by the ex 
perience. 

But a clerk must use tact and intelli 
gence in offering old goods. 

It would be a mistake to call the at 
tention of every customer to them. 

The clerk must size up his custom- 
ers and be able to judge who will be 
likely to be interested. 

He must not attempt to force the 
goods on every customer just because 
he knows it would be a good thing to 
get them out of the store, nor should 
he be too timid about calling the at 
tention of prospective customers t 
them. In a word, he should exercise 
quality called com- 


that uncommon 
mon sense. 

It is never necessary to resort to 
misrepresentation in order to move the 
hard sellers. A clerk should be careful 
about exaggerated statements 

When you offer something old and 
stale, as something new and fresh, you 
are not doing the store any service. 
even though you make the saie. 

[he idea is to sell them for just 
what they are and at a price that will 
make them a bargain to the buyer 


\ll growth is gradual. No clerk can 


become a successful salesman in a day, 
[t takes time, 


or a week, or a month. 
earnest desire, close application, and 
a mind whollv devoted to the business 
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‘Sold Only 
Through Dealers” 


This is a policy that will interest you, 
Mr. Dealer. It is our policy with our en- 
tire line of S. & T. Loose-Leaf Books, and 
it is adhered to except in cases where we have 

no dealer in atown. You would be surprised 

to learn the number of direct sales we have had to 
make under the above conditions. You further 
would be surprised to know of the number of direct 
orders we receive and turn over to dealers (our cus- 
tomers) when we have such in the town. So you 










me \ \\ 






ay 






see, in order to sell 


Sieber 2 Trussell 
Loose-Leaf Books 


through dealers only—in order to protect dealers, we 
must have the co-operation of dealers. You, who are 
reading this, if you are not already an S. & T. con- 
vert, protect your trade and gain trade by handling 
the only loose-leaf books that are complete in con- 
venience, workmanship, quality of material and 












care in planning 













Your name and address to our name 
and address will bring you a catalog, 
price list and perhaps the names of 


possible purchaser 


SIEBER & TRUSSELL MFG. CO. 


4001 Laclede Avenue 


St. Louis, Mo 
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AT THE SHOW 
BOOTH 27 


pnp 


$12.00 


Dealers 





Everywhere 
Should 
Write. 


ECONOMY VERTICAL 





Sides, 


solid con 


Substantial Panel 
Back and Front, all 
struction. 


Roller Bearings 


Dovetailed Drawer Construc 
tion. 


Oxidized Handles and Name 


Plates. 
Blocks 


Fy yt wer Post 


tive Lock 


have 


Finish—Weathered and Gold- 


en Oak. 
Send for our New Circular 
and Dealers Discount. 





Imperial rial Methods Co 
mg Ta 


New Large Quarters after March Ist, 
Hunter Bldg., 256 E. Madison St. 


large Waterman’s 
Lambert marks 


HE starting of the 
Ideal plant in St. 
the growth and development, in 
Canada, of an industry which is of 
personal interest to all. Of all the arts and 


inventions with which man has enriched 
the world none has proved as serviceable 
as the art of writing. A visit to the new 
Waterman plant is convincing of the un- 
dertaking of this well-known firm to so 


prepare its output as to make it of such a 


degree of fineness as to equal perfection, 
and afford a most perfect and complete 
pocket writing instrument. Thus, the art 
of writing, in the present age, has become 
one without the many inconveniences of 
the past. It is learned that the enormous 
capacity of the new Waterman factory, as 
described hereinafter, is so arranged that 
the increasing demands of the public, 


through the trade of Canada, may be al- 
ways promptly supplied. An idea of*the 
ssary preparation to insure this is con- 
veyed through the output of this firm’s 
United States factory, which, in 1906, was 
called upon to supply, for the year, Water- 
man’s Ideals to the normous extent of 
$2,500,000 in value 


nece 


\ trip through the building is convincing 

the enormous preparation necessary to 
the starting of this plant, which it is under 
stood will commence operations on Decem 
ber Ist with a small force of skilled em 
ployes, although it is estimated that the 
capacity of the working force of the com 


int is in excess of 400 employes 
Che first pen manufactured in the new fac 
tory is planned to be presented to the 
Sir Wilfrid La The planning 


nd installation of the equipment 


plete pl 


urier 
complete 


nd starting of the new Waterman plant 
is under the direct management of William 
|. Ferris, Vice-President of the Company 


John Seiler being the Superintendent i 
charge of the works 

On the first floor of the building is the 
office of the Superintendent of Manufac- 

re, in addition to the Rubber Department, 
vith capacity for 125 employes. In this 
department is received the finest grade 
Pat bber, from the South American for 


lected by Waterman rep 


resentatives. The conversion of the crude 
ubbe nto the four simple parts of the 
finished pen requires 130 careful operations, 





most all which are executed on modern 
machinery of special typ¢ 
On the second floor is the Smelting 
Room, where the gold metal is melted and 
| placed in a crucible, which stands over 
| furnace that heats it to a temperature 
1.900 deg. Fahrenheit Here is added an 


1 


lloy of silver nd copper, bringing the 

ld d 14 kt., the correct standard 
neness required for writing purposes. In 
gots then formed of a size about one 
thickness These are then passed 

G P. Manufacturing Depart 

same fl which has Cc 
ty f 150 : The production 
Gold Pens ri res well-skilled help, 

s whom it w be found have de 
voted a | ime to this art. Each gold pen 
sses bout eighty erations, and 
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Waterman's Factory in Canada 


The Extent of the Pen Industry and Its 
Development in Canada. 


tipped with iridium, which ren 
pen point stronger and more dur- 
metal ever mined. It 
department made 
variety of 


ment, 
ders the 
able than any other 
that in this 
such a large 
that the exact requirements of 
style of handwriting can be fulfilled 
the third floor are departments for 
assembling of the parts; the chasing or 
the rubber holders, and the 
gold and silver. The work 
ing capacity of this floor, in these depart- 
ments, is 100 employes, and each of the 
or handlings, through which the 

as technical and careful 

of the formation departments. The 


part 


1S said are 


gold sizes 
and 
every 
On 
the 
engraving of 
mounting with 


pens of 
styles 


operations, 
pen here 
as those 


passes, is 


five parts, when carefully assembled to fit 
to an infinitesimal fraction of an inch, are 
submitted to trained hands—experts in th 
use of the pen—to test the quality of work 
manship submitted them. The pens be 
fore leaving this department receive th: 
trade-mark of the manufacturers, which is 
the permanent guarantee, and has built th 


enviable reputation connected for many 
years with Waterman's Ideal Fountain Pe: 
Che basement of the building is especially 





fitted with proper ventilation and heat f 
the storing of ink, the storage capacity b 
ing 10 carloads, or 5,000 gross. 

Che inferior fittings, such as work benc 
es, etc., constructed by Alphonse Gravel 
St. Lambert, Que., are planned for tl 
greatest convenience and comfort of the 
employes. On éach floor of the building 
there are especially constructed fireproof 
vaults, and, on the top floor, two larg 
rooms of exceptional fireproof qualities 


the storage of the finished pens 
The L. E. Waterman Company, 

realizing the position of its plant 

the railroad, has taken 


Limited 
exce 1] 


ilong advantag¢ 


the advertising possibilities by having 
structed on the roof, by Martell-Stuart C 
229 Craig Street, West, Montreal, exc 
tionally large signs, which are particular] 
worthy of mentio1 They are 140 feet 
length, and in heis he diameter of the 

lobe trade-mark is 22 feet, the letters 
the main sign being about 7 feet hig] TI 
sign can readily be seen from up tl! ' 
it a distance of bout ve miles 

rhe Canadian headquarters of the manu 
facturers are located at N i36 St. James 
Street, Montreal, with a large and active 
selling force under tl management of the 


Secretary of the Company, E. I. Kastner 
REMARKABLE COUNTING MA.- 
CHINE. 





\ counting machine that 1s report 
be an improvement over anytl 
kind yet prodticed, the invention of a Swed 
ish engineer, was 1 ntly supplied t 
unting house f tl Bank of Eng! 
r experimental purposes, and its p 
vas highly su ssful in point 
\ [The machine is erated by el! 
is capable of counting up and s 
money into paper bags or tubes 
henomenal rat 72,000 coins 
The s are placed receptab! t 
iN the m ind by me I | 
aa ane @ ’ ked and insert 
bes 


























THE “PEERLESS” MOISTENER. 


Simple, yet remarkably effective is the 
Peerless Moistener, an ¢ ent little de- 
i shown in the accompanying cut, and 
especially is it mmendal n account of 
manner in which it gives results—the 
gummy suri t é ming into 

ntact with t metal surface only, assur- 
ing freedom trom the ob tionable “sticki 
ness’ which b mes objectionable in many 





The “Peerless sacl r application of 
the wick principl Within the metal base 
which nstitut the water well is a metal 
bridge over which ts pas 1 piece of felt 
each end of which rests in the water; both 
bridge and felt are unattached so that the 
rticle b i ipart in a moment and 

eaned. Over the felt is fitted the perforat 
ed metal top which rests lightly on the felt 
When the en pe, stamy r paper to be 
moistened is passed over the smooth sur- 
face the moisture is drawn through the per- 

uired, the act 
<— ws % 
ssing the | r OV t surface being 
sufficier 

Beside In¢ sealing en 
velopes, this little device should be on the 
desks of every bank teller, cashier, book 
keeper and clerk who hand money. Just 
a touch on the perforated top supplies the 
fingers with the requisit mount of mois- 
ture, and the metal top avoids the danger 
from infection which ari where the old 
filthy sponge and bowl method is used \ 
special featur I vhich deserves at 
( Germar r is used for 
the perforat met top, thereby assuring 
freedom from rust and rrosion which o 
curs where other metal n aluminum 
is used 

The P et wit 

kabl hem hay 

g alr j *t tha 
I es, 1 
large their 

. Ss an ex 


’ 2 ufactur The Peerless 
NUT JUICE INK. 
An } oe to b . 
Semet hiefly fe 
1 India. } 1 Austr 
al the W I pplies t 
natural n g d 
—_ . : . w « 
commer<« Ss pea a 
near } ck vis¢ 
juice I re t 1 th 
made 1 1 the n 
Ww +h Ss I 


Blank Book Action 


Unlimited Expansion 





Absolutely Flat Opening 
One Sheet to Any Quantity 


Sy i OSEJEAF (6. 


Factory and Main Office 8 and 10 Lyon Street 


GRAND RAPIDS, MICH., U. S. A. 


Branches: Washington, D. C., New York City and Philadelphia 
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Thelmproved 
Proudtit 


liitddawiang ain 
Leaf Binder 






No Posts 














Our Full Line Embraces ‘‘Proudfit’’ for Every Purpose and at All Prices. 
Send for Catalogue No. 20. 





REG ; 
SANF ORO &BENNETT 


THE COMMERCIAL INK PENCIL 


STEERED 


NEW YORK U.S.A 











A Practical 


Pen for Practical People 
f ntain pen w nd in this littl INK PENCIL the most satisfactory 
Made of finest quality red vulcanized rubber; point is of gen- 
th n, so essential to rapid writing. Nothing to get 
and operation. Can be cagried in any position; 
Oo write 


A Good Proposition for Dealers. 
We manufacture a full line of Fountain Pens and Pencils for both foreign and domestic trade. 


SANFORD @ BENNETT, 51-53 Maiden Lane, New York 
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Stationers Specialties 


@ S & B quality and the largest 
variety, made with the single pur 
pose of the customers’ entire satis- 
faction, insures continuous business 
for stationers 

qg S & B Stationers Specialties are 
produced in the largest plant in the 
world for the production of notes, 
drafts, receipts and other ‘ used 


every day’’ business forms. 


More New Goods 
To Come 


The Black Lithographic Co. 


WALTER H. FURLONG, Gen’! Mgr. 
Main Office and Factory 


914 Walnut St., Philadelphia, Pa. 


Western Office: 209 State St., Chicago 
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If You Use 
Imitation Typewritten 


LETTERS 


In any quantity and require 
the very highest class of this 
work to be procured, vou will 


be intere ted 1n our 


BUDGET 


SAMPLES 


which will be sent upon re 


quest 
We frankly say that our prices 
are a little higher than some, 


- work 1s also 


HIGH CLASS 


and we believe you will agree with 
us after investigation that our 


RIBBON 


Process Letters 


are worth all that we ask for them. 
Your Inquiries Respectfully Solicited 


Mather Improved General Ledger Co, 


WELLSVILLE, NEW YORK 
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THE PERPETUAL BUSINESS SHOW | 


INTERNATIONAL 
OFFICE EQUIPMENT BOURSE 





OFFICIAL BUREAU OF IN. improvement that has ever been estab- 
FORMATION WHERE MANU- lished 
FACTURERS may register, display 


Manu: TS . Office 
ail tints Uiedintieied avacy device end Manutacturers and Inventors of Ofhce 


| } Equipment have in this International ser- 
appliance for business use 
vice a very valuable means of contact 


with active consumers. 


WHERE DEALERS and CON. 
SUMERS may gather ideas, secure in 


formation and become familar with every 
devices and the Bureau requests you to 


There is no charge for registration ol 


new appliance for economy and conven- . 
’ send at once complete dés« riptive printed 


ience in conduc ting business 
matter for proper classification of your 


~~ goods 
This is one of the most forceful and 


rational plans for business progress and 


H. S. McCORMACK, MANAGING DIRECTOR 
261 BROADWAY, NEW YORK 


Parti ulars upon request 
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Los Angeles, Cal. 


( i fort with the 
Ca Register Company in Los 

9 ( has becon gent for the 

in Ca Reg Company for the 

state of Washingtor having | eadquarters 
Seattle Mr. G Young, who was also 

ni t vith t National Cash 

Reg Cor s himself 
\ Mr ng was for- 

ly the department 

t Dayton ar idely remembered by the 


Menominee, Mich. 


& CARBON 


RIBBON 


PAPER NEWS 
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DEALERS 


Write us 


TO-DAY 


for our 
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Exclusive Agency 
Proposition 





Interest You 


It Will 





Buffalo Carbon Paper Co. 


INCORPORATED 


Buffalo, N. Y., U.S.A. 


Use the “Buffalo” Label 








From Thousands of Testimonials we offer the one below: 


Dear Sir The sta t teners which you sold us some time ago have 
ven uw rfect satisfact and we find them a very great convenience as 
siderable iving as we used to use damp sponges for this work 
wort it and were rather expensive in the long run. We can 

ir Sta Moistener to be clean and economical. 





Very truly yours, Sears, Roesuck & Co., Per E. Lennox. 
Liberal Diseowat to the Trade, Write for Special Dealers’ Agency Propesition. 


431 Claremont Avenue, CHICAGO 


Price 75 cents delivered 


PEERLESS MOISTENER Co., 























« it a full sized adding machine 
umbers are read off It is 
Write at once 





med demand 


ur territory, for the machine 


Liberal Discounts and Exclusive Agencies to the Trade. Manufactured by the 


TRIUMPH ADDING MACHINE CO. Ottice and Factory, 205 Norwood Ave., Brooklyn, N.Y. 
°  ~  . 


7 























————— 


re res em 
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No. 25 
VICTOR 


“Just enough ink toink the pen’’ 


q The nost popular and best selling line of low 





height Inkstands on the market to-day Effect 

La ivein keeping ink clean and liquid. Simple in 

No. 26 Crystal Gla construction. Has an extra large capacity with 
Size 4x 5% mall exposure of ink Easy to clean and fill 


Pen Rack in front and on side 
Price each, $ .75. 


C. H. NUMAN DEPT., 


LIBERAL TRADED ISCOUNT. 


354 Broadway, New York. 











SALESMEN DEMAND 


The Navan Order Book aa 


BECAUSE 


1—It Has a Self-Adjusting Carbon 
2—It Works Quickl) f 
It Makes Nice Legible Cop S 
It is Convenient to Hand] 
It Saves Smutted Fingers 


DEALERS HANDLE IT 
BECAUSE 


1—Every First Order Means a Repeat Order 
2—Money is Turned Quickly on Account of Demand 
3—There is a Splendid Margin of Profit in it 












w' — =. 


Send at once for Samples and Dealers Proposttion. 


The Simple Account Salesbook Co, Fremont, , Ohio, U. S. A. 


Sole Manufacturers, also Manufacturers of Account Systems, and Counter Pads for Store Use 


most enthusiastic aut 








Duplicator - Printer 


The New Improved “Modern” 





The New Ca at it Duplica 
{ osit finisl inside and itside a 
bea ul i jue ik gn N 1g land black 
letters a ng he hinged « 
bottom tr N ge, rur 
entire leng i regular 

Note Size, Letter Siz Size and Folio Size 
and the prices are fron 3. 00 't ) $7 00, according to 
ize, tor complete Duplicators including ink 
eve'er, sponge lirections, et 

Every Business and Professional Man on Earth 
can use it to good advantage. We have Seuree is 
of users, such as Ministers, Banks, Ho Col- 
leges, Sct Stores, Marble Ww rks, Offices “Mills, 
Railroads, Factories, etc. it all ute sof the World 

We want agen es all over the We i; are giving 
a most liberal discount (or commission) and ex- 
clusive territory Pl lenty of territory open yet 


WRITE US for Booklet, Discounts, etc 


DURKIN, REEVES & CO. 


Mfgs., 339 Fifth Ave., Pittsburg, Pa., U.S.A. 





p! tes 
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THE MAGAZINE OF OFFICE EQUIPMENT 


THREE MONTHS’ TRIAL SUBSCRIPTION 25 CENTS 








————— ——_—$_ 








Chester, N. Y. 


Fountain Pet J ( te N. ¥ 
When the pen is u ] \ a 
its point, and whet t being used 
flow will be shut off n other words 
flexing movement t itil 1 
stimulate the feeding tion; but 
struction is such as t nable the pen to be 
carried in the pocket nm in an inverted 
position without leakage from the reservoir 


Janesville, Wis. 
George S. Parker, president of the Parket 
Fountain Pen Company of Janesville, Wis 


has purchased one of the first automobiles 


to be manufactured by the new Owen 


Thomas Motor ai Company of Janesvill 
The machine sill be six-cylinder, seven 
passenger Car. Mr Parker is one of the 


ybilists of Wiscon 


sin, and is one of the Wisconsin representa- 


ves n the board f directors of 
\. A \ 
Murfreesboro, Tenn. 


Farmers here are selling thei il fences 
ide of red sedis for tl manufacture of 
lead pencils, and the fences are worth more 
the rest of the fart One farmer sold 
s ce uils for $7,500, with the stipula 
tio t they are t iin on the n 
e vears An sol 150.000 S 
for $15,000. They go to a new pencil 
ractory established t Murfreesbs ré 
New York, N. : 2 
[t is been decided by the board 
United States gener ippraisers that so 
lled combination penholders are not to be 
regarded for the purposs yf duty as “man 


ufactures of metal,” with duty at the rate of 


45 per cent, but inst they e held duti 
bl penholders x nly 25 
Dé ent 
Ty} r j 
cies are I Vil ers 1 « 
s ) parts | s closed 


: t one end, ar he lis fitted 
gapen. | ding the conte 
\. Strausse & | N \ t 
il s of the n se, G \ 
pl Fischer, w the 
y purpo 
I pen. Th ot ibber 
tip, Ww is of n i v b 
lisregarded Certainly it does not apps 


that its addition to these holders should 


use them to be regarded as other thai 
mere penholders Lead pencils supplied 
with rubber erasers are not on that account 
excluded from the category of lead pencils 
We accordingly sustain the cl } 


Toledo, Ohio. 
The Conklin Pen Manufacturing Company 


j +} pase 


s been incorporated with capit: 


$200,000 by J R. Vog i: M Alexander, 
H. E. Fisher, S. E. Issler and Charles E 


Miller The concern will take over the 

business of the Conk Pe C fountain 

n manufacturers. | ormat} t the 

ew mpany the | stock has been 
tiy cre ised 
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More About Typewriter Contests 
Co-operation of Clerks 


Mr. Rutherford Replies to E. C. Robeson. 


T 


It is a pleasure to know that sufficient 
interest has been evoked by my article on 


sides of the paper, which “made it not only 
necessary to turn the sheet, but to remem- 


the above question in the December num- ber whether you had turned it or not 
ber of “Office Appliances” to call forth a re- whether to turn the sheet or discard it.” 
ply from Mr. E. G. Robeson. I trust sev My plan would obviate this entirely. Each 
eral other competitors will kindly give us sheet would be written on one side only, 
their opinions before the discussion is and numbered from 1 to 6 respectively 
closed, so that something definite may be There would be nothing to remember, 
a d at before the next contest is with nothing to cause the writer to hesitat« 
us Mr. Robeson and myself are in unison in 
If the correspondent will kindly refer to so far as asking that the matter to be 
my previous communication, he will find copied be printed on one side of the paper 
that I did not suggest that the date in each only and in facsimile typewriting. The size 
etter should be inserted. I think the name, of the paper is immaterial Legal sized 
address, and regular salutation, such as paper has been used in the past becauss 
Dear Sir” or “Gentlemen” should be in- more words could be written on a page 
serted in each of the proposed letters, but If straight away matter is chosen legal 
ready to waive that unimportant detail, sized paper would be preferable, but if cor 
ind would suggest that each letter should respondence is to be copied, letter siz 
mmence with “Dear Sit Gentlemen,” paper is best [The matter in any case 
ind let them go at that. Apparently this is should be copied word for word, and line 
the only criticism that Mr. Robeson makes for line 
nm my suggestior s his other ideas cer As to the matter, I am afraid I do not 
t y support my ntentions quite agre¢ th Mr. Robeson that all qt 
To detail He states that was one’ tation marks, parentheses, and dashes 
the participants in the amateur contest, should be left out. The first class operator 
1 was seriously handicapped by the pan should know the location of these keys 
nium that broke loose when all the well as the position of the alphabetical 
machines started to writ This of course’ keys. TI merals e si ten used in 
vould not occur when there was only a business that these too should be included 
gle operator writing against time, as 1s in the test It is the ability to writ ny 
isual in individual practice So great was kind of good fair matter on typewriter, 
the noise that Mr. Robeson, like all the and write it above all accurately 
thers, could not hear the sound of his the su e tes y typewri 
wn typewriter bell, and was handicapped _ tor’s skill 
by having to watch his writing as well as I do not desire that a hard d t line 
the copy, to say nothing of trying to note should be drawn on the ce spondence 
the time when he d to change the paper. featur: matter to be copied. There 
My plan would obviate all this. The let- would be 1 harm in having one of tl 
ers wou be written in pica type, with papers composed f good well writt 
fully inked ribbon, and each letter of 300 prose Another might consist, for tl 
vor would b n a separate sheet of matter, of a poem to show the writer's skill 
Not only would the operator have in the manipulation of the machin But 
e exact sam cing on his machine, but what should be insisted up that al 
e would follow the copy exactly word for matter copied should be writt 
rd, line by line, and when the “Yours specified period of time, and as correctly as 
truly” was reached he would know when he possible, tv er cent errors | ing 
to take up another sheet of paper to each contestant from the succeeding 
in his 1 hine He would not be test 
ler the 1 y of having to strain his We have seen lots of typewriter opera 
rves in. the vain ttempt to listen for tors, who have the ability to strike the keys 
the sound bell, which in the din, would rapidly They can write 150 words per 
be impossible for him to hear. There would 1 but wv comes t ( 
be nothing t stract his attention He errors, lo! they are thicker than the leaves 
uld have to make a faithful copy of an in a Maine forest! Of what us that 
letter, with the average number of kit t Absolut It 
( nd vw 1 strive for has | typewrite 
ml the two de discre¢ \ t typewriter « nies 
\ e ing ! bus ss 1 
: Mr. Rob states that « : 1 I s 
¢ A , osen fo he +1 ‘ 
ll type I i 
I } g yreat dif I 
f 1, mat ' 
t . ge ft t the ot but ( 
x dad ct e +} 1 ; } é 
S y my sug t t pi I ild 
g S I ypewrite ff the ! 
4 i ] rae a Ss W ‘ 4 
g ¢ ) 1 pe saad 
a) rs t f T TT? d ‘ tT 
\g \f c se the t ‘ ter ‘ ; 
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per cent of errors being barred from the 
second test. 

The second test would be another half 
hours copying, at the rate of 70 words per 
minute, with a similar penalty of being 
dropped if two per cent of errors are made. 
The next test might be eighty words per 
minute, or stop watches might be used for 
the few contestants remaining, and the 
operator writing the six letters, or matter 
selected of 300 words each, in the shortest 
time, and with the smallest number of er- 
rors would be the victor. 

By this plan the most accurate and the 
swiftest operator would win. There would 
be no hitting the keys wildly or at random, 
but good honest straightforward typewriter 
work would be the result, and the standard 
of typewriting would de facto be raised. 

FRANK RUTHERFORD, 
New York. 





Every tree sings a different song 
When swayed by the same wind. 
—From the Hornet. 





A POET IN THE FIELD. 


The following clever verse is from the 
pen of James R. Gooding, who has already 
made himself known through the sales of 
t] Protectograph,” the check protecting 

which made Rochester famous. 
Gooding’s many friends will be pleased to 
w of his success with the muse. 


THE COURTSHIP OF MILES STANDISH. 
BY JAMES R. GOODING. 


Miles Standish ban having a courtship 
Ven all his fighting ban tru 

Maester Lonfaller tal me about it, 
And so ay skal tal it to yu. 

He say to his room-mate, Yohn Alden: 
“Yu know dis Priscilla, ay ‘spose, 

Last veek, ven ay try to get busy 
Priscilla yust turn up her nose.” 


Yohn Alden ban newy young faller 
So Standish yust tal him: “Old pal, 
Pleese boost me to dis har Priscilla, 
Yu know ay can’t talk very val. 
Pleese tal her ay ban a gude soldier, 
And say ay have money in bank, 
Av’d du dis myself, but ay tal you, 
My manners in parlor ban rank.”’ 


So Yohn go and call on Priscilla, 
And happen to finding her in, 
He sit close beside her on sofa, 
And give her gude lots of his chin. 
“Miles Standish,” he say, ‘‘ban gude faller, 
Hot stuff with his pistol and knife, 
nd so ay ban coming to tal yu 
He'd lak yu, Priscilla, for vife.” 


Pri lla, she listen to Alden, 
And den give him cute little venk 
And say: “Vy not speak for yourself, Yohn? 
Miles Standish ban lobster, ay tank.” 
So Standish get double crossed planty; 
And dat’s yust what ay vant, by yee, 
Ef efer ay get any faller 
To do my sparking for me. 


CHEER UP. 


BY JAMES R. GOODING. 
We nnot, of course, all be handsome; 


t's hard for us all to be good,— 
‘' ire sure now and then to be lonely, 
And we don’t always do as we should. 


To } patient is not always easy, 


be cheerful is much harder still, 
t least we can always be pleasant 
make up our mind that we will. 


pays every time to be kindly, 

sugh you feel worried and blue— 
mile at the world and be cheerful, 
rid will smile back at you. 


So t to brace up and look pleasant, 


tter how low you are down, 
imor is always contagious, 
banish yeur friends when you frown. 
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Co-Operation of Clerks 


By Storrs Ely Emmons. 





EDITOR'S NOTE We are pleased to publish 
Mr. Emmon's article, although there are some 
points in it with which the editor of Office 
Appliances does not agre¢ In his suggestior 
for organizations Mr. Emmons evidently has in 
mind the forming of associations in the respec 
tive lines of trade This seems to be the only 
way that such associations could be given any 
strength as the clerk in the meat store has 
nothing in common with the clerk in the jewelry 
store, nor the dry goods clerk anything in com 
mon with the bank clerk There are organiza 
tions in several lines of business A retail 
clerks’ association in Chicago, whose member 
ship consists of the clerks in the outlying dis 
tricts, has accomplished much in the shortening 
of hours and Sunday closing. Considering clerks 
in general, however, we are inclined to believe 
that the man of initiative and industry will find 
his way up to the top under the present condi 
tions Perhaps more than 75 per cent of the 
principals in different businesses today are mer 
who won their way up from the ranks 


Co-operation has always worked won 
ders. Co-operation of our industries has 
made a conquest of the foreign commercial 
field possible. It has bettered the condition 
of the artisan and laborer. Our banking 
houses, standing together as one during the 
past year, successfully stemmed the tide of 
disaster. “United we stand, and divided we 
fall,” though a worn adage, will always be 
true while man strives to achieve. 

The one great body of workers not held 
together by any bonds form probably the 
largest proportion of our citizens. I refer 
to that class in which fall our clerks, book 
keepers, salesmen, stenographers, etc. If 
banded together into » federation, would it 
not be doing much for the individual better 
ment and advancement? 

The conditions under which t 
strive are not as well known as might be 


} 1 


His Class 


supposed. The few advance and always 
will, no matter under what conditions they 
are placed. But how about the ninety-nine 
in every hundred? Do they ever realize 
more than a living wage 

From personal observation in many cities 
in this country IT think not five in a hundred 
get thirty dollars or over a week. Perhaps 
ten get twenty to twenty-five dollars a 
week, but fully half get less than fifteen 
In the large cities a weekly wage of twenty 
dollars for a man with a family means close 
figuring and few amusements. Some on: 
says, “Why don’t he ask for more money?” 
He does, but his employer's response is too 
often in the form of a put-off or a pitiful 
statement that the firm cannot afford any 
additional expense, running behind, etc 
Well then, why does he not make a chang: 
secure another position? He has tried that 
too. He finds he is only fitted as a rule for 
the business in which he is engaged, and 
business men in the same field seldom take 
men from others in their own city. A move 
to another city means to the clerk an enor 
mous outlay of capital. He furthermore 
has very likely reached the limit customary 
to pay for the work done. In getting a new 
position he could hardly expect to start in 
even at the same pay. There are, of course. 
vacancies from time to time higher up 
caused by retirements, etc Are these not 
filled by men from the ranks? No, very 
The employment agency is mor 
The men at the desk ar 


seldom 
often consulted 


too valuable at their work which they do 
vear in and year out to experiment with 
They give satisfaction where they are. Why 


listurb t ’ \« K I i btain bett 
posit t n employmen ency oO! 
the “want ads Fither ethod is exper 
SIN mie is decidedly so to the 
man ready heavily saddled with expenses 
Phey quire fee in advance, and then 

t ce t ot the frst year's pay Che 
best p t é wever, tound througlt 
these bureaus Chey re growing tat oft 
the lean purs: f the clerk Che sum of the 
matter is, that the clerk 1s doomed in the 
majority of cases to get in a rut and re 
main there He does his work faithtully 
until such time as age puts him on the 
shelf He has long ago lost his ambition 


by having his every attempt checked by 
forces which he has ceased to try to under- 
stand Here certainly co-operation would 
be ot help 

\ federation of the ofhce workers and 
salesmen would in many points be similar to 
the lab 
manner to dictate the employers’ policy 
The prin 


unions, though not aiming in any 


Strikes would not be considered 
cipal point would be the betterment of the 
individual by obtaining for him a more lu 
crative position, and to gradually increase 
the standard of wages This would mean 
the establishment of an employment bureau 
which would receive a fee for its services 
from the employer, rather than the employe 
lo become a member a small initiation fee 
would be charged, and some dues This 
would go into a common fund for the ben: 
fit of worthy members at the discretion of a 

ppointed to investigate such 
\n organization with such princi 


committec 


matters 

ples could only be sanctioned by the em 
ployer Hle would gladly make use of its 
employment agency If all stood together 
such an enterprise would soon be me 


recognized national institution 


Now 1s the time to act; to start the ball 
rolling while work is somewhat slack. Then 
when “good times” are again upon us, we 
may be in a position to better our condi 
federation would be big 
enough and strong enough to look out for 


the interests of ¢ ich other 


SUCCESSORS TO ED. FOY & CO. 


The old and well known firm of Ed. Foy 
& Co. has been succeeded by the Foy-Neal 
Sawyer Co., who will continue the business 
ft the former concert The members of th 
ant ition ré Nr Ed Foy, rormet 
vice-president of Ed. Foy & Co.; Oscar M. 
Neal, for number of years southern rep 
resentative of the Blackwell-Wielandy Book 
ind Stationery Company of St. Louis; H 
EK. Sawyer, for the past seven years st 
tionery manager for the M. P. Exline Com 
pany of Dallas, and B. V. Brasher, formerly 
issociated with Ed. Foy & Co. The new 
concern is incorporated under the laws of 
Texas and has a paid up capital of $8,000 

Phe rm will continue to represent th: 
Carter-Crume Co., Ltd.. of Niagara Falls, 


N. Y., as exclusive selling agents for thei 
complete lines, also agents for general bank 
and office appliances and supplies Che in 
dividual members are thoroughly expert 


enced m the various lines handled 


IDEAL SWINGING DESK BRACKETS. 


\ swinging desk bracket of excellent c 
struction, made f the best materials 
eeting all ements moder 
ise, is tl Ide il Swinging Des 
Bracket, manufactured by the Ideal Desh 
B | Compat * idence, R. | 
speci tten s given to th 
ni rst thes brackets 
| . a ¢ 
bt s to interfe cess t lesk | 
vine ttached t sk tl y la i Ca 
( ctive ap ( l boards 
I of excellently shed 1artered « K 
r mahogany 14x16 inches, wit 
ound yrners dg idjustab 
er y and tally; remain in pos 
ton placed by a unique friction device and 
isting screw which gives any desired 
iction on rod carrying brackets. The 
brackets are finished in three styles—black 
japanned, full nickel plated, and oxidized 
copper They i! s] pped ready to attach 
to desk The buyer is given the special 
privilege, if not satisfied with the bracket, 
to return it within thirty days and have his 
money refunded Che manufacturers claim 


for their line, that “It 1s made on honor 
and sold on merit he Ideal brackets are 
especially adaptable for use on_ sanitary 
desks The Ideal bracket has stood every 
test and has met the most exacting require 
ments [The brackets are made in black 
japanned metal and in full nickel plated 
and oxidized copper, prices according to 
metal finish desired or required. They are 
lso made in double and single sizes, with 
prices according to size required. 

[The Ideal Swinging Desk Brackets ar: 
made by the Ideal Desk Bracket Company 
vho will be pleased 
! 


of Providence, R. I 


ices ane 


to hear from dealers regarding pr 


terms 


IS THE ROLL-TOP PASSING? 


There are those who claim that the rol 
top desk is waning. Personally, we have 


ilways liked the roll-top, with its conve 


its protecting sides. 


nient pigeonholes 
against which you can shove an accumul 
tion of papers. But number of business 
offices are taking out their nearly new roll 
tops and putting in flat-tops \dvocates of 
this move say it keeps you from letting the 
papers accumulate, cultivates despatch, and 
gets the work through faster. It seems that 


whatever tends to put the work throug! 
faster has the first ll these days But 
there are certain advantages to the roll-top 


which should not be overlooked—especially 


the place on top where you pile up the di 
tionaries and directories and _ baskets 
magazines and newspapers and package 
and other things \nd while the occupants 
of flat-top desks may have fewer things 
piled around, they have not, as a rule, suc 
ceeded in explaining t the roll-top n 
just where they put then What if it be 
true that they have really finished wit! 
them and passed thet nm either to tl 
waste basket or the next department? But 
fter all. the work differs people 

vet that 

The Best I what the knowing ( 

ving of th ming Business Show 

S is going quickly v. Better get line 

get y ws 


7 
: 

















Three good things 
every Stationery Jobber 
should have 

in Stock 





“The DETROIT”’ 
COIN WR APrSs 








the ¢€ st ra and con- 
venient COIN WR. APP 1e world Mad e from 
P RE SSE D pay it r th ends; 
self-sealing flap—once sealed c: tampered 
N with howing Reta lape in any 
Cc ate and a ma r a 1 THOT ny Se 
advantages w h mak CHI APEST Coit 
Wrappers on the market 
You can make more money 
selling phe Dets in Wrapper ir you can 
selling th at kind Your custome 
be yn Fagen 1ed ana if y 1 desire t 
class t anr afford ul ! 
“THE DE TROM Write and get the particulars 
S. and 
It Different Sizes ;, a, 
i ar ns — FI Write it once for 


“The EUREKA” \} 
DON’T RIP 


COIN BAGS /$500 


LWE LUREKA 


B 
ca » r,t 

from special grade of tous k SE WED WITHA 
DOUBLE SEAM Wor rip no matter w long ir 
use. Fitted with tay r tying and name a 
a S printed on ea az FREE i: t f 100 
ar e assorted size 

You can s morevYof these "bag ur ell them 
easier beca they are made better 

Y . : 

. 

rr € 4 a re rt 

if 


TMTAE LEONARD 
PAT NO 


vated 


B92 





“The LEONARD” 
COIN MAILING CARDS 


ur ur | 
Our Stock Form (Illustrated) 
eC I 2 t tT i r a 
GOOI 


Detroit Coin Ww rapper Co., 
10 John St., Detroit, Mich. 
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THE MECHANICAL ACCOUNTANT. 
A new adding machine, possessing dis 
tinctive features of excellence and ne 
future 


which appears to have promising 
before it is the Mechanical Accountant 
made by the Mechanical Accountant Con 
pany of Providence, R. I., a model of whi 
is shown by the cut accompanying this 
ticle 

The Mechanical Accountant is 
type called key actuated machines Phe 
keyboard of the machine is on an ang 
which enables the machine to be placed 
close to the desk or object on which it 
rests. The keys are arranged to operat: 


a forward and downward direction—a 


ural striking posttion which enables 
operator to attain great speed. They 
also on an at gle so that they face the 


rator and in this way are always visible 
gince The arrangement of the dials 
such that they are above the keyboard and 
in plain sight of the operator. Each ite 
is proved by means of an extra set of dials 
which record each key as it is depresse 
and in so doing leave on the machine a re 
ord of the last item added. This feature is 


Although 
can be done « 
rapidity, high speed 
be secured Phe 


especia ly adapt 


a patented multiplicati 


division and subtraction yn this 
machine with and 
in accurate additions may 
Mechanical Account 
ed for 
that accounts shall be cl 
printed records are not 
away or to be used for 
counts 

The Model “H,” rec: 
market, and of 
shown the ce 


Cast 


ant is 
where it is required 
ecked off but wher 
required to be filed 
checking off 


use in ofhces 


ntly placed on the 
the styl 5 i 
ympanying cut embodies 
adding 
are strongly built 


which one of 


macl 


ideas in ine con 


many late 
struction. The 
of the best steel 


machines 


and have no parts that ar¢ 


liable to break or to get out of order Phe 

are enclosed in metal cases enameled in 
maroon col and are made, with « with 
out fractions in five different capacities—3 
5. 8, 10 and 12 column with extra dial te 
receive the tens from the column to tl 

left [his machine is known as model F 


plain or H F, with fractions 











pod as Any--- Better than Many 


JOHN ALLEN & CO. 


478-480 Pearl Street, NEW YORK 


Manufacturers of 


Carbon Paper 


Typewriter, pen, Pencil and Full 
Carbon. 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings. 


lypewriter Ribbons 


For all makes of machines. Will give best 
service and Insure satisfaction to users 








Write For Samples 
and Prices. 





NUMBERING MACHINES 

ANO DATING STAMPS 

~ Of Every Description—— 
ACCURATE— RELIABLE— DURABLE—- EFFICIENT 


TWO LEADERS 


Sold by The Stationery and Hand Stamp Dealers 


THE “*ATLAS” $3.50 


NUMBERER 
6 WHEELS 
123456 
STYLE 
AUTOMATIC 


CONSECUTIVE ---BDUPLICATING 
AND REPEAT 


DIAL SETTING 
ENGRAVED WHEELS 
SELF INKING 


NO SOFT 
METAL OR RUBBER 
IN ITS CONSTRUCTION 








' 











The Mechanical Adder has developed a THE ‘UTILITY’ $2 50 
clientele of his own since making its ap DATE R 7 
pe yo e on th — t oom vei ‘ ago, ‘AUTOMATIC 
and for the lines for which it is adapted 
has become a very popular machine NOV 26 1908 
STYLE 
HALL OF FAME GOOD FOR 7 YEARS 
Senator Tillman has at last pi SELF-INKING 
hia ‘aw into tiles Meee Seas PRINTS CLEARLY AND LEGIBLY 
tinguished Soutl Carolinian, like NO RUBBER 
Held, “has a way with him’—but not tl WM. A. FORCE & CO., Inc. 
same way [he senator _ gets there 1! f 59 Beekman St., New York and 188 Monroe St., Chicago 
Western parlance, by main strengt H re 
most re nt hold on the forelock of _< 
has ci bacoset OF g P ne ane 
usual k p £ 
whicl g e1 gives 
freely I D 
ing t t 
to W i 
hard . Ww 
Write for our 
catalo dis- 
1 t count heet 
fe ’ , a Sane and dealer's 
f $16 | ser r said he didr propositior 
vant Sl¢ | | : 
H. L. COUF- 
t Uy p FIELD CO., 
h } I on g to frank 4 Pearl St., 
heifer the s. but we Grand Rapids 
wait f “Next! a55 
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Shackleford & Reynolds, shoe dealers, dat St. Louis, Mo. 
STA TIONERY “7 aged by smoke $1,000. Damage to building Che Skinner Printing and _ Stati ( 
$5,000 Company leased through this company last 
CS =ED Johnstown, N. Y veek the storeroom No. 212 North Fou 
Frank R. Willard and Ellery G. Willa: treet," adjoining the brokerage offices of 
; ive bought the stationery business of Francis, Bro. & Co., for a term of t 
St t Henry irs. The storeroom proper is 25 by . 
: Lancaster, O. eet, in which it will conduct its busine 
| (By Special Corresvondente ) Ff. B. Brenneman, proprietor of the Bre: nd there ts a 3! ller space in the re 2s ; 
; Atlanta, Ga. neman book store, which was establishee nt Magen Ww! vill be used to store 
| rhe Richardson building, at the corn: et ag wi rendu gr “gm sei S F Cal. 
‘ of Broad street and Viaduct, was destroyed Judge \. B Ki faber The deed os — All the S ogy : poor antagy. ff ° ae 
by fire early today at a loss of about $80, ment incindes the Drenaemnn sestmene rep a ; re : pte ta Il kind 
000. The building was occupied by the . Lynchburg, Va. ae cians ie Coe CRT ae se ! 
Mower-Hobart Company, dealers in offic: The W. B. Ryan Company, station an i loos f lines being plies rkal 
supplies and stationery, whose stock was ww burned out this OPEN about 10 c this time oes sans : 
destroyed, but was covered by $40,000 in o'clock; cause of fire, defective flue; Ss a Be lec \ 
surance. E. W. Allen & Co., printers, also total. Insurance on stock, $17,500 ze 4 & Co. have just issu 
sustained a considerable loss New York, N. Y their January number of “Crocker Quality f 
Boston, Mass. Edward Kimpton Company; manufactur: which rm greatls sought after. as it is one : 
ire in the stationery store of Albert ind deal in stationery and office supplies f the most rag jitieloms they h : 
Torlando at Park avenue and Broadway, ipital, $25,000. Incorporators: James M gotten out. t 
: Revere, destroyed the stock, valued at $1. Dewar, East Orange; Charles F. Kern and * * * 
200, and damaged the one-story brick struc \rthur W. Dalton, No. 68 William street Henry J. ker. one of the directors of 
ture where that and other stores are lo New York ‘1S Crocker & C had a narrow escap« 
/ cated, to the extent of $2,000. Torland ge ; last week while driving in southern C 
and the owner ot the building, Henry Justic Pruax of the Supreme ourt ha fornia. His buggy was overturned. { 
White, of Boston, are protected by insur ippointed Howard Alsberg receiver of the had a bad fall. but suffered no serious 
ance partnership property of James A. Heal ar 
: Chicago. ind Charles W Berry, trading as J A Toledo, Ohio. 
H. H. Waldo Book and Stationery Com Heale & Co., dealers in Stationery, in Ni Loss. Jan. 20 includes five-story building 
pany; capital increased from $25,000 to $50,- 96 John street, pending a suit of James A Brown. Eager & Co.. with stock of books 
000 os « a ed iRasres W erty co nd stationery, adjoining building with dr 
solve the partnership formed on May 26, goods store of J. L. Hudson Dry Goods 
Louis Felgar Burrell, secretary of John 1905. The assets are $3,500. Co., cafe of H. L. Fleischman, destroyed 
| Morris Company, wholesale stationers, un- > 2 nd Empire and Arcade theaters damaged 
' til the liquidation of that concern in 1892, Munro & Harford Company, New York Estimated loss $800,000. Fire originated i: 
died yesterday noon from heart failure at printets, lithographers and stationers; cap building of Brown, Eager & Co. 
! the age of 76 ital, $15,000 Incorporators Charles G Des Moines, Ia. 
f Des Moines, Ia. Munro, Plainfield, N. J.; Walter S. Munro Articles of incorporations have rece 
Des Moines Stationery Co Place of South Norwalk, Conn.; Le Roy Rarford, been filed for the reorganization of th 
business, Des Moines Capital stock, $50, No. 512 West 156th street. New York Roovart Campbell Company of Des Moines 
. 000, but authorized to be gin business when * * * low; The name will be changed to th: 
: $18,000 is subscribed. Officers and direc ( H. Numan has left for a ten weeks’ Des Moines Stationery Company. The new 
tors: President, F. Wies; vice president J trip through the West. He will visit th: firm starts business with a $50,000 capit 
i W. Roovart; secretary, J. E. Campbell principal cities between Chicago and San _ stock and will greatly increase both the 
| treasurer, Karl W. Seybert. Francisco, going out over the Southern stationery and photo supplies stock of thei: 
ii Gloucester, Mass. oute and returning by the Northern He goods, and will move onto Walnut street 
i Fire broke out in stationery store of Wal arries the full line of the A. A. Weeks where they will be in the heart of the 
’ ter J. Doyle in Bergengren block on Main Hoskins Co., and will of course specialize tail section of that city. : 
( street, gutted that place, damaging stock on the C. H. Numan Department The J. W. Roovart rmerly president of v 
ia $2,500. Extended to drug store of F. A new line of ink stands will doubtless help Roovart Campbell Company, will bs b 
1 Barker, did damage of $2,000. Stock of swell his orders on this trip president and general manager of the new rl 
| SPIRO ALL-STEEL FILING DEVICES 
| ee — oe ' . : 
» és Are business getters because they are designed to meet the 
requirements of modern business methods and are unbreak: ‘ble. 
! T 
Durability, convenient. new anes and simplicity of mechanism are t 
points which bring the orders for “SPIRO” Files and Clips from su ‘porations as 
: 
New York, Ontario & Western R. R. Co ‘Tohn Wanamaker 
New York Life Insurance Co Stern Bre \ 
New York Edison Co Simpson-Crawford C 
Fuller Construction C Public Service Corporation of N. J 
U.S. Leather C National Biscuit C : 
Elkins Coal and Coke Co ind many others of 1 ame 
It is to your interest, Mr. Dealer, to handle t is its suf ires i ' 
class of construction appeal immediately to eve business man Be é scounts at ’ 
full particulars on application. We are open for sole agency arr ts W ve 
not now represented. Address immediatel ~~" 
SPIRO MFG. CO., Sales Dept., 101 E. 131st St., NEW YORK CITY 
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neern. F. Wies, of the Des Moines Iron 
Company, will be president of the new 
company, K. W. Seybert will be the treas- 
urer and J. E. Campbell will be the secre- 
tary. 

This company has had a_ phenomenal 


growth since its beginning last July, and 
with the new impetus given it will no doubt 
soon become one of the Ie iding stationery 


houses in the West 


S. G. PITMAN. ‘Just a Click and it’s Done’’ 


Under the able management f E. G - 
Pitman, the Columbia Ribbon & Carbon KE 
Manufacturing Company of New York has The 20th Century Paper Fastener 
established a Chicago office which will be 
the western headquarters of the concern oa Et cIVE L. Y fastens two or a dozen sheets with equahease,in a second’ sstime. 
Mr. Pitman is a man unusually we 7 quali r flaps are thrown bad k by the action of the punch in sucha 
fied for the place, having had years of ex- ras to fas m8 securely the sheets to be joined, regardless whether the paper 
perience in the ribbon and carbon busi- i thi a or thin or whether the sheets number one or a dozen. 
ness, and understands its every detail as ust the thing for mail enclosures. No time lost hunting for clips—no torn 
well as having a thorough knowledge of pers No lumping or added weight. Always readv for "+e 
the trade and its requirements He is an No metal remains in the paper—this fastener perforates the sheets forming its 


fastened in a few seconds. Holds tightly and permits instant 


Retaiis for SO Cents 
margin of profit for dealer Write for information and discount. 


GREGORY MFG. COMPANY .. .. Milwaukee, Wis. 











“Ribbon “That “Renews Stoolt 


You know how the ordinary typewriter ribbon, from the first 
E. G. PITMAN hour of its use, constantly loses its brilliancy and strength of color. 


energetic and affable business man and : . * 
as ser Ge cae se We have found a way of making a recuperative ribbon—the 
bia, is sure to meet with success in the * 
fullest meaning of the word [The Co- 
lumbia line embraces every kind and qual- 
ity of ribbon and carbon known to the 
trade and has a reputation of which it is 
justly proud. The Chicago headquarters 
if the company will enable it to operate 
with excellent advantage in the handling of S ia iR 4 Ribbo 
ts various lines in the West and especially a CHEIKNG { nw 
vill it facilitate its Chicago business. The 
rode wishes of Office fp seenmeanicing go to Mr. The secret is in a special discovery in a non- -grease ink—an ink that insures rfect 
itm: — il It pene fibre of the nibl 1 vedssteib if f 

capillary attraction, It penetrates every fibre of the mbbon, and redistributes itself from the un- 

MR. PEASLEE BACK AT WORK. used to the used parts. 


ion bnvtne ee » , , 
' Pa yA = ee — aa a _ s+ My ated The result is a ribbon that will not fill the type and produces clean, sharp, uniformly 
Peaslee, the popular representative of the beautiful work. 

Mittag & Volger, = inufacturers of carbon A ribbon that will appeal to every typewriter user. 

Se a . Bs sy ae tm ala ne — Bn An excellent opportunity for every live dealer to increase his trade. 











his Boston customers trom February 8 to An exclusive dealer wanted in every city for 
16th Mr. Peaslee has been stricken hard, 
f his own illness which was of a very 4 ° R bb d i. h P 
rious nature, was followed by that of his OGiuckt, Kibbons and Carbon Fapers 
wife from which attack she died "Me 
Mittazg & Volger wish to thank the t malle Write at once for further particulars 
vho during his absence have sent in their 


‘. lae 1¢ - sect that the ‘ > 
egular orders and requested that the same wr f 
be placed to Mr. Peaslee’s credit during his { i q. | on ¥ n Co, 
nce. i nquirin y nxiously about his 

' 14] oe S- Sndinn geagntiitne tele 

 s ‘ solic ti ; garding him Manufacturers 


a Senne 9 326-328 Frankfort Avenue CLEVELAND, O., U.S.A. 
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Meyer & Wenthe 
great an imount 
of space as many concerns, and 1s 
made up of a multiplicity of small 
details, yet the firm is well known in Chi 
cago, where it does a constantly growing 
trade which reaches outside the city and 
covers a goodly portion of the country 

The firm of Meyer & Wenthe is one of 
the oldest manufacturers of rubber stamps, 
dies and stencils in Chicago, one branch of 


business of 


Whil the 


does not require sO 











the business—that of notarial and corpora 
tion relating to the finer me 
chanical The 
added a number of attractive lines of post 
cards, of which they carry a large stock 
The founder of the firm was R. A. Meyer, 
grandfather of one of the present partners 
He opened a shop for the manufacture of 
seals in Custom House Court in 1854. The 
business grew and prospered, and in 1876 
Gus. Meyer, Sr., father of the present senioi 


seals, etc 


arts recently 


company 





PRESS 


ROOM 
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Meyer (2 Wenthe 


member of the tirm, became a partner a! 
the firm name was changed to R. A. Meyer 
& Son. R. A. Meyer retired in 1876, his 


son taking over the management of the 
and on May 1, 1897, Gus. Meyer 
Gus Meyer, Jr., anc 


business, 
Sr., sold out to his son, 
H. H. Wenthe 

Since the Chicago fire the business has 
been located at 90 Dearborn street and n 
embraces the adjoining premises at 92 D« 
born street. This gives the firm a factory 
location in the heart of Chicago, in the 
midst of one of the busiest business centers 


| 


world 
The Personnel. 

Gus. Meyer, senior member of the present 
firm of Meyer & Wenthe, looks after the 
selling end of the business, while the manu 
facturing department is under the supervis 
ion of Mr. Wenthe, who is small of statur« 
wiry, alert, painstaking 
in all his work, and it would require a very 


exact, careful and 
witted employee indeed to get any 
work past him that was not done exactly 
according to the specifications of the order 

Mr. Meyer, like Mr. Wenthe, has served 
his apprenticeship in every department of 
a practical and 


quick 


the business and is himself 


experienced man in all its details. He is 
of the ruddy faced, broad shouldered, Ger 
manic type of men, whose hearty hand 


clasp and jovial smile win him friends wher 
goes He is one of the directors 
Association of Stationer 


ever he 


of the National 


and Manufacturers 


goods manutactured by the 


Phe line o! 


concern comprises’. seals, stencils steel 


stamps, mame _ plates, badges burning 


brands numbering machines, check prote: 


tors, trade checks, key checks, baggage 
checks, wax seals, et¢ The firm employs 
over thirty men in its various departments 
and has a completely equipped plant \l 
of its machinery is run by electricity, and 


the work is handled in a craftsmen-lik« 


mann that brings back repeat orders 
Meyer & Wenthe 


trad that goes bevond 


have developed | 


local boundari s 
orders from nearly every stat: 
Union as well as foreign trade. By 
built up 


judicious advertising they have 


yrrder business which is constantly ir 


mail 
creasing and which speaks big things f 
the futur The growth of the firm has 


DEPARTMENT CORNER 
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FAME OF THE WRITERPRESS. 


Among the companies prominent in the 


eld of ofhce equipment and time and labor 
saving devices, rew | V« been more prog- 
essive and enterprising Writer- 
press Company, the growth of whose busi 
ness has recently made necessary consid 
erable increase in factory force and equip- 
ment the company’s plat Buffalo, 
N. ¥ 

Ch Writerpress Company Ss just 
ypened branch offices in Chicago on the 
sixth floor of the building at 215 Dearborn 
street, opposite the ] il bui g ELA 
Schi e1¢ well-k n typ man 

s been appointed sident and 
ith H. L. Bean Bufta pany’s 
sales nage is bus Inz w of 
ces I Sbape int ra t ssary 
saliesmel ind ofhce f 

The present Writ ss is levelop- 
ent ve years I areful 
vork This machine is the fifth model, and 
nyone familiar witl ie original Writer 
press would have some dithculty in recog 
nizing the new, improved model he sam« 
machine. This new model, witl excep 
tion of the direct inking attachment, has 
been on the market about a y and a 
half. By the addition of this direct inking 
arriage, but recently invented, the value 
f all Writerpresses whatever model, 
has been greatly enhanced This attach 
ment may be purchased by all Writerpress 


imong all 
conjunc 
new model machin added 
largely to the sum Writerpress popular 
ity and to the diversity of to which 
ble. These uses are 


users and is. interchangeable 
machines of this make It has, 
tion with the 
uses 
the machine is adapt 


many and varied. It is recalled, ameng 
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other things, that one of the Nationa 
banks uses the Writerpress for printing 
the signatures of the ofhcials upon papers 


ind documents requiring the wmultipli 

repetition of the same signatures. 
The Writerpress, in addition to its 

ind growing popularity in this country, is 


wide 


and it may be found 


corners of the 


well known abroad 


even in some of the remotet 
Old World. 
Mr. Schiermeier, the 


resident Chicago manager, was 


newly appointe: 
born n¢ 


St. Louis, Mo., and as a mere lad was pos 
sessed of so much of the “show me” ten 
dencies of his nativity and environment 
that he was impelled to the study and mas 
tery of machinery of various kinds His 
first position of importance was with the 


Osborne & Co 
machinery at 


St. Louis branch of E. M 
manutacturers « harvesting 
Auburn, N. Y. He remained in this posi 


tion about ten years, becoming one of the 
company’s territorial managers. 
Seeking new field, Mr. Schiermeier left 


the harvester.business and went to Cin 


cinnati, where for four years he was man 
ager for a typewriter company. About nine 
attracted by the op 


accept 


years ago he became 
portunities offered in 
ed the management of the Typewriter Ex 
change, now located at 319 Dearborn 
street. He managed this business for 


Chicago and 


eight 


of which time he resigned 


vears, at the end 


to accept a_ position with the Chicago 
branch of the L. C. Smith Typewritet 
Company. 

Mr. Schiermeier is a man of wide ex 
perience as a salesman, and he has a nat 
ural aptitude for the business he has just 
undertaken. Under his management it is 


probable that the business of the Chicago 
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ce of the Writerpress Company will at- 
tain increasing proportions from year to 
yeal 





LOYAL ROYALS’ MINSTRELS. 

Unique indeed was the first annual min- 
strel show and dance of the Royal League, 
the social organization of the Royal Type- 
Company, held at the Union League 
Club in Brooklyn last Saturday evening, 
January 30th, 

This was the league's first social affair of 
the new year, and to say that it was emi- 
nently successful, we need only repeat the 
|-known expression, “a Royal eve- 


writer 


now wei 
The hall was artistically decorated with 


American flags and the Royal League colors, 
purple and gold, and brilliantly illuminated 
with clusters of varicolored lights. 

The audience was an exceptionally select 
one, including not only all the officers of 
the Royal League, but also all the executive 
officers of the company and a large number 
if Brooklyn’s most prominent business men. 


After the minstrel first part the guests 
were served with an _ elaborate buffet 
luncheon by the steward of the Union 


League Club, whose artistic table decora- 
tions were most favorably commented upon. 

The musical program was one of unusual 
The entire production was 
under the very able direction of Messrs. 
Johnson and Webb, whose handling of both 
the entertainment and the dance showed 
histrionic experience. 

The dance was a true “Royal” success 
from start to finish, and it is safe to pre- 
dict a great future for the Royal boys who 
much talent in their 


excellence 


have developed so 


midst 
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3 COPIES 
1 WRITING 
1 CARBON SHEET 


These blanks furnish a syste 
a second copy for 
pondent and make all three 
We have blanks for use w 


Western Union an 


ith the 


DORSEY PRINTING allas, Tex. 
A. POMERANTZ CO I lelp! 
F. W. BARRY BEAI ( 
DENNISON & SONS 


ideipnia 
Bostor 
York City 


LUCAS BROS alttenginn 
F. B. BURNAPP STA. CO Py 
BURROWS BROS Cleveiani’ 


We want to send ' 


usé Write for thet They 


Central Market Bid., 









your office record. 
copies at one writing with but one sheet of carbon. 


ylanks for use with 
are free. 
Manufactured only by 


PERRY BOOK & BINDERY COMPANY 


FOND DU LAC, WISCONSIN. 


Have You Seen Sample S 


“Perry Triplicate Telegram Blanks” 


(1) Message Sheet 


for Telegraph Company) 


Q) Copy for Record 


(Remains im Pad) 


(Q) Confirmation Copy 


to Mail Correspondent 


Blanks for Typewriter use or Blanks for Pencil use. 
m which enables you to write your telegram 


Make 
third copy to mail your corres 


Make a 


typewriter as well as blanks for pencil us: 
1 Postal form of blanks. 
Perry Triplicate Telegram Blanks are handled by:— 


GEO. B. CARPENTER & CO Cincinnat 
SMITH & ERVING STA. CO Minneapol 
MILLISON OFFICE SUPPLY CO Wichita 
WM. MANN & CO Philadelphia 
GEO. D. BARNARD & CO St. Lou 
FRANKLIN PRINT. & ENG. CO Toled 
GEO. N. DOBIE CO.. Detroit, and many other 

Typewriter also blanks for Pencil 


eets of Our 


‘Perry Blanks” are used by 


The Pullman Co. 
H. J. Heinz Co. 
The Reo Car Co. 
Diamond Match Co. 
General Elec. Co. 
Aug. Belmont & Co 
Am. Waltham Watch Co 
John Roeblings Sons Co. 
McBeth-Evans Glass Co. 
John Deere Plow Co. 
Internationa! Harvester Co 
Am. Steel Casting Co. 

Am. Locomotive Co. 
Southern Cotton Oil Co. 
Travels Insurance Co. 
National Fire Insurance Co. 
3arney & Smith Car Co. 
Russell Miller Milling Co. 
Dodge Mnfg. Co. 

Standard Sanitary Mnfg. Co. 
First National Bank, N. Y. City 
Philadelphia National Bank 
Mellon National Bank, Pittsburg 
First National Bank, Cleveland 
Commercial National Bank, Chicago 
Wisconsin National Bank, Milwaukee 
First National Bank, Minneapolis 
[hird National Bank, St. Louis 
Western National Bank, San Francisco 






























(By Special Correspondence.) 


Boston, Mass. 
H. W. Bosworth is a new member of the 
local Burroughs force, under Messrs. Fish- 
er and Fowler. 
Buffalo, N. Y. 

Salesmanager B. J. Erb of the local Bur- 
roughs office, has made an addition to his 
selling force. The new comer is F. E. 
Richards, who will act as junior salesman 

Chicago, IIl. 

Salesmanager J. F. Gillen has added an- 
other salesman to his Chicago organiza- 
tion, the new man being H. H, Seng. 

Cleveland, Ohio. 

The Burroughs Adding Machine Com- 
pany’s branch offices in this city have been 
consolidated, C. J. Whipple, formerly 
salesmanager for the city territory, having 
left the organization. The Cleveland busi- 
ness will be handled hereafter by an or- 
ganization known as the Cleveland Agency, 
under Messrs. F. S. Crane and P. P. Gay- 
lord. Mr. Crane has been the Burroughs 
Salesmanager for Eastern Ohio. 

Detroit, Mich. 

J. T. Richards, superintendent of the 
Burroughs Adding Machine factory in Not- 
tingham, England, is a visitor at the Bur- 
roughs factory in Detroit. Mr. Richards 
was greatly impressed with the splendid 
system of manufacturing in Detroit, the 
method of training employes, turning out 
the work and carrying the various parts 
through the factory to the erection benches. 
Mr. Richards has been in the English fac- 
tory for twelve years and says many of 
their best methods over there are patterned 
after ours. One bouquet which he hands to 
American manufacturers will be interesting 
to those who have heard Britons accuse me 
of being in too much of a hurry. Mr. 
Richards says that he has been more im- 
pressed with our thoroughness than with 
any one thing, and that he considers what 
he has seen of American industry quite 
superior to his own country in this respect 

* > * 

A. S. Champion, manager of Elliott-Fish- 
er Company’s office here, has been making 
things hum lately. Mr. Champion at the 
present time looks after business in the 
greater part of Michigan and during the 
month made trips to Grand Rapids, Ionia, 
St. Johns, Ann Arbor, and has also em 
ployed B. G. Middlewood as demonstrator 
and junior salesman. 

* * * 

Frank Branston, captain, center and star 
of the Y. M. C. A. state champion basket- 
ball team, has joined the working forces of 
the Burroughs Adding Machine Co. 

Gilbert Bensley, People’s State Bank, es- 
tablished a new adding machine record for 
adding 200 checks by listing that number 
in three minutes 45 seconds, in the compe- 
tition held by the Detroit Chapter, Ameri- 
can Institute of Banking, Friday night. Al- 
berd Enders took ten seconds longer and 
Ward B. Sharkey was three seconds more 
behind the record. Prizes were given the 


successful contestants. The next meeting 


OFFICE APPLIANCES 


of the chapter will be held Feb. 19, when 
Prof. R. E. Bunker will deliver a lecture on 
the life of Lincoln. 

Denver, Colo. 

T. C. Fewell has joined the local office 
of the Burroughs Adding Machine Com- 
pany as a junior salesman. 

* 7 * 

Salesmanager W. J. Parrish, of the local 
Burroughs office, has added Geo. E. Vaw- 
ter to his selling organization. 

Erie, Pa. 

F. A. Duncombe, formerly in charge of 
the Burroughs Adding Machine Company’s 
office at Williamsport, Pa., has been given 
the Erie office, succeeding P. P. Gaylord, 
who has gone to Cleveland, to enter a part- 
nership in the Burroughs agency there 

Fargo, N. D. 

P. K. Russell, salesmanager for the Bur- 
roughs Adding Machine Company in the 
Dakotas, reports that there are fewer large 
towns in his territory than in almost any 
other Burroughs territory in the country, 
and yet Fargo was at the top of the list of 
all the Burroughs Agencies at the end of 
1908, in the percentage “quota” secured for 
the year 

Kansas City, Mo. 

M. L. Metcalfe has joined the Kansas 
office of the Burroughs Adding Machine 
Company, under Kansas Salesmanager D 
E. Brand. 

Lynchburg, Va. 

C. W. Gooch, local manager for the Bur- 
roughs Adding Machine Company, reports 
that his agency made over 100 per cent of 
its quota during 1908. Mr. Gooch received 
splendid support from all of his salesmen 
during the year, and the entire Lynchburg 
organization was very much on its mettle, 
as evidenced by the record they made. 


Milwaukee, Wis. 

Newman & Harris, California agents for 
the Comptograph, say that this month so 
far is the best they have ever had. They 
are intending to spread out considerably in 
the near future, opening a number of new 
agencies, but have been unable to do so 
this month on account of lack of machines 
Their next agency is to be in Sacramento 

Mr. Powell, who has had the Burroughs 
it Fresno, Cal., has left the service of the 
company. 

** * 

American Adding Machine Company, 
Milwaukee; $30,000; Charles F. Wetmore, 
Frank W. Van Ness and Lyman G. Wheel- 
er; to develop certain inventions in adding 
machines and typewriting features connect- 
ed therewith, and manufacture and market 
the same. 

* * * 

The Dalton adding machine, represented 
in Milwaukee for the past few months by 
C. A. Middendorf, is now handled by the 
Welch Bros. Motor Car Company, 702-704 
Grand avenue, a firm which will now have 
the state agency. Mr. Middendorf formerly 
was with the Chicago offices of the Mon- 
arch Typewriter Company before his con- 
nection with the Dalton, and is now asso- 
ciated with the Milwaukee offices of the 
Monarch 

2 2 

The American Adding Machine Company 
has been incorporated at Milwaukee with 
a capital stock of $30,000, by Charles P 
Wetmore, Frank W. Van Ness and Lyman 
G. Wheeler. Certain inventions in the ad- 
ding machine field, besides typewriting fea 


tures connected with these, will be devel- 
oped. The new firm expects to engage in 
extensive manufacture and will soon have 
a line of output ready for the market. 

. * * 


C. M. Smith, head of the system depart- 
ment of the Burroughs Adding Machine 
Company, recently spent two days at the 
Milwaukee offices of the company. 

Louisville, Ky. 

Internal Revenue Collector Col. Jos. A 
Craft has installed a Universal adding ma- 
chine. This is the third Universal that has 
been placed in the local Custom House. 

The Office Equipment Company, local 
agents for the Universal Adding Machine 
Company, have sold the Burley Tobacco 
Society one of their late model No. 5 Uni 
versals. This is the tobacco society that put 
over the famous $12,000,000 tobacco deal 
with the American Tobacco Company, 
known as the Tobacco Trust. 

New York. 

The Wales Adding Machine Company re- 
ports the January sales as extremely good 
Mr. Eaton recently took a trip up New 
York state, where he found prospects even 
better than in the city. The sales of the 
Wales company during 1908 were 150 per 
cent better than those of 1907, and there is 
every indication of a still greater increase 
for 1909. 

* * * 

The Wales Visible Adding Machine Com- 
pany had an exhibit at the Paterson (N. J.) 
business show, held first week in February 
Mr. Luckett, the New Jersey agent, was in 
charge of the exhibit, and by his courtesy 
and energy added considerably to the suc- 
cess he is making in this territory. 

7 * * 

Mr. H. C. Peters, manager of the Bur- 
roughs Adding Machine Company, has been 
appointed, as from January Ist, to take 
charge of the sales of the Universal adding 
machine in the New York territory. Mr 
George Flinterman ceases to act as man- 
ager of the Universal. The machines in 
stock will be removed to the Burroghs 
office, and they will be sold in future by the 
salesmen of the Burroughs company. Mr 
Peters will, without a doubt, add some 
further laurels to his brow by the addition 
of this machine 

* * * 


C. P. Staubach, formerly office manager 
for Mr. Peters of the Burroughs Adding 
Machine Company, is now salesman with 
a New York territory. He was recently 
successful in winning a watch fob, in De- 
cember, in a three months’ contest, offered 
by the Burroughs Adding Machine Com 
pany for the eastern division. 

* . * 

Mr. Prest of the Burroughs Adding Ma 
chine Company, who was successful in win- 
ning the grand prize, against all comers, of 
one share of stock in the Burroughs Adding 
Machine Company, is now doing good work 
on behalf of the same company in New 
Jersey, for which he is local manager 

New Orleans, La. 

A. R. Hutchinson, formerly office man- 
ager for Sales Manager H. L. Howard of the 
Burroughs New Orleans office, has been 
given a position as salesman, and will be 
stationed at Shreveport, La., succeeding G 
Y. Denham. 

Oklahoma City, Okla. 


The Oklahoma organization of the Bur 
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DEALERS—YOUR OPPORTUNITY! 


WRITE FOR OUR SPECIAL PROPOSITION FOR THE TRADE. 


The advertisement 


System, Modern Methods and 


below will appear in System for February and the succeeding spring months. 


been advertising the AUTO-CORRESPONDENT the past six months 


We have 
popular office mediums as 
The American Business Man. Also, we have circularized twice all the 


in such 


manufacturers and wholesalers in the country and are now conducting a third circularizing campaign to 


this entire list 


And all our adver- 
tising has paid for 
itself in orders and 
repeat orders—prov- 
ing the popular sel- 
ling qualities of the 


AUTO- CORRESPONDENT 


Mr. Dealer:—believe us, the 
A UTO-CORRESPONDENT 
sells on sight. You, your- 
self will want it for personal 
use. Order a sample} with 
coupo i below and if you don’t 
use it personally, you can sell 
it. Mark the coupon “‘dealet 
and get our, special ,trade 
discount. 


WE GIVE YOU 
A SPLENDID 
PROFIT 


Hereafter all our advertising 
will refer purchasers to sta= 
tioners and office appliance 
dealers. 


For example, see 
this Catagraph 


Don’t fail to write for our 
dealers’ agency proposition. 
See our exhibit at 
Chicago Business Show 
Space 49 





Business Book Concern 
150 5th Ave., Chicago, U.S.A. 








How You Can Answer 60 Letters in 30 Minutes— 
rae the Story of the Auto-Correspondent 





| 







This book ‘tan idea. It is an actual, practical working reality in thousands of the 

most progressive business houseg in this and every other country in the world, It was 
invented through necessity by two of America’s foremost cor- 
respondents—one of whom now draws a salary of $10,000 per 
year from one of the largest advertising agencies and the other 






of whom draws $7,500 as sales-manager of a leading manufactur- 
ing institution, 







These men found that vary own correspondence 










contained an unworked mine of selling arguments and 
the idea was born—of selecting and preserving the 
best selling ammunition contained in letters sent 






out each day, combining this with good paragraphs 
selected from letters received and then working 
both over into paragraphs suitable for every con- 


wency of their busins 












ivented the Auto-Correspondent, 
ts use was extraordinarily productive of results. After a while it was 
improved and put on the market and is now in universal use in every 












The Auto-Correspondent is ready for use when 
It contains the best and most effective paragraphs used by the mas- 


you get it ter corre sp mdents of the business world. It will tell you practically all that is to 
















be known on the subject of business correspondence. It will tell you how to begin a letter: how to word a smooth collection 
a ng om that gets the money without seeming like a dun; how to turn a casual mail inquiry into an order; how to prepare and 
write a business bringing argument; how to wind up a letter so as to get your reader to act without hesitation or deiay; how to 





itory salesmen can’t reach and actually bring in business; how to make your mail table 
itable if it is, 





make your letters cover tert 
yours is not a mail order business; how to make it even more pro 






















@ _ How to Anower Sixty Letters in Thirty Minutes "a to This book is made either in book or loose 

The method ing this Auto-Correspondent is simplicity Ss leaf form. The regular binding in book form 
itself. The box k is side indexed by subjects such as “Openu ecure bi as the same matter exactly as the loose leaf 
Paragraphs,” “Prices,” ““Terms,’”’ “Description of Merchan- this Book id answers the purpose of a book of instruc- 





ise, ‘Sel fling Points,” “Arguments,’’ ‘Deli eries, Con 





tion, but if it is the intention to fit up the book 


Without 

















arison with Compx titors,” “Reference t« rt sers,” “Ce lectio 2 . with paragraphs and form letters for your dail 
one aphs,”” Answers to Inquiri s,” “Answers to Con any Risk corre tn oy the loose leaf feature litt aan 
— , “Closing Paragraphs,” etc., and so on. Thes se ‘ s the value of the book. 
fourteen subject ow the idea. There are many more You frec receive good letters in your daily mail, cut 
indexes in the tual book. out the good j graphs and paste them in your Auto-Corres- 
Under the various indexes we give you several model pondent a will have a collection of letters that will help 
paragraphs. These are in addition to the printed expert y . wond | preparing your own paragraphs and forms, 
instruction on t nt ly . Under our model para- llows: Size 12x12, 116 pages. 
graphs you } ! : fr ur own correspondence. 1. = Binding Cloth, half leather - - - $5.00 
This ¢ an bi ( going t t lor id 2. New Loose Leaf Binder, green ert Canvas, black leather. 00 
letters, or by ‘ n« of the letters you write 4. New Loose Leaf bem ne tae corduroy, red Russian leather - $7.00 
for a tew weeks, Each | und each paragraph is numbered, lo secu | of inspecting and returning this book 
When you pick " r, for answer, the convenient index r in X j e with binding you wish on the coupon 
h toes ws the page to t to, and the whole collection of para be F mail t with the amount indicated. 
graphs is before your : a We v ull expr ess charges prepaid, by return 
You merely mark { rigir tter, the n vers of the train. A eC examination, if you do not find the 
answer-paragra} q l you turn it « r to a type- DOOK tisfactory and a greater aid to successful 
writer oper r 1 t nswer 1s J r lout. Yet it is not Correspor I u thought possible, return to us e Ye 





WILL REFUND YOUR MONEY. (THIS 
E LOOSE LEAF BINDING ONLY.) 
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purcha 4 e 1 order direct on our salisfaction-guaranteed-or- 
money- ~back plan Pool oe: shows 











Business Book 
Concern 
160 Sth Av.,Chicago 
Gentiemen:—Please 
_ me your Auto- 
ndent as 
your 0 offer in Office 
nf ances. I have 
ee d+ ae 7 : an Xin the ane 
— " = ae . The amount enc 
TSS ~ o-Se : mee) Pa 


¥ 
s 
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Money back if not well pleased. 


Fill out the coupon with your order, whether you are a dealer or not 
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roughs Adding Machine Company is “little, 
but oh, my!” as will be seen from the fact 
that Sales Manager Miller’s agency is fourth 
in the entire list of Burroughs agencies in 


the United States in percentage of sales 
“quota” secured during 1908 Mr. Miller 
says that in spite of business depression, 
crop failures, and all other sorts of un 


conditions, the business men of 


bound to 


favorable 
Oklahoma 
machines—providing the ilesman 
on it 


are have Burroughs 


insists 


Parkersburg, W. Va. 
Denham, 
New 


Reynolds as a 


Burroughs 


_: = formerly a 
salesman at 
GC sz 
Russell, Parkersburg s: 
Burroughs company 


Peru, Ind. 


has succeeded 
under J. ( 


les manager for the 


Orleans, 


salesman 


Efforts are making for reopening the 
Mallmann adding machine factory in this 
city. It has been closed for more than a 


year on account of a disagreement among 
the Chicago stockholders When tl 


tory is in operation it employs 12: 


i¢ Tac 


' 
high 


class mechanics The other six industries 
located here through the efforts of the Com 
mercial Club in 1905 are doing good busi 
ness 
* e * 
Judge Tillett has just rendered his long 


pending decision in the case of Edgar Wat 


son vs. the Peru Mercantile Company 
which owns the largest department store 
in Peru. The finding was for the defend 
ants. The plaintiff bought $30,000 wort! 


of stock in the Mercantil and as 


sumed the management of it 


1907 


store 
' 
January 1, 


Peoria, Ill. 
Berkstresser, sales manager for the 
Adding Machine Company in 


_ = 
Burroughs 


this city, gave an informal dinner party at 
the Creve Coeur Club to the sales force 
their wives and friends The affair was a 


most delightful one and was thoroughly en 
joyed by the guests. The successful 


ness during the year 1908 was reviewed and 


bust 


each member of the selling force was en 
thusiastic over prospects for the present 
year 


Philadelphia, Pa. 

I. L. Berk is the new Philadelphia sal 
manager at the Burroughs adding 
office in the Provident building. Mr. Berk 
was for several years Burroughs sales man 
ager at Newark, and his promotion to the 
larger field f 
sistent work in New Jersey. He 
Frank Spiekerman, who left the or 
ganization, after having charge of the Phila- 
delphia office for several years 

Rockford, Il. 

C. H. Reynolds is the new man in charge 
of the Burroughs sub-agency in Rockford 
Mr. Reynolds was formerly a salesman in 
the Parkersburg, W. Va., office of the Bur 
roughs 


machine 


comes as a result of his con 
succeeds 


has 


Salt Lake City. 

A speed contest on the Burroughs add 
ing machine was the features of the meeting 
of the Salt Lake chapter of the America: 
Institute of Banking, held at the Commer 
cial Club Thursday evening The contest 
was won by George H. Butler of the Utah 
National Bank, who was presented with a 


handsome gold watch fob by the adding 
machine company. The second prize was 
won by Walter Johnson of Walker Bros.’ 


who received an umbrella. d mated 


Bank, 


by the chapter 
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A. E. Stevens has joined the local branch 
of the surroughs Adding Machine Com 
pany, under W. J. Parrish, sales manager at 


Denver: Mr. Stevens will be located in 


Mr. Parrish’s local office, at 60 West Second 


South street. 
St. Louis, Mo. 

Ralph L. Smith, who a year ago left the 
South Side Automobile Company, having 
been in the automobile business for several 
months previous to that time, has lately 
been appointed Missouri representative for 
the Adding Typewriter Company, manu 
facturers of the Dalt adding machine 
ind adding typewriters, with offices in the 
Pierce building 

Seattle, Wash. 

George R. Andrews, the Burroughs mat 
is added W. A. Bacon to the selling force 
f his Seattle office 

San Francisco, Cal. 

The San Francisco offices of the Southern 
Pacific railroad are said to have the fullest 
equipment of adding and listing machines 


ind similar devices of any railroad office in 


the country, and it is claimed that in the 
office of the assistant auditor of freight 
iccounts alone the expenses have been cut 
down $8,000 a month by their use The 
Comptometer school, which has been con 
ducted for some time by Miss Mae Barclay, 
formerly f Chicago, has met with great 
success, and the office now has some of the 
best operators in the country About the 
end of the year a number of officials of the 
Harriman lines were in San Francisco ex 


pressly to inspect the equipment and opera 
tion of this office, and it is quite likely that 


similar methods will be followed out else 
where as result 
soe « 
W. E. Smith has left the San Francis 
2 tion of the Burroughs. 
> * 
[The seventh annual adding machine con 
test of the San Francisco chapter of the 


Institute of Banking took plac: 


w quarters of the chap 
Bank building 
California 
first and second 


January 6 at the ne 
First National 
Bank of 


events, the 


won 
three out of four 


prizes going to J. D. Connelly and Willian 
M. Connelly, and the fourth to W. I 
Brown, Burroughs machines being used 
The third prize went to W. Clasby of thi 
First National Bank 

* * * 

H. S. Dorcas, a well-known mechanical 
man from the Harrisburg factory, is now 
visiting the San Francisco department of 
Glass & Prudhomme, coast representatives 
of the Elliott-Fisher Company The con 
pany is now covering Los Angeles and the 
southern territory from the San Francisc: 
office F. F. Wright, the San Francisc 


manager, -says he can’t complain as long as 
he gets orders by 
this week 


Topeka, Kan. 


1 


long-distance telephone 


s he is doing 


The H Lithographing Company of To 
peka, Kan., has been appointed state agent 
for the Dalton adding machine, and has 
placed a number of the machines in its 
territory From the interest shown in the 
short time the agency has been established 
the Dalton is sure to be an important factor 
in this territory The Hall company ri 


ports the Dalton as the easiest selling ma 


chine it | r known, as in every in 


‘ 
stan st hac won 1 home itter 1 short tri 


as eve 





Vancouver, B. C. 


W. K. Tasker comes to Vancouver: 

les manager for the Burroughs Adding 

achine Company Mr. Tasker has bee: 
tioned at Montre: where he was a sales 

i R. N. Ahern gent for easte! 

nad Mr. Tash - ot the high 1 
the Burroug ( d ganizati 
1S expected tt I ke 2 d sl WW 


sales in this cit) 


SHORTHAND CONTEST 


To Be Held at the Normal School, Provi 


dence, R. 


I., Saturday, April 10, 1909, 


at 9 A. M. 


RULES FOR CONTESTANTS 
Chere will b six tests dictated 
rly as possible t the following speeds 

minutes ¢ Actually delivers 
ech or judges arge, 200, 220, 240 
timony 240 26) 280 (“O d \ 
be dictated a ted 
ntestants, w i the Lagan ( 
the Miner Me y take any 
e dictations t t Committee re 
mends commencing with the first te 
mtinuing unt each contestant 
ched his limit speed 


ontestants I \ compet 


Fag Cup, or the Miner Med r bot 
The contest Eagan Cup will | 
op t i s writers without 
striction 
The contest for the Miner Medal will | 
pen o those sl t | vriters wl ! \ 
not more than te years ntinuous stud 
and practice in tl rt of shorthand w 
ng [his rule shall not bar from the « 
test the present holder of the Medal 
3 At the clos¢ the dictations, ¢ 
ontestant will be wed fifteen minute 
to examine his notes and to select thos 
he wishes to tr scribe Eac contes 
sha select for t Iptior ne test ¢ 
the speech matt né the test 
mony nd the \ Iw be made to t 
contestant having the highest ggregat 
I um be of wi ds rect In tne tw 
transcripts ifter ictions have beer 
made for errors Contestants \ 
transcribe as many the tests as they de 
sire, but they must ect one from « 
class to be handed to the judges.) 
4. In computing results, the Commit 
will duct one word from the gross 
ber of words dictated in each test for } 
nd every ( tr 
( ymissions dditions, wi 
t s errors t that no deducti 
Il be made f ges in punctuat 
e the meaning 1s t changed 
5 Each cont vy transcribs 
S vy way ses, but the ¢ 
mit prefers fy t scripts 
type gon rnished 
| desiring then \ competitors wil 
transcribe in on< ‘ wl . 
estants, members e ( test Commit 
te ne pers : ted few each 
ret s a watch y be admitted f 
estant does ‘ ribe his 
‘ may { typewriter ope 
t t transcribe t m, but said 
perator will not I wed to be pres 
en vhile the dictati s r being gi 
Ni t will be 1 t t mmunicat 
with ntestant Sind etin 
ey de 
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6. Six hours will be allowed for 
scription; but one transcript must be 


hande 1 in at the end of, or hef« re. the ex 
piration of three hours 


7. The matter t be dictated will be 

carefully selected, nd provision will be 
made that no possible opportunity be af- i h h 
forded any contestant to hay rccess in ad rono rap 
vance to any of the matter to be dictated *. =F ; j — a 

As far as possible the matter selected will i An Automatic Calculating Time Stamp 
ve tree from proper names and technical - 4 . 5 2 
wh ae Proj a hnica omputing time on jobs in factories, 

xP i e the ” r a@ state 

t the sub t I tte! r tiie spec ch 3 W rite us for Bulletin 257 


ee ee ee ee ee ee Baird Employes Recorders 


Preliminary readings will be given that For timing employes and their jobs. 
ee ° niger capper el Write us for Bulletin 270 
[The Committee reserves the right to ° 
wie ti Gahan ee eo a Baird Desk and Pocket Counters 
case any change is made, due notice will ‘or counting people or things. Can be set back to zero quickly. 
el aha eg Oe Write us for Bulletin 265 
CHARLES C. BEAL] 
Chairman, 
OSCAR. 1... ET WEE Ee BAIRD MFG. CO N. Halsted St., Chi 
Osbad 1... rem D . €O., 1576 N. flalsted St., Chicago 
J “7 S N. KIMBALL, SEE OUR EXHIBIT AT CHICAGO BUSINESS SHOW, BOOTH 94 
CHARLES F. ROBERTS 
\UGUSTUS T. SWIFTS 





EDWARD H. ELDRIDGI 


(that intending to compete’ should no- | | Ty @ Meaker Junior- $15,022 


ton, or Edward H. Eldridge, Simmons Col 





‘ h ‘Meaker” to meet the demand for a 
machine at a low price. Just the thing for depart- 
ent stores an i oma cashier booths. 
No springs no screws—no trouble—no waiting—no 
mistakes. Handles a smooth coin perfectly. Not affected 
lust Quick actior. 


The Meakers are the Most Rapid Change 
Machines in the World, 
Regardless of Price 


The new size ‘‘Meaker"’ should be carried by all com- 
mercia! stationers, as well as the standard ‘‘Meaker"’ at 
$30.00. The ‘Me aker Coin Cashier is now used by the 

est g tellers in the U 


lege, Boston 


NEW TYPEWRITER CONCERN. 
The Western Typewriter Supply Co., &8 
Monroe street, Grand Rapids, Mich., is a 


We Protect the Dealers 


Ireland and Mathews Co. 
Detroit, Michigan 



















Saves 








TIME —SPACE— MONEY 
The Queen Typewriter Desk 
CONVENIENCES 







Plain Oak only 
$12.50 





———————————————————————————— 
















Cc. E. MERRIHEW (Patented) 
iit for wear 
_ ; , s bulit Opened 
tl iwhout 
act t hed or 
eing T 
Mi usliy. Closed 
( M ‘ 4 dsom« sly 
to any < Copy 
rs ) te gar gence ERS ina 
age Mr. Merrithew was the foun le t Our Ad. to Consumer Flash 
t! Ka] . g states that “ “ em Fre ria 
7 the oy “Typewriter Desk Ul rough All supplies in 
wi 1s S thetr . mi anufactt “ar ach 
K make a more ibera trade-produc prop easy re 
ition be t ‘the deale hir if 
; — ; . = Pind ) aS a San ‘Telai te a i roth Mr. Dealer: We car help by sell our goods 
= tee : ~<"'? | Closed—Occupies very small space. at our rish UR goods will hel; you sell themselves. 


Aig fice applia ces ne wpe THE MARYSVILLE CABINET co. 


the busines MARYSVILLE, OHIO a 


Muskegon nd neighboring ities 






Grand Rapids will } colicit | for busi j Vv. S.A. 
ness ( tt é Ann] e< w1S \fr Mer ; 


hev 





| 
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NEOSTYLE CONVENTION. 
One of the most successful conventions 
ever held by any 
took place at the 
Branch of the Neostyle Co., 
commencing Monday, Dec. 28, 
continuing throughout the entire week 
The convention was .formally opened 
with a banquet given by the manager, Wil 
liam H. Low, to the staff at his home in 
River Forest, Ill, on the f 
Wednesday, Dec. 23, on which occasion the 
genial manager and host was made the r« 
cipient of a handsome pair of diamond cuff 
buttons from the boys, as a token of thet 
appreciation and good feliowship 
All of the traveling representatives were 
called in for the occasion and perhaps 1 
Specialty 


‘Specialty” organization, 
offices of the Western 
Chicago, IIL. 
1908, and 


evening 0 


engaged in the 
boast of a 
so continuously as 


organization 
1 


business can number of sal 
men who have 
some of the Neostyle boys, five of the “Old 
Brigade” aggregating between them nearly 
sixty years of service. Julius Kovins, G 
F. Green and John E. Sheehan 
associated with the firm in New 
nearly thirteen years ago. Thos 
eleven years and Wm. H. Low, 
eight years. Mr. Kovins is known as the 
“whirlwind” by the stationery and ofhce ap 
pliance trade from the Atlantic to the Pa 
cific. His battle cry is “orders and checks,’ 
and he gets them. Mr. Pinkney has made 
the “Rotary Neostyle” as well known as 
any office device throughout the south and 
was the first to introduce duplicating ma 
chines in the Republic of Mexico, wher 
they are now as universally used as in any 
part of the United States. Mr. Pinkney 
speaks several languages fluently 
equally at home in Spanish, French, Ger 
man and Italian 

G. F. Green and John E. Sheehan 
heavy-weight city salesmen of the company 
which they are justly 


served 


were first 
York City 
Pinkney 


manage! 


and 1s 


are the 
with records of 
proud 
since the 


Both have been with the company 
placed yn the 


Rotary was first 
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market and for all round Neostyle men 
duplicat 


to b 


ugh knowledge of the 
ing busine their equals have yet 
discovered In addition to the 
Maurice Pollock, 
Western States 


men in 


with a th 


above ther 
who cover 
Though the 


point ol 


nresenet 
the Middle 
youngest of the road 


he has shown himself very 


years oO! service, 

pt ar succeeded in demonstrating 
that is the right “grit” in him for suc 
cess 


derick Courtwright, Edward 


er and R. P. Hardy, the 


coming saies 


Sing 
men ke up the remainder of the sale 
rorce 

Wil 1. Low, before coming to ( 
ago t issume the management of tl 
Western Branch was identified with tl 
Boston rganization of the Neostyle (¢ 
Hardly a village or hamlet in the Ne 


I ngial d States but that can boast of many 


Neostyles in use, the results of his untir 
ing effort Being an experienced road 
man ible t ippreciate the many 
icissitudes of the men under him and tl 
practical a tance he renders them is 
materi lvantage to both the men na 
the company with the result that they 

all unanimous in the prais¢ his in 


their efforts 


The convention was addressed by son 
of the leading officials of the company a 
] irrder book 


well as the men “behind the 


Pract i] demonstrations I opet ting ti 


Rotary Neostyle machine were made at 
discu were held as ts the best metl 
od of approaching prospective ustomers 
and an actual demonstration was made 
How to land the ordet Neostyle sales 
men appreciate the fact that in the last 
analysis, it is the order that counts lr) 


various companies kindly fut 
demonstrations wer¢ 


them, as to the 


type writer 


nished machines and 


made with every one of 


best means of cutting stencils on the va 


rious makes of typewriters It was col 


lusively proven that good work in be 





MANAGER LOW OF THE 


NEOSTYLE AND HIS STAFF 


Neostyle with any 
papers 
Interest a 


produced on the Rotary 
Standard typewriter Among 
the following How to 
Customer”; “Best Method of 
Closing a Sale”; “The Value of Advertis 
ing By Means of Letters Duplicated on the 


read 
were 


Prospective 


Rotary Neostyle.” The addresses and dis 
‘ussions were ably ndled and the entire 
sales force partici 

The proceedings me to a conclusion 

Saturday, Jan. 2, 1909, when the staff 
idjourned to | group photograph 
taken as a souvenir of the occasion. The 

idmen left the f wing Monday to take 
up with renewed vigor and energy the good 
vork, all bubbling er with enthusiasm 
ind determined to make the year 1909 a 
banner year in tl nnals of the Neostyle 
\ mpany 


FOREST CITY SECTIONAL BOOK 
CASES. 


\ line of sectional book cases, commend 
ble because of the many excellent features 
esses, is nufactured by the 
Forest City Furnit Company of Rock 
ford, | \ specia ntage claimed 
the Forest City lit besides its many other 
dmirable points the doors of its 
ises are ing, made so b 
s of a simple ecently patented 
I this company This device, called a1 
qualizer, is atta | to a shelf which keeps 
the or from t g the tops of the 





books, makes the sections air tight, and 
dust proof and gives rigidity to the entire 
Lsé The Forest C equalizer on every 
noiseless 1! absolutely controls 

binding Doors 
trom either end as 


door 1s 


nd prevents sticking 


will yperate pt rfe¢ t] 
is from the center and can be removed 
ithout dismantling the casé Sections are 


guar nteed not to sag art d can be 


f books if des 
rs make a very tasty 


removed 
Sections without 


cabinet for letter 


nd bill files. The Forest City Furniture 
Company has not limited its activities to 


he fitting up of libraries and stores but has 
tted up glass, jewelry, drug 


the dustless display of their wares. The 





stores, etc 


1 


rest City line is furnished in a variety 


designs, plain or leaded glass, dulled 
rubbed or polished finished, mission, art 
ifts in wax finisl Many attractive com- 
binations can be made with this line in fit 
ting up offices and libraries as it will fit 
und posts, corners under stairs and win 
dow sills. The Forest City line includes 
the s led sanitar tyles with cross ve 
eere Ils at toy ttom setting up 
ff t floor on I ely rved feet 
sf ( ‘ b ng i 1S¢ WW t< Tl ove 
the ind and sweep und em The 
styles intended for library use are made in 
standard, Colonia irt craft, mission and 
Chippendale desigt d mahogany and 
itati with ver fronts in standard 
shade « in any shade to order such as 
ru natural walnut, or special shades in 
juartered oak, golden dull or _ polished, 
Flemish, early English, weathered, antique 
or Antwerp finished and will match any 


submitted 


samples 
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SPECIALTIES 


SIRS 





Benton Harbor, Mich. 


Peters & Alger of the Midland Envelope 
Company, Benton Harbor, h just secured 
on an improvement made on what 


surity -nvelope, A. H 


4 patent 
is known as a s 


Peters, formerly this city, making the 
mprovement. The above firm has a large 
yntract for the manufactur of the en 


| 
velope 
r 


thus improved 
Boston, Mass. 


The American Writing Paper Company 


has orders estimated at 75 to 80 per cent 
capacity, but is unable to operate the 
mills more than part of the », because of 
iow water 
Boone, Iowa. 
30one Blank Book Company, Boone; cap 
tal stock, $3,000; incorporators, C. C. Pur- 
ington and V. O. Holcomb 
Holyoke, Mass. 
[The American Envelope Machine Com 


incorporators 
Thompsonville, 


pany, Holyoke, Mass., whose 
ire Sidney A. Grant of 

Conn., formerly of Springfield; Ralph M 
Grant of South Windsor, Conn., and Frank 
Grant of Westfield, has filed a certificate 
f incorporation at Hartford, Conn. The 
concern has a capital stock of $100,000, and 
it is chartered to manufacture machines and 
envelopes 
individuals 
same line 


ippliances for the production of 
ind to purchase the rights of 
and corporations en the 
f business. 
* * * 
[The American Writing Paper Company, 
umong other large awards, secured the con 
400,000 of special safety 
paper for the postoffice money orders. This 
has been made formerly by George LaMonte 
& Son, New York, whose bid would have 
‘ost the government $14,000 more than that 
of the American Writing Paper Company, 


vhose its a pound 


tract for supplying 


roe 
ge 


bid was 16.5 cent 
Indianapolis, Ind. 

Samuel B. Suthpin, secretary of the Bev- 

Company of Indianapolis, has 

f stock 


eridge Paper 
filed notice of an increase 
from $50,000 to $200,000 
Milwaukee, Wis. 
Paper and stationery men of Milwaukee 
pleased with the present trade, 
the prospects 


4 1 
pit 
pita 


well 
and are most 
for the entire year 

The trade is now on a 
basis and the outlook for the year points 
to a prosperous period,” said John Moss, 
of the Standard Paper Company 


ire 


optimistic over 


rmal, healthy 


secretary 
of Milwaukee. “An indication of this is to 
be found in the fact that trade for the 
month of December, which usually shows 
small volum: business, kept practically 
to the average. The same may be said of 
the month of January thus far 
“One of the causes for the stability of 
prices in the paper trade is the tariff agita- 
tion,” continued Mr. Moss The manufac- 


utput to the 
smallest iscertain what 
is to happen, with the it the supply 
equal to the demand An inevi- 


| PHing 
Keep re, 


rs are 


quantity until they 


is hardly 
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table maintenance of prices is naturally 
taking place. The drought of last summer, 
which was general, and which affected mills 
in New York, Pennsylvania, Wisconsin and 
in other states, contributed to the scarcity 
of raw material. The Milwaukee market is 
well supplied at the present time, however.” 
* * * 

It is reliably reported that the Standard 
Paper Company of Milwaukee is favoring 
an investigation of the state’s paper 
tracts for the past few years. The last re- 
ported quiz is only one of a long list of 
investigations of state affairs that are going 
Wisconsin. 

Minneapolis, Minn. 
Two prizes worth $200 for the 
1908 have been awarded to Horace 
for a Min 


con 


on in 


largest 
sales in 
H. Mullen, agent in Wisconsin 
neapolis paper house. 
New York, N. Y. 
Merchants’ Importing Company, New 
York; to manufacture and deal in envelopes 
and bags; capital, $30,000. Incorporators 
Francis Grubb, Passaic, N. J.; Johannes An- 
derson, No. street, Brooklyn; 
Morris Gintzler, No. 605 West 14lIst street, 
New York 


523 Second 


Peshtigo, Wis. 


M. A. Dress of Peshtigo, Wis., 
ceived a patent upon a combination writing 


' 
nas re 


tablet. The new tablet comprises a com- 
bination letter sheet and envelope. The 
writing sheets are to be made up in regular 
sizes, with oné side ruled. At the top 
of each there is a gummed flap 
which permits the use of one side 
of the paper for correspondence pur 
poses, and when folded, makes a perfect 


envelope. The combination will be placed 
upon the market in tablet form and in sev- 
eral shapes and sizes. 
Washington, D. C. 
Awards were made January 28th of the 
contracts for furnishing the paper for the 
government printing and binding, including 


fine writing paper, for the year, March l, 
1909, to February 28, 1910. The chief 
| 


the awards was the uniformly low 
prices at which they were made, as com 
pared with last year and other years. The 
business depression had evidently 
paper companies particular] 
anxious to secure the government contracts, 
to keep their mills running. The 
Western Massachusetts Companies secured 
an unusually large proportion of the awards, 
particularly in the finer grades of paper 
Worcester, Mass. 

There is belief in Worcester that the 
United States Envelope Company will in- 
crease the preferred dividend from a 6 to a 
7 per cent per annum basis with the March 
payment, due for declaration February 10 
The 6 per cent rate has prevailed since 
September, 1906, and payments have been 
semi-annual; it is expected that beginning 
March 1 the dividends will be paid quarterly 
134 per cent each. The stock is entitled to 
7 per cent and the dividends are cumulative; 
the full rate was paid from 1898 to 1901; 
after that 5 per cent per annum was paid 
to September, 1906, when the rate was made 
There is 12% per cent of back 


feature of 


‘ 
general 


made the y 


SO as 


6 per cent 
dividends due. 


Dayton, O. 

Stamp vending machines, it is ted 
will be in use in this city within t ( 
few weeks 

Announcement is made by the post 


Frank Bayer 
Company 


22 North William Street. 
NEW YORK CITY 








MANUFACTURERS OF 


INKED RIBBONS 


description 





of every 








The manufacturing, 
jobbing and export 


trade especially 
solicited. : : 














ENGRAVING IN STEEL 
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Ask Your Stationer For 


Nichols Pencil Pocket 


The best made. Saves your 
pencils, fountain pens and 
temper. 

Inside Spring is the Secret. 
Sellsatsight. Agents wanted. 
Thompson-Smith Co., 194-6 Broad- 
way, Sales Agents for New York City. 


Send 25 cents for sample and 
terms to the manufacturers 


NICHOLS & WILLIS, Worcester, Mass. 
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department at Washington that a special 
series of stamps will be issued in rolls of 
500 or 1,000 stamps, to be used in these 
machines. 

A number of patents have been applied 
for by various inventors of the stamp vend- 
ing machines. 

This will greatly relieve the 
hotels and downtown stores where stamps 
are now on sale for accommodation, and 
these will be handled through the vending 
machines. 


clerks in 


Guthrie, Okla. 


Granted this week. Reported by C. A. 
Snow & Co., patent attorneys, Washington, 
D.C. A. Burkholder, Lincolnville, tube and 
rod clamp. H. H. Dunnihoo, Shattuck, draft 
equalizer. H. F. Johnson, Bristow, detach- 
able leaf check and pass book. 


Iola, Kan. 
Seal.—W. W. Tobey, Iola, Kan 


vention is an improvement in. seals or seal 
ing devices to secure the contents of freight, 
refrigerator, and other cars, boxes, pack- 
ages, parcels, mail-bags, etc., from being 
tampered with while in transit. Means pro 
vide for preventing the introduction of any 
instrument whereby to release the spring 
from engagement with the key or bolt 
Logansport, Ind. 

Rev. H. J. Otto, pastor of the Princeton 
Christian church, has resigned his charge 
and will manufacture a patent eraser for 
typewriters 


The in 


Milwaukee, Wis. 


H. S. Crocker & Co 
the Addressograph for the past month far 
in excess of their expectations 


report their sales of 


. « * 

The Commercial Supply Company, agent 
for the Elliott addressing machine, has sold 
more of the machines so far this month 
than any month last year. The new model 
Elliott machine, with a new style of type, 
has just been received, and is meeting with 
a decidedly favorable reception 

+ * * 

Alfred Hall of the Woodson I 
Company is now in the North, where an 
agency has been for Oregon. He 
will return about the first of the month, and 
will then proceed to Chicago. An agency 
for New Zealand has just been closed, and 
continued inquiries are being received for 
the territory not yet covered. The success 
of the Saunders envelope sealer locally can 
probably be taken as a standard of its pop 
ularity elsewhere. 


Craiy 


closed 


Elliott-Fisher Stockholders Meet. 

At the Elliott-Fisher Company’s stock- 
holders’ meeting held January 21st the fol- 
lowing were re-elected as directors: 

J. D. Cameron, G. B. Schley, G. F. Watt, 


W. L. Dench, P. T. Dodge, J. William 
Clarke, M. J. Mandelbaum, W. D. B. Alex- 
ander, W. H. Woolverton, E. B. Schley, 


J. H. Danby. 

At the directors’ meeting 
after the followinug officers were re-elected 
J. D. Cameron, president; J. B. Schley, vice 
president; G. F. Watt, general manager, 


immediately 


and W. L. Dench, secretary. 

It is reported that the company’s busi- 
ness for the last three months of 1908 ex- 
ceeded that of the same period in 1907 by 
20 per cent 
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(By Special Correspondence.) 


Jamestown, N. Y. 

Frank E. Hanchett, of Jamestown, N. Y., 
is desirous of securing catalogues and cir- 
culars of typewriting concerns, adding ma- 
chines and similar lines. He has recently 
opened a store in Jamestown and will han- 
dle popular makes of typewriting machines 
and labor-saving devices, as well as sta- 
tionery, etc. 

Memphis, Tenn. 

The Taylor Rebuilt Typewriter Company 
will handle a full line of stationery, office 
supplies of every description, ribbons and 
carbons and office furniture 

Porto Rico. 

Damers & Kuenzli, of 53 San Francisco 
street, Porto Rico, are looking for lines 
comprising blank books, book-keepers’ sup- 
plies, carbon papers, cash boxes, copying 
presses, desks, envelopes, office furniture, 
inks, inkstands, invoice and order books, 
paper, postal scales, stenographers’ sup- 
plies, typewriter supplies, paper 
fasteners, pens, pencils, etc 

Sheldon, Iowa 

M. V. Bushman, of Sheldon, Lowa, is put- 
ting in a full line of wholesale and retail 
office supplies and will be pleased to hear 
of labor-saving de 


erasers, 


from manufacturers 
vices of every character as from 
ribbon and carbon manufacturers, furniture 


well as 


men, etc. 
Sydney, N. S. W. 

N. Le Roy Tracy, Limited, 117 Pitt street, 
Sydney, New South Wales, manufacturers 
and dealers in leaf specialties and 
card index systems, would like to obtain 
agencies for the following named articles 
Loose leaf devices (metal parts only), an ad 
ding machine, a duplicating machine, and 
any new novelties in the stationery and of- 
fice equipment field. This is an exceptional 
opportunity for firms desiring representa 
tion in that territory. 

Topeka, Kans. 

The Hall Lithographing Company of To 
peka, Kans., have installed a specialty de 
partment under Manager C. J. Ellis, and are 
in the market for new devices for office use 
of every character, and will be pleased to 
confer with manufacturers for terms and 
catalogs. 

Gleanings From Consular Reports. 

Consul Charles M. Freeman of Durango 
City, Mexico, writes that nearly all of the 
conductors, master mechanics, 
and chief officers of Mexi 
Americans. Few openings 


loose 


engineers, 
station 
can railroads are 


agents 


exist, though, for Americans in the mer 
cantile line 
While according to American statistics 


we are apparently only selling Switzerland 
about $600,000 worth of goods yearly, yet, 
says Vice-Consul Leo J. Frankenthal of 
Berne in Daily Consular and Trade Reports 
No. 3376, Switzerland really buys from $12,- 
000,000 to $15,000,000 worth annually of 
American goods. They are bought through 
agents or branch houses of American firms 


located in Germany, Holland, Belgium, 


¢ 


France or England, and consigned first to 
those countries. Further, Switzerland 
only a small population—some 3,500,000 

and only 18 cities or towns with a popula 
tion of more than 10,000 each. Berne itself 


has 


has only 75,000 population. On its main 
street are offered for sale American farm- 
ing tools, boots and shoes, carpet sweep 


typewriters, of- 
fountain pens 


+ ] ] 


ers, canned goods, pickles, 
fice supplies, office furniture, 
safety razors, glassware, tools and lathes, 
etc., marked with the name of the American 
manufacturer. The report gives full details 


p 
1 
more there. 


as to how to sell 
ynths 


French imports in the first nine m¢ 
of 1908 totalled $864,000,000, a decrease of 
$27,000,000 from the same period of 1907 
Exports reached $749,000,000, a decrease of 


$48,000,000. 

Turkey is to have a new national bank on 
the credit foncier system, with headquarters 
at Constantinople. Its starting capital is t 
be $15,000,000, with the right to increase to 
$50,000,000. The capital, $15,000,000, of the 
present Credit Foncier may be increased to 
$100,000,000. The concession for the new 
bank is for ninety-nine years, and it will 
large cities of the 


have branches in all the 
empire, says Consul Harris of Smyrna. 

The new American Consulate at Ran 
goon, Burma (Consul E. A. Wakefield), 
wants American business catalogues and 


trade publications 

Consul George ( Anderson of Rio de 
Janerio, Brazil, says (No. 3374) that much 
construction of public works is going on 
in that country and that the Americans can 
best through Brazilian 


representatives. 


secure contracts 


Troy, N. Y. 
Company this noo 


The Office Supply 
President, W 


elected the following officers 
H. Rowe; vice president, F. B. Fitzgerald 
secretary, William FE. Congdon; treasurer 
F. C. Wills. The inspectors of election were 
John W. Higgins and W. J. Cannon. 


Topeka, Kans. 


The Hall Lithographing Company of 
Topeka, Kans., have installed a_ specialty 
department to handle a full line of office 
devices. The manager of the department is 
C. J. Nellis and they have secured the 


( 
agency for some of the strongest mechani 
cal specialties in the field. Such devices as 
the Secor typewriter, Dalton adding ma 
chine, Edison business phonograph, Jones 
improved and Eureka 
treated sheets, Uhl steel furniture, steel sec- 
tional filing cases, Globe-Wernicke sectional 
the Diagraph 


etc., should 


loose leaf devices 


filing cases and card systems, 
Wrigley follow-up 
make the department 

« + * 


system, 
success. 
for most orf 


They have the state agency for 


the devices handled nd cover the field 
thoroughly both with salesmen and by di- 
rect and newspaper advertising. The de- 
partment was started but a few weeks ago, 
but has succeeded I cing number of 


each of the devices and from the inquiries 

ind interest shown them they should 
have a large sale 1r s territory 
* * x 4 

Ihe company had booth space at the re 

cent Mid-Winter Exposition held in To- 

peka, and as a result the department is busy 

installing machines to P. P.’s, some of 


whom would not have been reached in th 
for months 


ordinary way 











Tenn. 


Bristol, 


Loss S K emble-( hran Com 
y, stationery and office supplies, Decem 
26, placed $10.000 
. Gloucester, Mass. 
Fire in the tw story brick block at 532 
Main street early on the morning of Jan 
19t des the s k 1 the sta 
ys Walter J. Doy n the first 
damaged t some extent the rooms 
bove, and caus ss of about $5,000. 
Jamestown, N. Y. 
Frank E. Hanchett has opened a type 
iter exchange in the offices of L. L. Han 
tt, Gill d | lding H handle all 
es writing chines 
Memphis, Tenn. 
ustry which will be appreciated by 
very business man in this community 
pened in Memphis on January 1 The 
Taylor Rebuilt ypewriter Company has 
ed 62 Madis venue. This 
pany wi Yt rebuilt typewriters of 
ll stand p S it will defy 
petition [This company has the exclu 
\ pres l¢ ssee Missis- 
pI I \ f rebuilt 
pewriter factory in the world nd can 
ffer p tically makes 
any ne ry fers 40 per nt to 60 per 
Mesere Kenon Taviot enry Lak: 
e for rship er the name 
‘4 Tay] t Typewriter Company. 
Both of thes len well and 
favorably known in the business world. 


M Tayl has manag the type- 

er depart A. |] Taylor Com- 

pany, and is practical mat this line 

Mr. Lake has held for a number of years 

position in the business department of 
Commer peal 

firn t ng the busi- 

public the e of standard makes of 

vriters Vv 1] I lle | 1! ds of type 

] expert 

Minneapolis, Minn. 

Ault & Wiborg | pal ink manu 

e oa i expect to 

brancl in Minneapolis in the 

ter ling of their 

vestern tr The house will be un 


pervision 


New York, Manhattan. 
e M \ tors: |] 
NT awn 
* 
) ‘ i i? 
Ss. rib 
= } S$? 000 In 
: . M No. 142 
Ng No. 73 
. “eed 
Ny Q 


Rochester, N.Y. 
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Hd ( nv was | ; 

the \ rk yest y Phe ® 
irobes, I WALK S 

wi é S¢ eS 

cas 1 tu ] cal 


J 
= 


VERTICAL CABINETS 





J. G ge Kaeble c Re wee 
eric! ] W Tay ‘ nd ] hi \ B 
hite ll of this city 

Salt Lake City. 

| n Office Supply ‘( 
\ p bus $s West S¢ 
S t tt sd ged by fire this week 
has é uarters in the Dooly building 
am Son Wes Temple streets 


he rri i in Salt I ke 
Toledo, Ohio. 
1 irtment of Brown, Eager & 
hich suffered tre1 


us ke ntiy Will b te \ 
e-estal 1 at once in the Las 
K Jeffers venue d Su 
street W. Blevins, retail manag 

' P ' ’ 

¢ \ p \ Ss ( 

( S yy the cer is 

cast t £ I f the ft re 





Hy S y a ofreret 
It ed that t n : 
‘ Lv stome ¢ ff ' Sc 
plat eth welt, af « 
p posi W £ g 
: 
part may ike ppl 


at the Lasalle & Roch store in ne | ATeaees ee 
Eager & Hull Company will replace them | INVITE, PURCHAGE 





it! new aes p ites 
Mi; cen 4 wt nd Mi \ 
Miss Josephine Brown and DEVELOP SALES 
wh stablishe: irge acqu t P 
T I I & H ll st 
\ et P ¢ conduct tl etal 
busi e new q ters The bu es 
pe D: ; b tained { Any Dealer 
the pres« Vj +] Hull Brother 344.34¢ will be interest- 
Suse ‘ ed in vertical 


files as saleable 
as those described 
below 


BAERS IN 
: Construction 


LARGER QUARTERS. 


About April 1 popular Baer printing a 
and office supply establishment at Cantor * 3 ane Sienes 
Ohio, will move to larger quarters imm« letter ree 4- rawer 
ae cal ae 5 ga: cap and 5-drawer bill 
diately, rOss e street irom their pres size. Solid or with de- 
ent This 1 i s | ‘ > tachable sides, permit- 
tated I e raj xpansion ting lateral extension 
ness is tg vn its d to any size. 
B intiz celebrated for its Appearance 
S l reputati Quarter-sawed oak 
g t the Phi fronts, paneled oak sides 
( : vor} ¢ and finished backs. Solid 
b repeat S t oxidized brass trimmings. 
: ( Features 
Besid printing t firm hats ! extension slides on draw- 


plete lit f of specialt blank book All drawers and slides 


rbon paper and bor f with rubber buffers. 
ianically perfect — will 
t warp or bind. 


| ‘ P S Dealership Proposition 
interest you. Write for tt. 
I DAVID D. WALKER CO. 
t ‘ Manufacturers to the Trade Only 
- 79 Lake Street, Chicago, Ull., U. S$. A. 
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extends a cor- 
dial invitation 
to all members 
of the trade to 
make its booth 
their head- 
quarters at the 
Show. Our 
latchstring, Ply- 
mouth Bldg., 
303 Dearborn 
St., is out at all 
times for every- 
body connected 
in any way with 
the industry. 
Mail sent in our 
care will be 
kept safely. 
Stenographic 
and machine 
service is at the 
disposal of our 
visitors. 
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PATERSON (N. J.) BUSINESS SHOW. 


Under the auspices of George Oakley, the 
principal of the Columbia Business College 
at Paterson, N. J., a business show was held 
at Masonic hall, Paterson, N. J., on Monday 
and Tuesday, February Ist and 2d. 

The principal exhibit was that of the 
Underwood Typewriter Company, under the 
management of W. D. Plum, the local agent. 
H. S. Lasher was in charge of the billing 

section, and D. P. O’Brien had 
charge of the duplicator. From time to 
time during the show Miss Florence E 
Wilson, a graduate of the Passaic School, 
gave demonstrations on the Underwood 
On Tuesday evening Miss Rose Fritz at- 
tended, and before a crowded audience gave 
her skill. 


Machine Company 


machine 


an exhibition of 

The Wales Adding 
was represented by L. O. Luckett, the New 
Jersey representative, who skillfully dis- 
played the advantages of the visible Wales 

The Writerpress shown by E. J 
Gantz, the manager of the New York 
branch, assisted by the New Jersey sales 
man, E. F. Longwell. 

The Addressograph was exhibited by C. 
H. Whiting, the local agent, and he had 
interested spectators each evening. 

The Monarch Ventilator Company showed 
the Monarch system of ventilation adapted 
in the hall. 
Jusiness 


was 


to a window 

The Columbia College, 
the presidency of the promoter of the show, 
George Oakley, had an interesting exhibit 

Twichell’s Penmanship Perfector was also 
a device for holding the 
manner when teaching 


under 


shown Chis is 
hand in a correct 
students penmanship. 

The Joseph Dixon Crucible Company of 
Jersey City had an interesting exhibit, in 
charge of H. B. Van Dorne, of the 
various kinds of pencils, rubbers, etc., made 
well-known firm. They also dis- 
imprinted pencils, and samples of 
mines at Ticon- 


by this 
played 
graphite from the 
deroga, N. Y 

The Hauserman Fountain Pen Company 
of Paterson displayed a fine selection of 
fountain and Hauserman watches. 

The Gregg Publishing Company showed 
of their publications and through 
gave blackboard demon- 
shorthand. 


Dixon 


pens 


specimens 
out the 
Strations 


evenings 


writing 








The Felt & Tarrant Company of 350 
Broadway, New York, exhibited the well- 
known Comptometer under the charge of 
FE. J. Burget. During the evenings they 
had three operators giving demonstrations 

One of the attractive features of the show 
that of American Water Supply 
Company of 115 Broadway, New York, 
cups of water free 


1 
tne 


4 
Was 


which gave away paper 
of charge 
The business show was well attended 


and Mr. Oakley is be congratulated upo: 


the success attending it 


TYPEWRITER CARRIAGE-RETURN. 
4 $150,000 corporatior 


in Ohio under 


been 


the 


has just 


formed the name of 


Main Pneumatic Typewriter Carriage-Re 
turn Co 

The return has been in successful oper: 
tion for nearly two years. Plans are also 
being made to exhibit the device at the 
Chicago Business Sho It will be shown 


attached to a number of the most prom- 


inent typewriters 

he device is extremely simple and does 
not interfere in any way with the manual 
movements of the carriage. The speed of 
the carriage is regulated instantly by the 
operator to meet the needs of the work. 


the return of 
uches 


At any time the carriage is 
desired, the a key which 
is placed along in front of the space key 
ind the carriage is quickly returned and the 
[his avoids the 
hand from the keys 
ss of time in replac- 
absolute rest and 


operator t 


line space produced nec- 
essity of removing the 


and the consequent 


ing it [The moment of 

the quickness with which the carriage is 
returned means decided increase in the 
day’s cutput. 

The many inquiries from all over the 
United States is proof of the interest in 
such a device. 

The Main Let Writing Company 
manufacturers of device, is located at 
8913 Lorain avenue, Cleveland, O., wher 
they also do a general letter writing busi 


with typewriters, operated wholly by 


nechanical means 


ness 


patent ci ng the device was is 


sued last year 








ROYAL SALESMEN, PITTSBURG 
Sta g (left to right): H. C. Smith, W. A. Deickmann, T. E. Brow P. O'K j 
Phelan, T. F. Stiffier, H. E. Hafner, F. C. Kane, T. J. W 





BEST LOOSE LEAF BINDERS ON THE MARKET 


Catalogue Binders a Specialty. 
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Manufacturers to the Trade of the 





219 Drexel Bidg., PHILADELPHIA. 


133 South Glinton Strest, CHICAGO, ILL. 


QUARTERED OAK, GOLDEN, DULL FINISH 


15 4 in ng s} 


artitions which y arrange to 


x ready to express 


“Tanee Circulars Supplied Free to Dealers. 


s, Ss. CROOKS MFG. CO.. 


wide, 7} in. high. 


suit your want Ea absact & poenee & 2 
Packed in crate f six cabinets j 


Weight, 10 Ib 7 feet Shelf Surface 


for freight 
Express Prepaid to any part of the U. 


St. Paul, Minn., 667 


Highest Discounts. 


FRICE: 


$3.50 


rFiclily Ave. j 


Chicago Binder and File Co. 






Write for Catalogue. 
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“QUALITY IS THE TRU 
TEST OF CHEAPNESS” 


@ All our Papers are of “ Quality.” 

@ No order too small for our consideration. 
@ Large ones executed just as promptly. 

@ Let us send you a complete sample book. 


JOHN F. SARLE, 58 John St., New York 











WANT S 





SITUATIONS WANTED. 


Purchasing agent, 





HELP WANTED. 


EXPERT TYPEWRITER REPAIRMEN 
WANTED—Permanent position offered to com- 
petent and experienced typewriter mechanics, 
who are thoroughly familiar in rebuilding ma- 
chines of standard makes, or expert on one par- 
ticular machine. Only those who can deliver the 
“goods” need apply. Rebuilt Typewriter Co., 39 
Dearborn St., Chicago. 


WANTED—Experienced salesmen to sell type 
writer ribbons and carbon paper to the trade 
Box 24, care of Office Appliances, Chicago 


SALES MANAGERS for two branch offices in 
Canadian cities; must be men of good record 
and ability who can sell goods Box 27, Office 
Appliances, Chicago. 

WANTED—Best trade quotations of typewrit- 
ers, rebuilts with descriptive literature, appli- 
ances, accessory, samples. National Typewriter 
Co., Gaya, India. . 

WANTED Second-hand visible typewriters 
(Olivers preferred), in good condition Also of 
fice desks in any condition. Give descriptior 
and price Linwood Flint North Waterford 
Maine. 

WANTED—Salesmen who call on the station- 
ers and office supply houses to sell the “Hold- 
‘Em”™ Metal Rib Wire Waste Paper Baskets. 
Quick sales; big profit. Worcester Wire Novel- 
ty Co., Canton, Ohio. 

WANTED Typewriter repairmen for all 
makes of typewriters Do not have to be all 
around men, but must be expert on the machine 
he understands. Permanent position Box 44 
care of Office Appliances, Chicago 


WANTED—At once. a good, “dead game 
young man to work the city trade: fine line 
office devices; chance of a lifetime; will pay 
straight commission only Write at once, giv 
ing experience and full particulars to W. O 
Cullen, 1007 Market St., Chattanooga, Tenn 


HELP WANTED—We have an opening for ar 
assistant adding machine sales manager, wit! 
executive and sales ability and ambition to be 
come manager. Exceptional opportunity for a 
man who can plan his own work and “deliver 
the goods.”” Worth looking into Give your 
past record W. R.. care of Office Appliances 
5ho8 Tribune Bide New York 


of 





branch of the business. Has ability to organize 


2 buying department that can be made an econ 


with all sources of supply. 
fice Appliances, Chicago. 


SALESMAN WANTED 


SITUATION WANTED 


FOR SALE. 


FOR SALE—On account of changing style we 
offer a lot of new typewriter cabinets at 4 cost 
price to close out For full particulars address 
Desk 32, care Office Appliances. 

FOR SALE—One Dick No. 2 Folder in good 

ndition, hand feed; one Dick No. 2 Folder 
equipped for both hand and electric feeds, wit! 
ill attachments, in splendid condition. 30x 42 
Office Appliances, Chicago 

FOR SALE—U. S. patent of December Is 
covering an automatic or self-opening and self 
closing cover for typewriters, adding machines 
jewelers’ work benches, etc. Adress W M 
Svkes, Inventor, 314 Peachtree St., Atlanta, Ga 


FOR SALE at a bargain, one No. 3 Rapid 
Adressing Machine, equipped with 110-voit elec- 


tric motor and rheostat. Five oak cabinets 
complete with fifty metal trays and nearly ten 
thousand frames. Also Remington typewriter 


equipped for stencilling. WéAll sell separately or 
ia lot. Frank E. Gilbreth, 34 W. 26th St., New 


York. 


MISCELLANEOUS. 
STENOGRAPHERS, read “The Stenogra 
phe! One year $1.00 Sample copy and 
Child’s Dream of Star 10 cents. Special six 


months’ trial 40 cents The Stenographer Co 


Dept. A, Philadelphia, Pa 





ALMOST GOOD AS NEW 








Electric Thexton Letter Sealers for Sale 
at GREATLY REDUCED PRICES. 


ADDRESS 





ELLIS SALES CO., Cuics's's 








New York Life Building 











od 


te LS nla. 











= = —_ a ae 


13 More Comptometers 
Just purchased by Marshall Field & Co., Chicago 


Adding Auditing Checking 


Does this order indicate that any of our competitors are displacing Comptometers as they have been telling? 



















oN 


, mptometer has displaced adding-list- 

eside the Comptor y repeat orders. WHY DID THEY 
r, 1907 r ‘ 153 ¢ } 

. \ ) i! Eaton & Co., Toronto and Winnipeg, 41: 

Wo _ Ln ta» t ca , ; . Mav ( a O..8 whton & Dutton, Boston, Mass., 8; The 

' ; ; oleate at Cent oe t FAIR. ( wo. 24: S ( Co., Chicago, 15; R. H. Macy & Co., New 

x") 0 York. 20: Abra & Stra yn, N. Y., 25; Carson, Pirie, Scott & Co., 

: ! licago, 55 ; Kansas City, 12; Broadway Department 

VHY : store. L Ar 1] \ geon & Co., Seattle, Wash., 3; John Wana- 





hall Field & Co. have purchased 306 
ter The largest users of adding 


\ll we ask is an opportunity to dem- 
trate it on your figuring. You will 
then retuse to return to men- 
tal figuring. 





at oncé on free trial express paid, U.S 
| the principal cities who will gladly 
ts tor all your figuring 


FELT & TARRANT MANUFACTURING CO., 833 North Paulina St., Chicago, Ill. 


For Every 

















: Finger Tip 
Business— 


Large or Small 


Sectional 


Filling Devices 





You can be a | 
Sectionet Dealer s:«!! sections. In a 
in your tOWN jh ecoricc | 
without carrying 


l tock of where 
Dealer aan 


What we do 


for you—Free en \ 


ies 


Everywhere should write 
for our dealers proposi- 
tion on Sectionets for 


| S) 0 8) Our method Don’t wait till the other 
of shipping fellow writes us from 


your town. 








helps you 
Just ask us what we 


can do for you and we'll 


happily surprise you. 


Chicago 
Louisville 
New York 


Factories 
Muskegon 
Michigan 















A $100 Typewriter 
for 17 Cents a Day! 





Please read the headline over again Chen its tremendou rnifi 





\n Oliver Typew riter the tandard \ ible writer the $100 machine the most hig 
ted typewriter on the market ’ r 17? cents ada 
7 ] { ty pe Vv rite T W ho t cong ue t I t} ‘ TT I ‘ T¢ l i] 
tter of busine history ? r I 1 da 





ng Indicator The Ac 
entific Condensed Keyboard ] 

Yours For 17 Cents a Day! 
We announced t] new les plan recentl' 









sulse of the peopl oimply i mn pavment ‘ x ; 
Che result has been uch a leluge f pplication 
chine that we are imply tour 1 

Che den ind come trom peopl ‘ , e , 





oc upations. 





The majority of inquiries has come from people of known 
+1 


*) ] rdine wh . ' ‘ 1} ] ‘ } 
financial standing who were attracted by the novelty of the propositior \ mpre é 





tration of the immense popularity of the Oliver typewrite1 
A startling confirmation of our belief that the Era of Universal Typ: 


A Quarter of a Million People are Making Money 
with the Oliver Typewriter—The 
Standard Visible Writer 






Che Oliver Typewriter is a money-maker right tndis pensable ir 
rom the word ‘‘go! So easy to run that be juest of the home 
ginners soon get in the “‘expert"’ cla Earn as rhe simplicity and strengt { the O 






you learn Let the machine pay the 1? sa for family us It i ecoming an imy] 

1a4 and all above that i nurs tactor in the home tr ning t voung peopl An 
Wherever you are, there worl to be lone 1 ator a Ve ” 

and money to be made by using the Oliver. The 


business world is calling for Oliver operators Th aS 


There are not enough to supply the demand 


Their salaries are considerably above those of 
many classes of worket Hundreds are in busi i 
ness tor themselves as public stenographers in 






hotels and exclusive club Phev receive much 

as 25 cents for a dictated letter and 5 cents fora T Ww 1% 

carbon copy ype ri er 
Pretty good pa wr 15 minute's work! A 


The average price for copying form letters i The Standard Visthle Write 
10 cents each nd 5 cents for each carbon copy 

This serves to show the money-making possi Our new selling plan puts the Oliver on the 
bilities as an Oliver operator threshold of every home in America W you 

. . ° lose the door of you ome or omece t 

“‘An Oliver Typewriter in Every Home!”’ aemenanattieas fet Pa 

Phat is our battle cry today. We have mad« Write for further details of our easy offer and 
the Ohiver supreme 1 useful nd absolutely free copy of the new O 1 talog. Addre 


THE OLIVER TYPEWRITER CO., Oliver Typewriter Building, CHICAGO 





t 
} 
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